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The Timber Resources of the Pacific Northwest’ 


When the Pilgrim first landed on the Mass- 
achusetts shore probably his first display of 
manual labor was the eutting of a tree for 
fuel, and next the cutting of more trees for 
shelter. Immediately following this effort for 
warmth and shelter came the pressing demand 
for food, necessitating the removal of more 
timber growth, so that by cultivation of the 
soil a sufficient food supply was assured. The 
same conditions which confronted the Pilgrims 
in Massachusetts were met by Sir Walter 
Raleigh’s colonists in Virginia, by the Hugue- 
nots in the Carolinas and by the Spaniards in 
Florida and in the Gulf States—everywhere, a 
solid, compact forest front—at every point 
where our forefathers were endeavoring to 
make a home the forest was a barrier and a 
menace to civilization. For more than two 
hundred years this practice of forest destrue- 


tion, to obtain tillable fields, offered the only 
opportunity for home building and national 


growth. As late as 1840 forest products had 
no commercial value and the feeble attempts 
to make of wood growth, in any form, a mar- 
ketable commodity, yielded but a meager re- 
ward to labor, and nothing for the raw mate- 
rial. Nothing was so cheap as forest growth, 
no building material so available. The more 
that could be used for fuel, home building, 
barns, fences, road building and structures of 
all kinds, the more easily and cheaply would 
the cultivated field supplant the forest. 


Use of Wood as Building Material 


In this environment our people have grown 
accustomed to the use of wood as a building 
material, so that today in the United States, the 


_ use of wood for fuel and building material is 


nearly ten times greater per capita than in 
any other civilized country. This free use of 
forest growth, still a nation-wide practice, is 
largely so because it is still cheaper and more 
available than other materials. Within the last 
twenty years iron and steel have virtually sup- 
planted lumber for permanent heavy construc- 
tion, and more recently concrete has displaced 
lumber to a large degree. 

To what further extent iron, steel, concrete 
and glass will be substituted for lumber is 
scarcely a matter of conjecture, for it is pos- 
sible further to eliminate wood from the list of 
building materials. The extent of its future 
use will depend on the preference of the con- 
sumer for wooden structures over steel or con- 
erete, and on its cost. If lumber ever has been 
an indispensable commodity to mankind, it has 





* Address by George S. Long, Weyerhaeuser 
Timber Co., Tacoma, Wash., before the Amer- 
ican Institute of Banking, Portland, Ore., 
July 19. 


already ceased to be, and will never be so again, 
unless the deposits which supply steel 
and conerete become exhausted. 

The future value of lumber as a_ building 
material will not be fixed by its seareity as 
our forests diminish, but by the keen competi- 
tion of substitutes. After all, this is the us- 
ual way that nature and mankind work out 
easily all problems pertaining to the necessities 
of life. 

At times, and in some unfavorable places, 
there may have been temporary epochs when 
mankind has been inconvenienced by the lack 
of necessities, but the instances are rare, in- 


One Spark 


The weather was hot and dry. No 
rain for a month. The east wind moaned 
thru the trees. Pine needles snapped 
underfoot. July in the forest. 

The crash of falling trees. 
of axes. The s-w-i-s-h of saws. Logs, 
logs everywhere. Dry tops, branches 
and slashing. And amidst all these a 
puffing donkey engine. 

A glowing spark from the stack. A 
wisp of smoke. The hiss of burning 
pine. Crackling flames sweeping on- 
ward, skyward. A living wall of vivid 
fire. Black death and destruction. 

One little spark—and in its wake 
20,000 acres of fire swept land; 15,000,- 
000 feet of burned timber; four logging 
camps, fifteen donkey engines, one loco- 
motive, thirty-five flat cars, twenty 
houses, and three automobiles in ashes, 
and $90,000 worth of property gone up 
in smoke. 

It all happened this summer in Wash- 
ington State. It could happen any sum- 
mer in any forest. 


PREVENT FOREST FIRES—IT PAYS 
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deed, and are usually within the power of man 
to control. 

The alarmist need have no fear then of the 
timberless age, for it will not arrive; well 
enough that he should direct his thought and 
energy to the sane conservation of what we have, 
to the reproduction of forest growth on lands 
unfit for agriculture, and kindred cultivation; 
to encourage economic conditions that will pre- 
vent forest waste—but he need not fear nor 
hesitate to use freely what is needed from the 
forest, for with the enlarged use of substitutes, 
the lessening of forest waste, and the practice 


of forest reproduction, there will be no lack 
of forest products. From the early settlement 
of our country until about 1840, the forests on 
both slopes of the Appalachian mountain range, 
east of the Atlantic, were largely wasted by the 
ax and fire, to make room for home and field. 
Since 1840, but more especially since the Civil 
War, the forests have been utilized with less 
waste; but including all that has been wasted 
in clearing the lands for farming, and all that 
has been cut for lumber, and other uses, there 
is still standing and untouched, more growth in 
the United States than all that has been cut 
into lumber by man since the landing of the 
Pilgrims. 
Statistics on Standing Timber 


The latest statistics gathered by the Federal 


Government, as to the stand of timber in the 
United States (not including Alaska) was 


given in a report of the bureau of corporations 
in 1911 as 2,826,000,000,000 feet. Of this total, 
55 pereent is reported as standing in the States 
of Washington, Oregon, California, Idaho and 
Montana. In the three States of Washington, 
Oregon and California, there is reported to be 
1,318,000,000,000 feet, or 46 percent of all the 


standing timber in the United States. The 
Sierra Nevada mountain range in California 


and the Cascade mountain range in Oregon and 
Washington, are practically one continuous 
range, traversing the country north and south, 
distant from the Pacific Ocean from one hun- 
dred to two hundred miles. Between this range 
of mountains and the Pacific, from the Cana- 
dian line on the north, and as far south as San 
Francisco in California, there is standing to- 
day 40 percent of all the merchantable timber 
in the United States. In this zone of temper- 
ate climate and abundant moisture the forest 
growth has reached its highest.stage for size 
of the individual tree and density of stand, and 
beyond doubt it surpasses any other stand of 
timber on the globe for size, quality, density 
and accessibility to water and rail transpor- 
tation. A half dozen or more transcontinental 
railways traverse this belt of timber on their 
way to the sea, and numerous and commodious 
harbors afford ample facilities for vessel trans- 
portation. 


Washington State Leads in Production 


In the State of Washington the average stand 
of timber is within less than forty miles of 
either railway transportation or tidewater. The 
lumber production in the United States has in 
the past reached the maximum of about 42,- 
000,000,000 feet, but for the last two or three 
years has been averaging around 35,000,000,000 
feet, and somewhere between 35,000,000,000 and 

(Concluded on Page 36) 
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The Flooring That 
Always Pleases 


[t pays to know that your customers are sat- 


ised. Their satisfaction means increased hi . sage te 
business. In every home, public building, this way there 1s absolute assurance 


school and office building there are numerous of receiving the exact grades for 
places for which you pay. We do business 


57> e2 9 this way with buyers of 
erireculom 
BRAND OAK FLOORING Northern Hardwood 


and Hemlock Lumber 


The entire outputs of the Weidman 

: Lumber Co., Trout Creek, Mich., and 

Better order a trial car today Bergland Lumber Co., Bergland, Mich., 

are handled by our office. Let us quote 
Arkansas Oak Flooring Co. you on your present needs. 

PINE BLUFF, ARK. 


Invoiced Direct 


from the Mill 


When your orders are handled in 








Recommend its use to your customers with complete 
assurance that it will satisfy them. Behind ‘Perfec- 
tion” Brand Oak Flooring are two big plants that 
maintain one standard of quality and milling. 


| Perfection Oak Flooring Co., Inc. 
BRAND OAK FLOORING IS SHREVEPORT, LA. 
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Weidman -Vogelsang 


SALES OFFICES: benre-ein: al Lumber Co. 


Pine Bluff, Arkansas GRAND RAPIDS, MICH. 
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Hardwood Manufacturers in Meritorious Campaign 


HERE HAVE BEEN MANY interesting problems presented 
to the lumber manufacturers in the last five years, but none 
more so than one that is now actively before them and which 

recently has been given prominence by the Department of Com- 
merce at Washington, D. C. 

It was plainly evident at the hearings at Washington in May that 
the standardization program outlined by Secretary Hoover would 
reach to the farthermost points of the lumber world. Every manu- 
facturer, distributer and large consumer of lumber is interested in 
the program now so prominently before the industry. No particu- 
lar manufacturing branch is more intensely interested than the 
manufacturers in the hardwood field. 

For several months there has been under consideration and in 
the process of formation a new organization, which has been desig- 
nated the Hardwood Manufacturers’ Institute. This organization 
has been brought into being because it was felt by a large number 
of the hardwood manufacturers that there was need for a definite 
program that had particularly to do with the manufacturing end of 
the hardwood trade. There are many problems, some of them quite 


different from those of the softwoods, but all of them having re- 
lation to the ultimate economical service to the user of hardwood 
products. Manufacturers of hardwoods in discussing conditions in 
the industry have expressed the thought that there should be some 
systematic and well organized plan for getting closely in touch with 
large consumers of hardwoods and determining from a scientific 
standpoint how lumber used by these consumers should be manu- 
factured in order best to meet their needs and at the same time 
conserve the timber supply, eliminate waste and return to the pro- 
ducer a satisfactory profit and keep the price to the consumer within 
reasonable bounds. 

There are hardwood manufacturers who feel that the manufac- 
turer has not had enough to say about how his lumber shall be 
graded or distributed to the final consumer. There are still others 
in the trade who feel that they are a long distance from the center 
of things and do not have the facilities for keeping in close touch 
with the market and what is being done by other hardwood manu- 
facturers thruout the country, that they are handicapped by not 
being as fortunately situated as those in the larger centers. They 
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feel there should be some organization thru which they can secure 
authentic information pertaining to stocks, production, sales ete.— 
something that would help them in shaping their manufacturing and 
sales policies. 

And while it is true that much progress has been made in recent 
years in putting the hardwood industry on a higher plane than it 
formerly occupied, much remains to be done before that branch 
of the lumber industry can be said to have attained its highest de- 
velopment. Standardization of grades and sizes, grade marking, 
guaranties to the consumers, and manufacture and distribution 
of lumber in such a way as to develop the highest type of timber 
conservation and waste elimination, are the things very much in the 
minds of the lumber industry and the public today. These are not 
new thoughts, for they have been considered by the lumber industry 
in a way for a long time, but under the impulse of this new move- 
ment encouraged by an important department of the Government, 
the industry is going to consider all of these problems with more 
seriousness and determination and in a more systematic way than 
ever has been the case before. 

Determined to raise the standards of manufacture and in a syste- 
matic and scientific way to codperate with the distributers and con- 
sumers of hardwoods and at the same time codperate fully with a 
program having for its object the development of the ideas and sug- 
gestions emanating from the Department of Commerce, this organi- 
zation of manufacturers is launching a meritorious campaign that 
deserves the sincere endorsement and support of manufacturers of 
hardwood generally thruout the country. 

The Hardwood Manufacturers’ Institute purposes to inaugurate 
a careful and scientific survey of the wood using industries so as to 
determine their needs and how best these needs can be met by pro- 
ducers of hardwoods. Along this line splendid progress has been 


made by the Forest Service of the United States in its investi- 
gations covering the softwood trade. The director of the Forest 
Products Laboratory has publicly expressed the willingness of the 
service to conduct a similar survey covering hardwoods, provided 
necessary arrangements looking to that end can be perfected, and 
representatives of the Hardwood Manufacturers’ Institute also have 
expressed entire confidence in the engineers of the Forest Service 
and a willingness to codperate with them in making such a survey. 
Whether this survey is conducted by the Forest Service or by en- 
gineers and experts employed by the hardwood manufacturers, or 
whether the survey is made in codperation between the Forest 
Service and the manufacturers is of little importance; the impor- 
tant thing is that such investigations be made carefully and thoroly 
and that if these investigations develop a need for changes in or 
additions to existing rules, there should be built up adequate and 
satisfactory grading rules that will give to the wood using indus- 
tries and to the lumber consuming trade generally the material they 
need in the shape in which it is desired and that the product shall be 
distributed in a manner that will give full protection to the public, 
utilize the entire product of the tree and afford a reasonable 
margin of profit to those who have their money invested in trees 
and manufacturing plants. 

The Hardwood Manufacturers’ Institute has been launched on a 
big, broad platform and with a program that can be developed 
successfully in a big, broad way. The men responsible for the 
executive conduct of this organization have evidenced a spirit of 
fairmindedness and breadth of vision that indicate that it is only 
on this scale that the work of the organization will be carried for- 
ward. This being true, the movement should have that measure of 
support, encouragement and sincere codperation of manufacturers 
of hardwoods generally to which it reasonably is entitled. 





Standardization Program Should Have Hearty Support 


ward the consummation of a business ideal when, for three 

days last week in Chicago, representatives of the several 
branches of the industry with representatives of architects and 
large consumers of lumber engaged in a discussion—very frank 
and free—of the many angles of standardization and the many 
obstacles that will have to be overcome before this can be ac- 
complished. 

Standardization in the lumber industry to the extent believed 
possible by the secretary of the Department of Commerce of the 
United States is idealistic, but every great reform in business, in 
industry or in social life has been the outcome of an ideal, and it 
is not beyond the realm of reason to believe that eventually the 
ideal of a standardized lumber industry may be developed into a 
practical fact. 

This idea of standardization first came from the industry itself 
but was not given really serious consideration, because many leaders 
in the industry looked upon it as only an ideal and did not give it 
the benefit of consideration along practical lines. For a good many 
years spasmodic efforts have been made to bring about a standard- 
ization of grades and nomenclature in the lumber industry, but it 
has been felt by many that, because of the wide divergence in 
methods of manufacture, in species of woods and because of the 
large number of units engaged in the industry, such a thing would 
be practically impossible. 

The man at the head of the Department of Commerce at Washing- 
ton is an eminent engineer, a practical economist, an executive of 
high order and withal somewhat of an idealist. He believes that 
industries can be made more profitable, and that at the same time 
the people may be benefited thru lower costs, by means of standard- 
ization, and this has been the keynote of his policy ever since his 
selection for the office that he holds. While the lumber industry is 
the largest and most important one that has engaged his attention, 
there are about eighty others that also are being urged to standardize 
their products and their methods and that the department is helping 
in every way possible to attain this end. 

A mere reading of the report of a conference such as was held 
in Chicago last week can give but a meager idea of the serious 
thought that was given to it by those present, or of the constructive 
work that was accomplished. It is not expected that regional con- 
ferences, such as that held in Chicago, will have immediate results; 
their principal purpose is to give the members of the industry an 
opportunity to discuss all the problems incident to the question, 
bring out the good and the bad points, and to adjust differences. 
Later on, when practically the entire country has been covered in 
this way, it is planned to have another big general meeting at which 
the results of these various regional conferences can be presented 
and a satisfactory, workable plan of standardization in manufac- 
ture, inspection and distribution then be evolved. 

To the AMERICAN LUMBERMAN it seems quite proper that the 


7 a LUMBER INDUSTRY took another very definite step to- 


carrying on and final development of this work should be placed 
under the direction of the National Lumber Manufacturers’ Asso- 
ciation, an organization that now speaks with authority for every 
association of lumber manufacturers in the country. The officers 
of this association have shown a commendable desire to give every 
branch of the industry full opportunity to be heard, and have shown 
a desire to meet the wishes of manufacturers and distributers alike 
whenever possible and to direct their thoughts into one channel 
that will lead eventually to a standardized lumber industry. 

While this work is to be carried on under the direction of the 
National Lumber Manufacturers’ Association, the committee that 
was appointed as a result of the Chicago meeting to have special 
charge of this program, has on it representatives of manufacturers, 
wholesalers, retailers, architects and large consumers of lumber, 
thus guaranteeing that no interest shall be overlooked and that all 
will be given opportunity to present their views and together to 
work out a broad plan that will in the end be satisfactory to all 
concerned. 

The conference in Chicago was but the beginning of a number of 
similar conferences that are to be held thruout the country, and 
the AMERICAN LUMBERMAN hopes that as these conferences are held, 
more and more will the industry at large see the desirability of 
codperating sincerely and wholeheartedly in the proposed program. 
It feels also that the National Lumber Manufacturers’ Association, 
as directing head of this movement, is entitled to and should have 
the entire confidence of the trade—confidence in its policy and pur- 
poses and in its sincere desire to accomplish something that will be 
of permanent value to the industry as a whole and not to any 
special branch of it. ‘ 

This is a great problem and a splendid work. It is a problem 
that can not be solved in a day or a month, but if the industry 
as a whole gives its hearty codperation it can. be accomplished and 
will be accomplished. The secretary of commerce, who sincerely 
desires to see each industry solve its own problems without inter- 
ference from the Government, believes that if the lumber industry 
within a year’s time has definitely reached a point where standard- 
ization is a fact, it will have accomplished something well worth 
while and will have done it as quickly as it is humanly possible. 

The AMERICAN LUMBERMAN believes sincerely that the effort is 
worth while and it urges its readers in every branch of the industry 
to put their shoulders to the wheel and to give to the National 
Lumber Manufacturers’ Association and to the permanent com- 
mittee appointed at the Chicago conference, codperation in full 
measure, pressed down and running over. 





SPEAKING OF WHAT to read when on vacation, a great lover 
of books once laid down this rule, not with reference to vacation 
only but as a guide to general reading: Read what you like; read 
what you don’t like; read what you ought to like. 
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Co-operative Research in the Finishing of Wood 


TEPS TAKEN AS A RESULT of a conference at the Forest 
Products Laboratory last May promise coérdinated effort in the 
development of wood finishing that will prove of vast impor- 

tance to the lumber industry. An essential part of the plan, con- 
forming to the practice of the laboratory, is the establishing of a 
“class” that shall bring employees to the institution for inspiration 
as well as instruction in the art of wood finishing. The work will 
begin with the assembling of all technical literature and other 
information on the subject that is at present available, and it is 
the intention to make the laboratory the center from whence the re- 
sults of research in wood finishing may be made available to all 
industries in which the finishing of wood is an important factor. 

The codperative effort will be organized thru an advisory com- 
mittee that includes directors of the laboratory and répresentatives 
of the paint and varnish interests. In this way the work will be 
kept in direct relation to the practical needs of the industries con- 
cerned and the results will be put in a form that will make them 
readily assimilable by the employees who perform the finishing. 

An allotment already has been made by the laboratory to cover 
part of the initial expenses and the industries have agreed to under- 
write a certain amount. It is hoped that the next budget for the 
laboratory will include funds to carry on the work in a manner to 
relieve the underwriters from further expense. In the executive 
committee to advance the program will be represented the American 
Institute of Architects, the Music Industries Chamber of Com- 
merce, the Engineering Foundation, the National Research Council, 
the National Association of Wood Using Industries, the National 
Farm Equipment Association, the American Farm Bureau Feder- 
ation and the National Council of Furniture Associations. 

From the foregoing it will be seen that the research undertaken 
will cover practically every field in which wood is used. It will 
deal with wood finishing purely from the viewpoint of wood preser- 
vation, as in the case of dwellings, as well as with those uses of 
finish that are designed to reveal and enhance the beauty of wood in 


the household and in the arts. 

Draft of a program for the research has been made by Dr. A. 
H. Sabin, an authority on paint and varnish and the author of text- 
books on the subjects. His preliminary general statement of the 
purpose is especially significant. He says: 

“The object of the undertaking is to learn to promote the best 
uses of protective coatings on wood; first, to increase the durability 
of the wood and the article made from it; second, to develop better 
methods of reducing the swelling and shrinking of wood with 
changes of moisture; and third, to secure economy and intelligent 
use of coating materials. 

“The increasing cost of wood, which inevitably goes on as the 
natural supply becomes less, makes it a matter of importance to 
everyone to have these things done. 

“It is plain that if by proper care the life of the average wooden 
building can be doubled, which competent experts think possible, no 
greater public benefit is in sight. 

“To accomplish any good results the natures of the different kinds 
of wood must be considered; these are known to the Forest Products 
Laboratory; the effects of exposure of different sorts must be ob- 
served, the composition and durability of the coatings, and the best 
method of application. 

“This research involves an organization which will eventually 
include experts and specialists in the different lines.” 

The program involves a comprehensive effort to assemble all the 
information of importance that is available and it offers an oppor- 
tunity for the lumber industry to make substantial contribution 
toward work that will prove to be of great benefit to lumbermen in 
every branch of the industry. The program is a happy combination 
of private interest and public welfare that can not fail to result in 
achievements that will justify liberal support from Congress and 
from the industries most directly concerned. William B. Baker, 
53 West Jackson Boulevard, Chicago, is acting secretary of the 
executive committee establishing wood finishing research. 














Tells Need for Reforestation 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., July 26.—Lumbermen and 

Portland business men were told here on Mon- 
day by two nationally prominent men to protect 
the forest resources of the Pacifie Northwest and 
to assist in the reforestation of lands from which 


the first timber crop has been harvested. Ata 
luncheon held at the Chamber of Commerce un- 
der the auspices of the Western Forestry & Con- 
servation Association, W. B. Greeley, chief of 
the United States Forest Service, was presented 
by F. C. Knapp to some fifty men engaged in 
various branches of the lumber industry, who 
after hearing Col. Greeley’s splendid address 
said: ‘The sentiment of lumbermen here is 
unanimous. We are with you and with the 
Forest Service in this movement.’’ 

The chief forester drew comparisons between 
conditions in the South and in the Pacific North- 
west, and warned against permitting Oregon, 
Washington and California to fall into the fate 
of States of the pine belt of the South, where 
the traveler sees millions of acres of useless 
logged-over lands behind idle sawmills. 

‘*What is to be the future of the lumber in- 
dustry, and what should the present generation 
do?’’ he asked. ‘‘Two-thirds of the country’s 
supply of timber is in three Pacific coast States 
and Alaska. In 1920, Oregon, which has the 
most timber of any State, replaced Louisiana as 
second in importance in the lumber industry. 
Washington is still first. One of the largest 
producers in the South told me that the avail- 
able supply of the South for the New York and 
eastern markets would be between 10,000,000,000 
and 12,000,000,000 feet a year in the near fu- 
ture. The West must make up the deficiency. 

‘*You of the. West should profit by the ex- 
amble of the South. Last year an official of the 
Southern Pine Association told me that during 
the year 36 sawmills had been dismantled. This 
process is going to continue from year to year, 
The 60,000,000 acres of logged-off land in Louis- 
iana, Mississippi and other States constitute one 
of the South’s biggest problems. 


‘A committee recently came to Washington 
and appealed to the Department of Agriculture 
for advice on what to do with this land— 
whether to attempt reforestation or to try to 
turn some of it into farm land. That problem 
is going to be yours. Can not we do better than 
Louisiana and Mississippi, or at the end of 
twenty years are we also to have idle lands and 
idle sawmills out here? 


‘*The Forest Service has come to the conclu- 
sion that ‘punch’ for the movement must come 
from an aroused local sentiment. Reforestation 
and the utilization of logged-off lands are the 
problems, and, of course, fire protection is the 
backbone of the whole thing. The latter I be- 
lieve is a national matter, and the great need is 
for an enlightened and aggressive public sen- 
timent.’’ 


The problem of the reforestation of Oregon 
was discussed before the Kiwanis Club at its 
noonday luncheon by John W. Blodgett, of 
Grand Rapids, Mich., president of the National 
Lumber Manufacturers’ Association. Mr. Blod- 
gett urged business men to take an interest in 
this important work before it is too late, and 
heartily endorsed the plans of Chief Forester 
Greeley. 


Building Hardwood Band Mill 


[Special telegram to AMERICAN LUMBERMAN] 

ORANGE, TEX., July 25.—The Peavy-Moore 
Lumber Co. began this morning clearing a site 
at Deweyville, fourteen miles north of Orange, 
for a modern double band mill which is to 
work up 300,000,000 feet of hardwood owned 
by the firm in Texas and Louisiana. The pres- 
ent logging equipment for the 225,000-foot ca- 
pacity pine mill will be used for logging the 
hardwood mill. The sawmill plant will be 
equipped with 7- and 9-foot bands, for hard- 
wood lumber and timbers only. There are deep 
water connections at Orange furnished by the 
company’s own lines, known as the Sabine & 
Neches railway, to Gist and Orange, and the 
Northwestern, to Orange. 


Merger of Timber Holdings 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, OrE., July 26.—Merging of hold- 

ings in Clatsop County of Merrill Lumber Co., 
Western Cooperage Co. and Wright-Blodgett 
Co. in a $4,000,000 corporation styled the Tide- 
water Timber Co., with headquarters in this city, 
was announced today by J. H. Smith, of the 
Western Cooperage Co., secretary of the new 
corporation. The new company is incorporated 
under the laws of Michigan, and $3,500,000 stock 
has been subscribed in property or cash. 

Other officers are Henry 8S. Lovejoy, Janes- 
ville, Wis., president; Major Watson Eastman, 
Portland, vice president; C. H. Davis, jr., Port- 
land, treasurer. John W. Blodgett, of Grand 
Rapids, Mich., president of the National Lum- 
ber Manufacturers’ Association, was a party to 
the negotiations. 

By this merger the three companies have put 
under unified control more than 1,000,000,000 
feet of standing timber, all in township 6 north, 
range 7 west, in Clatsop County, also the As- 
toria Southern Railway, 11 miles long, running 
from the timber to the rafting grounds on 
Young’s River. The railroad has been the prop- 
erty of the Western Cooperage Co., and has 
been serving holdings adjacent to those included 
in the deal. 

The timber is mostly yellow fir, with some 
hemlock and a small amount of spruce and cedar. 
Engineers are now investigating the logging 
possibilities. The company probably will start 
logging or contract for the logging soon, accord- 
ing to the officials. 


Son of Prominent Lumberman Killed 

CotumBus, OHIO, July 24.—The many friends 
and acquaintanees of Landon C. Bell, prom- 
inent lumberman-lawyer of this city, were 
shocked to learn of the tragic death at Ashe 
ville, N. C., yesterday of his 5-year-old son, 
Harry Winston Bell, who, to avoid another 
car stepped into the path of an oncoming auto- 
mobile and was run down. Mr. Bell is an offi- 
cial of the W. M. Ritter Lumber Co. 
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WANTS BURNER FOR SAWDUST 


Can you tell us what to do with excess waste— 
mixed sawdust and shavings? We can sell either 
one separately, but not mixed. Where can we 
obtain information as to probable cost of a suit- 
able burner? We could rig up a blowpipe system 
(one from the saws, the other from the machines) 
so connected that we could blow all into the fur- 
nace when not loading out either.—INnQuiry No. 
678. 

[The above inquiry is from Tennessee. Pre- 
sumably the shavings and sawdust are not baled, 
and so can not be shipped any great distances. 
It is possible that if the company puts in a 
shavings and sawdust baler it will be able 
to ship the shavings and sawdust and find a 
profitable market for them in that way. The 
inquirer has been given the names of manu- 
facturers of baling machinery, and also a list 
of buyers of sawdust and shavings. 


It would seem that a good part of the saw- 
dust and shavings could well be used as fuel. 
Ordinarily lumber companies follow this method 
but, as the company has no blower system, pre- 
sumably it is not doing so. The addresses of 
manufacturers of blower systems have also been 
given. A burner to dispose of excess sawdust 
and shavings need not be extremely large, and 
the names of several burner manufacturers have 
been given to the inquirer.—EpI!Tor. | 





METHODS OF ESTIMATING COSTS 


1—Where. can I obtain a book giving instruc- 
tions for figuring details on sash for store fronts? 

2—Will you please outline the method of figu- 
ring estimates on houses by square feet and by 
cubic feet ?—INQuIRY No. 679. 


[1—It is assumed that the inquirer, who is 
an eastern retailer, desires instructions for 
figuring display windows. There was a time 
when most display windows were put in by 
ordinary carpenters, but that time has passed. 
A good display window must present no obstruc- 
tions to the view of the passerby; must be 
strong enough to resist wind pressure, and 
must remain unclouded by frost in winter. To 
produce these results specialists are required. 
Various patented makes of display windows have 
been evolved. The inquirer has been given the 
names of several manufacturers of display 
windows, and also the names of several plate 
glass manufacturers. The designs vary in de- 
tail, so the various manufacturers are prepared 
to give full instructions for estimating on their 
particular products. 


2—There are various methods for estimating 
the cost of buildings. The square foot method 
and the cubic foot method are very similar, tho 
the cubie foot method is probably somewhat 
more accurate, inasmuch as the cubic foot con- 
tents of the house will vary with the heights of 
the walls, but the square foot contents will not 
so vary. To obtain accuracy in making esti- 
mates by either method one must know the 
actual cost of houses in the given community. 


By the square foot method, areas of different 
floors are added together, and resulting total 
is multiplied by a factor which can only 
be determined by a _ knowledge of local 
conditions, inasmuch as construction costs vary 
materially in different sections of the country. 
For example, it is desired to estimate the cost 
of a single story house, 30x35 feet. Such a 
house contains 1,050 square feet, and at $5 a 
square foot the cost would be $5,250. The ac- 
curacy of such a method depends upon how 
carefully the data have been collected upon 
which the $5 figure is based. 


In estimating by the cubic foot, the number 
of cubic feet is multiplied by a factor which is 
determined in like manner. If there are 20,000 
cubic feet in the house, and it has been found 
that a house of similar kind can be built for 
30 cents a eubie foot, the 20,000 cubic feet 
should be multiplied by 30 cents, which gives 


an estimated cost of $6,000. The cost varies, of 
course, with the type of house, its location and 
the quality of materials that go into it, and 
these are all factors which must be taken into 
consideration. In the Chicago district at this 
time, the cost of building ordinary homes varies 
from 26 to 32 cents a cubie foot, while in other 
sections the cost is as high as 50 cents a cubic 
foot, and in still other places is as low as 18 
cents. 

The inquirer will have to get cost figures on 
houses which have been built in his community 
and figure their cost per square foot or per cubic 
foot, and then apply the cost per foot (square 
or cubic) carefully in making estimates. Prob- 
ably a better and more accurate way would be 
to use the ‘‘ Lumbermen’s Building Estimator. ’’ 
The inquirer has been sent information regard- 
ing this book, which is sold by the AMERICAN 
LUMBERMAN.—EDITOR. | 


FIRST MACHINE SAWN HEMLOCK 


A large house adjoining the writer’s home is 
being torn down to make way for a modern resi- 
dence. This house was built in 1750 of brick 
brought over from England, and to our surprise 
we found there was a considerable quantity of 
machine sawn hemlock timber used in its construc- 
tion. We had thought that rough hewn oak was 
the main lumber. Can you tell us the time that 
hemlock was first machine sawn?—INqQuiry No. 
680. 


[The above inquiry comes from New Jersey. 
It is interesting, for one thing because it shows 
how hemlock will last when properly placed in 
a house. So far as available records go, it is 
impossible to say when hemlock was first ma- 
chine sawn. Presumably the hemlock used in 
the New Jersey house was sawn in this coun- 
try. The first sawmills were operated by water 
power and, inasmuch as one of the first things 
the pioneers of this nation had to do was to 
clear the land and build homes, it is not 
strange that sawmills were built at an early 
date. As early as 1682 there were six sawmills 
in Kittery, at the mouth of the Piscataqua 
River, and in all there were twenty-four in the 
territory now known as Maine. The first saw- 
mill in Massachusetts was erected about 1633, 
and the first in New Hampshire was built near 
Portsmouth before 1635. The French settlers 
had sawmills at Ticonderoga, while the Dutch 
settlers on the Delaware had sawmills before the 
arrival of William Penn. 


Going back still farther there are records of 
primitive water power sawmills erected in Ger- 
many in 1322. The record of the invention of 
the first saw is lost in antiquity, for seemingly 
the saw was one of the early inventions of 
man. The earliest process of sawing logs was 
to dig a pit and place a tree-over this pit, a 
saw somewhat similar to a cross cut saw being 
then operated by two men, one standing above 
the log and the other below it in the pit. This 
method of sawing is still used to a large extent 
in countries such as China. The earliest saw- 
mills were merely the addition of power to the 
saw pit method. The circular saw was not in- 
vented until 1790. The bandsaw was invented 
still later, so that it is certain that the machine 
sawn hemlock found in the New Jersey house 
was cut by the reciprocating saw pit method. 
As a matter of fact, the timbers might have 
been sawn by hand. Men become wonderfully 
skilled in such work, and with a properly 
sharpened saw will cut boards from a log with 
considerable rapidity. No data are available 
to show when the first hemlock in this country 
was sawn, but doubtless it was shortly after 
the first white settlers arrived in this country. 
These settlers, not having preconceived ideas 
regarding the quality of the woods of this 
country, naturally cut up the trees which were 
largest and finest in appearance, and as hem- 
lock is a large, fine appearing tree, it is certain 
that the early settlers used a good deal of 
it.—EDITOR. ] 


OFFERS CLEAR PINE STRIPS 


In visiting the mills purchasing shop I notice 
a great number of clear strips ripped off by the 
edger. It seems to me that there ought to be a 
market for these nice, clear western white pine 
strips from 1 to 3 inches wide and from 2 to 3 
feet long. These strips could be cut longer if de- 
sired. At present they are burned up or sold as 
fuel wood. I am sure there are toy factories 
which would be glad to pay a good price for this 
stock, and if you can put me in touch with such 
concerns I will greatly appreciate it.—INQquiRry No. 
681. 

[The above inquiry comes from a lumberman 
who at present is in Oregon. This man buys a 
great deal of shop lumber, so he knows good 
factory stock when he sees it. There are many 
uses for short clear stock such as he describes. 
Much of the material doubtless could be used 
in manufacturing toys. Some of it could be 
used to advantage in making furniture—and so 
on thru a considerable list of uses. Some lum- 
bermen are building up a very good business in 
handling just such stock as this, and the in- 
quiry is printed with the thought that possibly 
some reader has a market for such stock and 
would like to obtain it in considerable quan- 
tities—EDITor. | ; 


NUMBER OF SHINGLES FROM LOGS 


We would like to know how many 4x18 shingles 
can be manufactured from round logs per thou- 
sand feet board measure ?—INnQuiry No. 658. 

[The above inquiry comes from Alabama. 
Search of available records reveals that there is 
practically no information in printed form avail- 
able on this subject. Upon investigation, how- 
ever, one authority states that the quantity 
which could be made from a thousand feet of 
high grade virgin timber, large diameter logs, 
free from excessive peck and no shake, would be 
about 9,000 shingles. This authority adds that 
timber which will yield the number of shingles 
mentioned above shovld never be put into 
shingles. This, of course, refers to cypress. 

The number of shingles obtainable will vary, 
of course, with the diameter of the logs, the de- 
fects, the skill of the shingle maker and, in- 
cidentally, with the particular log scale em- 
ployed in measuring the logs. 


A North Carolina operator gives the follow- 
ing as his experience: ‘‘My experience with 
cypress is that it will cut 5,500 to 6,000 No. 1 
and No. 2 shingles in an average run of logs, 
measured by the Doyle scale.’’ 

An Alabama operator makes the following 
comment: 


The number of shingles that can be cut from 
the log depends of course upon the thickness of the 
butt. If the thickness of the butt is %-inch and 
the finished shingle is %x4x18-inch, the log will 
cut out 4,000 shingles per thousand board feet. 
This allows for saw kerf, but nothing for any 
waste in the log. If you had a No. 1 log, con- 
taining a thousand board feet log scale, it would 
make 4,000 shingles. The number of shingles will 
vary of course with timber and conditions, but 
this is the average. 


Records of a Maine operator disclose that 
his company obtained 10,000 cedar shingles 
(random width) from a thousand feet of logs, 
the logs being scaled by the Maine log rule. 
Another Maine operator reports that a cord 
of white pine wood 5 to 8 inches in diameter 
would usually saw out 5,000 shingles, a cord 
of wood being generally considered as equiv- 
alent to 600 feet. On this basis, a thousand 
feet would make 8,333 shingles. Another author- 
ity states that, as a general rule, one foot 
board measure of lumber equals 5 lath or 7 
shingles. On this basis a thousand feet of 
logs would produce 7,000 shingles. A South 
Carolina operator secures 7,000 (4-inch shingle 
measure) per thousand feet board measure from 
slabs and shingle cants. A Louisiana operator 
cutting round logs obtained 10,000 to 11,000 
shingles, 4-inch measurement, per thousand feet 
log scale from good timber.—EpITor. | 
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The Car Supply Situation 


Interest is centered upon the car situation, 
and the question most frequently asked is, 
Will the car shortage be so severe as greatly 
to curtail the movement of lumber? Everyone 
admits that there will be a shortage of cars, 
and some lumber producing sections already 
report one. Southern pine territory seems to be 
the hardest hit, some centers reporting that 
only 50 percent of the number of cars needed 
are obtainable. This apparently is not so 
much an actual shortage of cars as it is a 
shortage of fuel—and it is expected that it 
will be relieved shortly. The railroads as a 
rule are making every effort to move freight, 
but their forces are inadequate to move long 
strings of empties, so that shippers who are 
some distance from large unloading points are 
certain to suffer more severely than others 
more advantageously located. All coal cars 
have been ordered turned over to roads having 
coal mines upon them and this action, of 
course, withdraws gondolas from lumber haul- 
ing. The effect of this order will not be felt 
at the mills for some days. The railroads are 
showing a very helpful spirit and are freely 
assisting each other in the movement of 
freight. For example, one of the transconti- 
nental railroads, at the time of writing this, 
had a bad congestion of freight on one section 
of its line, but with the assistance of other 
roads was diverting cars so that very shortly 
the congestion will be relieved. Retail lum- 
bermen report that cars are coming thru 
slowly, and that they come in bunches when 
they do come. Grain-tight cars, as a rule, 
after being unloaded are shipped directly back 
to the grain fields, and so are not available for 
loading lumber even for movement to the 
grain growing districts. Bad order cars are 
piling up fast enough, and as the railroads 
are not able to do much repairing they are not 
taking chances. To sum up, districts now 
suffering from a car shortage may expect some 
relief as the fuel situation improves, but this 
improvement stands a chance of being offset 
by the withdrawal of coal cars, an increase in 
the number of bad order cars and a heavier 
movement of farm products. 


North Carolina Pine Situation 


The North Carolina pine market is some- 
what spotted. In some districts, buying is 
held back by labor troubles and by the desire 
of purchasers to secure concessions. But, in 
the main, there has been a marked increase in 
buying during the last week. Many purchas- 
ers who had been hoping for concessions have 
been unable to secure them, and so, fearing 
a severe car shortage, have rushed orders. An 
exceptionally rainy season has prevented small 
mills from operating and from offering much 
dry stock, with the result that the larger mills 
have had a better demand, which has served 
to maintain prices. Stocks are not heavy and 
some mills are experiencing difficulty in mak- 
ing shipments. Quotations, particularly on 
kiln dried stock, are firm. 


Scuthern Pine Trade 


Southern pine shippers seem more affected 
than those in other sections by the car short- 
age—or, to be more exact, the fuel shortage— 
which renders it difficult to move empty cars 
to mills for loading. Retailers report that 
southern pine lumber is slow in reaching 
destinations, and this slow movement also 
tends to curtail transit car offerings because, 
with date of delivery problematical, lumber 
companies are not very eager to invest in 
transits. On the other hand, some speculators 
are loading all cars possible, expecting that 
any lumber which can reach the market will 
sell readily. It is noticed that large line-yard 
operators are buying more freely, and that 
generally the demand in the country is 


stronger. Buying in sections where agricul- 
tural implements are manufactured is improv- 
ing, indicating a belief in the resumption of 
farm demand. As demand from the cities 
tapers off, demand from the country picks up, 
so that, all things considered, the southern 
pine market is in a very healthy condition. 
In fact, demand continues to equal or slightly 
exceed supply, as is shown by a firming tend- 
ency of prices, while here and there advances 
are obtained. 


From the Hardwood Field 


The hardwood demand is active, and sellers 
who have really desirable stock to offer are 
not complaining because of lack of buyers. 
While low grade items show improvement in 
demand, higher grades continue to lead the 
market and are scarce. Furniture manufac- 
turers and automobile body builders are mak- 
ing substantial purchases, and it is noticed 
that the vehicle and farm implement makers 
are showing more interest in the market, 
largely because of the improvement in farm 
prospects. Sash and door manufacturers and 
flooring makers continue to be good customers 
of the hardwood producers in both North 
and South. The railroad situation unques- 
tionably has caused some buyers to try to 
cover immediate requirements, but on the 





Statistics on production, orders and 
shipments appear on page 42 





other hand it has occasioned buyers to act 
with caution, inasmuch as at this time no con- 
cern wants to get caught with more stock than 
is necessary. Quotations, particularly for up- 
per grades, are advancing. Production is not 
increasing materially, tho it is greater than 
it was earlier in the spring when floods so 
seriously restricted operations. 


The Market for Cypress 


Reports do not agree upon the character of 
the cypress demand. In some sections busi- 
ness is not exceptionally brisk; in others, 
and seemingly in most consuming markets, 
there has been a distinct improvement in de- 
mand during the week. Country retailers are 
buying more stock, but are not eager to load 
with any more than necessary. The result is 
that this buying is of mixed cars, and buyers 
are by no means able to secure all the items 
desired at the first try, so frequently there 
is a good deal of shopping around and some 
revision of specifications before an order can 
be placed. Thick stock is scarcest and such 
material is selling at firm to higher prices. 
Industrial demand has been affected somewhat 
adversely by the railroad strike, but on the 
whole is deemed encouraging. 


The Shingle and Lath Market 


On the Pacific coast red cedar shingles are 
scarce and orders are difficult to place. Many 
shingle manufacturers have been forced to 
shut down entirely, or curtail production 
materially because of a lack of shingle logs, 
and no relief is in sight until the danger of 
forest fires is overcome by heavy rains. In 
those markets in most direct touch with the 
Pacific coast there is a distinct tendency to- 
ward firm prices, but, on the other hand, mar- 
kets farther away and which are still receiv- 
ing considerable supplies of transits now re- 
port a rather apathetic shingle demand. In- 
dications point to continued scarcity of red 
cedar shingles and it is probable that the 
market will continue very firm for some time, 
and that prices will advance. The scarcity of 
red cedar shingles, of course, will open up 
demand for white cedar and cypress shingles. 


Lath, while available in considerable volume, 
are in good demand and, except in some sec- 
tions where building has tapered off, the mar- 
ket is keen. 


Demand for Douglas Fir 


Production on the Pacifie coast is limited by 
a log shortage. Stocks in sellers’ hands are 
very much below normal, and all items that 
sell readily are comparatively scarce. The 
season has been as dry on the Pacific coast as 
it has been wet on the Atlantic coast, and the 
extremes of weather in both sections have 
very. materially affected logging. On the 
Pacific coast the greatest of care has to be 
exercised to prevent forest fires, and many 
logging crews are fighting them. The mills 
are cutting whatever logs they are able to 
obtain, and so are not filling out their stocks 
so well as they would if they were able to pick 
the quality of the logs sawn. The volume of 
sales appears comparatively light, largely be- 
cause of the small stocks remaining unsold. 
Manufacturers are easily obtaining advanced 
prices, and purchasers seem willing to pay the 
advances provided they can have definite as- 
surance of reasonably prompt shipment. 
There is a good deal of talk of delayed ship- 
ments, but the mills have not been seriously 
handicapped, so far, in getting empty cars,. 
and the transcontinental railroads vigorously 
maintain that they are handling, and are able 
to handle in a satisfactory manner, all freight 
offered. 


Call for Western Pines 


The demand for shop shows some slackening. 
The mills are all producing heavily and the 
impression seems to prevail that some specu- 
lative purchasers have loaded up with more 
factory lumber than will be needed, and that 
consequently there will be more stock on the 
market for the remainder of the summer than 
there was expected to be. The demand for 
yard stock is improving, however, and the 
great agricultural territory tributary to the 
mills is taking much more lumber than earlier 
in the year. There is no uniformity of asked 
prices, but very evidently the trend is toward 
higher levels. Mills which several weeks ago 
advanced their quotations and refused to 
budge, at first sold little stock, but now report 
comparatively heavy sales made at list prices, 
indicating that the market has moved up. 
Stocks continue very scanty in southern Ore- 
gon and California and, while they are larger 
in the Inland Empire, purchasers, particularly 
eastern companies which are accustomed to 
giving orders covering a wide range of items 
at this season, find difficulty in placing badly 
mixed cars. Production is going ahead at a 
brisk rate, and a good deal of stock, particu- 
larly shop, is being put thru the dry kilns. 


SECURE NOW EVERY STICK YOU CAN BUY 


MEMPHIS, TENN., July 26.—‘‘The issuance 
of priority orders by the Interstate Commerce 
Commission in favor of fuel and perishable 
freight will tend very greatly to complicate the 
transportation situation as affecting hardwood 
lumber and forest products, and it behooves 
consumers of hardwood lumber to secure every 
foot of stock available while transportation 
facilities are yet to be had.’’ 

The foregoing statement was issued: today 
by J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, follow- 
ing receipt of telegraphic dispatches from 
Washington regarding the plans for coping 
with the railway and fuel strikes and for in- 
suring, to public utilities, the railroads and 
necessary industries, sufficient coal. 

The railroads, up to noon today, had not re- 
ceived orders from the Interstate Commerce 
Commission regarding furnishing of equipment. 
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The Timber Resources of the Pacific Northwest 


(Continued from front page) 


45,000,000,000 feet is the probable normal an- 
nual production in the United States. 

At the present time the southern pine lumber 
industry on the Atlantic and Gulf coasts is 
supplying approximately 12,000,000,000 feet, 
and the production of the mixed woods in Mon- 
tana, Idaho, Washington, Oregon and Cali- 
fornia is approximately 11,000,000,000 feet, 
the residue of the output being produced in 
nearly every State in the Union in relatively 
small quantities. At the present time the State 
of Washington leads in production, its output 
for 1920 being over 5,500,000,000 feet, and Ore- 
gon ranks as a close second, with a production 
of 3,333,333,000 feet. 

Oregon Has Largest Stand of Timber 


It is safe to assume that within ten years 
the joint production of these two States will 
be 100 percent larger than it was in 1920, 
with the probability that Oregon will take the 
first rank as a lumber producing State, for the 
very good reason that within its boundary there 
is more standing timber than in any State in 
the Union; its total stand being estimated at 
444,000,000,000 feet, and that of Washington 
301,000,000,000 feet, making a total stand of 
timber in these two States of 745,000,000,000 
feet; a quantity of raw material sufficient to 
keep the industry busy, at its present rate 
of cutting, for a period of 90 years hence. 

The estimated value of the lumber products 
of these two States for 1922 is given at $175,- 
000,000; the value of shingle products and other 
forest material will add at least $25,000,000, 
making an aggregate value of forest products 
of approximately $200,000,000; and of this 
amount fully 80 percent is expended for labor, 
costs for supplies, and the general expenses in- 
cident to all business, leaving approximately 
20 percent to represent stumpage value and the 
profits to the industry. In other words, over 
$160,000,000 of the total receipts that the lum- 
bermen of these two States will realize, will 
be expended locally for labor, supplies and in- 
cidental expenses. It is this expenditure which 
constitutes the backbone of prosperity of west- 
ern Washington and western Oregon, and it is 
because the industry will be an expanded one 
for a great many years to come, that it gives 
promise of a prosperous future. 

Unfortunately, however, for the nation at 
large, this stand of timber and this center of 
lumber production is far removed from the 
center of population in the United States, which 
at the present time is situated in the central 
part of Indiana. Lumber like other commod- 
ities follows population in its use, and the 
transportation charges by rail from the Pa- 
cific coast to lumber consumers of the United 
States entail a heavy burden, making the cost 
to the consumers seem at times excessive. 
The facilities offered by the Panama Canal, 
by water transportation, to the Atlantic coast, 
have made it possible to deliver lumber to Balti- 
more, Philadelphia, New York and Boston at 
a less cost price than to deliver to Chicago 
or St. Louis, or any of the territory lying be- 
tween the Mississippi River and the Appalachian 
mountain range. 

It is apparent, therefore, that the great asset 
that is represented by the forests west of the 
Rocky Mountains, is not the intrinsic value of 
the timber, but the opportunity afforded to 
thousands and thousands of hardy lumbermen 
to obtain remunerative employment, which all 
means the opportunity of developing the 
Northwest territory. 


Nation’s Future Supply of Lumber 


I feel that I should not miss this opportunity 
to speak to a gathering of men, who come from 
all parts of the United States, and who know 
so well the needs, not only of their respective 
localities but of the nation at large, to say 
something about the future supply of lumber. 

It is not a very common habit for the average 
man to be deeply concerned as to what is going 
to happen fifty years hence, but every com- 
monwealth in the United States has a very 


grave duty to perform in providing ways and 
means to develop a new crop of timber, to take 
the place of the matured crop which is now be- 
ing harvested. 

In a recent report submitted to Congress 
by United States Forester Greeley, the out- 
standing topic dwelt upon was the nation’s 
future supply of timber. The probability of an 
early dearth of lumber is not predicted, but the 
report was full of facts showing the danger, 
not far removed, when the nation’s require- 
ments could not be supplied. 

The recommendations of Mr. Greeley were 
not in the direction of a more restrictive use 
of timber growth, but rather in the develop- 
ment of a future and continuous supply. The 
report emphasizes the fact that there is in the 
United States 300,000,000 aeres of land better 
suited for forest growth than for any other pur- 
pose, nearly all of which is not adapted for 
either agriculture or grazing; of this amount 
there is at least 90,000,000 acres absolutely 
idle, serving no purpose whatever. 

If it were demonstrated beyond doubt that 
the soil now cultivated for food supply of the 
nation would be exhausted in seventy-five years, 
unless proper attention is given to preserve its 
yield for food products, there can be no doubt 
but that the best thought of man’s intellect 
would be given to providing the proper treat- 
ment for a continuous supply. 

Mr. Greeley feels that within seventy-five 
years the timber resources of the United States 
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will be well exhausted, if proper steps are not 
taken to grow a new crop. We are, therefore, 
face to face as a nation, with the proposition 
that there is no immediate alarm regarding a 
timber famine, unless we ourselves neglect to 
give the subject proper treatment, and while 
it is not too late to enter upon this task in a 
constructive way, yet there is no time to lose. 


Value of Forest Reserves 


Already in a national way, with constantly 
increasing care and excellent management, the 
Federal Government is doing constructive work 
in the creation, and management of forest re- 
serves. This field of operation, however, should 
be enlarged and not left alone to the Federal 
Government to assume the entire responsibility. 

Unfortunately, it is not a field where the pri- 
vate individual can depend upon financial re- 
turn for his efforts that will warrant him in 
growing a new forest; largely so because the 
tax laws in all of our States are such that they 
make the investment for the individual a finan- 
cial impossibility. 

I am now discussing what program should 
be undertaken by the States in hoping to solve 


this problem, which is nationwide. The issue 
is so grave that I am convinced that for the 
welfare of its own people, as well as for the 
national good, every State should enter upon a 
broad, constructive policy that leads to the de- 
velopment of a future forest supply that will 
be ample for both State and nation. The effort 
is for the public good and the public should do 
the work. 

One very practical way would be to enact by 
legislation, a taxation program which would 
make it possible for private individuals to take 
part in this constructive work, but any tax law 
which seems to favor any particular industry or 
class is not a popular law, and if given at all 
is given grudgingly and subject to change. On 
the other hand, the public is apt to be more 
liberal in its legislation when satisfied that it is 
for the publie good and that the publie will reap 
the reward, instead of the individual. 


States Should Develop New Forests 


For this reason, it seems that the practical so- 
lution is for the States themselves to acquire 
these denuded lands, unsuited for agriculture, 
develop new forests, own and control them for 
the public good. These lands can be acquired 
at a nominal sum, and any owner who is not 
willing to sell to the State at a nominal price, 
should be compelled to do so by legislation 
which would give the State the power to condemn 
such lands for the purpose of forest growth. 

Many of the eastern States are entering upon 
this field of endeavor and are carrying on, in 
a progressive way, a forest policy which it 
would be well for all States to follow. 

New York State leads all States in the policy 
of forest growth, having entered upon this work 
in 1885, and today has title to more than 2,000,- 
000 acres of land once cut over or culled. At 
the session of its legislature last year it auth- 
orized a bond issue of $5,000,000, the proceeds 
of which are to be used for the purchase of 
additional acreage. 

Pennsylvania has more than 1,000,000 acres 
aequired in the last twenty years for the same 
purpose, and is spending annually more than $1,- 
500,000 in the purchase of denuded land and in 
the care bestowed upon its forest areas. 

Both in Minnesota and in Wisconsin, the State 
is acquiring lands suitable for the growth of a 
new forest and handling it in a scientific and 
systematic way. The same is true in New Jer- 
sey, Massachusetts and Connecticut. In fact, 
the forest policy urged upon the nation by 
United States Forester Greeley is being re- 
sponded to generally, and Washington and Ore- 
gon, rather than any other State in the Union, 
should enter upon this work at once in a broad 
and constructive way. 

No section of the United States can develop 
new forests with less expense and with as large 
a yield as can those parts of Oregon and Wash- 
ington lying west of the Cascade Mountains. 
In this region it is not necessary to plant trees 
nor to sow the seed. Nature does all this, and 
the only thing required at the hands of man is to 
keep fire out of the young growth, and this can 
be done at a trivial and nominal expense. 

Aside from the slight burden for the purchase 
of the land, the expense of protecting the young 
growth timber from fire is infinitesimal, possi- 
bly not more than 1/100 of one percent of its 
actual value. The burden, whatever it is, is a 
burden that should be borne by the common- 
wealth, and the benefits, whatever they are, are 
benefits which should go to the commonwealth. 

Lumber manufacturing can be made a perpet- 
ual industry in western Washington and Oregon, 
not to the extent that now pertains, but yet 
be a very large and prodigious factor working 
for the prosperity of the State and helping to 
solve a problem which confronts the American 
people, i. e., providing for a future supply of 
timber growth. 

It would be the part of wisdom also for 
the States to provide, by special tax laws, en- 
actments whereby it would be made possible for 
the private individual to grow a new forest, but 
special legislation granting to one class of prop- 
erty privileges which are not common to all, is 
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not a popular form of legislation, and while I 
thoroly endorse as sound such legislation as 
would permit the private individual to grow a 
new forest on denuded lands at a profit, yet I 
question whether public sentiment would be edu- 
cated up to this point for many years to come. 

It is for this reason that it seems best that 
the States enter at once upon a constructive 
policy that will solve the problem. The plain, 
bold facts are, that unless this work is under- 
taken publicly by the nation, by the States, 
and if possible by individuals, there is grave 
probability of a serious timber famine in the 
early future. It is equally plain that if this task 
and duty is entered upon at once, in a broad, 
constructive way by the nation, by the State 
and by the individual, all fears of a timber 
famine may be dismissed with the full assurance 
that for all the investment made, both of capital 
and effort, ample reward will be realized. 


TO CONSTRUCT TWO MILLS AT KELSO 


CENTRALIA, WASH., July 22.—R. A. Long, 
chairman of the board of directors of the 
Long-Bell Lumber Co., with headquarters at 
Kansas City, Mo., has given authority for the 
announcement of the immediate construction of 
the two mills of the company at Kelso, Wash. 
The actual location of the mills will be two 
miles south of the city on the Columbia River, 
and the company is completing a 60-foot high- 
way from Kelso to the site. Last year the 
Long-Bell company purchased 60,000 acres of 
timber northwest of Castle Rock. This timber 
will be brought to Kelso by rail. Fifteen miles 
of railroad will have to be built to tap this 
timber. More than 6,000 acres of bottom land 
near Kelso has been acquired by the company 
for mill and residence purposes, and within a 
short time it will commence construction of 
residences for the employees. 


PORTLAND, ORE., July 22.—It is reported 
here in connection with the Long-Bell Lumber 
Co.’s project, that the company is now work- 
ing on its two big mills at Kelso on the Wash- 
ington side of the lower Columbia River, and 
will erect them on the river front near Kelso, 
and opposite Rainier on the Oregon shore of 
the river. The two mills to be erected will 
stand side by side. Two ponds will be built, 
one to be used for storage purposes and the 
other to hold the immediate log supply. Water 
for the ponds will be taken from the Columbia 
and Cowlitz rivers, and the opening in the dike 
on the Columbia side will be large enough to 
permit the entrance of rafts from the rivers. 
The temporary pier and highway opposite 
Rainier are being rapidly completed. A fleet 
of motor trucks from Portland were ferried 
across last week and are now engaged in haul- 
ing gravel for the connecting link between the 
pier and the town of Kelso. Steel for a rail- 
road and heavy milling machinery will be taken 
over this pier and roadway. <A public ferry 
will be operated by the Long-Bell company 
from Rainier to its mills. 








Kansas City, Mo., July 25.—R. A. Long, 
chairman of the board of the Long-Bell Lum- 
ber Co., who returned last week from a trip 
to the company’s new development in Wash- 
ington, is fully in accord with the bullish view 
of the lumber situation taken by the sales de- 
partment of the company. He pointed out that 
the mills had not been able to produce enough 
lumber in the last two years to equal the de- 
mand. Mr. Long continued: 


I do not think I have ever seen a period when 
the outlook for the lumber industry was more 
promising than that which now prevails. As a 
result of the war restriction on building, practi- 
cally all of the cities in the country were under- 
housed during the war period and are underhoused 
today. Since it would require twelve years of 
work at 25 percent above normal to make up for 
the shortage of* houses, it is clearly evident that 
the demand for lumber certainly should increase 
rather than diminish. In addition there is the 
demand for railroad and other industrial lumber, 
which, while good, is certain to show a very heavy 
increase in the near future. At the same time, 
general conditions are much better than they have 
been for some time. 


Retailers, 


Tell Us Your Troubles 


Some retail lumberman is going to get a 
check for $25 for writing or dictating a 
letter. 

Another will receive $15 and a third will 
get $10 for doing the same thing. 

Aside from the cash rewards, the winners, 
and all others contributing to this contest, 
will be doing a valuable service to the retail 
trade as a whole. 

Probably you read the invitation and prize 
offer printed on front cover of last week’s 
issue of the AMERICAN LUMBERMAN. If not, 
please look it up and read it. 

The proposition may be summarized as 
follows: 

For the purpose of helping you solve the 
problems that are causing you worry and 
perhaps financial loss, the AMERICAN LUM- 
BERMAN is offering three cash prizes, of $25, 





This contest is arousing wide- 
spread interest among retailers, 
and many letters are being re- 
ceived from dealers in widely sep- 
arated sections of the country. 
Most of the problems outlined 
therein bear a very vital relation 
to profits. For instance, the very 
first letter received came from an 
Iowa retailer who tells of a very 
real, and a very common, griev- 
ance connected with selling lum- 
ber to farmers, which is entailing 
heavy loss to retailers annually. 
Others relate difficulties encoun- 
tered from various sources. Every 
effort possible will be put forth to 
find practical solutions for all 
problems submitted in this contest. 
Write YOUR letter today. 











$15 and $10, to find out the worst things 
about the retail lumber business. 

Therefore all retailers, wherever situated, 
are invited to write us a letter telling what 
feature or element of the business consti- 
tutes your greatest worry, problem, obstacle 
to success or profit—or otherwise unpleasant 
or unsatisfactory thing or condition you are 
now encountering, or have recently encoun- 
tered. 

The prizes mentioned will be paid to the 
writers of the best three letters. By “best” 
is meant those of the most general interest 
and that afford the best basis for construct- 
ive discussion or remedial action. Literary 
style or smoothness of expression will have 
no bearing on the awards. 

Letters should not exceed 500 words, un- 
less greater length is necessary for stating 
the proposition clearly and adequately. All 
letters must reach the office of the AMERICAN 
LUMBERMAN not later than Sept. 5, as the 
contest closes on that date. 


SHIP RECORD CARLOAD OF HEMLOCK 

Bie Bay, Micu., July 24.—What is believed 
to be the record in a big carload of hemlock 
has been loaded and shipped out within the last 
few days from the plant of the Lake Independ- 
ence Lumber Co., of this place. This car of 
merchantable hemlock was shipped to the Val- 
ley Creek Lumber Co., of Rochester, N. Y., and 
contained 51,042 feet. This shipment went 
forward on New York Central car No. 337,970. 
This car was 46 feet long, capacity 140,000 
pounds, weight 50,800 pounds. It was a low 
sided gondola ear, but by employing expert 





lumber loaders, the shipper was able to get this 
amount on the ear. 

Discussing this big carload of hemlock, Jay 
B. Deutsch, general manager of the Lake In- 
dependence Lumber Co., said: ‘‘I am of the 
opinion that owing to the railroad strike situ- 
ation, rail equipment will run down very quickly, 
and with a heavy movement of grain certain in 
the near future there no doubt will be a seri- 
ous shortage of cars and shippers should use 
every effort to load cars to capacity in order to 
relieve the serious shortage which is sure to 
confront them.’’ 


PROPOSES PERMANENT LUMBER DISPLAY 


PHILADELPHIA, Pa., July 24.—This city has 
been the birthplace of many good ideas in the 
lumber business, and now comes a Philadelphia 
lumberman to the fore with an idea that is so 
sound and reasonable, and has met with such 
uniform approval by the largest lumbermen of 
the country that the idea is taking the form 
of a national movement. The plan is to have 
a permanent lumber display where the trade 
and the entire public may be kept informed 
of the virtues and proper uses of lumber; where 
prospective home builders may find out com- 
parative costs; where the abuses of lumber 
may be corrected by showing how to finish 
lumber for different uses; where the proper 
uses for the different kinds of lumber may be 
explained, where the public may be‘shown how 
lumber is produced and how it really is cheap 
as well as good, and where the propaganda of 
the substitutes may be offset by education put 
up in an interesting way. 

The question of where to make this exhibit 
so as to do the most good has been settled by 
selecting the famous, boardwalk at Atlantic 
City, where there are already many exhibits of 
national scope. It is claimed that one in every 
fifty or less persons in the United States gets 
to this boardwalk onee a year, and when they 
are there, they have leisure to investigate any- 
thing that interests them. It is estimated that 
one person in charge of such an exhibit at 
Atlantie City could see and interest more per- 
sons in a year than a thousand going about on 
direct canvass. It is also the meeting ground 
of many organizations of builders, architects, 
engineers etc., and appears to be the very best 
location that could have been selected for such 
a purpose. This is borne out by the fact that 
several lines of manufacture are already mak- 
ing such educational exhibits. 

The proposal for such an exhibit was made 
by P. S. Merrill, local representative of the 
Harry 8S. Lafond Co., who has been studying 
the possibilities while living at Atlantic City. 
The idea has been approved by the Southern 
Pine Association, by John E. Lloyd, president 
of the National Retail Lumber Dealers’ Asso- 
ciation, and by many prominent manufacturers, 
wholesalers and retailers, 


The success or “failure of such an exhibit 
naturally rests largely on who is in charge of 
it, and the local trade is urging the man who 
proposed it as exceptionally fitted to repre- 
sent the trade as a whole in such work. Mr. 
Merrill was born into the lumber business, be- 
ing of the third generation of lumbermen in 
his family in the famous Williamsport terri- 
tory of Pennsylvania. His father, George B. 
Merrill, was one of the best known operators in 
that section, and the son entered the business 
as goon as he left college. For some years he 
worked in the Pennsylvania woods, and was 
interested and active in introducing the first 
long railroad hauls in the State, when the riv- 
ers had always been used as the only possible 
means of transportation to the mills. In their 
first operation ef the kind, they hauled ninety- 
seven miles from the stump into Williamsport 
to the mills. Later Mr. Merrill spent nine 
years in lumber manufacturing in the South. 
He was always a student of the problems of 
the lumber business in the broader sense, and 
his knowledge naturally brought him before 
the Government during the war. He was active 
in the Emergency Fleet Corporation lumber de- 
partment, and in handling its millions of feet 
under unusual conditions, had unusual op- 
portunity to add to his knowledge. 
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Some of the Association iii That Are Being Worked Out in iin 
The Outlook for Dealers in Small Communities — A Remarkable Molding Room 


The Realm is now engaged in its summer 
occupation of flivvering around among the 
brethren who supply Uncle Sam and his 
nephews and nieces with lumber at retail. 
It’s a job at which we wear out lots of tires 
and have lots of fun. No notable adventures 
have happened to us on the road as yet, but 
we have paid a hasty call at a lumber yard 
that has long been on our list. The yard is a 
good one, but our interest lies mostly in the 
big boy who runs it. His picture has ap- 
peared many times in the pages of this pub- 
lication. He is a retailer, an association offi- 
cial, a town booster and the father of a fine 
family of boys. Perhaps a number of men 
fit this description; but just now we are 
talking about C. D. Root, of Crown Point, 
Ind., secretary of the Indiana association. 

The Indiana association, according to all in- 
dications, is one of the leaders in the real 
association task of improving the lumber busi- 
ness and of making it more serviceable to the 
public. All associations follow certain gencral 
lines of work, but each one seems to work ac- 
cording to its own 
plan. As a matter of 
fact associations are 
stillinsomething 
of an experimental 
stage. Few if any 
men doubt their real 
usefulness. During 
the last ten or fifteen 
years, the period 
which has seen the 
merchandising idea 
replace the old barter 
and trade practice 
that seemed to have 
been borrowed from 
the pack peddler, the 
associations have 
come into their great- 
est power and promi- 
nence. They have 
proved pretty dis- 
tinctly that they are 
a necessary part of 
modern merchandising machinery. But not 
many people believe that merchandising is 
fully developed; and as long as it is in some- 
thing of an experimental state the association 
idea which depends upon it can not be fully 
fixed or fully developed. 

In Indiana the association, among other 
things, is promoting local clubs and is making 
every effort to get the dealers in a natural 
trade area to meet periodically. These meet- 
ings go from town to town, and the local 
dealers make special efforts to brighten up 
their yards in honor of the occasion. The 
men come in, loaf around out in the alleys, 
look over the stock, ask what mills the stuff 
came from and how much it cost, talk about 
the money market, swap ideas about financing 
local building, have a good time and go home 
with a lot of information of value. The meet- 
ings are rather informal, but they are educa- 
tional in the best sense of the word. 

‘‘These meetings do a good deal in the way 
of fostering a proper pride among the men 
from the smaller towns,’’ Mr. Root remarked. 
‘*It’s rather to be expected that the dealer in 
a small town will get to thinking of the yards 
in the big places as bigger and better and 
livelier than his own. He gets to thinking 
about his troubles and his handicaps, and he 
imagines the big fellow doesn’t have these 
things to bother him. Then he goes to one of 
these meetings held in a town bigger than 
his. He looks around the yards, and the 
chances are he’ll go home with a feeling of 


billboard advertisement. 


some astonishment and much pride and will 
say to himself, ‘I’ve got just as good a yard 
as they have. I carry almost as big a stock 
and turn it just as often and make almost as 
much money.’ He can’t help having a differ- 
ent feeling toward his own business; a feeling 
of satisfaction and ambition. 

‘*Some associations are offering their mem- 
bers a special kind of service that is of real 
value and that is also of a kind they are in a 
position to offer advantageously. The North- 
western, for instance, is pretty well sold on 
its plan service, and the Canadians are teach- 
ing their members and the yard men how to 
read plans and blueprints and how to make 
drawings and alterations. This is good stuff, 
but we don’t feel in a position to offer it. 
For one reason, there is less demand among 
our membership for such a service. This is a 
somewhat older country, and almost every 
dealer learns a bit about plans and blueprints 
before he gets to be a yard owner or manager. 
Then there is hardly a town of any size in 
Indiana that doesn’t have one or two local 


HOWARD LUMBER 


xtra sTs. 


architects. These architects have become a set- 
tled part of the building machinery of the 
community. They are willing and able to 
take jobs of all sizes and kinds, suitable for 
local needs. There is no very large place for 
a new architectural service. 


Developing an Association’s Usefulness 


‘*It has always been my belief that associa- 
tion machinery should be built slowly enough 
to be sure it would work and to be sure it 
would do something worth doing. A man 
doesn’t build a new shed or take on a new 
sideline on impulse. He’s pretty sure it will 
be a valuable addition to his plant before he 
puts his money into it, and that’s the way an 
association ought to be built. I don’t say that 
it has happened, but there is some possibility 
that those interested in making a showing 
will rush association development and then 
with rather elaborate machinery on their 
hands will feel obliged to make it appear use- 
ful. It is something of a temptation under 
the circumstances to stick in a paddle and 
ruffle the surface just for the purpose of hur- 
rying in and smoothing things down again. Of 
course that temptation is present in any kind 
of organized work; but we’re content to stick 
largely to educational work of the locai or- 
ganization kind. But of course what we need 
is not always the same thing that is needed 
in other associations. The matter of price 
fights is always coming up in some form or 
another, and a good many dealers have be- 
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lieved and some still believe that the way to 
stop this is by means of a gentlemen’s agree- 
ment that certain kinds of stock should bring 
about so much money. To say nothing of the 
legal aspect of such things, they almost never 
work. Somebody breaks over. Then some- 
body else cuts under him. Finally there is an 
explosion in the organization, the thing 
breaks up, and the whole job has to be done over 
again. We’re not free from price fights in 
Indiana. They come up, and there isn’t much 
the association or anybody else can do to stop 
them. 

‘“Motor trucks have made possible the car- 
rying on of these fights over a wider territory, 
tho the trucks themselves are not responsible, 
of course. They are tools in the hands of 
men who, if they are ignorant or hard pushed, 
will try to sell lumber in places where they 
can’t hope to make a reasonable profit. A 
dealer of this kind gets a chance to bid on a 
job twenty miles away. He has a fleet of 
trucks that are not busy. He tells himself 
he will have to pay the drivers and stand the 
interest on the truck 
investment anyway, so 
he may as well not 
count a delivery 
charge if by leaving 
it off and pruning 
the price just a little 
he can get under the 
dealer who has a yard 
near the job. Per- 
haps he doesn’t know 
how to figure costs. 
Perhaps he’s hard 
pressed and feels that 
if he can make $25 
profit where _ he 
should have had $100 
he’ll take it. But it 
gets to be a habit, 
and it disorganizes 
the business in every 
community where 
this fellow operates. 
Usually it’s a losing 
fight with him, for he has lots of opponents, 
and often he tries to save himself from loss by 
skimping on quality. We try to check this 
kind of competition by education and not by 
strong-arm stuff. We try to show that every- 
body, dealers and public alike, will be better 
off in the long run if every sale carries just a 
fair profit. Some situations can’t be met in 
this way and must simply be allowed to run 
their course.’’ 


Looks to Farmers for Chief Support 


Crown Point is a quiet country town of 
3,000 or more people. It has got something 
of a reputation as a matrimonial spring board, 
for eloping couples from Chicago and other 
couples who are not eloping have come to 
Crown Point for the knot tying, and they 
have come in such numbers that many Chi- 
eagoans think of the business of marrying as 
the town’s chief industry. But its revenue 
naturally comes from other sources. It is 
located in a farming country and in the main 
probably looks to the farmers for its chief 
support. This year the farmers are not build- 
ing as much as usual. ‘‘When I’m getting $5 
for hay and am paying $7.50 rent for the 
ground,’’ one farmer remarked, ‘‘I can’t see 
my way to do much new building. ’? Farm build- 
ing in normal years goes on pretty much all 
thru the warm season. Roads are built of 


an idea clearly and 


stone and never get muddy. If it rains hard 
enough to keep a farmer out of the field for 
half a day or longer he’s likely to come to 
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town after whatever he needs. Very often it 
is lumber. In many parts of Iowa and Tlli- 
nois the farm trade comes in the fall; for in 
the spring and early summer there is work in 
the fields whenever the ground is dry, and 
if the fields are too wet to be worked the 
roads are too muddy to haul heavy loads. 


Crown Point is benefiting somewhat from 
the growth of the huge city on Lake Michigan. 
To a person who lives in a country town Chi- 
cago is an endless source of amazement. I 
wonder who feeds and shelters all the vast 
crowds that pour into the Loop in the morning 
and out again in the evening. I wonder what 
useful labor can be found for all of them. 
But there they are. They must live their 
lives, and however much they may like Chi- 
cago in general there must come times espe- 
cially in summer when they long for a bit of 
sky and grass, for a bit of lake and the quiet 
of the country. They’re reaching out on all 
sides of Chicago, looking for spots of natural 
beauty where they can build their cottages. 
One such spot is near Crown Point; a pretty 
little lake set in attractive country. The 
Hoosiers have been improving the place to the 
extent of laying stone roads to it, and cottages 
are being built in rather surprising numbers. 
This means quite a bit of business for Crown 
Point in the way of lumber sales, masonry, 
labor, house furnishings and all the other 
things that are involved in house building and 
the maintenance of family life. The place is 
only some forty miles out of Chicago, and the 
roads are always pretty good. 


Retailing in Small City Offers Rewards 


Crown Point itself is growing and is adding 
to its housing equipment. Some large build- 
ings are going up, and a number of homes are 
being built. It is one of those quiet towns 
which are the backbone of American life. 
There is never a boom and never a failure. 
People have their ups and downs, even as you 
and I; but in these villages and towns the 
crest of the wave doesn’t reach a dizzying 
height, nor does the trough sink to a despair- 
ing depth. Crown Point is rich in great shade 
trees, and beneath these trees are well clipped 
lawns, and at the rear of the lawns are care- 
fully tended gardens. Everybody works. So 
far as is apparent to the stranger there is 
little or no poverty. Perhaps there is no great 
wealth, tho of this we are not certain. Usually 
whatever wealth there is in such a town is set 
to work locally. Retailing lumber in a place 
like this, as we see it, is quite different from 
retailing lumber in an industrial center or in 
a big city. It requires fully as much skill 
and alertness and knowledge, and it offers at- 
tractive rewards. We hope in the course of 
this little trip that is just now in its beginning 
to see a number of dealers who do business in 
the smaller cities and towns and to learn from 
them something of the needs and duties and 
opportunities to be found in these places. 


Men who should know tell us that in their 
opinion the small town dealer is going to en- 
counter some special difficulties in the course 
of the next few years. For instance, the very 
small country dealer who has a rather micro- 
scopic turnover has been charging a pretty 
wide margin of profit. Usually he has been 
located im a place so situated that lumber 
buyers have found it to their advantage to 
pay his prices, including the wide profit, 
rather than to buy thru any other available 
agent. This condition is likely to change. 
Bigger yards in need of a larger volume of 
business will begin considering the possibility 
of going into such territory; either by estab- 
lishing branch yards or by starting truck lines. 
The trucking evils mentioned earlier in this 
article sprang from the fact that dealers were 
selling lumber by truck at less than a reason- 
able profit. But so soon as dealers can truck 
lumber into adjoining territory and sell it in 
fair competition at a reasonable profit after 
paying the cost of cartage they are going to 
do it. There can not be any permanent di- 
vision of selling territory on purely geograph- 
ical lines. Trade belongs to the man who ean 
get it by legitimate means and at a fair profit. 


Smaller Profits and Bigger Volume 


Probably there are not many dealers whose 
turnover is so small that they must charge 
very wide profit margins in order to make a 
living. It is our guess that wide profit mar- 
gins are just as likely to be charged by the 
big yard that has a high overhead, due to 
high taxes, borrowed money, an elaborate and 
costly service and the necessity for each of a 
number of principals to draw a living out of it. 
But this matter of the margin of profit is one 
to be thought about by all dealers. People 
in whose opinion I have every confidence tell 
me that the tendency is going to be toward 
smaller profits and bigger volume. The coun- 
try is growing, and the volume of goods used 














Your Home 


Redwood insures 


restful beauty and 
quiet content for 
living room and 
den, because this 
wood has unusual 
charm of color 
and grain, :: :: 


Write or phone for 
building materials, 


(Dealer’s Name) 





The California Redwood Association has electros 
of some very effective ads as one feature of 
its dealer helps. Above is shown a sample ad 











will inerease. These students of marketing 
whom I am quoting do not think the increase 
in volume will be large enough to maintain all 
existing mercantile agencies on the new 
smaller-profits level. If they are right we 
are due to see a consolidation of lumber 
yards; perhaps not immediate and perhaps 
never extensive; but it will come. Under 
these conditions, still supposing these market- 
ing students to be right, the dealer with the 
wide margin of profit in his selling price will 


do well to consider how he can narrow it with- 
out injury to his income. The matter is not 
simple. It is not mathematical. At the pres- 
ent time sales are not made entirely on price. 
Service, confidence, friendship, custom, any 
number of things enter in. But it is merely 
the part of prudence for a man to determine 
if he can just what are the sources of his 
strength and what he can do to increase their 
number and their potency. 

While Mr. Root’s yard is in a small city it 
is far beyond the somewhat indefinite classi- 
fication of a ‘‘small yard.’’ In fact it is a 
big yard, from every point of view; in size 
of ground covered, number and quality of 
sheds, amount of stock carried and volume of 
sales. 

In the sash and door ware rooms Mr. Root 
pointed out some old time blinds, some doors, 
window sash and other odds and ends of mill- 
work and told me a story about them. Years ago 
Mr. Root’s father was in a wholesale yard in 
Chicago that was about to close up its business. 
He saw a vast amount of stuff that his knowl- 
edge of the market told him was not readily 
salable, and he asked what was going to be 
done with it. When asked if he’d buy some 
of it he answered decidedly that he would not. 
The owner then offered to give him a carload 
of it and to pay the freight. Mr. Root ac- 
cepted this offer, thinking it was probably a 
joke; but in a few days a big hay car arrived, 
loaded to the roof. The stuff was stored away 
in sheds that were not much used. The re- 
markable part of the story is that practically 
all this stuff that was considered junk and fit 
only to be burned up has been sold. Mr. Root 
estimated that he has sold upwards of $2,000 
worth of millwork out of this gift car! Most 
dealers make a practice of keeping old stuff 
and odds and ends cleared up. They are 
usually right. But Mr. Root’s experience in- 
dicates two things; one being that a man may 
be too hasty in condemning material as junk 
and sacrificing it for a small fraction of its 
original value, and the other that material not 
considered salable can be sold if a man sets 
out to do it. 


Some Facts About Molding Room 


Mr. Root has a remarkable molding room; 
one that might well be copied by any dealer 
having the room available. This is a large 
room with the molding stored on end around 
the four walls. The large space in the center 
of the room allows the men to get out all 
the molding for a house job and to lay it to- 
gether on the floor where it is easily and 
quickly picked up and loaded out. The bins 
slant back toward the walls. The framework is 
very simple but ingenious. Near the floor is 
a framing stick, a 2 by 6, I believe, running 
parallel to the wall and out two or three feet 
from the wall. There is another five or six 
feet higher up and nearer to the wall; others 
are still higher. They are lined up so that a 
piece of molding leaned back against them 
will stand straight. The divisions between 
the bins consist of sticks perhaps an inch and 
a quarter square. The end of each stick is 
turned so it will fit into a hole perhaps seven- 
eighths of an inch in diameter. In the upper 
edges of the 2 by 6’s is a row of notches into 
which these sticks will fit; and eighteen inches 
or two feet back of the 2 by 6 against which 
the molding rests is another board with a row 
of holes corresponding to the row of notches. 
It is the work of a second to stick the 
rounded end into the hole and to drop the 
stick into the notch; and the bin is divided 
off firmly and completely. If a large amount 
of one kind of molding comes in it takes but 
a few moments to make a bin the right size to 
hold it. As the stock is worked down, the bin 
ean be narrowed so that it will be held 
straight and ship shape. 

This room has a double floor with one-ply 
roofing between, and it has double walls. It 
is practically light proof. One advantage of 
this kind of storage is that the short pieces 
are right in sight and somewhat in the way; 
so the yard men never forget about them and 
always ask customers if they can use 6-foot 
pieces or whatever short length it happens to 
be. 
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NEWS AND POINTERS FOR RETAILERS 


Getting Pointers on Building Prospects 
Every city of size has a number of firms 
which specialize in subdivision work. If the 
lots only are sold it may be some time before 
they are built upon, but even if only the lots 
are sold, it is probable that a certain percentage 
of the people will want to build immediately. 
Consequently the retail lumberman who keeps 
closely in touch with the subdivider and works 
with him whenever possible, will secure a lot 
of business which otherwise would not come 
to him. Incidentally the offices of subdividers 
present a great opportunity for exploiting and 
stimulating the use of 
wood. The accom rs 
panying illustration is |’ 
of a fairly attractive 
subdividers’ office lo 
eated in Chicago. 
There is a very nice 
trellis at the rear, al- 
tho it is not clearly 
seen in the illustra- 
tion. At the front 
and side there is a 
well kept lawn, while 
behind the trellis is a 
large sign neatly let- 





tered. Behind this 
sign and partly sus- 
pended from it are 


timbers upon which a 
child’s swing is hung. 

Naturally most peo- 
ple who come to a sub- 
division office are thinking of building a home 
some time, and suggestions and impressions they 
get there may go a long way toward influencing 
the kind of house to be built. If the subdi- 
viders’ office is attractive, if it is surrounded 
with artistic pergolas and the like, and if on 
the inside some built-in conveniences such as 
book cases and French doors are shown, the re- 
tail lumberman who codperates with the sub- 
divider is sure to profit. The point is that the 
retailer should take an interest in the building 
of subdivision offices, help the subdivider make 
them attractive and then keep in touch to see 
that no building prospect tips are overlooked. 
Arrangements, of course, could be made for a 
retail lumber company to have a sign of its 
own, particularly if it were to furnish the per: 
golas and other outdoor furniture. In fact, any 
alert subdivider would be willing to have a 
lumber company put on a permanent display at 
his office. 


This office of a Chicago 


“165 Uses for Cornell Wood Board” 

The above is the title of a very attractive 
and valuable dealer help recently distributed 
by the Cornell Wood Products Co., of Chicago. 
A good wall board is suitable for many uses 
besides paneling and ceiling a house. These 
uses, however, quite largely have to be explained 
to the public, and to help the dealer do this 
the Cornell Wood Products Co. has prepared 
a booklet describing the 165 ‘‘other’’ uses for 
its products. This is a 16-page booklet which 
describes clearly the various uses to which 
Cornell ‘‘ Wood Board’’ may be put and amply 
illustrates these uses. The company has ar- 
ranged so that the name of the individual 
dealer may be imprinted on the booklet. These 
booklets are made up so that a sample of Cornell 
wood board may be mailed with them. All 
in all it is an excellent example of clean cut 
dealer cooperation by a manufacturer. 


A Paint Selling Idea 


The Wilson & Greene Lumber Co., of Syra- 
cuse, N. Y., is very actively pressing the sale 
of paint. The company believes that it is a 
logical development of the retail lumber busi- 
ness and that the time is not far distant when 
the retail lumbermen will sell most of the paint 
in a community. The company handles Breinig 
Bros. paints and varnishes, and altho it has 
handled them only a short time, it is building 
up a large business. Of course, the company 
does not wait for paint business to come to it, 
but goes out after it. When it sells the paint 





for a job the names of all the property owners 
in that block are secured and a personal letter 
written to them calling attention to the attrac- 
tive appearance of the newly painted house and 
explaining that the Wilson & Greene Lumber 
Co. furnished the paint and that it will be giad 
to talk over any paint problem with the prospect. 
Excellent results have been obtained from these 
letters. This is only one of the trade getting 
ideas followed by the company. Of course, the 
plan can be applied to pergolas, lawn furniture, 
sleeping porches, or anything of a similar na- 
ture. 











subdivider suggests wood embellishments for home 


and lawn 


Long Island Retailer Expects Rush 

MINEOLA, LonG ISLAND, N. Y., July 24.—No 
busier spot can be found on Long Island than 
that occupied by the Latham Bros. Lumber 
Co. at Mineola. Distributing lumber at the 
same old stand for the last twelve years, this 
company is now experiencing the biggest busi- 
ness of its whole lumber career. With its lum- 
ber yard of four acres crowded to capacity, the 
company has found it necessary to rent large 
vacant lots opposite two sides of its plant, and 
on these are stored quantities of lumber. Be- 
sides the main office and yard on Roosevelt 
Avenue, the company owns its own mill on 
Jericho Turnpike for getting out special work. 

A new shed has recently been completed for 
the storage of shingles, and a much needed ad- 
dition to one of the storage sheds is now under 
construction for the storage of lumber finish. 
The Latham coneern has a branch yard at 
Port Washington, L. I., which was started two 
years ago. Reports from this plant are to the 
effect that it has been doing a nice volume of 
business and that plans have already been let 
for the building of a mill for making special 
millwork and window frames. 

Both yards have the advantage of being situ- 
ated directly on the Long Island railroad, and 
have special sidings for both mills and storage 
houses. Three months ago the company pur- 
chased its first Trailmobile with jack-knife 
body, and when the correspondent of the 
AMERICAN LUMBERMAN met this unusual sight 
on the road, loaded with lumber, he followed it 

for a long distance to 








the yard. <A_ tractor 
with two trailers is also 
in use. 

The Latham _ Bros. 
company is a copartner- 
ship, of which Ralph 
Latham is the senior 
member. The other 
brothers are George R. 
and <A. G. Latham. 
George R. Latham has 
recently been elected a 
director of the Mineola 
Savings & Loan Asso- 
ciation. L. J. Ryan is 
in charge of the Port 








Tractor with jack-knife Trailmobile used by Latham Bros., Mineola, L. 1., 
N. Y. This “little giant’ has proved invaluable in the yard and highly 


serviceable for long and short hauls 


Dealers Report Good Crop Outlook 


In the last two issues of the AMERICAN LuM- 
BERMAN there have appeared reports from re- 
tail lumbermen situated in the corn and grain 
growing States, telling of the crop conditions 
and trade outlook in their territories. Here- 
with are presented a few additional reports: 

LIBERAL, KAN, 
ter crops. . 


‘Prospects are for normal or bet- 
Farmers are in favorable mood as to 
building. There will be an increase in building 
this fall. Money is available for financing build- 
ing, at 8 to 10 percent. Building and loan associa- 
tions are not loaned up. <A good program of public 
work is being carried out.—FortNA LUMBER Co. 

BELT, Mont.—Good prospects for normal crop. 
Farm work will consist mostly of repairs. Do not 
look for any increase in new building.—HoLtr Lum- 
BER Co. 

ULYSSES, NEB.—Good crop prospects. Wheat is 
making about 20 bushels to the acre, and corn is 
better than normal. There is no, building in sight, 
however, as the farmer has been too hard hit finan- 
cially. Money is tight.—FarMErRS’ LuMBER Co. 


Nor¥roLkK, NEB.—Crop outlook is slightly better 
than normal. Farmers will not do much building 
this year, as they have not as yet fully recovered. 
There will be an increase in city building. Money 
is plentiful, at 7 to 8 percent. Building and loan 
associations are not loaned up.—EICHELBERGER 
LUMBER Co. 

MIDLAND, 8S. D.—Crop prospects are best in the 
history of this section. Farmers feel that lumber 
prices are too high for building, on account of the 
excessive freight rates. Money is scarce, and none 
can be obtained from the banks for building.— 
MonarcH LUMBER Co. 





Washington plant. 

Ralph Latham said 
business has kept up 
just as well this summer 
as it did during the 
. war. This is unusual, 
In view of the fact that Latham Bros. received 
large contracts from the Government for sup- 
plies used at aviation fields near Mineola. The 
company is located near Camp Mills and sup- 
plied the major part of the lumber used at this 
concentration point during the war. 

The company has recently completed a new 
hardware store and added to its holdings on 
Main Street. It has also installed concrete 
pilings thruout the yards. The piles are built 
solidly, with wooden beams, and the firm has 
found them in every way satisfactory. 

The Latham Bros. company makes a specialty 
of Curtis stock millwork, and of white pine 
trim. It handles large quantities of fir and 
carries hemlock roofers, which are reported 
to be in great demand. Ralph Latham said 
he now has 300,000 feet of these roofers in 
stock and expects to dispose of most of them 
before the fall season is closed. 

The firm has a cargo of fir on the way, com- 
prised mostly of timbers, and this in itself is 
considered a noteworthy fact for a Long Island 
firm that is strictly retail. It is said to be 
one of the largest consignments of west Coast 
lumber ever received by a Long Island dealer 
outside of Jamaica, where the Carpenter Co. 
has received repeated large orders. 

The Latham Bros. company is considered 
among the leading authorities in the lumber 
industry on Long Island. Of conditions now, 
Ralph Latham said: ‘‘No slump will come this 
summer, Things are in good shape. Usually 
in August business drops off. But this year 
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will prove an exception. I expect a rush busi- 
ness in the fall.’’ 

The company issued a monthly publication, 
the only one of its kind on Long Island and 
one of the few published in the metropolitan 
area, which it ealls ‘‘Shavings.’? It is pub- 
lished for ‘‘complimentary distribution among 
customers of the Latham Bros. Lumber Co.’’ 


CLASSIFYING INDIANA TIMBER LANDS 

INDIANAPOLIS, IND., July 24.—Only 7 percent 
of the native forests of Indiana remain today, 
as a result of the exploitation of timber re- 
sources of the State for commercial uses and 
to provide cleared land for agricultural pur- 
poses, according to statements of Charles C. 
Deam, State forester, in a recent bulletin which 


will be circulated among the farmers of Indi- 
ana. The bulletin contains suggestions by Mr. 
Deam in regard to trees which flourish in vari- 
ous kinds of Indiana soil and recommendations 
for the classification of forest land for taxation 
under the State law, which provides for an as- 
sessment of only $1 an acre for land devoted 
exclusively to the use of timber. 











CoLuMBus, OHIO, July 24.—‘‘How to Go 
Shopping for a Home and Where to Go,’’ is the 
advertising slogan of the H. C. Creith Lumber 
Co., which recently completed a modern retail 
yard and office building at 319-345 East Fifth 
Avenue. While the Buckeye capital has a num- 
ber of modern lumber plants and retail yards, 
still that of the Creith company is the last word 
in arrangement which works for efficiency and 
service to the publie. 

Columbus people, following the advertisements 
placed in the daily papers by the Creith con- 
cern, did not wait until July 19, the formal 
opening of the new company, but started to come 
in on Tuesday, July 18. During the afternoon 
and evening of that day hundreds of Columbus 
people, in many cases entire families, came 
to the plant to inspect the office and ware- 
houses. The entire force of employees, inelud- 
ing Mr. Creith, was kept busy showing the 
people around and explaining the facilities of 
the yard and office. 

But it was on the opening day that the place was crowded. From 
carly in the morning until 9 p. m. the crowd came in automobiles and on 
street cars. It is estimated that several thousand took advantage of the 
invitation extended to ‘‘Go Shopping for a Home at Creith’s.’’ 

The ladies were especially interested in tlie details of the office from 
the china closet to the paneled dining room. Souvenirs were given 
to the ladies in the form of needles and other useful household articles. 
In addition a large number of pencils were distributed to the visitors. 

On every hand were heard expressions of wonderment and praise of 
the artistically arranged office which served as a model of a home. 
Then the men looked at the warehouses and marveled at the efficiency of 
the system of unloading and piling lumber, and the large fleet of trucks. 





H. C. CREITH, 
President and General 
Manager 


Thirty-Five Years in Lumber Business 


Mr. Creith is a well known lumberman, having been in the business 
for the last thirty-five years, twenty-seven of which he spent in the 
wholesale end, being located in Columbus for the greater part of the 
time. He was connected with the Yellow Poplar Lumber Co., of Coal 
Grove, Ohio, for ten years, and later with the Nicola, Stone & Myers 
Co., of Cleveland, Ohio, for two years. He came from @ lumber family, 
his father being a timber estimator of Michigan and Mr. Creith was 
born near Port Huron, in the heart of the lumber producing area. 

During the time that he conducted a jobbing business, the dream 
foremost in the mind of Mr. Creith was to have an uptodate retail yard 
where the public could get efficient service. Late last year conditions 
favored the fulfillment of this dream and a tract of ten acres was 
acquired for the site. Located on East Fifth Avenue, near the main 
line of the Big Four railroad, the site is an ideal one for a retail yard 
to serve the growing sections of the Buckeye capital. 

Razing the old buildings and leveling the ground required some time 
and during that period Mr. Creith was busy on his plans for the office 
and plant. Foremost in his mind was the office, which was intended to 
he the feature of the plant. Here was to be constructed a structure which 
would interest the public and aid it in selecting plans and materials for 
homes. Consequently the office was constructed of frame, modeled after 
a Colonial residence. Each of the eight rooms in the building is finished 
in a different matter to present to patrons the possibilities of building. 
The entrance is modeled after one which has been standing in Connecti- 
cut for about two hundred years. While the exterior is interesting, the 
larger number of building ideas can be gained from an inspection of the 
interior. 


FORMAL OPENING ATTRACTS BIG CROWD 


Features of the interior are a pretty china closet to add charm to 
the dining room; a dining alcove that is both practical and convenient; 
a useful dressing table and tray case; the necessary mantels, bookcases, 
besides a buffet, doors, windows and many other items of permanent 
furniture. 

Features of Office and Plant 


The office was designed to illustrate to the home builder of moderate 
means the possibilities of beautifying the interiors of homes. Curtis 
woodwork, for which the company has the exclusive agency in Columbus, 
was used exclusively in fitting up this office and makes it one of the most 
home-like offices in the Buckeye capital. 

The plant of the company, located adjacent to the office, is another part 
of the new project which deserves a good deal of consideration. <A 
warehouse 375 feet long and 93 feet wide, constructed of brick and steel, 
is the main feature of the plant. This structure contains the railroad 
spur from the Big Four tracks which was built a distance of more than 
1,200 feet. On both sides are the bins and racks for carrying the lumber 
and other building materials handled by the company. The gravity roller 
system for loading and unloading lumber is used in this shed as well as 
in the smaller warehouse nearby. The large warehouse has a capacity 
of 2,000,000 feet of lumber besides other commodities. 

The smaller shed, intended to house millwork and finished products 
is 150 by 50 feet and is also constructed of brick and steel. This ware- 
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Office building of the H. C. Creith Lumber Co., of Columbus, Ohio, which 
invited public to “‘Go Shopping at Creith’s’’ and drew large crowd to its 
recent opening 


house is equipped with the latest contrivances and is intended to house 
interior finish and similar stocks. 

Another feature is a modern garage for the trucks of the company and 
the cars of its executives. This garage has a capacity of twelve trucks 
and room for a number of passenger cars. This garage is constructed of 
brick and has provisions for a small shop for servicing trucks. 

The H. C. Creith Lumber Co. is the outgrowth of H. C. Creith & Co., 
the jobbing concern. The later concern was chartered some time ago 
with an authorized capital of $300,000. H. C. Creith is president and 
general manager. H. Artis Creith, son of the president, who is just out 
of college, is aiding in the management of the affairs while he is learn- 
ing the lumber business from the ground up. 

The wholesale department of the company is 














being conducted on the second floor of the office 
building, while the retail part is housed on the 
first floor. 


TACOMA CLUB TO ENTERTAIN 


TACOMA, WASH., July 22.—More than three 
hundred lumbermen of the West Coast Lumber- 
men’s Association are expected in Tacoma Aug. 
2, when the midsummer meeting of the organi- 
zation will be held here. Standardization of 
sizes and grades will be the chief problem for 
discussion, according to local members of the 
association. The Tacoma Lumbermen’s Club 
will act as host for the visitors, and plans for 
the entertainment of the out of town delegates 








Office and Lumber Warehouse of H. C. Creith Lumber Co. 


were discussed at the regular meeting of the 
organization on July 19. 





to mmemnmnaepsee. 


JULY 29, 1922 





“4 % 
Lumber Movement for Twenty-eight Weeks 
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re Ce ee 501,079,000 340,895,082 

ee 26/697,000 22'309'000 

OS RES ROIS RRA, MER ERO: Pe 527,776,000 363,204,082 

California White & Sugar Pine Manufacturers’ Assn... 159,931,000 we 478,000 

RR LITE NEE A AES AIA GE AST 5,570, 592,000 

GRAN og 2s chon xchd claw alse eG ae ema oo scvenbly Mote 165,501,000 108 '070,000 

% Ba ihiss sreusahuseb eeu sibehieee 198,836,000 131,426,000 

7 a. ; nee iloaicek ets ated net "054,000 5,518,000 

BUG. cna suwcoch ores PewaGENanaxn cues saab seseee 205,890,000 136,944,000 

J ‘arolinz NAO o's idteh esr sweevenwe ents 228,427,702 141,869,827 

we x en re cap pebelalte hl ot ALI GMS ALTA LS 6,745,334 6,638,571 

REN os cos compe wbis hese ed samen ote bivals hea e eRe 235,173,036 148,508,398 

& Hardwood Manufacturers’ Assn 52,864,000 48,968,000 

ee - -syempcalatear LE atte eine eet 1,463,000 3,424,000 

READ. onic os, 064 64a peua ba SKA AR SOONG SERRE SETS 54,327,000 52,392,000 

Pi Manufacturers’ ABBR: o..0.60 sss sorsseveece 218,108,812 No Report 

ei 3 apie tail ister ee as ee A aR? 10,583,610 No Report 
Total errerer rT Te rT TT TE OT LE Oo PEP Te ee 228,692,422 


Total for Week (Cut, Shipments and Orders).......... 216,917,971 
Total for Twenty-eight Weeks (Cut, Shipments & Orders) 5,649,171,728 
Michigan Hardwood Manufacturers’ Assn., Jan.-June, 1922 


BONE. cs busunes Ones aeuee bese eres eesee ee een ns 26,606,000 
PIRSEWOOON; . 6i6ads0c0%ebes Soi Ges Snes pease eOee ee ce 68,432,000 
Grand Total (Cut and Shipments)............+- 5,744,209,728 


158,862,124 
4,146,067,552 


No Report 
No Report 


Orders 

1922 1921 
2,071,271,904 1,993, ey 424 
73,222,584 9,800 
2,144,494,488 2, 053, 728. 224 
2,199,469,284  1,394,312,443 
5346,903 44,998,272 
2,267,816,187 1,439, "310, 715 
678,900,000 307,125,000 
15,400,000 16,350,000 
694/300,000 323,475,000 
285,358,000 239,166,000 
2,827,000 i 000 
288,185,000 240, 699, "000 
192,321,000 80,892,000 
6,435,000 2'574,000 
198,756,000 83,366,000 
220,420,854 = set 672 
8,789,404 ,095 
229,210,258 123" 02, 767 
69,702,000 33,893,000 
$04 2'351,000 
70,606,000 36,244,000 
186,727,000 Not Reported 
8,638,000 Not Reported 

195,365,000 

184,562,891 132,354,167 
6,088,732,933  4,299,425,706 


No Report Not Reported Not Reported 
No Report Not Reported Not Reported 


Shipments 
1921 

1,948,884,113 2,019,924,498 
77,933,292 66,725,360 
2,026,817,405 2,086,649,858 
2,139,462,305 1,381,492,429 
A 5263 6,592,018 
2,227,062,568 1,428,084,447 
632,802,000 312,905,728 
23,915,000 14,678,000 
656,717,000 327,583,728 
147,565,000 108,511,000 
4,662,000 1,160,000 
152,227,000 109,671,000 
187,331,000 88,850,000 
3237,000 3,271, 000 
193,568,000 92) 121, 000 
215,034,917 131,774,473 
7,946,651 5,706,884 
222,981,568 137,481,257 
70,558,000 38,732,000 
1,434,000 2,283,000 
71,992,000 41,015,000 
183,618,792 No Report 
10,138,475 No Report 

193,757,267 
219,866,681 140,416,262 
5,745,122,808  4,222,606,290 

31,811,000 

54,728. 
5,831,661,808 





*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended July 15. The 1921 ome are for the corresponding’ 


period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., 
Lumbermen’s Annnitidien, were: 


— Prices———_—_- 

V. G. Flooring— No. Feet No. High Low Spread Ceiling— 
1x4 NO. 1.....ssceeeeeeoees 6 65,000 3 $57.00 $54.00 $3.00  %x4" No. 2 and better 
Ee 200. Si assess bessedooans 75 342,000 10 54.5 48.00 6.50 5ax4” NO. 3 ...-eeeeeees 
Se: (Ee ee ey ee 15 124, "000 4 46.50 40.00 6.50 Drop Siding— 

: 1x6 No. 2 and better.... 

S. G. Flooring— SRG OD Viscicechewnckse 
4” No. 2 and better........ 15 144,000 4 36.00 34.00 2.00 Common— 
PO. B. cccseaneascsosss ss 5 65,000 4 35.00 30.00 5.00 Rand 10” Blo. Li siccs secs 
6” No. 2 and better........ 48 130,000 5 40.00 36.00 4.00 A NOs, 2B 5 etercnne ee 
de | es aN ae 6 20,000 3 37.00 31.00 6.00 2x4” 12-14 No. 1 S&E... 


July 22.—Direct sales of Douglas fir from July 10 to 15 as recorded by the sales reporting department of the West Coast 


——Orders—— Prices——————_- 

No. Feet No. High Low Spread 
---. 51 297,000 7 $37.00 $33.00 $ 4.00 
aie 115, 000 5 35.00 24.50 10.50 
..- 87 600,000 8 40.00 36.00 4.00 
-»- 19 150,000 5 35.50 28.50 7.00 
«»- 92 612,000 10 18.50 12.50 6.00 
soe OL 26000 8 19.00 14.06 5.00 
.-- 126 445,000 9 18.50 14.25 4.25 





Data on California Pines Sales and Prices 


San Francisco, Cauir., July 22.—The California White & Sugar Pine Manufacturers’ 
Association summary of sales (sidings, battens and lath not included) by member mills dur- 
ing the 4-week period beginning May 28 and ended June 24, inclusive, gives California sales 
as 15,236,000 feet at an average price of $29.75 f.o.b. mill; and total sales as 45,584,000 feet 
at an average price of $45.25 f.o.b. mill. Total sales by grades and average f.o.b. mill 
prices realized follow: 

Feet Av. Price 


Feet Av. Price Feet Av. Price 


Callfornia White Pine Moldings White Fir 
Nos. 1 & 2 clr.1,364,500 $104. * (ibe eeee senses 19,500 $ 55.65 No. 3:com. and 
Oi a : 3,00 0 91. Mixed Pines a eee 538,500 $ 21.70 
DD BEDE 0.000 90,500 76:30 Common— No. 4 com..... 354,000 13.00 
No. 3 clear....1,688,500 75.40 es 108,000 $ 48.00 Mixed ........ 258,000 21.40 
Inch shop...... 04,0 36.50 eR occas 1,513,500 29.05 Misc. ......... 9,000 19.90 
No. 1 shop..... 4,229,000 64.20 Ty. Beaceses 2,065,000 20.75 No. 1 dimen... 818,500 17.50 
No. 2 shop..... 5,432,000 47.55 Ni. cosa 897,500 13.35 No. 2 dimen...1,668,000 14.75 
No. 8 shop..... ,457,000 28.45 Vy”, all wdth. 33,000 16.65 Douglas Fir 
Short C&btr 13,000 54.40 Form stock.. 562,000 17.35 OBEY. wisscaes 61,000 $ 50.30 
Stained ....... 675,000 45.05 lt 283,000 25.40 Common ..0.:.+ 104,000 21.30 
Sugar Pine No. etmen.. shim 49.80 Ties & timbers 370, “eg 20.00 
oO. men. ‘ J Mou ee Pin 
Nos. 1 & 2 clr. 892,000 $152.45 panels ........ 17,500 89.15 Common ...... 2,406,500 $ 21.85 
C select ...... 105,000 113.80 8 =Box .... 2 .il: 5,165,000 20.15 Australian 
No. 3 clear....1,007,000 100.55 TA. Bt AviPricn §«-- © Kb hsb acc aeeees - 000 $ 80.85 
Inch shop ..... 237,500 47.40 Siding— fee oy rut Batten 
No. 1 shop..... 1,936,500 78.85 B&btr. ev. 533, i  hinevicnesevede 69,000 $ 34.55 
No. 2 shop..... 2,009,000 55.25 C ays fig 34.68 Lath : 
No. 3 shop..... 360,000 29.20 D a pues 249° 000 31.45 Pieces Av. Price 
Stained ....... 348,500 50.40 ee 7,000 19.10 No.. t pine... 1,524,000 $ 6.80 
Ced Short “Ggbtr 536,000 27.90 No. 2 pine..... 705,000 5.00 
edar Stained ..... 100,000 30.90 Be” INO i500 107,000 2.55 
seeessisusseae 1,249,000 $ 27.75 oS ere 00 58.20 White fir...... 795,000 4.55 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following comparative 
statistics for the first six months of 1922, and 
the first six months of 1921: 


Statistics for First Six Months of 1921 and 1922 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics on 
oak flooring: 

Comparative Weekly Statistics 


1922— Shipments Production Orders 
ist Half ist Half —Increase— | Week July 8.... 3,696,000 3,904,000 3,333,000 
cin. 1922 1921 Feet Pct. bay Fa Loses SRIZ O00 8; 838, 000 3,313,000 
Production .. 62,315,000 438,758,000 18,557,000 42.4 | Week Jul ‘ 
Shipments .. 66,643,000 40,112°000 26,531,000 66.1 inlastascuit en, ene Se 
CPPGCTR? coso> 75 467, 000 44,954,000 30,513,000 67.9 





AVERAGE MONTHLY— 


Unfilled or- ee BUILDING CONTRACTS to the number of 52,447, 
OPS ccasne 0 7,353,000 10, 
Me nc Meade 32°487°000 Be'oon' oo “ees, oe 7 : representing a construction investment of $1,- 


691,000,000, have been reported by the F. W. 
Dodge Co. during the first six months of 1922. 
This is an increase of 50 percent as compared 
with the corresponding period of 1921. 


Average Values, f. o. b. Michigan and Wisconsin 
Mills 

Ist Half ist Half —Decrease— 

1922 1921 Amount Pct. 

ee Per $70.88 $77.49 $6.61 8.5 








National Analysis 


WASHINGTON, D. C., July 24.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of this page. Orders and ship- 
ments are shown below as percentages of pro- 


duction: 
During During 28 
bate ae Wks. Ended 


uly July 15 
No. of Ship- Or- Ship- Or- 


ASSOCIATION— mills ments ders ments ders 
Southern Pine ....... 132 101 94 102 108 
MVONC COGRC. <.<:6:06 0:04:08: 123 108 8 99 101 
Western Pine ...... " 33 90 58 124 132 
California Pines ..... 4 84 51 92. 174 
California Redwood... 12 87 103 94 97 
No. Carolina Pine.... 83 118 1380 95 97 
Nor. Hemlock & Hdwd. 13 98 62 133 130 
Northern Pine........ 9 95 82 85 85 

859 101 85 101 108 





California Redwood Data 


San Francisco, Cauir., July 22.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
port for the week ended July 15: 





Member mills reported Entire 
Percent Industry 
No. of of pro- — 
mills Feet duction 
Production ... 13 7,054,000 100 11,200,000 
Shipments ... 13 6,237,000 88 9,900,000 
Orders— 
Received ... 12 6,435,000 91 10,900,000 
On hand.... 12 44,143,000 74,800,000 
Detailed Distribution for Week 
Shipments Orders 
13 mills 12 mills 
Northern California*....... 3,278,000 1,794,000 
Southern California*....... 1,688,000 2,700,000 
| aa ae | 
BUR ML OTIS assis dois aarrwree:sivieres'y's 1,201,000 1,225,000 
| ee ee 32, 6,000 
_ Total Re TN Te ccece 6,237,000 6,435,000 


~ *North and south of San Luis Obispo-Bakers- 
field line. 


+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. ° 
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RUSH WORK ON FORESTRY BUILDING 


Aurora, Iuu., July 26.—Five cars of fine 
tamarack logs arrived this week for the unique 
and attractive Forestry Building that is being 
erected on the grounds of the Central States 
Fair & Exposition, to house lumber exhibits 
and represent the lumber industry generally. 
Four more are expected within a day or two. 
A earload of these logs, ready for unloading on 
the building site, is shown in accompanying 
cut. The logs are being shipped by the Park 
Falls Lumber Co., of Park Falls, Wis., which 
concern also is supplying a crew of skilled men 
to put them in place. These woodsmen, to the 
number of eleven, under the supervision of 
Adolph Letourneau, super axman and wielder 
of all the tools of the craft, are already on the 
job, and more are coming as soon as their serv- 
ices can be utilized, for haste is the order of 
the day, as the building must be finished and ex- 
hibits in place ready for opening day of the big 
fair, Aug. 18. Carpenters to the number of 
fifty or more, who are completing their work 
on the other buildings of the fair, are ready 
for the part of the work that falls to them. 

The work of the lumberjacks from the north 
woods is a never failing source of interest to 
visitors to the fair grounds, who watch their 
skilled use of the ax and other tools of their 
trade with wide open eyes. Many automobiles 
passing on the Lincoln Highway on which the 
Forestry Building fronts halt while their occu- 
pants watch the work. One day last week the 
Chamber of Commerce held a barbecue on the 
fair grounds, attended by about 300 members 
and guests, and the tra- 


after this week virtually all of the output of 
the plant will be hardwood. Seventy-five addi- 
tional men will be put to work at the hardwood 
mill this week, with an equal number of new 
men working in the woods. This will bring the 
number of employees up to about 1,000. 

About $100,000 is being expended on im- 
provements to the Arkansas Oak Flooring Co.’s 
mill, where two additional units are being in- 
stalled. The improvements were begun some 
time ago and are now nearing completion. 
Plans for doubling the capacity of the hard- 
wood mill were made some time ago at a con- 
ference of officials of the Long-Bell Lumber 
Co., of Kansas City, Mo., with General Man- 
ager J. W. Sowards of the local properties of 
the Long-Bell company. 


INTEND TO ERECT MILL TO CUT BIRCH 


DutuTH, Minn., July 24.—The Minnesota 
Lumber Association Co., headed by W. A. Bab- 
bitt, has announced its intention to erect a hard- 
wood lumber mill at Bemidji, Minn. It has 
been intimated that an experiment that will cost 
the lumbermen $50,000 will be conducted at 
plant No. 2 of the Crookston Lumber Co. to 
determine whether the plans of the promoters 
to cut birch lumber can be profitably carried out. 
As the first stage of the program, the mill will 
make a test run on material obtained from the 
western edge of the birch country. Those in- 
terested in the proposed enterprise include W. 
A. Babbitt and L. A. Walker, of South Bend, 
Ind.; W. H. Davis, of Kane, Pa.; W. D. Allen, 
of New Durham, N. H.; A. J. Thornley, of Paw- 





ditionally ‘‘tired busi- 
ness men’’ stretched 
their muscles and aided 
their digestion by push- 
ing the cars of logs 
along the spur track to 
the exact spot for un- 
loading. This little in- 
cident shows the inter- 
est that the business 
people of Aurora feel 
in the Forestry Build- 
ing. They are proud 
of it, and recognize that 
it is destined to be one 
of the greatest attrac- 
tions of the entire expo- 
sition. 














The building meas- 


ures 90 by 139 feet, A carload of the tamarack logs for the Forestry Building, at the Central 


built of peeled tama- 
rack logs, finished in- 
side with birch poles. It is sponsored by the 
Illinois Lumber Merchants’ Association, and 
will be filled with interesting exhibits pertain- 
ing to the industry. The construction of the 
building is being financed by a novel plan, 
which contemplates that members of the asso- 
ciation, and other lumbermen as well, shall each 
‘“‘buy a log’? at $10, the names of the pur- 
chasers to be inscribed on a roll of honor. 
Checks from members are rolling in to the 
headquarters of the association at Chicago, 
and many other lumbermen, including manu- 
facturers and wholesalers, also are expressing 
their desire to have a part in this project, 
which will be the means of bringing to the at- 
tention of many thousands of visitors the 
merits of lumber and its varied uses. Twelve 
thousand pictures of the Forestry Building have 
been sent to retailers thruout the country and 
to members of the several associations of man- 
ufacturers, and, it may be added, some very 
liberal subscriptions have been received from 
men in the producing end of the business. 


enaaaaaamaaaaaaaans 


ARKANSAS PLANTS TO INCREASE OUTPUT 


Pine Buurr, Ark., July 24.—The Saline 
River Hardwood Co. plans to operate its plant 
day and night with an enlarged force of men, 
and the output of the plant will be increased to 
3,500,000 feet of rough material a month. 
Since the pine mill of the Arkansas Short Leaf 
Lumber Co. was destroyed by fire several 
months ago, both pine and hardwood logs have 
been worked up at the hardwood plant, but 


States Fair, shipped by the Park Falls Lumber Co., Park Falls, Wis. 


tucket, R. I.; H. F. Ingraham, of Bangor, Me., 
and H. A. Apple, of Milwaukee, Wis. 


BLISTER RUST AGAIN IN EVIDENCE 


Eau Cuaire, Wis., July 24.—About fifty 
white pine trees in a half-mile strip in Dunn 
County are dead or dying of the white pine 
blister rust which has again made its appear- 
ance. In 1918 the disease was discovered at 
Boyceville and at Downing, but quick and 
thoro measures prevented its immediate spread. 





a@@@aaeanaaanaaaaae 


NEW COURSE IN GLUING OF WOOD 


Mapison, Wis., July 24.—In connection with 
the instructional work of the Forest Products 
Laboratory a new course in the gluing of wood 
will be given beginning Sept. 11, and courses 
along other lines of wood utilization will prob- 
ably be added during the next twelve months. 
Three short courses will be given as follows: 
The kiln drying of wood, Sept. 11 to 22; the 
gluing of wood, Sept. 11 to 16; boxing and erat- 
ing, Sept. 11 to 16. 

These courses are of a practical nature; they 
are for industrial representatives and do not call 
for any educational requirements. The pur- 
pose of the Forest Service in offering them is to 
help the industries to get better results with 
more of the lumber they manufacture or buy. 
In this way not only will less timber need to be 
cut, but the profits resulting from efficient pro- 
duction will be greater than those derived from 
present wasteful methods of manufacture. 


CROP RETURNS WILL BOOST DEMAND 


Sr. Louis, Mo., July 26.—The current issu 
of Frost Pine Barks, out today, contains the 
usual monthly review of conditions by R. B. 
Bearden, general sales manager of the Frost- 
Johnson Lumber Co. Mr. Bearden recently vis- 
ited some of the most important agricultural 
States, in order to secure first-hand informa- 
tion as to crop outlook, and he is convinced that 
much building is going to follow the marketing 
of the crops. He therefore urges dealers to 
take advantage of every opportunity offered to 
stock their yards in preparation for this busi- 
ness. Mr. Bearden says: 


Realizing that the business outlook at this par- 
ticular season is more dependent upon agricultural 
prospects than on any other single factor, and de- 
siring to treat this circumstance from a personal 
observation, the writer visited some of the most 
important sections affecting the crop situation 
Michigan, Ohio and Indiana offer abundant proof 
that early estimates of satisfactory production will 
be more than realized. In Illinois, Iowa and Mis- 
souri the slightly disappointing outturn of wheat 
in some places shows promise of being more than 
offset by abundant corn, fruit and hay crops. In 
Missouri, especially, as one rides past the fields 
of clover, there is presented a picture sa perfect 
as to be almost beyond belief. Arkansas and 
Louisiana reflect a most satisfactory and a vir- 
tually assured yield, except in small territories 
affected by floods. Fruits, melons and produce are 
already moving to market in unusually large vol- 
ume and bringing excellent returns. Texas and 
Oklahoma have harvested a number of minor crops, 
with gratifying results. Every indication is favor- 
able for major crop production. Optimism is fur- 
ther augmented by the feeling of assurance of 25- 
cent cotton. 


Prepare to Serve Prosperous Farmers 


It is evident that, with easy money and the Fed- 
eral farm loan system in effect, crops will be 
marketed far more advantageously to the producer 
this fall than at “ry time during the last several 
years. The rural building that always follows 
good agricultural returns must be taken care of. 
in addition to the unprecedented building in metro- 

olitan and manufacturing centers which started 
n early spring and is constantly increasing. This 
condition will tax the ability of the retail dealer 
and will require close coéperation between him and 
the manufacturer. 

Business progress, upon which the social welfare 
of the country is dependent, must not be retarded 
thru any failure on the part of the lumber indus- 
try to realize its responsibility and make ample 
provision to meet the requirements necessary to a 
successful conclusion of this too long delayed 
nationwide necessity. There has been no time 
when the buyer of mixed cars should provide for his 
needs farther in advance than at present. Alli 
mills are already overburdened with mixed car 
orders and badly broken sawmill stocks are gen- 
eral. The buyer who can take advantage of sur- 
plus items, now being offered by the manufac- 
turers at attractive prices in an effort to balance 
their stocks and provide fast-running orders for 
the planing mill, will most assuredly find it to his 
advantage to acquire all such items as he can rea- 
sonably stock. The experienced purchaser knows: 
“Items that are long today are short tomorrow.” 


MAKING IMPROVEMENTS AT WISCONSIN PLANT 


Eau CuaireE, Wis., July 24.—Eight dry kilns 
housed in a concrete building, 104 x 183 feet, 
a transfer, 64 x 500 feet, a storage shed, 100x 
183, a green lumber shed of about the same 
size, and an extension of the railroad and 
trolley tracks of the system are the improve- 
ments on which work has begun in the Rice 
Lake yards of the Park Falls Lumber Co., a 
part of the Edward Hines Lumber Co.’s inter- 
ests. 

As the transfer, storage sheds and dry kilns 
will be connected, the new construction will 
be by far the largest in connection with the 
already huge plant of the Park Falls company. 
It is planned to have the work completed by 
fall when it is expected that the sawmill will 
again be placed in operation and run with both 
day and night crews. The dry kilns will en- 
able the handling of an immense amount of 
lumber without piling it in the yards to dry. 

Plans are also being considered for the eree- 
tion next year of a large factory or finishing 
plant, where dry dimension material will be 
finished and wrapped in waxed paper ready for 
shipment to furniture factories and others using 
high grade lumber. 


THERE ARE IN the United States 3,500 per- 
sons over 100 years old, according te Dr. Royal 
S. Copeland, health commissioner of New York 
City. 
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Executive Committee to Carry on Standardization 
Program—Conference Discusses Grades and Sizes 


The Thursday session of the three days’ 
standardization conference held in Chicago was 
reported on pages 38 to 38D of the July 22 
issue of the AMERICAN LUMBERMAN. The Fri- 
day session was a joint conference of manu- 
faeturers, wholesalers, distributers and con- 
sumers upon the various phases of the program, 
with Wilson Compton presiding. Among the 
various subjects taken up for discussion was a 
report of the manufacturers’ committee on 
recommended basie grades for all lumber. 
Friday morning was largely given to a discus- 
sion of the changes made in the suggested 
grades, and to the hardwood situation. There 
evidently was a misapprehension in the minds of 
some as to what was meant by the inclusion of 
hardwoods—it evidently being thought by some 
that the purpose was to apply a set of soft- 
wood grades to hardwoods. Such was not the 
purpose or plan of the conference, as was 
clearly brought out. The suggested basic 
grades for structural timbers and softwood 
yard lumber were based upon grades prepared 
after a number of years of careful study by 
the Forest Products Laboratory. The labora- 
tory staff has never had time or the funds to 
study hardwoods, and was not in position to 
make any recommendations as to hardwood 
grades. The public, however, it was brought 
out, wants simplification and standardization, 
and to determine whether those are possible in 
respect to hardwood grades, it is desired that 
a careful, scientific study be made. Then if 
it is found practical and desirable to adopt 
existing hardwood grades, they can be adopted 
and the public informed. At the conference 
no specific changes were urged. 

It was not the purpose of this conference 
specifically to adopt sizes, grades, names ete. 
Its purpose was to suggest various proposals 
and to erystallize the proposals so that they 
could be considered, discussed and acted upon 
by the various interested lumber associations 
and organized bodies of consumers. The stand- 
ardization program is so broad and fundamental 
in its scope that a groundwork had to be jaid, 
and to lay it was the primary purpose of the 
Chieago conference. A permanent committee 
was formed to direct and carry on the work. 
This committee is to be composed of five lum- 
bermen and two representatives of consumers’ 
associations. It has power to appoint sub- 
committees, expand itself and carry on the work 
in any way it deems fit. At the conference, con- 
sumers organizations were well represented. 
Engineers and architects were particularly 
active in the discussions and showed that they 
can be of real aid in the program. 


North Carolina Piners Open Friday Session 


The Friday afternoon session opened with 
a discussion of sizes with John M. Gibbs, sec- 
retary of the North Carolina Pine Association, 
presiding. At the first standardization confer- 
ence, held in Washington, D. C., the manufac- 
turers, with the exception of the North Carolina 
Pine Association, were able to agree upon a 
tentative standard of sizes, altho these tenta- 
tive standards were not agreed to entirely by 
the retailers. Mr. Gibbs, upon taking the chair, 
referred humorously to the 1act that he repre- 
sented the only association which at the pre- 
vious conference had not been able to go along 
with the other manufacturers in regard to sizes. 
Thomas O’Berry, of the North Carolina Pine 
Association, continued the discussion and stated 
that the members of his association believe in 
giving one inch for one inch, one foot for one 
foot and one yard for one yard. The consumer 
should be given, as a whole, the largest size 
possible. Drying is as much a part of the manu- 
facturing process as sawing, and the lumber 
producer should not consider his lumber manu- 
factured until after it has been dried. A very 
large percentage of the North Carolina pine 
produced goes into boxes which demand certain 
thicknesses and certain widths, and both Mr. 
O’Berry and Mr. Gibbs expressed the belief 


that if the box manufacturers could not get 
these widths and thicknesses they would aban- 
don the use of wood and take up substitutes. 
The plea for the size of the North Carolina 
Pine Association was very ably and forcefully 
put by its representative, and general comment 
was heard upon the diplomatic, pleasant and 
yet forceful method of presentation. 


Thicknesses of 13/16 and 34-Inch Discussed 

There then ensued a discussion of 13/16-inch 
thick vs. %-inch thick. The retailers as a whole 
endorsed 13/16-inch. Unqualifiedly they stated 
that they wanted the thicker boards but that 
they are forced to handle *4-inch stock to meet 
competition. 

W. T. Murray, of the Southern Pine Associ- 
ation, pointed out that, while the standard of 
the association as regards thickness is 13/16- 
inch, 90 percent of the No. 2 and No. 3 common 
boards ordered are surfaced to %4-inch. South- 
ern pine manufacturers can surface their stock 
13/16-inch, but they want to serve their cus- 
tomers, and if their customers insist upon %4- 
inch the mills are going to give it. Robert L. 
Jones, president of the Illinois Lumber Mer- 
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chants’ Association, said that the %4-ineh for 
sheeting is not a good thickness, that it is not 
satisfactory, and that the retailers should han- 
dle stock 13/16-inch stock. He added that the 
retailer is human, however, and has to handle 
thin stock to meet competition. J. W. Mack- 
emer, also of the Illinois Lumber Merchants’ 
Association, endorsed most emphatically the 
thicker stock. Thin boards, thin drop siding 
etc. are unsatisfactory to the consumer and to 
the retailer. A granary built of thin drop sid- 
ing bulges—and so on thru the uses of lumber 
for other purposes. Other retailers spoke on 
the same subject, the thought being that manu- 
facturers should stick to the 13/16-inch thick- 
ness and refuse to sell thinner stock. 


Sizes Urged for Shop 


N. L. Godfrey, of the Wholesale Sash & 
Door Association, stated that millwork manu- 
facturers are very much interested in the stand- 
ardization program and believe it to be of con- 
structive character. Mr. Godfrey then read 
the following statement as outlining the view- 
point of the sash and door manufacturers: 

First: We are in sympathy with the grading 
of all lumber under national supervision, and 
with any other constructive work which will 
make the activities of the scalawag more diffi- 
cult. 


Second: We are concerned especially with the 
thickness and grades of factory plank, known 
better as shop lumber, in the grades of No. 1, 





.studs and joints. 


No. 2 and No. 3 shop and 
third clear. We would be 
opposed to any change 
in the grading rules ap- 
plicable to these four 
grades. We also would 
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oppose strenuously and 
wish to impress upon 
you the mighty serious- 
ness of a change in the 
standard thicknesses now 
in effect. The 4/4 shop 
standard thickness is }3- 
inch from some _ terri- 
tories and 43-inch from others. 
like to see standardized at %-inch, there- 
by permitting the furnishing of moldings and 
cupboard doors %-inch thick to better advan- 
tage than can now be done when there is only 
gz,-inch on which to work. The standard thick- 
nesses of 5/4, 6/4 and 8/4 lumber should, in our 
opinion, be left where it is, at 1gy, 143 and 148 
inches respectively. : 

Third: We have no fault to find with the pres- 
ent standard thicknesses of hardwood lumber, or 
4/4 southern pine and fir. We should therefore 
like to see 5/4, 6/4 and 8/4 southern pine finish 
furnished surfaced two sides to 1s, 142 and 133 
inches respectively. Under the present standard 
thickness we are unable to furnish 14-inch cup- 
board doors or 1%- or 1%-inch standard doors 
without having lumber cut especially for the 
purpose. In manufacturing 114%-inch doors and 
1%-inch doors it is necessary to use 1%- and 
2-inch lumber, respectively. We should like to 
see the rules modified so that southern pine 
finish would be available to sash and door manu- 
facturers in the same thickness as the western 
pines, thereby permitting a greater use of that 
particular wood. These remarks regarding 
— pine apply perhaps to a greater extent 
o fir. 


Architect Favors Joists With Rough Sides 


KE. S. Hall, of the American Institute of 
Architects, then brought up the thickness of 
\ He stated that thickness in 
wide dimension is more important than in nar- 
now stock. Joints should never have their sides 
surfaced, as that such surfacing is an unneces- 
sary waste of lumber and accomplishes no good. 
It is necessary only to have the edges true, so 
that the heights of the joints will be the same. 
He urged that the standard 1-inch stock be 
made 13/16-inch, and that the manufacturers 
stick to that for their standard. He then urged 
manufacturers not to prohibit the cutting of 
special orders, but said they should charge prop- 
erly for these special orders. If that were done, 
special orders would soon be a thing of the 
past, due to the extra charges. 


Speaks for Department of Commerce 





This we should 


William A. Durgin, of the Department of 
a presented a brief address, as fol- 
OWS: 


‘*T want to tell you some of the things that 
we hear down in Washington about lumber. 
One of the most common remarks might be par- 
aphrased in the query, What is all the shooting 
for? So many people say, What in the world 
are you going after lumber for? Why did you 
pick us out? I don’t just see how that view- 
point got about. Lumber is not picked out. 
Lumber, at the present moment, is one of about 
eighty-seven industries that are in connection 
with the Department of Commerce in about the 
same way. To be sure, lumber is considered 
very much the most important of these indus- 
tries, and so perhaps, you may feel that you 
were singled out as the first great industry; but 
I hope as this work goes on you will find that 
a matter of pride instead of irritation. I think 
you will register as the first great industry of 
the country in favor of Hoover standardization 
and simplification. 


Should Get Ahead of Repressive Laws 


‘*Now we regard this conference as having 
a rather special purpose. We are not looking 
for you to adopt or to reject, as the secretary 
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said to me, and in fact, as he said to Mr. Comp- 
ton and me a few days ago, ‘If lumber gets this 
job done in a year, it will do well.’ 

‘‘We are looking to this conference for a 
representative expression of opinion of all in- 
terests, the opinions of associations which will 
guide the organization that I understand you 
are to form tomorrow in proceeding with the 
work. But surely, you don’t wish to adopt 
or reject any of these questions until they 
have had mueh further discussion, much 
further digestion, than has been possible; 
beeause, gentlemen, these questions are epoch 
making in lumber; they are epoch making in 
this country. They are the first wise attempt 
on the part of a great industry to use the very 
forceful phrase that has already been used 
this afternoon, to ‘beat them to it,’ in this 
continual repressive legislation, which, if it 
keeps on, is going to upset the entire industrial 
structure of this country. 


Back to Self Control Plan of Founders 


‘As Mr. Hoover sees it, you men are going 
to clean house, or are going to get together 
in united action, so that no Congressman or 
Senator or anyone else can find any possible 
reason for suggesting legislation in the lumber 
industry; and, as you lead the way, you are go- 
ing to change entirely the trend of industrial 
philosophy in this country, and we are going to 
get back really to the viewpoint of our fore- 
fathers who founded this country as the place 
where every honest, wise citizen could go ahead 
and control his business. 

‘‘That, gentlemen, is much more vital than 
any one of the specific questions that you have 
before you—at least so we feel. 


Definite Action Should Follow Planning 


‘‘Well, if this conference is merely to de- 
velop opinions for guidance of organizations, 
when are you going to get to action? We take 
it that such action will be proper after the 
various committees, experts, or whoever you 
may appoint to develop these ideas further, have 
prepared final reports which can be printed, 
which can be distributed to the various associ- 
ations, which can be thoroly considered. 

‘¢We assume that then a final conference will 
be held at Washington, to which each associ- 
ation will send delegates with full power to 
act, and at such conference, we assume, you 
will adopt the standards of lumber and associ- 
ated industries to prevail until such time as a 
revising conference becomes necessary and all 
of this work of the revising conferences will be 
part of the regular plan. 





Size Tolerance Usual in Every Product 


““Tf, next May, you fix procedure for lumber, 
we assume you will also fix the period thru 
which that procedure shall control. You might 
conceive that next May you will be in a posi- 
tion to fix procedure for all time. It must 
be revised as practice develops. One would 
assume it might be possible to make more per- 
feet lumber, but it hardly seems necessary, 
in discussing size now, to emphasize the fact 
that you can not make it closer than -inch. 
In any product you have tolerances, and 
if you say 13/16-inch is a standard size, of 
course that will mean 13/16-inch plus or minus 
the necessary tolerances of manufacturer. 

‘*You have no new question. That same ques- 
tion applies in the eighty-seven-odd industries 
now working with us along similar lines. 


Department Will Help ‘‘Sell’’ Program 


‘Tt seems to us one of the greatest services 
we ean render you is bringing in conflicting 
groups. I hardly suppose that the city engi- 
neers of the larger cities would care to appear 
with you now, but, when you have your program 
finally worked out for final action, I assume the 
city engineers of the large cities will be very 
glad to accept Secretary Hoover’s invitation to 
sit in with you on final discussion. In that way 
we believe we can sell your program to any 
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group it needs to be sold to, and there, we think, 
we can surely serve. 


Extra Charge Will Discourage ‘‘Specials’’ 


‘*This question of ‘specials’ was so well 
know that it is necessary to again refer to 
that. He has the entire philosophy of standard- 
ization. If you men will say ‘13/16-inch is our 
standard,’ and if you will agree that it shall ap- 
pear on your bills as 13/16-inch, not as 1-inch, 
but that it is billed as 13/16-inch, if you will 
agree that if a man wants something different 
you will charge him extra—you can not agree 
among yourselves how much you will charge him 
extra, because that is an agreement in restraint 
of trade—but if you agree that you will charge 
him extra, the specials will quickly disappear, 
I believe. Those are the major points. 

‘‘Secretary Hoover asked me to express to 
you his very great interest in this work, his 
gratification that you are getting together in an 
extremely hot month—we are looking to you 
men to go forward and to bring out the first 
definite set of recommendations in support of 
the Hoover vision.’’ 


Code Committee Will Incorporate Standards 


Following Mr. Durgin’s talk there was some 
discussion of building codes, and he was asked 
what would be the attitude of the committee 
getting up a national building code toward 
standard sizes of lumber. Mr. Durgin replied 
that recently two members of this committee 
came to the Department of-Commerce to find 
out when standard lumber sizes would be agreed 
upon, so that they might be incorporated in the 
code. Mr. Durgin also said that, once stand- 
ard sizes are adopted, he thought it would be a 
very proper part of the Department of Com- 
merce to help have these sizes adopted in cities 
where the standard sizes would be at variance 
with the code sizes. 


SATURDAY MORNING 


The first work of the Saturday morning ses- 
sion was to appoint a committee to carry on the 
standardization program. It was felt that 
there would have to be some central directing 
body, that such a body should be composed 
of men who could give a good deal of their 
time to the work, and that these men should 
have a broad, fundamental knowledge of the 
problems of distribution, manufacture and con- 
sumption. Considerable discussion as to the 
proper size of the committee resulted in a de- 
termination to have it consist of seven mem- 
bers, power to be vested in the committee to 
expand itself if desirable and appoint such 
subcommittees as are necessary, and in any 
other way to take action which it deemed wise 





Size Standardization Recommendations 


The following is a summarization of reports on standard sizes made 


to the standardization conference at Washington, D. C., May 23 and 24, 
by (1) the manufacturers’ section and (2) the retail delegation. 
The manufacturers on May 23 considered only items manufactured in 


Ceiling 
inch. 


Manufacturers 
Thicknesses—{Y,-, 


and 54-inch. 


Retailerst 
Thicknesses—,,- and . 
inch only. Widths—2%- 
and 34-inch only. 


fs- and }i- 
Widths—2%-, 3%- 


(ile: 5 , Partition Thickness—%-inch. Width— Same. 
common by the members of their various associations and of which the 2%-, 314- and 54-inch. 
finished sizes differed, but were unable, because of local conditions pre- Drop siding Thickness—%-inch. Width— Same. Recommend reduc- 
eye . . . . . shinls 76 Rus . %- : 

vailing in each producing section, to hand in a unanimous report. All (shiplap pat- Over all, 5%-inch; lap, % tion in number of pat- 

Pepe > ' . >: aR Fe tern) inch ; finished face, 54-inch. terns. 
associations, except the North Carolina Pine Association, agreed on the tem: aneeein Thickness—%-inch, | Width Sete. * Siaineaiiiit iii 
i ; } j 7 ree ° 8S——"~ c = sang we me 7 P uc- 
sizes listed below. As to 1-inch finish and common boards three other (tongue and Over all, 51%4-inch; tongue, tion in number of pat- 
associations (Northern Pine Manufacturers’ Association, West Coast groove pat- ¥-inch; finished face, 5%4- terns. 
Lumbermen’s Association and Western Pine Manufacturers’ Associa- tern) inch. 


tion) dissented, the North Carolina Pine Association in this case adopt- 


ing the sizes listed. 


The retailers met May 24 to consider the report of the manufacturers’ 
committee, expressed full accord with the spirit of the minority manu- 
facturers’ report (that of the North Carolina Pine Association) and 
made the tentative recommendations listed below, as a basis for further 


discussion. 


The Chicago conference did not discuss these recommendations item 
by item but in a general way covered both widths and thicknesses. Indi- 
vidual associations are to discuss them further and later the selection of 
standards will be accomplished at a meeting called for this purpose. 


Manufacturers 
1-inch finish Thickness—}}-inch. Width— 


Thickness— }%-inch. Width 


S2S, tongued 


and grooved 5U4-, 
and center inch. 
matched 

Shiplap 


Finish 


Retailerst 


Dimension 


Thickness—%-ineh. Widths— 
7T\%-, 9¥%- and 11\- 


Thickness—%-inch. Widths— 
Over all, including %-inch 
lap, and finished face: inch lap, and finished 


51%4- and 5%%-inch. 

7\%- and 7\-inch. 

9%- and 9%-inch. 

114%- and 11-inch, 
Thicknesses— 

2-inech to be 1%-inch. 

1¥%-inch to be 1,-inch. 

14-inch to be 1¥7,-inch. 
Thickness 





Thickness— }j-inch. Widths 
—5%-, 7%-, 9%- and 
11% -inch. 

Thickness—}j-inch. Widths 
—Over all, including %- 


face: 

554- and 54-inch. 

7%- and 74-inch. 

9%- and 9-inch. 

11%- and 11-inch. 
Thicknesses (S2S)— 

2-inch to be 1%-inch. 

1%-inch to be 1,,-inch. 

14-inch to be 1y,-inch. 
2-inch to be 1%- 





and common 4-, 5-, 6- and 7-inch, %-inch No recommendation. 

boards off; 8-, 9-, 10- and 12-inch, 
¥%-inch off. Note.* 

Thickness— f;- and _ j,,-inch. 
Width—34-, 4%4-, 5%- and 
7%-inch. 


—Up to 8-inch, %-inch rng “ : 

scant; 10-inch ‘and 12- Shack: doe ee ae a 

inch, %-inch scant. : 9 eH 
» 72 10- and 12-inch to be %- 

Recommend retention of 4- inch off. 

and 6-inch widths: and 

favor elimination of some 

widths. 


Same, 


Siding, bevel 


*On this proposal, three associations voted No—Northern Pine Manufac- 
turers’ Association, West Coast Lumbermen’s Association and Western Pine 
Flooring, soft- Thicknesses—}}- and 17-inch. Manufacturers Association, 

wood Widths—2%-, 3144- and 5%4- +The retailers also expressed their condemnation of the practice of making 

inch. and selling such grades as No. 2 and better common. 
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to carry on the movement and give full repre- 
sentation to any interest. It was explained 
that at present the National Lumber Manufac- 
turers’ Association is making up a committee to 
consist of one man from each regional associ- 
ation to advise on standardization, and that the 
findings of this committee would be transmitted 
to the proper committee of the central organi- 
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zation. The National Retail Lumber Dealers’ 
Association plans to form a similar committee 
for the retailers. 


Members of Central Committee Selected 


C. H. Sherrill, of the American Hardwood 
Manufacturers’ Institute, moved that John W. 
Blodgett be elected chairman of the committee 
to carry on the standardization movement. He 
stated that he thought Mr. Blodgett, because of 
his fairness and his wide understanding of the 
lumber industry, would be very helpful as chair- 
man of the committee and that the American 
Hardwood Institute would be glad to leave 
its interests in Mr. Blodgett’s hands. At 
the same time, Mr. Sherrill suggested most 
strongly that the National Hardwood Lumber 
Association be invited to have a manufacturing 
hardwood lumberman a member of the com- 
mittee. W. 8. Dickason also endorsed Mr. 
Blodgett for the retailers and he was elected. 
Following the election of John W. Blodgett as 
chairman, John E. Lloyd, of Philadelphia, Pa., 
was selected as representative of the retailers; 
Dwight Hinckley, Cincinnati, Ohio, as represent- 
ative of the wholesalers, and John H. Kirby, 
of Houston, Tex., as representative of the man- 
ufacturers, it being thought that Mr. Blodgett 
as chairman could not present from the floor 
the manufacturers’ problems. C. V. McCreight 
then nominated Charles A. Goodman, of Mar- 
inette, Wis., as representative of the National 
Hardwood Lumber Association, and he was 
seconded by C. H. Sherrill. This choice was 
unanimously ratified. This left two positions 
on the committee open, and it was determined 
to leave the naming of these two members to the 
American Institute of Architects and the Amer- 
ican Railway Association, which are to name 
one each. 

Following this, C. V. MeCreight made a mo- 
tion expressing thanks to Wilson Compton for 
his method of presiding as chairman during 
the meetings, and expressed appreciation for 
the manner in which the various matters were 
handled. The resolution was carried unani- 
mously. 


Inclusion of Short Lengths Discussed 


There then followed a discussion of odd 
widths and lengths, as well as of short lengths. 
E. C.. Harrell and J. E. Graves very strongly 
urged the inclusion of more short length lum- 
ber. The opinion of retailers present very 
plainly differed as to the greater use of short 
lengths. Those who were selling short lengths 
in quantity are very well satisfied, while others 


not handling quantities of such lengths, are 
very distinctly opposed to them. As one re- 
tailer remarked to another, ‘‘They have not 
educated you yet in the use of short lengths. 
I am using them and making money on them.’’ 
There was some discussion as to the use of odd 
lengths and widths and it brought out a state- 
ment by D. Knickerbacker Boyd, Philadelphia, 
Pa., on behalf of the architects, that more at- 
tention would have to be given to the use of 
standard material. The younger architects do 
not like to have any limitation placed on the 
expression of their ideas, but architects are be- 
ginning to realize more and more the necessity 
of standard material wherever possible. Ninety 
percent of the smal] houses are built without 
the services of architects. Following this the 
conference closed. The plan is that individual 
associations shall discuss further the various 
phases of the standardization simplification 
program, that each organization shall work out 
the points which seemed essential to it, and that 
later on there will be called a large meeting, 
at which all interested can be represented and 
definite standards be adopted. 


CONFERENCE INTERVIEWS 


WinuiaAM E. Hawtey, of the American Rail- 
way Engineering Association, Chicago, expressed 
gratification over the fact that the lumber 
industry is getting together for the purpose 
of effecting standardization, for which, he said, 
the railroads have been working eight or ten 
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years. ‘‘The interest of the railroads in this 
matter is easily understood,’’ he said, ‘‘when 
it is recalled that they consume approximately 
14 percent of the lumber manufactured in this 
country. Standardization that will take due 
cognizance not only of sizes but also of the 
structural qualities of southern pine and Doug- 
las fir, for instance, will be of immense value 
to the railroads. It would greatly simplify the 
making out of their extensive schedules, for 
the reason that then it would be little more 
than comparing prices instead of taking every 
little detail into the careful consideration that 
is now necessary. The standardization plan 
now offered by the National Lumber Manu- 
facturers’: Association has not yet been fully 
analyzed by the railroads, but personally I 
think it is about as perfect as it could well 
be. The railroads for a long time have been 
largely guided by a standardization system of 
their own, but one that is adopted and adhered 
to by the lumber manufacturing industry itself 
naturally will go much further toward proving 
satisfactory.’’ 


D. KNICKERBACKER Boyp, Structural Service 
Bureau, Philadelphia, Pa., is very deeply in- 
terested in utilizing the total product of the 
log. He feels that one reason why the public 
is so insistent for standard sizes is that an or- 
dinary individual does not realize that he must 
pay for the waste in manufacturing lumber. 


The average housewife realizes clearly in buy- 
ing meat that she must pay for the waste, and 
the average man in buying a suit knows he must 
pay for the waste, but when it comes to the 
purchase of lumber neither one realizes this. 
The public can and should be educated along 
this line. Mr. Boyd also said he agreed with 
other architects that beams and joists should 
= be surfaced on the sides, but on the edges 
only. 


E. E. ParsonaGe, of Moline, Ill., president 
Association of Wood Using Industries, viewed 
the future business situation as regards nearly 
all lines with much optimism. Speaking about 
lumber standardization, Mr. Parsonage said he 
could not conceive a wood consumer who would 
not hail the present movement with delight. 
‘“Lack of standardization in the past has been 
the curse of every industry,’’ he said, ‘‘and it 
is high time that folks get together and correct 
this wasteful, foolish fault. There is now a 
measure of standardization in the wagon indus- 
try, but comparatively recently there were 4,300 
different types of wagons built for the one and 
same purpose of hauling things along a road. 
One large wagon concern in one year built 
wagons according to 12,060 different specifica- 
tions, the majority of which did not call for any 
more radical change from ordinary models than 
a little shorter or a little longer spoke and insig- 
nificant things like that. Standardization will 
save manufacturers and customers alike barrels 
of money, and I for one am pulling strong for 
it, to apply to lumber and everything else.’’ 





CHARLES DREGGE, president of the Nichols & 
Cox Lumber Co., Grand Rapids, Mich., which 
concern is one of the biggest manufacturers 
of flooring in this country, was an interested 
auditor during the standardization conference. 
He reported excellent conditions in the floor- 
ing industry, with mills running to capacity 
and still being overwhelmed with orders. He 
believes that building will hold up to a high 
level thruout the year, and that there will be 
no early slump in the flooring market. His 
concern normally exports a great deal of floor- 
ing to Europe, and Mr. Dregge stated that tho. 
the present overseas movement can not be com- 
pared with that during prewar days, still it is 
pretty good. The chief obstacle is that Ameri- 
can flooring costs too much in European 
moneys; but he expects a big foreign demand 
to develop as soon as the exchanges have im- 
proved sufficiently. 


Harotp E. Everuey, of the W. M. Ritter 
Lumber Co., Columbus, Ohio, formerly special 
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investigator for the National Council of Fur- 
niture Manufacturers, who lately has spent a 
great deal of time among wood consumers, and 
especially among the furniture manufacturers, 
reports that the latter are assured of a brisk 
business for some months. The furniture shows 
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* which closed about two weeks ago have in prac- 
tically all cases been very successful, and re- 
sulted in heavy bookings in the medium priced 
lines. High class furniture was an indifferent 
seller, and cheap lines had very little call. 
Many of the manufacturers are worried about 
their future hardwood supplies, and being un- 
willing to take chances now on not being able to 
fulfill their contracts, have restricted their 
bookings to sixty to ninety days ahead, tho they 
could easily have booked up for double that 
period. On the whole, the furniture industry 
is taking a very optimistic view of the future. 
Not only are great numbers of homes being 
built thruout the country and great numbers 
more being definitely contemplated—all of 
which new homes will have to be furnished— 
but householders, after many months of a buy- 
ing strike, are becoming more interested in: re- 
placing old furniture, which in itself is counted 
upon to produce a heavy volume of busi- 
ness. The furniture manufacturers have ef- 
feeted a number of economies which make for 
lower cost of production, and have also shaved 
their margin of profit down to the very mini- 
mum, with the result that prices are beginning 
to become attractive to the consumer. 


F. H. Guuessine, of the National Associa- 
tion of Farm Equipment Manufacturers, Moline, 
Ill, reported that orders for agricultural im- 
plements of all kinds are now coming to hand 
in rather heavy volume and that the outlook for 
this fall, as far as demand is concerned, is 
excellent. The farmers have bought hardly 
anything in the line of implements for two 
years or more, with the result that they have 
to make extensive replacements. They are 
now harvesting good crops, and are definitely 
contemplating spending a good part of their 
profits on improvements of all kinds. The coal 
situation, however, appears alarming to the 
agricultural implement manufacturers. They 
are already having difficulty in getting the coal 
that is so necessary in their operations, and 
if the mines are not soon reopened the imple- 
ment output will be radically curtailed.’’ In 
fact,’’ he said, ‘‘it appears safe to say that they 
will have orders this fall that will greatly ex- 
ceéd their manufacturing abilities.’’ 


CONFER ON STANDARDIZATION 


WASHINGTON, D. C., July 25.—The National 
Lumber Manufacturers’ Association announced 
today that W. A. Durgin, special assistant to Sec- 
retary of Commerce Hoover, and in charge of the 
division of simplified practice, will represent the 
secretary at a number of lumber trade conven- 
tions and conferences beginning with Portland, 
Ore., tomorrow, when the Western Pine Manu- 
facturers’ Association has its meeting. He will 
he in Tacoma Aug. 2 for the convention of the 
West Coast Lumbermen’s Association. 

Mr. Durgin doubtless also will participate in 
the conferences between members of the board 
of directors of the national association and the 
western associations, following the board meet- 
ings Thursday and Friday of this week in Port- 
land. 

The decision of the lumber conference in Chi- 
cago last week to go ahead with the working out 
of trade changes covering simplification of 
grades and standardization of dimensions and 
grade marking in codperation with the Depart- 
ment of Commerce is in line with Secretary 
Hoover’s general program of promoting simpli- 
fication in industrial practice. 

The fact that the lumber industry is the first 
great basic industry to seriously tackle this task 
is not being lost sight of by administration offi- 
cials. 

National inspection within the industry itself 
is on Mr. Hoover’s program, but he, Mr. Durgin 
and others of his associates fully realize that 
it is not possible to do everything at one time. 
The importance of a national inspection service 
is fully realized by lumbermen, as well as by 
officials and experts of the Department of Com- 
merce. The obstacles to be overcome also are 
recognized as formidable. This is true, also, of 
simplification of grades and_ standardization. 
Constructive results on some of the other major 
features of the program will furnish conclusive 
evidence of good faith, however, and the disposi- 


tion shown here is to work on those things which 
seem most likely to eventuate in a substantial 
agreement in the industry, rather than on those 
on which differences are so marked as to make 
agreement improbable. 

On the other hand, just because an agreement 
does not seem possible on some features, Gov- 
ernment officials do not feel that the industry 
should hesitate a moment in going ahead along 
the lines which are more promising of success. 
In other words, something constructive and help- 
ful is wanted. If national inspection ean not be 
evolved this year it may be next year. 


“GRADE MARKING OF LUMBER” 


At the Chicago conference on standardization 
last week, the National Lumber Manufacturers’ 
Association distributed a few copies of the book- 
let entitled ‘‘Grade Marking of Lumber.’’ This 
booklet has just been prepared for the National 
Lumber Manufacturers’ Association by Axel H. 
Oxholm, chief of the lumber division, of the 
Department of Commerce. Mr. Oxholm was 
authorized to do this work by Secretary of 
Commerce Hoover, because Mr. Hoover is very 
deeply interested and very strongly believes 
in the grade marking of lumber. For the book- 
let Mr. Hoover wrote the following statement: 
‘<The grade marking of lumber is an excellent 
idea. It will tend not only toward a more 
economical distribution, but it is a big step 





As Mr. Hoover sees it, you men are go- 
ing to clean house, or are going to get to- 
gether in united action, in such a way that 
no Congressman, no Senator or anyone 
else can find any possible reason for sug- 
gesting legislation in the lumber industry; 
and as you lead the way, you are going to 
change entirely the trend of industrial 
philosophy in this country, and we are go- 
ing to get back really to the viewpoint of 
our forefathers who founded this country 
as the place where every honest, wise citi- 
zen could go ahead and control his own 
business.—William A. Durgin. 











toward better merchandising, and will directly 
benefit the manufacturer, middleman and con- 
sumer. It should be practical and beneficial 
for the domestic and export trade alike.’’ 

Mr. Hoover’s interest in grade marking is 
simply one phase of his interest in the general 
standardization and _ simplification program. 
The vast savings that may result from the adop- 
tion of this program by the American people 
are estimated at $200,000,000 annually. At 
the Chicago conference the Department of Com- 
merce was directly represented by William A. 
Durgin, and he will also represent it at other 
conferences to be held in the Pacific North- 
west. 

In the booklet ‘‘Grade Marking of Lumber’’ 
the history of grade marking, now generally 
practiced abroad, is reviewed. The experience 
of Mr. Oxholm and other representatives of 
the Department of Commerce is given and the 
bulletin is plentifully illustrated. In northern 
Europe lumber which is not grade marked is 
looked upon with suspicion, and today approx- 
imately 90 percent of sawn and planed lumber 
exported from northern Europe is grade marked. 
Northern European sawmills consider their 
grade marks as among their most valuable as- 
sets, and when a mill changes hands the marks 
are figured in the deal. 

Grade marks are not applied mechanically or 
by machinery. Most mills use a stamp, while 
a few concerns employ steel dies. The use of 
a stencil is not found to be satisfactory. Where 
the stamping process is used, the stamp is ap- 
plied to the lumber immediately after final in- 
spection. The work is done by young boys or 
women, usually at a cost of 6 to 15 cents a 
thousand feet. This marking is generally done 
on a contract basis. Sometimes the lumber is 
marked on one end, while in other cases both 
ends are marked. Nearly every important 
lumber producing country in the world has 
adopted the grade marking system in so far as 


exports are concerned, and this has been found 
to be very advantageous. 

The booklet says that the principal advantage 
of grade marking is that it is a safeguard 
against tampering with grades. Brokers, agents 
and middlemen abroad do not object to grade 
marked stock, but on the contrary like to handle 
it. Indeed, it has been found that grade marked 
lumber made by mills which maintain their repu- 
tation practically sells itself. This fact is very 
clearly brought out in the booklet, which de- 
elares that concerns which handle the product 
of mills which have well established grade 
marks are able to handle them at less than 
one-half the commission which they charge 
American exporters for handling unbranded 
stock. Southern pine in Europe is recognized 
as superior to any European softwoods, but it 
has sold at about the same prices as northern 
European pine and sometimes lower. The lack 
of grade marks on southern pine is largely re- 
sponsible for this, according to foreign im- 
porters and agents. 

The advertising value of grade marks, as well 
as of trade marks, is very great. The trade in 
many cases asks for this or that brand of lum- 
ber, and in many cases the consumers, even 
where unable to read, are able to recognize the 
product of favored sawmills thru the brand. 
The booklet concludes with a resume of data on 
grade marking, compiled by representatives of 
the Department of Commerce, and also a state- 
ment regarding grade marking in the United 
States. The Department of Commerce has a 
record of sixty-six American exporters’ trade 
marking stock, but only 22 concerns grade mark 
this stock. American shippers usually employ 
stencil brands, which are placed on the face side 
of each piece of lumber—a method which is 
unsatisfactory to many European consumers. 
Mr. Oxholm is a very strong believer in grade 
marking, not only for the export market but 
for the domestic market. 


WORKERS ASK TARIFF ON SHINGLES 


SEATTLE, WAsH., July 22.—The International 
Union of Timberworkers has sent the following 
telegram to United States Senator Frank B. 
Kellogg, of Minnesota: 


Our attention has been drawn to Congressional 
Record of June 26, page 10,139, wherein you 
stated, in open debate on shingle tariff, that 
there were an equal number of Orientals em- 
ployed in Washington shingle mills as in Cana- 
dian mills. You are clearly in error. There is 
not one Oriental employed in Washington or 
Oregon shingle mills nor has there been. Care- 
ful investigation will show this error and your 
statement should be corrected. ‘ 

There is not a single item on the entire list 
that needs protection as badly as red cedar 
shingles. Our interest in this matter lies in our 
desire for continued operation of American shin- 
gle mills; and the maintenance of present hours 
of labor, which are eight a day as against ten 
in Canadian mills; also, protection of present 
American wage rates which are in excess of 
Canadian scales. The American shingle indus- 
try needs a tariff of not less than 60 cents a 
thousand to give it necessary protection. 

Ray R. CANTERBURY, President. 
Harry W. Cal, Secretary. 


Experience Teaches Shingle Weavers 


About fifty shingle mills in Washington are 
operated codperatively by union weavers. One 
of these codperative mills, the Royal Cedar Co- 
éperative Shingle Co., of Marysville, has tele- 
graphed the Senate finance committee as fol- 
lows: 

When tariff was taken off shingles in 1913, man- 
ufacturers cut wages. They said they had to be- 
cause of British Columbia Chinese competition. 
Forty-one of us shingle weavers did not believe it, 
and started a coéperative mill. We believe it now. 
Except for the war period, have operated at a loss. 


SRR AAAAAB 


TO SELL CAMP PIKE BUILDINGS 


LITTLE RocK, ARK., July 24.—The sale, under 
Government auspices of three-fifths of the 
buildings at Camp Pike will be held at the 
camp Aug. 1, according to information which 
has been received here. It is estimated that 
the buildings to be salvaged, about 1,200 in 
number, contain 26,000,000 feet of lumber, in 
addition to considerable plumbing and wiring 
and several heating plants. 
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Aug. 2—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Mid-year meeting. 


Aug. 2—West Coast Lumbermen’s Association, Scot- 
tish Rite Temple, Tacoma, 10:30 a. m. Mid- 
summer meeting. 


Aug. 10—-Southern Pine Association, Memphis, Tenn. 
Midsummer meeting. 


Aug. 16-17—-Southern Sash, Door & Millwork Manu- 
facturers’ Association, Whittle Springs Hotel, 
Knoxville, Tenn. Quarterly meeting. 

Aug. 23-25—Maine Forestry Association, Knox 
Academy of Fine Arts, Bar Harbor, Me. Sum- 
mer meeting. 

Aug. 28-Sept. 1—-National Safety Council, Cass 
Technical High School, Detroit, Mich. Annual. 


Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual. 
Sept. 23-28—-National Association of Cost Account- 


ants, Atlantic City, N. J. Third international 
cost conference. 


Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 


COAST DATES MIDSUMMER MEET 


SEATTLE, Wasu., July 22.—The midyear 
meeting of the West Coast Lumbermen’s As- 
sociation will be held in the Scottish Rite 
Temple, Tacoma, beginning at 10:30 o’clock on 
the morning of Aug. 2; at noon there will be a 
buffet lunch; in the afternoon a business ses- 
sion, at which a number of well known author- 
ities on topics of interest to lumbermen will 
speak, and in the evening, a banquet. The 
attendence, it is expected, will be about three 
hundred, including lumbermen, loggers, whole- 
salers, and other representatives of the fir in- 
dustry. The directors of the National Lumber 
Manufacturers’ Association, who will hold their 
midyear meeting in Portland July 27 and 28, 
will attend the Tacoma meeting. 


COST ACCOUNTANTS TO MEET 


WASHINGTON, D. C., July 24.—The pre- 
liminary program of the third international 
cost conference under the auspices of the Na- 
tional Association of Cost Accountants which 
is to be held in Atlantic City, N. J., Sept. 23 
to 28, has just been issued. Among the im- 
portant subjects listed for discussion at the 
various technical sessions are ‘‘ Actual Costs as 
Compared with Replacement Costs,’’ ‘Sales 
and Administration Costs,’’ ‘‘Standards as a 
Means of Reducing Costs,’’ ‘‘The Place of 
Costs in Business Management,’’ and ‘‘Cost 
Problems of Specific Industries—Steel and 
Textile Industries.’’ 


INSTITUTE MEMBERSHIP INCREASING 


MEMPHIS, TENN., July 25.—The Hardwood 
Manufacturers’ Institute reports that it had 
received 142 members up to the evening of 
July 24, an increase of 65 over the charter en- 
rolment at Louisville, Ky., June 15 and 16. 

John M. Pritchard, secretary, who has just 
returned from the conferences at Chicago and 
Madison, Wis., reports substantial progress in 
the direction of standardization of sizes and 
grades in accordance with the ideas laid down 
by Secretary Hoover, of the Department of 
Commerce, during the recent gathering of lum- 
ber interests at Washington. 


SOUTHERN PINE EXHIBIT PLANS 


NEw ORLEANS, La., July 24.—Several new 
house models, finish panels, racks, posters and 
a variety of other interesting features have just 
been added to the Southern Pine Association’s 
stock of exhibit material, in preparation for 
exhibits which the-association will conduct at a 
number of State fairs, conventions and build- 
ing shows during the coming fall months. At 
present the association has exhibits scheduled 
for the following events and cities: 

Central States Fair and Exposition, Aurora, II1., 
ane. 18 to 26. . ut 

klahoma State Fair, Oklahoma City, Sept. 23 


to 30. 
Tri-State Fair, Memphis, Tenn., Sept. 23 to 30. 


Mississippi State Fair, Jackson, Miss., Oct. 16 
to 21. 

American Royal Live Stock Show, Kansas City, 
Mo., Nov. 18 to 25. 

Home Builders’ Show, Jacksonville, Fla., in De- 
cember. 

In addition to the foregoing, the association 
also will stage exhibits at a number of points 
in Ohio, thru arrangements with the Ohio As- 
sociation of Retail Lumber Dealers. 

L. E. Sigur, of the trade extension depart- 
ment, who will be in charge of most of the ex- 
hibits states: 

We are looking forward to the biggest exhibit 
season in the history of the association. In addi- 
tion to bookings already arranged, we are negotiat- 
ing with the.-managements of various other State 
fairs and our exhibit material will be in virtually 
constant use from August to December. 


CALIFORNIA PINERS NEW RULE 

SAN FRANCISCO, CALIF., July 22.—The board 
of directors of the California White & Sugar 
Pine Manufacturers’ Association held a month- 
ly meeting here July 21. O. C. Haslett pre- 
sided, in the absence of President R. E. Dan- 
aher. 

After some discussion it was decided to hold 
up the operation of the new rule, which was to 
have become effective Aug. 1, providing for 
grading 1l-inch shop the same as the thicker 
sizes. The principal mills will make a series 
of tests under both the old and the new rule. 
In this way it will be determined whether or 
not it will be profitable to make the change. 

A new rule on reinspection was adopted, 
which agrees with that used by the West Coast 
Lumbermen’s Association referring to  ac- 
ceptance of stock below the grade invoiced but 
amounting to less than 5 percent of the total 
amount invoiced. It reads as follows: 

In case any official reinspection shows material 
complained of to be not more than 5 percent off- 
grade, or if tally is not short more than 1 percent 
of invoice quantity, it shall be deemed an accept- 
able shipment on contract, and invoice shall be 
paid in full by the buyer, together with all costs 
of such inspection. If inspection shows otherwise. 
costs shall be paid by the seller. The buyer shall 
accept at invoice price all stock found up to grade. 

Regarding standardization of grades there 
was a general discussion. A committee was ap- 
pointed to draft a resolution to be sent to 
R. E. Danaher, who will attend the meetings 
of the Western Pine Manufacturers’ Associa- 
tion and the National Lumber Manufacturers’ 
Association directors, to be held in Portland 
during the coming week. C. Stowell Smith, sec- 
retary-manager of this association, will also be 
in attendance. 

It was decided to separate the California 
Forest Protective Association and the Califor- 
nia White & Sugar Pine Manufacturers’ Asso- 
ciation. The two organizations had been to- 
gether, since the first of the year, with the 
idea of effecting some economies in operating. 
But after Aug. 1 the two associations will be 
absolutely distinct. 


DISCUSS BUSINESS CONDITIONS 
SEATTLE, WASH., July 22.—The Seattle Lum- 
bermen’s Club, Ed R. Hogg, president, held an 
unusually interesting meeting Friday noon, the 
guests being George R. Hackett, general man- 
ager of Robertson & Hackett Sawmills (Ltd.), 


‘of Vancouver, B. C.; Ernest Dolge, of Ernest 


Dolge (Inc.), Tacoma, and J. E. Morris, of the 
J. E. Morris Lumber Co., Seattle. Mr. Hackett 
outlined conditions affecting the Canadian 
manufacturers, including the market in eastern 
Canada and the prairies, saying that the situa- 
tion, while tense, was not quite so acute as on 
the American side of the line. Mr. Dolge gave 
his views of the shopmen’s strike, emphasizing 
the point that conditions were extremely seri- 
ous. Mr. Morris stated that there had been a 
slight revival of interest in the Japanese mar- 
ket. There was a round-table discussion of 
general conditions, including the log situation 
and the fact that numerous mills were going out 
of the market on various items, 


LOUISIANA FORESTERS IN ANNUAL 


ALEXANDRIA, La., July 24.—The tenth annual 
meeting of the Louisiana Forestry Association 
was held at the camp school of forestry one- 
half mile east of Urania the last week, and 
was a decided success from the viewpoint of 
attendance, instruction and _ entertainment. 
Early Saturday morning an automobile ride 
was taken to the experimental plots, where 
Henry E. Hardtner explained thoroly forest 
mensuration. He also demonstrated how man 
could assist Nature in the rapid growth of 
trees. 

M. L. Alexander made an address on con- 
servation, stating that there are 12,000,000 
acres of cut-over land in the State, and that this 
land should be utilized for growing trees. R. 
D. Forbes, of the Forest Service, spoke of re- 
forestation from a national standpoint, and 
stated that there were about 12,000,000 acres 
of denuded land in the South eut so closely 
that it would not reseed itself. 

Representative Aswell, of the Eighth Louis- 
iana District, declared Congress favored con- 
servation. Maj. J. G. Lee, professor of for- 
estry at the Louisiana State University, told of 
the development of the Boys’ Forestry Clubs in 
Louisiana, and discussed State reforestation 
problems in detail. Miss Caroline Dorman, 
chairman of the women’s division of the asso- 
ciation, advocated the establishment of small 
forest parks thru the State as object lessons. 

V. H. Sonderegger, chief of the forestry divi- 
sion of the State conservation department, then 
presented his report as secretary-treasurer of 
the association. 

At a business meeting of the association offi- 
cers, held Friday night at the residence of Mr. 
Hardtner, it was decided that all members of 
the Boys’ Eorestry Clubs who are actively 
studying forestry should be admitted as junior 
members, without obligation to pay dues. 

It was decided to hold the next annual meet- 
ing at Bogalusa during July, 1923. 

Henry KE. Hardtner was elected president and 
V. H. Sonderegger, secretary-treasurer. 


TOY MAKERS IN MIDSUMMER MEET 


MANCHESTER, VT., July 24.—The midsummer 
meeting and outing of the toy manufacturers 
of the United States was held here last week, 
with 100 people attending from all sections of 
the country. The toy industry is closely related 
to the lumber trade thru the extensive use of 
wood in the manufacture of toys. One of the 
features on the program was a woodsmen’s din- 
ner, given by the N. D. Cass Co. near its fac- 
tory here, after which there were held various 
woodsmen’s contests in tree felling, log sawing 
and log riding. 

Problems of the toy industry were discussed 
at the meeting of the board of directors over 
which W. Ogden Coleman, first vice president, 
presided in the absence of President Leo Schles- 
inger, of New York, who is at his home seriously 
ill, An optimistic note prevaHed thruout the 
discussions, and it appeared to be the con- 
sensus that prosperous times are near at hand, 
despite the railroad strike situation and the 
fears of some that Germany will capture the 
American toy market with big exports of low 
cost toys laid down at Atlantic ports on a 
basis to compete with domestic production after 
paying the comparatively high import tariffs. 

At the business session held Thursday eve- 
ning following the annual dinner, the principal 
address was delivered by Arthur Lazarus, of 
the Chamber of Commerce of the United States. 
The entertainment and demonstration of vari- 
ous phases of the forest products industry, pro- 
vided by the N. D. Cass Co., oceupied most of 
the day Friday. 


THE ovuTpuT of natural-gas gasoline in 1921 
increased 23 percent over that of 1920, accord- 
ing to the United States Geological Survey. 
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PURCHASES SITE TO ERECT LARGE PLANT 


New York, July 24.—The J. J. Bonneau 
Lumber Co. (Inc.), dealer in cabinet woods and 
specialist in mahogany, located for several 
years on East Thirty-fifth Street, Manhattan, 
has purchased most of the block bounded by 
Jackson, Steinway, Eleventh and Washington 
Avenues, Long Island City, where the com- 
pany will establish its plant. 

The transaction is regarded as one of the 
most notable in recent months in the lumber 
industry here. In Long Island City the com- 
pany will be convenient to a fine harbor and 
will unload its shipments directly into the 
yards. The site is in the midst of a veritable 
nest of industrial establishments and contigu- 
ous to fine rail and water accommodations. 

The site is large enough to afford space for 
an immense warehouse, construction of which 
will begin in the very near future, and still to 
provide commodious lumber storage space. The 
plot contains twelve lots, fronting 284 feet on 
Jackson Avenue, 193 feet on Steinway Ave- 
nue, and 131 feet on Eleventh Avenue. 


ADDING FACILITIES AS BUSINESS WARRANTS 


Extmont, Lone Isuanp, N. Y., July 24.— 
Eight months ago Charles Levine and Al Mosler 
joined forces and organized the Triangle Lum- 
ber Co. in the outskirts of Elmont, Long Island. 
An office building and a fair sized shed were 
constructed. Within a short time this shed for 
finished lumber became inadequate and in the 
early spring another much larger storage shed 
was placed on the 3-acre 
tract. Recently a ship- —--——— 
ping department build- 
ing was completed so 
that now the plant is 
one of the attractive 
smaller retail lumber 
establishments on the 
island. 

The village of EI- 
mont, situated in close 
proximity to Jamaica, 
has enjoyed a building 
boom this spring and 
early summer and this 
new copartnership has 
been doing a building 


‘and another for moldings. 


The company occupies offices and yard at 
Eastern and East Falls avenues, a mill at Fleet 
and President streets, three lumber yards on 
East Falls Avenue and two on Carolina Street. 
The business was established in 1876 by the 
late J. L. Gilbert, and the present officers are: 
President, J. Clay Gilbert; vice president and 
treasurer, Howard L. Gilbert; general manager, 
J. Henry Kraft; secretary, Walter S. Martin, 
and manager of the mill department, Charles 
M. Corkran. 


THE BEST BUSINESS FOR YEARS 


HEMPSTEAD, LONG ISLAND, N. Y., July 24.— 
The Nassau Lumber Co., in line with im- 
provement secured by installing permanent 
and fungus-proof pile foundations, is also pav- 
ing its yards thruout with concrete. This is 
being done a section at a time, until within a 
year or so the entire yard will have been so 
paved. The company has two enormous dou- 
ble sheds, 190 by 62 feet, the floors of which 
are covered with concrete. Private sidings run 
thru the center of these sheds and ears are 
unloaded directly to the stacks. The company 
has five side tracks of its own and these are 
connected with the Long Island Railroad. 

A large mason material shed has just been 
completed and other improvements are being 
contemplated along this line. There is also 
a separate storage shed for sash and doors 
A fleet of auto 
trucks is required to handle the immense re- 
tail trade enjoyed by this long established 
firm, which covers a wide area. A branch yard 





material business of no 
mean proportions. ‘‘ Al- 
ready the ground space 
and buildings are too small for our needs,’’ 
said Charles Levine, ‘‘and both my partner and 
I realize that if our business continues as it has 
started this month, more space will have to be 
acquired before the end of summer.’’ 

The company has one auto truck and two 
horse-drawn vehicles and the hiring of outside 
trucks is an almost daily occurrence. The Long 
Island railroad is one mile from the plant and 
cars for the company are discharged at Queens 
and the lumber brought over by truck. Stocks 
carried by the firm include fir timbers, western 
white pine, North Carolina pine, southern pine, 
shingles, lath, and all kinds of roofing supplies. 

The plant is situated on the Hempstead Turn- 
pike and caters to consumers that are within 
a radius of twenty-five miles. The company 
reports business as keeping up steadily thus far 
and is of the opinion that if a slump comes dur- 
ing this vacation season it will be of short 
duration. 


(SHAG EAaa: 


NEW PLANT TO DOUBLE FIRM’S FACILITIES 


BALTIMORE, Mp., July 24.—The J. L. Gilbert 
& Bro. Lumber Co., which is constructing at a 
cost of about $200,000 a big lumber and plan- 
ing and woodworking plant at Garrison Lane 
and the Pennsylvania railroad, where it intends 
to concentrate all of its activities, expects to 
start operations Oct. 1. The new plant which 
will double the present facilities, will have a 
yard and storage capacity for about 5,000,000 
feet of lumber, much of it under cover, and 
will include a mill building, 110 by 120 feet. 
There will also be a boiler house and battery 
of three dry kilns, besides the lumber shed of 
the same dimensions as the mill. A switch will 
connect the yard with the tracks of the Penn- 
sylvania railroad. 








The Shed of the Triangle Lumber Co., Elmont, Long Island, N. Y. 


was started up at Hicksville, Long Island, 
some time ago to relieve the necessity of al- 
most impossible hauls far down the island. 


Across Bedell street the company has a 
large storage yard, where the uncovered lum- 
ber is piled high. The company earries all 
kinds of lumber, and eaters principally to the 
building trade. As H. S. Brower, manager 
and treasurer of the company, put it, ‘‘We 
carry everything to build a house from cellar 
to attic.’’ Spruce and fir are carried in large 
quantities. The company’s plant is closely 
packed on five acres. 

This lumber yard, the only one in Hemp- 
stead, has been located at the same stand for 
more than fifty years. For twenty years be- 
fore the Nassau company gained possession 
of the yards, the plant was owned and oper- 
ated by V. D. Van Vrankin, who purchased 
the site and holdings of M. M. Peck. The lat- 
ter started in the lumber business at this loca- 
tion before the Civil War, and for a number 
of years was one of the leading lumbermen of 
the Long Island section. 

The company now has in its employ more 
than fifty men and turns out a complete line 
of millwork from its one large mill, which 
has an all electric direct drive. ‘‘So far this 
year we have had the best business that we 
have enjoyed for a number of years,’’ said 
Mr. Brower, ‘‘and we have every reason for 
thinking that these good times have come to 
stay with us for a long spell. The usual sum- 
mer lull has been conspicuous by its absence, 
and at no time have we seen any signs of a 
slowing down. We no longer have to figure on 
nickels and dimes, and are doing a volume of 
business of which any company should be 
proud. ’’ 


TO SPECIALIZE IN MAHOGANY 


New York, July 24.—The Huddleston Ma- 
hogany Co., 350 Madison Avenue, a new hard- 
wood importing enterprise, which has pur- 
chased the plant formerly occupied by the 
Greenleaf-Johnson Lumber Co. in Norfolk, Va., 
is preparing to begin active operations. 

Roderick S. Huddleston, of New York, presi- 
dent of the company, returned to this city dur- 
ing the latter part of last week from Norfolk, 
where he has been for the last month making 
arrangements for putting the plant in shape 
for handling hardwoods. Mr. Huddleston ex- 
pects to have his plant ready to begin limited 
operations about the first week in August. The 
New York office was opened under the present 
organization on June l. 


Mr. Huddleston says that his company will 
import tropical hardwoods from Mexico, Cen- 
tral and South America, and will manufac- 
ture hardwood lumber which will be distributed 
in part in this country and in part reéxported 
to European markets. The company will spe- 
cialize in mahogany. After getting his lum- 
ber mill in full swing, Mr. Huddleston plans 
the operation of a veneering plant for tropical 
hardwoods. The company will employ about 
one hundred men at the start. 


The headquarters will be established at Nor- 
folk where the mill and yard are located. Mr. 
Huddleston will have associated with him as 
treasurer and sales manager, D. W. Walker. 
C. D. Mell has been appointed forester and gen- 
eral practical man. R. P. Huddleston, son of 
the president, who has been in charge of the 
New York office for the last few weeks, will 
be transferred to Norfolk in the capacity of 
secretary. In addition to the sales office re- 
cently established here, the company has under 
consideration the opening of a branch office 
in Chicago. 

Logs from tropical countries will be brought 
to Norfolk and unloaded from steamers at the 
company’s property on the south branch of the 
Elizabeth River. Mr. Huddleston said: 

From my observations, the mahogany business 
has been picking up steadily for some time, and I 
look for the fall business to surpass easily that of 
either the spring or summer activities. This ac- 
tivity has shown itself particularly in the building 
line, altho industrials are beginning to show an 
encouraging awakening. 

The Greenleaf-Johnson Lumber Co. was op- 
erated as a North Carolina pine enterprise, and 
Ira Johnson, who was formerly connected with 
this old concern, has been appointed vice presi- 
dent of the newly incorporated company. 
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CONDUCTING EXPERIMENTS WITH LUMBER 


Syracuse, N. Y., July 24.—The Forest 
Produets Laboratory, at Madison, Wis., and 
the New York State College of Forestry, at 
Syracuse, are conducting a series of experi- 
ments to obviate lumber losses to the public. 


The work in New York has been assigned to 
Prof. R. J. Hoyle, utilization department, for- 
estry college. In conducting some of these ex- 
periments the Blount Lumber Co., of Lacona, 
has offered the use of its plant. It is estimated 
that more than a year will be required be- 
fore any conclusive data can be obtained, ac- 
cording to the work planned. Yellow birch is 
the chief wood being used. However, ex- 
periments with several species of lumber will 
be inaugurated as soon as Prof. Hoyle can 
make the necessary arrangements with lumber 
companies equipped with proper facilities. 


PERMITS REQUIRED FOR CAMP FIRES 


PoRTLAND, OrRE., July 22.—Due to the forest 
fire situation in Oregon permits are now re- 
quired for camp fires on National forest lands. 
‘¢The dryness of the forests endangers Oregon’s 
most valuable resource,’’ says District Forester 
E. N. Kavanagh. The widest publicity is be- 
ing given to the new rule. Season permits will 
be issued only to regular users of the forests. 
Permits are also being required for building. 
camp fires on National forest lands in Wash- 
ington and California. 
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COAST TO EXPERIMENT IN KILN DRYING 


SEATTLE, WASH., July 22.—Forest products 
experts from the laboratory at Madison, Wis., 
and representatives of the west Coast industry 
will soon unite in a series of kiln drying ex- 
periments that promise to develop some help- 
ful ideas and results in this line of work. For 
that purpose they have secured the use of an 
old kiln, well adapted to the experiments, in 
the Peter Osgood plant, Tacoma, and will soon 
have it in shape. The experiments will deal 
particularly with l-inch and 2-inch common. 
Under a codperative agreement between the 
association and the Forest Products officials, 
the experiments will be in charge of Albert Her- 
mann, of Madison, who will be assisted by 
Clark Dould, of the Forest Service, Portland, 
Ore. The west Coast end of the experiments 
will be attended to by a committee consisting 
of Alex Poulson, of Hoquiam; Peter Osgood, 
of Tacoma, and Robert B. Allen, secretary- 
manager of the West Coast Luumbermen’s 
Association, Seattle. Two weeks will be re- 
quired to fit up the kiln. The experts figure 
that they will be able to reduce the time of 
drying l-inch common from sixty to forty- 
eight hours, with degrade not to exceed 10 
percent, and they hope to be able to dry 2-inch 
common in sixty hours, with no degrade at 
all. This matter has been a subject of dis- 


There is a very strong and insistent demand for 
shingles, which would indicate that the buying for 
fall trade has commenced earlier than usual. There 
is no doubt that the railroad and coal strikes are 
demoralizing business to a large extent in consum- 
ing territory, and it is felt that this is causing 
some hesitation on the part of the dealers and the 
holding up of orders. On the other hand, this 
situation is making transit cars that -are pretty 
well out very desirable property. Despite all this, 
prices are advancing, and the general opinion is 
that if it were not for the strikes the market would 
be inclined to run away. A few mills are already 
complaining of a car shortage, and the opinion is 
general that the industry will be faced with a 
serious shortage of rolling stock when the railroad 
strike is settled and the grain crops start to move. 
In the meantime, there will undoubtedly be a very 
slow movement of freight, and the longer the strike 
continues the slower freight will travel. 

With building increasing all over the country, 
there is no doubt that the demand for shingles for 
the present will be big, provided the price does 
not go out of sight. Up to the last month, the 
manufacturers were operating at a loss; but this 
has changed today and the manufacturer can see 
a little daylight ahead, unless he is forced to close 
thru lack of raw material. 


EQUIPS PLANER AND WILL START SHIPPING 


KLAMATH FALLS, OrE., July 22.—The Al- 
goma Lumber Co.’s plant at Algoma, Ore., ten 
miles north of Klamath Falls, began operation 
recently, following the Klamath Falls labor 
trouble among the mills, and will run steadily 
thruout the season. The company has a fair- 


UNSOLD STOCKS ABOUT 40 PERCENT NORMAL 


SEATTLE, WasH., July 22.—The semiannual 
stock report of the West Coast Lumbermen’s 
Association, which has just been issued fol- 
lowing the midyear mill inventories, shows that 
the unsold accumulation has been reduced in 
an unprecedented degree. It is so small as to 
be the occasion of great surprise even to well 
informed manufacturers and buyers of lum- 
ber. Only two standard items in the en- 
tire list—2x4- to 2x12-inch 8- to 20-foot rough, 
and 26- to 32-foot rough—are above normal, 
and of these two items, it may be observed that 
the surplus does not amount to anything, since 
they have been piling up, along with 2x4- to 
2x12-inch, 22- and 24-foot rough, on account 
of the open shop proposition in California, 
whereas formerly those items were planed and 
stamped with the union label. The biggest 
item in common—2x4- to 2x12-inch, 8- to 20- 
foot SISIE—is the lowest in point of accumula- 
tion; and the same observation is true of the 
biggest item, normally, in uppers—No. 2 drop 
siding. On the face of the present stock re- 
port, the unsold accumulation has been reduced 
to 52 percent of normal; but, if weighted, thru 
consideration of the items just mentioned, the 
true figure would not be far from 40 percent. 

The fir region produced more lumber, during 
the first half of this year than in any like 
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Well Laid Out Plant and Beautiful Location of Algoma Lumber Co., Algoma, Ore. 


cussion for many years; and it is possible that 
the experiments in Tacoma may result in 
changing manufacturing practices in many 
operations. 


CANVASSES COAST SHINGLE SITUATION 


SEATTLE, WASH., July 22.—Arthur Bevan, 
assistant secretary of the shingle branch of the 
West Coast Lumbermen’s Association, has made 
a thore canvass of conditions affecting the 
shingle industry, both in western Washington 
and British Columbia, and has found the situ- 
ation exceedingly complex. He discusses the 
outlook from practically every point of view 


excepting that of an embargo by rail. Mr. Be- 
van says: 
The most important and probably the factor 


with the greatest influence on the market is the 
scarcity of raw material. The log shortage is 
acute. This state of affairs was brought about by 
the abnormally dry weather in May and June. July 
and the first two or three weeks in August are 
always dry months on the Coast, so that rain can 
hardly be expected. A majority of the logging 
camps are closed on account of the fire hazard, 
and those that are tempted to operate by the high 
prices obtained for logs are spending more time 
fighting fires than putting in logs. 

A number of logging companies have had severe 
losses by fire—camps, machinery, railroad ties, cul- 
verts, and bridges being lost. It will take time to. 
repair this damage, even should a miracle happen 
and rain fall. Camps that have sustained no loss 
would have to assemble crews, and it would take 
several weeks before a normal supply of logs could 
be dumped into the water. The number of mills 
forced to close for this reason is growing daily, 
and, while it is hardly expected that the shut 
down will become complete, it may approach that 
condition. Stocks at the mills are very short. 
There is usually a period in June and July when 
the demand is very slack. This did not material- 
ize this year, and on the contrary, demand re- 
mained good, with the result that the usual ac- 
cumulation of stock is not present to take care of 
the fall demand, 


sized stock of lumber and is making shipments 
regularly. It formerly operated a mill at Mon- 
tague, and at the present time is rapidly equip- 
ping a planing mill at that point, having pur- 
chased the stock of a number of sawmills in 
that vicinity, these stocks now being assembled 
and dried in the yards. Shipments will be 
started from this plant about Aug. 1. The 
Montague plant will turn out about one and 
a half carloads of box shooks, and one car of 
finished lumber a day. 

The general sales offices of the Algoma Lum- 
ber Co. are in the Fay Building, Los Angeles, 
in charge of E. J. Grant, secretary and gen- 
eral manager. The Algoma sawmill plant is 
in charge of Matt Egan, resident manager. 
E. P. Fay, of Los Angeles, is president of the 
Algoma Lumber Co. 


NO CEDAR LOGS; SIDING ADVANCES 


SEATTLE, WASH., July 22.—Cedar siding, 4-, 
5- and 6-inch widths, has advanced to $40, 


with stocks so low and log supply so uncertain. 


that one of the largest manufacturers has with- 
drawn indefinitely from the market. The change 
has not only equalized the market on the differ- 
ent widths, but has registered an increase in 
the price of what has long been known as the 
most stable item among west Coast forest 
products. -Siding has been selling at $37, mill 
base, with the demand so strong that manu- 
facturers could have taken the advance months 
ago. Siding mills are loaded with business. Up 
to the present time they have held the situation 


well in hand, taking orders for only the raw. 


material in sight. But now the raw material is 
vanishing, and the price goes up. There are 
no stocks available. 


period in the history of the industry, with the 
exception of the first six months of 1920. Pro- 
duction up to July 1 was just 1 percent less 
than during the record cut the first six months 
of 1920, and was 68 percent greater than during 
the depressed first half of 1921. 

For the comparative first six months periods 
under review, new business in 1922 has been 
29 percent greater than in 1920, and 56 percent 
greater than in 1921. Shipments so far this 
year have been 9 percent greater than in 1920, 
and 53 percent greater than in 1921. 


In the flooring items, unsold stocks range 
from 27 to 72 percent of normal. In ceiling, 
the range is from 24 to 39 percent of normal 
In drop siding, from 18 to 40 percent. In rough 
strips, from 76 to 81 percent. In boards, 47 to 
55 percent. In shiplap, 30 to 70 percent. In 
rough No. 1 common, 42 to 61 percent. In stand- 
ard surfaced 2-inch dimension, 24 to 33 percent. 
In rough 2-inch dimension, 86 to 120 percent 
or normal. In the last named items there is a 
seasonable accumulation, long rough dimension 
ordinarily moving most freely in the spring 
months. 

The percentage relation of twenty-nine stand- 
ard stock items to normal mill stock supply is 
as follows: 


Flooring— Percent 
154 No. 2 VOTtiCal Grain. 2... ccc ccccaes 71.55 
154 NO. 2 VOLth Ol SLAIN cc sc ccccceecsee 71.90 
1x4 No. 3 vertital grain............... 45.90 
1x4 No. 2 and better slash grain....... 35.36 
Txe NO. S Wie BAe voc tc cwcrcwweess 42.99 
1x6 No. 2 and better slash grain....... 26.93 
326 TiO.. B GAGD SPA cc. cc cccsacnes 42.22 

Ceiling— 

Sega No: 2 and better. oo... ccsvvcescns 31.16 
5.x4 Ne. Err ee ere 39.41 
Tee NO; 2 ORG (DONG? oc 5 ccc fa eeanese 33.53 
ROG NOs BE 6.6.5.8.6 4:66 65.6 os ne We RRR Olds 24.16 
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Drop siding— Percent 
EEG NOs 2 GHG DOUCP. 6 cccccc cesceues 17.91 
EE Ee SKE edie Reo Coe AO ee Oe eeene 40.17 

Rough— 

Paes rete. © COMMON 6 nie ccd eeacie needs 60.71 
Pee. B COMMNIM. 6 6 co Kncavacowene 50.50 
EESS NOs. COMMON 6.6 ccc ehcciixaesws 42.15 

Boards— 
5S. S NO: BS COMMON BEB sic kk cccecce ewes 54.95 
BESO INO; EF COMMON BI s 65h occ kccecces 52.70 
Eanes ING. E, COMINOM Bite 6 is cece ceces 47.48 


Shiplap— Percent 
Ee 2 NG 3 COMMON Fear iccedinieeness 69.65 
EEE WAG. 2 GOMER SG 6 ce davcacecusaws 29.64 

Rough strips— 

EE kb ame Keee ee head aueweenatadans 75.83 
1, ee Peer ee rr ee ort se ee eee 80.57 

Dimension— 
2x4 to 2212; 8’ to 20° SISEB......6. 23.78 
2x4 to 2x12; 22’ and 24’ SISIB...... 32.61 
2x4 to 22xi2;: 26’ to 32° SISiB....... 35.03 
2x4 to 2x32; S’ to 20° rough... ccccce 119.68 


Percent 
2x4 to 2x12; 22’ and 24’ rough...... 85.83 
2x4 to 2x12; 26’ to 32° rough....¢e- 111.79 
Immediate prospects for replenishing stocks 
on the west Coast are dependent upon rain- 
fall. Two months of extremely dry weather 
have made it dangerous to log, on account of 
the fire hazard. Mills are beginning to feel the 
effect of log shortage as a result of unfavor- 
able conditions in the woods. 





NUMEROUS FIRES RAGE IN COAST FORESTS 


THE SITUATION IN THE CASCADES 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., July 26.—There are so many 
forest fires on the western slopes of the Cas- 
cade Mountains, from the Columbia River to 
the British Columbia line, that no one can 
tell the number. Some of them have been 
burning since the dry period began in May, 
more than sixty days ago. It is little short 
of a miracle that to date there has not been 
a crown fire of consequence, and that the 
damage has been restricted to logging equip- 
ment, down timber and mill property. The 
total is considerable, but it is as nothing com- 
pared with what might have happened. The 
only crown fire to date occurred on the eastern 
slopes of the Cascades in Chelan County. It 
started at the mouth of one of the small rivers 
emptying into the lake, and spread swiftly 
thru the forest of fir, cedar and white pine 
until it had cleaned out the entire basin, 
affording spectators a thrilling and awe in- 
spiring sight. 

One of the worst fires today has burned the 
mill and timber of the Tonga Lumber Co., 
five miles east of Skykomish on the Great 
Northern Railway, the damage being esti- 
mated at $100,000. The Tonga company was 
logging, and had taken the precaution to use 
double spark arresters, but the fire got away 
from the men, A part of the Great Northern 
track was burned, causing seven hours’ delay 
to traffic. There are three fires in the neigh- 
borhood of the Stampede Tunnel on the 
Northern Pacific in Cowlitz County. A fire 
has run over an extensive territory in the 
1902 burn along the Coweeman and Kalama 
rivers. 


There are several stubborn fires in the 
western part of Lewis County. Pierce County 
has fires along the Tacoma & Eastern railway 
extending past Eatonville into the eastern 
part of Lewis County. In King County the 
fires started last May are still causing con- 
siderable trouble, particularly those in the 
vicinity of Cedar Falls and Kerriston, on the 
Cherry Valley logging roads on the Snoqual- 
mie, and especially a number of dangerous 
fires on the Skykomish. Snohomish County 
has fires along the Stillaguamish. Several fires 
in Skagit County have been troublesome. 
Whatcom County seems to be in better shape 
today than for some time. One of its 
serious fires was that in the Saxon operation 
of the Bloedel Donovan Lumber Mills. A 
remarkable fact is that there is no fire in the 
so called storm zone of the Olympic Peninsula. 
The Grays Harbor country has numbers of 
fires, particularly along the Upper Satsop, as 
has also the heavily timbered area of the 
Willapa country in Pacific County. 


The log shortage in that part of the State 
has been so acute as to tempt some of the 
log owning mills to attempt operations in the 
woods. But invariably they started fires 
within a few hours after beginning to run. 
In one instance a spark from a cable started a 
fire. The biggest fact in the present situation 
is the absence of wind, which thruout June 
and July has been practically negligible. 
There have been only light breezes occasion- 
ally from the west and southwest. At no time 
has there been any sign of the dreaded east 
wind. While temperatures have been high 
during the day, at night they have fallen to 
about 50 degrees, so that there has not been a 
sultry night this season. The moisture con- 
tent of the atmosphere has been heavy and it 
has helped. But the fact that there has not 


been an east wind is the one thing that so far 
has saved the green timber of western Wash- 
ington. 


FIRES MENACE NATIONAL FORESTS 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 26.—The Forest 
Service announced today that permits to build 
camp fires are now required within the Na- 
tional forests of the Pacific coast. These per- 
mits are free and may be secured from all for- 
est officers and other authorized agencies. Seri- 
ous forest fires and unfavorable weather condi- 
tions have caused Government officials to take 
this step as a precautionary measure. Five 
hundred men are now fighting uncontrolled fires 
in the Rainier, Wenatchee and Snoqualmie Na- 
tional forests of Washington. The Herman 
Creek fire in Oregon now covers 3,000 acres 
and is burning close to the Columbia River 
highway. Despite efforts of 165 fire fighters 
this conflagration has destroyed valuable tim- 
ber and a sawmill and is now threatening a For- 
est Service ranger station. High winds and 
low humidity, dispatches state, have caused 
the fires to leap repeatedly into the tops of the 
trees and jump fire line after fire line. Dense 
blankéts of smoke render the work of fire look- 
outs on the mountain peaks ineffective. 


FOREST FIRES CLOSE CAMPS 


Victoria, B. C., July 22.—The fire situation 
has become so serious that on July 10 the Pro- 
vincial Government issued a proclamation or- 
dering all logging camps to be closed down, re- 
leasing their employees to fight fires. 

Serious forest fire conditions are still prev- 
alent in British Columbia. During one week 
in the latter part of June, no less than 138 
separate fires were reported to forest head- 
quarters at Victoria, and every available man is 
now attached to the fire-fighting forces, operat- 
ing in almost every section of the province. 
The most dangerous fires have been placed un- 
der control, with the exception of a big blaze 
near Creston in the Cranbrook area, which is 
making rapid headway thru’ dry underbrush. 
Fires have been reported at Stillwater, Grassey 
Bay, Nimpkish, Comox and Menzies Bay on 
Vancouver Island and in the lower mainland 
district, but most of these are in check. The 
Prince George region is still experiencing hot, 
dry weather, and several fires are burning. 
Lightning storms have caused extensive damage 
in the Kamloops district. 

The Rat Portage Logging Co. at Menzies 
Bay has lost its entire camp and equipment, in- 
eluding fifteen railway cars, 500,000 feet of 
cedar logs and three bridges. A fire which 
started in the slashings of the Comox Logging 





BUNCH OF KEYS FOUND 


A bunch of keys on AMERICAN ~- 

LUMBERMAN key ring No. 2,366 re- 
cently was picked up near the Keystone 
Lunch Room, 750 Washington Street, 
Portland, Ore., and finder has forwarded 
them for identification, but unfortu- 
nately the owner of this key ring failed 
to register his number. This ring has on 
it eight keys, with a separate key on a 
cord attached to the ring. Should this 
notice come to the attention of the 
owner, he can secure them by applying 
to this newspaper. 











Co.’s limits burned over about 5,000 acres, al- 
tho little standing timber has been damaged. 


FIRE FIGHTING IN INLAND EMPIRE 


SPOKANE, WAsH., July 22.—Continued dry 
weather is aggravating the forest fire situa- 
tion, with a cessation of the extreme hot 
weather as the only favorable condition. W. D. 
Humiston, of the Potlatch Lumber Co., and 
secretary of the Potlatch Timber Protective 
Association, said on Thursday: ‘‘Old timers 
agree that this season is the worst that they 
have experienced for forest fire hazard. The 
fires are starting unusually early and the 
hazard, which is cumulative, will be much 
greater unless soaking rains fall over all of 
northern Idaho.’’ 

The fire on Floodwood Creek, started Wed- 
nesday by lightning, was beyond control on 
Friday and had passed over the divide into 
the headwaters of the St. Joe River, fanned by 
a high wind. It burned 200 acres in the Clear- 
water drainage on Floodwood Creek and is now 
in the St. Joe national forest also. The Pot- 
latch company shut down all logging camps 
in the Elk River district and turned the crews 
over to the fire warden. Very little green tim- 
ber has been damaged so far, it is reported. 
Last night a fire was reported about four miles 
northwest of Troy, Idaho, which ranchers were 
making every effort to control. A fire a few 
miles south of Princeton is threatening some 
fine yellow pine, including large State holdings. 

Speaking of the fire situation, W. D. Humis- 
ton says: 

The big Marble Creek fire in the Coeur d’Alene 
Timber Protective Association district is reported 
by lookout watchmen to be within less than two 
miles of the northern boundary of the Potlatch 
Timber Protective Association district, and is caus- 
ing apprehension. From this side of the St. 
Maries divide the Marble Creek fire looks to be 
spreading constantly. A fire has been burning for 
several days just east of Southwick during the last 
few days of extreme heat and high winds, but it is 
under control. 

J. D. Foster, north Idaho representative of 
the State constabulary, who is at Moscow, Idaho, 
today said the Marble Creek fire was burning 
along a front of 100 miles but is fairly well 
under control. 

The forest fire situation in northern Pend 
Oreille County in Washington is also growing 
more serious from day to day. A big fire is im 
progress near Meadows west of Ione, and the 
Rocky Creek fire is reported to be spreading. 


FOREST FIRES HELD IN CHECK 


Tacoma, WASH., July 22.—Another week 
of intense effort by the logging crews and 
State fire fighters has held the forest fires that 
are raging all over the Northwest within bounds, 
tho the situation grows more precarious every 
day and no rain can be expected for several 
weeks more. The last two days of the week 
were cooler and have given temporary relief 
to the timber owners. More than 60 percent 
of the logging industry in the Puget Sound dis- 
trict has stopped operations until rain makes 
it safe to resume work in the woods. 

Early in the week the old fires near Buck- 
ley blazed up again, destroying logs, timber 
and equipment of the Buckley Logging Co. Two 
new fires in Mason County are reported, both 
near Shelton. The big Coweeman River fire 
has already burned over 12,000 acres and is 
entirely out of control. More than fifty sep- 
arate fires are burning west of the Cascades, 
according to State forestry officials. 
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Michigan Hardwood Manufacturers Discuss Institute, 
Standardization, Reforestation and Advertising 


Detroit, Micu., July 26—The Michigan 
Hardwood Manufacturers’ Association today 
held its sixteenth annual convention at the 
Hotel Statler, this city, with a majority of 
its membership present and actively partici- 
pating in the discussions of several important 
subjects which featured the meeting. These 
subjects included forest taxation, the Hard- 
wood Manufacturers’ Institute and the pro- 
posed consolidation of the Michigan Hard- 
wood and the Northern Hemlock & Hard- 
wood manufacturers’ associations. An ex- 
ecutive meeting, during which various associa- 
tion matters received attention, occupied the 
greater part of the forenoon. 


Secretary Reports on Stocks and Rates 


The general meeting was opened by Presi- 
dent F. O. Barden, of Boyne City, who called 
on Secretary J. C. Knox, of Cadillac, for his 
report. This showed that lumber stocks on 
hand, sold and unsold, at the member mills, 
were very low. The unsold stocks of hard- 
woods, as of July 1, were 50,000,000 feet less 
than those of the same time last year, and 
those of hemlock 30,000,000 feet less. In con- 
nection with railread freight rates, Mr. Knox 
stated: 

Railroad rates from Michigan production points 
were reduced approximately 10 percent on July 
1. This reduction, in our opinion, is insufficient 
to place Michigan rates in line with those from 
other sections, and we are hoping for further 
reductions later on. Our association found it 
necessary to intervene in the southern rate 
case, and your secretary has appeared at Wash- 
ington to get into the records the needs of the 
Michigan hardwood shippers for rates com- 
parable with rates from other territories in 
sharp competition with us. We have also inter- 
vened in the case of the Public Service Commis- 
sion of Indiana vs. the Ann Harbor Railroad 
et al., involving interstate rates on logs thruout 
Central Freight Association Territory. This 
was done to protect the shipments of logs in 
Michigan against those of Ohio and Indiana, 
where conditions are not at all similar. 


Hardwood Institute and Grading Rules 


Referring to the Hardwood Manufacturers’ 
Institute, which was represented at the meet- 
ing by C. H. Sherrill, the president of that 
organization, Mr. Knox pointed out the fact 
that ‘‘the Michigan association has gone on 
record as being in favor of maintaining the 
present grading rules of the National Hard- 
wood Lumber Association, which are almost 
universally used, and it is hoped that some 
arrangement can be made whereby there will 
be only one set of rules for grading and in- 
specting our lumber.’’ 

Mr. Knox also presented the financial re- 
port, which showed a balance of $5,435 on 
hand as of July 15. 

W. L. Saunders, of Cadillac, who has rep- 
resented the association at the various recent 
meetings having standardization of lumber 
sizes, grades and nomenclature as their sub- 
ject, then reported briefly on these. He stated 
that so far as hemlock sizes are concerned, 
the Michigan association is not interested, as 
the members will give their customers what- 
ever they ask for. ‘‘As regards the hard- 
woods,’’ he said, ‘‘we are satisfied with things 
as they now stand.’’ 


Discusses Reforestation and Taxation 


An interesting report on forest taxation by 
Herman Lunden, vice president of the Knee- 
land-Bigelow Co., Bay City, Mich., followed. 
Mr. Lunden announced that he had recently 
been appointed a member of the committee on 
forest taxation of the Michigan conservation 
department, which committee was formed to 
frame legislation to promote reforestation and 
to suggest a system of taxation for the land 
that is being reforested. He then discussed in 
detail a letter on this subject which he had 
received from P. 8. Lovejoy, of Ann Arbor, 
chairman of the committee, copies of which 
he had circulated among Michigan lumbermen 
generally. He stated: 


I am glad that Mr. Lovejoy is firmly of the 
opinion that prevention of fire is essential suc- 
cessfully to grow a crop of timber. I am not 
in favor of taxing the land separately from the 
timber. I do not know that the land devoted 
to the raising of timber should be taxed at all 
until such time as the timber is marketable, 
and there might be then some form of severance 
tax, such as they have in Louisiana, or a purely 
stumpage tax, primarily based upon the value of 
the logs or lumber at the time of marketing. Or 
taxation might be by a system of deferred taxes, 
whereby all owners of timber standing, or tim- 
ber growing, should be obliged to register the 
land with the State to avail themselves of de- 
ferred taxation. When registered the land should 
be valued at $1 an acre for annual taxes, 
which tax would amount to enough to pay for 
the office work at Lansing. The deferred tax 
should be about 1 percent a year until the twen- 
ty-fifth year, when it should remain stationary 
at one-fourth the stumpage value of the tim- 
ber at the place of cutting to be determined 
by the State tax commission. 


Scheme Should Allow for Fair Profit 


The grower of the timber should be assured of 
a fair profit as a reward for his efforts and capi- 
tal invested, because he has the capital invested 
when he allows the land to be used without 
return for a great many years. For example, 
if the land is worth $10 an acre and it takes 
seventy years to grow a crop, you must add to 
the capital invested the interest, and compound 
it until the end of the period; that is, the lum- 
berman’s investment, other than his time, It 
is assumed that the State will take entire charge 
of fire prevention, leaving the lumberman free 
from any expense in that direction, or that if he 
has any such expense, he shall be reimbursed. 

I believe that the final tax should be made 
by the State tax commission and that the di- 
vision between the township, county and State 
is a matter for the law officers of the town- 
ship, county and State to agree upon. The de- 
ferring of taxes might bankrupt certain town- 
ships. This could be avoided by the State ad- 
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vancing to the township the township’s share 
of the deferred tax. This money would come 
from the tax gathered on $1 an acre valuation 
and the timber cut tax. 


Should Reserve Owner’s Right of Sale 


I believe there should be a right of sale re- 
served by the landholders and lumbermen for 
such lands as are set aside. The setting aside 
of these lands should be by notification to the 
State tax commission, and on definite Govern- 
ment descriptions. The owner should have the 
right to sell but the State should safeguard its 
interests so that in case of sale a tax levy should 
be made and collected prior to the recording 
of the deed. In other words, it should not be 
possible to record the deed until after the tax 
is paid; unless the buyer should be another lum- 
berman, landholder or lumber company, desir- 
ing simply to add to forestry holdings and to 
continue to keep the land for the same purpose. 
In this case the purchaser should so indicate 
to the State tax commission, and the buyer 
should then be released from paying the tax. 

If we had a law along this line on the statutes 
of Michigan, I believe in fifty years there would 


be no loafing acres of land and that the timber 


tax would 
penses. 


mighty nearly pay the State’s ex- 


Mr. Lunden then read 
two letters which he had 
prepared for circulation 
among the membership, 
containing two separate 
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suggestions as how to 
handle the taxation 
problem. The first sug- 
gestion was based on 
the valuation of the 
land at $1 an acre, and the second suggested 
securing complete exemption for the land. 
President Barden, pointing out the vital im- 
portance of taxation, urged every member to 
give the propositions formulated by Mr. Lun- 
den his immediate, careful consideration and to 
make his views known. 

Roy Richardson, of the Richardson Lumber 
Co., Alpena, during the subsequent discussion, 
stated his conviction that fire protection 1s 
85 percent of forest conservation. ‘‘When 
it comes to forest conservation and reforesta- 
tion, the lumberman can not assume such 
duties,’’ he said. ‘‘It is for the public bene- 
fit; then let the publie do it, thru the State. 
We have plenty of lands that it only costs us 
money to keep. We will turn them over to the 
State at a nominal value, in exchange for 
long-term bonds. Then the State can under- 
take the project of reforestation without 
further ado. As regards making reforested 
lands in the hands of the lumbermen free from 
taxation, I warn against it in view of the 
future public opinion.’?’ Mr. Lunden answered 
Mr. Richardson’s suggestion to turn the lands 
over to the State by saying that he had al- 
ready made such a suggestion to State 
officials, but they would not even listen to it. 

A resolution was then passed, expressing 
the membership’s complete confidence in Mr. 
Lunden’s ability to handle the forestry taxa- 
tion problem to the best interests of the lum- 
ber industry, and authorizing him to take 
what steps he considered proper. 


Ad Campaign Will Soon Be in Full Swing 


The progress of the maple advertising cam- 
paign was then reported on by Walter N. 
Wrape, of Bay City, who stated that at a 
meeting held last Monday, June 24, the joint 
committee of the Michigan and Northern 
Hemlock & Hardwood manufacturers’ asso- 
ciations having this campaign in charge had 
practically agreed to employ an expert whose 
duties it would be to canvass the hardwood 
consuming industries with a view to develop- 
ing new and larger markets, not only for 
maple but also for birch and beech. He said 
that, from the many who had applied for this 
work, a man of singular qualifications had 
been singled out, and only a few details remain 
to be settled before his definite employment. Mr. 
Wrape expected this expert soon to be on the 
job, and the campaign to get into full swing 
within another sixty or ninety days. 

At this point a motion was made by N. R. 
Wentworth, of Ross & Wentworth, Bay City, 
that last year’s officers, in view of their 
capabilities and of the fine way they have 
served the association during their term, be 
reélected, which motion was quickly seconded 
and carried by a hearty, unanimous vote. The 
following officers therefore will remain in har- 
ness for another year: 

President—F. O. Barden, of Boyne City. 

First vice president—W. N. Wrape, Bay City. 

Second vice president—J. L. Colby, Cadillac. 


Treasurer—George C. Brown, Cadillac. 
Secretary—J. C. Knox, Cadillac. 


The only change in the board of directors 
(Concluded on page 71) 
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Western Pine Manufacturers Discuss Stand- 
ardization and Take Steps to Further Plan 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, ORE., July 26.—The outstanding 
feature of the semiannual meeting of the West- 
ern Pine Manufacturers’ Association held here 
today was the all important subject of standard- 
ization of sizes, grades and nomenclature known 
as the Hoover plan. Today’s meeting is the first 
of a series of lumber conferences this week in 
Portland and was devoted to the Western Pine 
Manufacturers’ Association. Tomorrow’s pro- 
gram is given over to a standardization confer- 
ence with the directors of the National Lumber 
Manufacturers’ Association, who will be the 
guests of the Western Pine association on a trip 
about the harbor and at luncheon tomorrow 
noon, and also at a dinner at the Multnomah 
Hotel tomorrow evening. 


Secretary Reviews Standardization Movement 


Secretary Cooper started the ball rolling when 
he read his report, which was devoted almost en- 
tirely to the standardization problem. Mr. 
Cooper reviewed the movement up to date, out- 
lining the conference that had already been held 
on the subject, quoting Mr. Hoover as saying 
the lumber industry is not adequately standard- 
ized. Some of the high lights of Mr. Cooper’s 
report are: 

One of the biggest questions confronting the in- 
dustry today is the problem that brought about the 
Washington conference and which is commonly 
spoken of as the “standardization movement.” Let 
me once more emphasize that the lumber industry 
has a tremendous field for development and im- 
provement along the lines outlined in the Wash- 
ington conference. There is today a great con- 
fusion in the naming of our woods, in the way we 
name our grades and also in the vast multiplicity 
of grades and sizes produced by various regions. 
To say that we can not improve this condition is 
to deny the possibility of any progress within the 
industry. On the other hand, I see some very 
great dangers. The danger lies in trying to go too 
far and do too much. 

The theory has been advanced that lumber 
grades can be simplified among all the woods of 
the country, resulting in a universal set of grad- 
ing rules or something very nearly equivalent. It 
would seem from our point of view that universal 
grades would require, first, that the tree growth 
in all species be very similar as regards the char- 
acter and type of defects; secondly, that the same 
division of the product of the log be made in all 
regions, and, third, that the method of sawing 
logs be the same in all regions. Obviously it is 
impractical even if it were desirable to bring about 
all three of these. In other words, therefore, the 
grading of lumber has been developed to fit each 
tree for uses to which it was best adapted; uni- 
versal grading would be contrary to efficiency of 
use because it would ignore the fact that our com- 
mercial woods are valuable, some for one thing 
.and some for another. There can be no question 
that the soft pine producing regions like ourselves, 
California and the North should have a universal 
standard for soft pines. 


Origin of Transportation Institute 


Before closing his report, Mr. Cooper brought 
up the subject of what is known as the National 
Transportation Institute. He briefly explained 
the origin of this organization. He said the idea 
hack of the institute is that it will be an impar- 
tial research organization to secure facts in a 
solution of the problems of transportation. It 
will, in a way, have three functions, research, 
education and publicity. It is believed that 
many of our present ills and troubles are due to 
one fact alone, and that is the complete igno- 
rance of our people of the real facts and prob: 
lems of our transportation question. This pro- 
posal has been endorsed by the American Lum- 
ber Congress, National Association of Manufac 
turers, National Agricultural Conference and the 
American Short Line Association. Mr. Cooper 
urged western pine manufacturers to be pre- 
pared to understand this movement and sup- 
port it. 

Suggestions, from Department of Commerce 

William A. Durgin, of the Department of 
Commerce, represented Secretary Hoover, and 
took up the discussion of standardization. Mr. 
Durgin said he agreed so thoroly with Secretary 
Cooper in his report that he disliked to differ 
with him on his program in which Mr. Durgin 
was down for an address. He merely wished to 


have a little business discussion. He called at- 
tention to the emphasis that Mr. Cooper laid on 
the danger in standardization going too far, and 
he agreed with this statement. He said, ‘‘We 
don’t want you to go any further than what you 
believe is for the best interests of your industry 
and the people as a whole.’’ As an illustration, 
he told of the bed manufacturers who saw great 
danger in standardization of their product, but 
when the department made an investigation and 
found that 45 percent of the beds are too short 
for 55 percent of mankind, they finally got to- 
gether, both metal bed manufacturers and wood 
bed manufacturers, with the result that they 
found one standard length and limited widths to 
four standards. The Department of Commerce 
is not attempting to dictate or even to advise 
what shall be done, but acting on the result of 
the conference between manufacturers, whole- 
salers, retailers and users, it recommends stand- 
ard sizes which will be subject to annual re- 
vision. He advised them not to take up too 
many subjects at once, but to single out one 
thing or a part of one subject and go thru with 
it. Do the simplest part first, he suggested. 

Mr. Durgin stated that the biggest thing 
which Mr. Hoover hoped to do is to get the 
lumbermen to see the advantages of working 
together to bring about codperation between 
manufacturers of different kinds of woods for 
the good of the whole industry and to eliminate 
waste for the good of the whole country. 


Discuss Various Phases of Standardization 


Considerable discussion followed Mr. Durgin’s 
remarks and a number of prominent pine manu- 
facturers expressed opinions on different phases 
of the situation. 

J. P. MeGoldrick, of Spokane, Wash., said: 
‘*We are to be congratulated on the manner in 
which Mr. Durgin has approached this subject.’’ 
He stated that he had hoped that as a starter 
California pine manufacturers would codperate 
with the Western Pine association by adopting 
the same standards of size, which would be a 
step in the proposed direction. J. C. Irwin, of 
Boise, Idaho, said, ‘‘I thoroly believe in stan- 
dardization and I think it fortunate we have a 
man like Mr. Hoover in Washington who is a 
constructive friend of industry.’’ Both speak- 
ers agreed that the manufacturers of different 
woods could standardize sizes on studding and 
other dimension and sheathing, altho it might 
not be possible to adopt the same standards for 
finish or other grades which are used for similar 
purposes. A. W. Laird, of Potlatch, Idaho, paid 
a strong tribute to Secretary Hoover. 


C. Stowell Smith, of San Francisco, Calif., 
secretary of the California White & Sugar Pine 
Manufacturers’ Association, expressed his grati- 
fication at learning the department’s real ob- 
jects from Mr. Durgin’s remarks, and thought 
that his association members would take differ- 
ent views of the matter when they found out the 
facts in the case. 

EK. H. Polleys, of Missoula, Mont., president 
of the Western Pine association, was in the 
chair, and he took occasion to point out that the 
reason the soft pine manufacturers have not got 
together on the same standards heretofore was 
the fear of Federal Trade Commission activities 
and investigations. To put the matter on a 
practical basis, Secretary Cooper suggested that 
it would be necessary for the millmen to se- 
cure the services of a man well acquainted with 
the condition of the manufacture of their prod- 
uct, and who could give his time to the work and 
grasp the problems of the manufacturers of 
other woods, to represent the association. The 
meeting voted to carry out this plan and have 
the board of governors of the association ap- 
point such man with full power to act. 


WEDNESDAY AFTERNOON 
At the afternoon session, A. C. Spencer, of the 


. Oregon-Washington Railroad & Navigation Co., 


discussed the recent Supreme Court decision di- 
voreing the Southern Pacific and Central Pa- 


cific lines. A great deal of publicity has been 
given this subject in the West, and Mr. Spencer 
said most of the publicity was propaganda to 
bring about publie opinion in opposition to the 
decision. He put up a good argument as to why 
the public, and particularly the people of Ore- 
gon, should be well pleased with the justice of 
this decision and convinced many of his hearers 
that Southern Pacific domination was not for 
the publie’s benefit, but that the Central Pacific 
and the Union Pacific should be operated as 
originally intended—as a_ transcontinental 
system. 

R. J. Knott, traffic manager for the Western 
Pine association, outlined in brief the railroad 
rate situation. He spoke of the complexity of 
present tariffs and told of the progress being 
made in getting the railroads to simplify their 
lumber tariffs. He brought up the subject of the 
equalization of the Omaha and the St. Paul 
rates, pointing out that western shippers would 
desire the Omaha rate again reduced to equal the 
St. Paul rate, but that the carriers favored split- 
ting the difference or increasing the St. Paul 
rate and reducing the Omaha rate. Mr. Knott 
took the attitude that carriers had come to the 
rescue of the lumbermen with rate reductions 
about eighteen months ago, and that in view of 
the railroad earnings at the present time per- 
haps it would be better to accept the carriers’ 
views, at the same time attempting to*get them 
to make the same rates apply to southern Minne- 
sota and Iowa points. Speaking of the strike 
situation, he predicted a serious car shortage in 
the near future and advised heavier loading of 
all cars. Mr. Knott agreed with the previous 
speaker that it was to the interest of western 
pine manufacturers to have the Union Pacific 
dominate the Central Pacific. 


Harry B. Clark, of Chicago, manager of the 
National Lumber Manufacturers’ Inter-Insur- 
ance Exchange, told the manufacturers many of 
the details of this organization which, as he 
stated, belonged to them. He told them of the 
satisfactory progress that had been made to- 
ward building up the exchange during the last 
six months, and explained the economies of this 
operation as compared with other exchanges. 
Mr. Clark especially complimented the advisory 
committee for the real work it had done in the 
interests of the exchange. 

R. E. Danaher, of Camino, Calif., president of 
the California White & Sugar Pine Manufactur- 
ers’ Association, was asked regarding his opin- 
ion of the Southern Pacific-Central Pacifie dis- 
solution. He said that the members of his as- 
sociation had taken no action in this matter for 
the reason that they did not understand it. He 
laughingly remarked that after listening to this 
discussion he felt that if it was going to put 
western pine shooks into California then nat- 
urally the California lumbermen would be op- 
posed to it. He also said that the attitude of 
the California lumbermen on standardization 
could be stated in a very few words, namely, 
that if something could be done to benefit both 
the manufacturers and consumers, California 
lumbermen are for it but they desire to ap- 
proach the matter carefully. 

E. P. Allen, of Washington, D. C., director of 
publicity for the National Lumber Manufac- 
turers’ Association, told about the development 
of this department which was organized about a 
year ago. He said that he believes it a eon- 
servative statement to say their activities were 
on a basis which would compare favorably with 
such work in any other industry. Mr. Allen out- 
lined the aims and accomplishments of this de- 
partment as near as he could in the short time 
he had to talk. 


Data on Western Pine Cut and Shipments 


S. J. Sharp, Western Pine association statis- 
tician, read some interesting data from his de- 
partment, most of which follow: 

Cut and shipment cards show that the associa- 


tion mills produced 575,235,000 feet of lumber dur- 
ing the first six months of 1922. This exceeds the 
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cut for the first half of last year by 175,000,000 
feet. It is less than the cut for the first half of 
1918 and 1920, and about on a par with 1917 and 
1919. During the same period shipments amounted 
to 751,890,000 feet, exceeding production by 777,- 
000,000 feet. Shipments for this half year have 
been exceeded by the first six months of no year 
except 1920, when shipments amounted to 838,000,- 
000 feet, 85,000,000 feet above the 1922 figures. 
Shipments for the last three months have been 


higher than for any three consecutive months in 
the history of the association, the nearest being 
the first three months of 1920. From estimates 
made by individual companies for 1922 production, 
based on conditions as they were July 1, we have 
a total estimated cut of 1,284,000,000 feet. This 
is slightly less than the production for the 1917- 
1919 period. It is 400,000,000 less than 1920 and 
is 50 percent more than last year’s cut. 


Mr. Sharp displayed some interesting charts 


showing comparative figures of stocks on hand 
of the different woods produced by the Western 
Pine Manufacturers’ Association as taken from 
the reports of twenty-four companies. Among 
other things these charts showed that stocks of 
western pine on hand July 1, as compared with 
Jan. 1, had decreased 27.7 percent, while fir and 


a4 


larch decreased 35.6 percent. 





PORTLAND LUMBERMEN FROLIC AT 


PORTLAND, QORE., July 22.—The second an- 
nual picnic of the lumbermen of Portland and 
environs was held at Bonneville on July 19, and 
it was a huge success. About two hundred 
automobiles took the picnickers to the grounds, 
forty-three miles distant from Portland, over 
the scenic Columbia River highway, and, ac- 
cording to Lee W. Held, who tagged everyone 
who entered the gate, five hundred were present. 
The weather was ideal and arrangements per- 
fect. 

The main event, after the family-fashion 
luncheon, was the big baseball game between 
the wholesalers and the manufacturers, the 
wholesalers winning by a score of 5 to 4, being 
a shade the better hitters. It was a hard fought 
game and, up till the fifth and last innings, any- 
body’s bacon. The wholesalers team was made 
up of: Elmer Xanten, Jack Bertholff, Leonard 
Jackson, J. R. Skelton, Leo Keswick, Arthur 
Anderson, Fred R. Roblin, C. A. Loomis, John 
Hopp, Maleolm McLean, O. H. Harriman, 
Frank Merrill and John W. Miller. The man- 


ufacturers’ line-up was: Harry Edwards, L. C. 
Clifford, R. H. Nelson, P. C. Stevens, Ed Weiss, 
M. H. Harney, Walter J. Kuhl, M. H. Jones, 
F. C, Haworth and A. Barbour. The umpires 
were: S. B. Cobb, Roy Dailey and Charles W. 
Johnson. 

Rivaling the ball game in interest was the 
liar contest. Fred Roblin won—over Carl C. 
Crow, ‘‘Andy’’ Anderson, C. C. Patrick, Harry 
Edward, Fred 8S. Cutler, Walter Kuhl, Jack 
Bertholff, John W. Miller, C. W. Whittlesey 
and Elmer Xanten—and was dumped into the 
improvised jail. 

Herbert Anderson was toastmaster and chief 
of ceremonies at the luncheon and introduced 
Mrs. Elmer Xanten, 8. B. Cobb, Roy Dailey, C. 
L. Lindner, F. A. Hart and W. D. Plue. It 
was snappy. 

W. L. Pullian, as chief of police, and E. L. 
French, his small but mighty force, maintained 
perfect order. Chief Pullian devoted most of 
his time to directing the kiddies to the refresh- 

ment stands. 


ANNUAL PICNIC 


In the afternoon, the honeymoon race was 
the scream. It was arranged by N. J. Sykes, 
who also had charge of the other sport events. 
The bag fanning contest attracted many entries, 
Miss Louise Neuman, of Crow’s Pacific Coast 
Lumber Index, winning the prize. John W. 
Miller retained the honors in the fat man’s 
race, winning by more than his own width. 


Fred S, Cutler looked after the field program 
and F. C. Haworth had charge of the refresh- 
ments. Harry Officer looked after the inter- 
ests of the dancers in the pavilion, and EK. L. 
Nelson and A. W. Cooper worked with Donald- 
son as judges of athletic events. John W. 
Miller had charge of special stunts and Guy 
Crow looked after the horseshoe pitching. Car] 
Crow and Fred S. Cutler constituted the gen- 
eral committee. 


Carl Crow, Herbert Anderson and Elmer 
Xanten were official photographers, the illus- 
trations herewith being from the camera of 
Carl Crow. 
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(1) (Left) A. W. Cooper, secretary-manager Western Pine Manufacturers’ Association, and L. A. Nelson, secretary, Oregon branch, West Coast 


Lumbermen’s Association, expressing their opinions on the merits of the game as they saw it from the side lines. 
perennial winner of the fat man’s race, in sprinting attire. He is a firm believer in ‘‘first come, first served.’’ 


present and past. 
entitled to wear the belt another year. 


(4) Bag fanning race. 


(2) John W. Miller, 
(3) Champion ‘‘liars,’’ 


(Right) Fred W. Roblin, who won prize, and (Left) Herbert Anderson, who took it a year ago and thought he was 
Miss Louise Neuman, having had inside information and several days’ 


practice, was an easy winner in this event. Her only regret was that when assigned by her boss, C. C. Crow, to select a prize for this 


contest, she did not buy real diamonds. 


carried from the field after what he thought was his best decision. 


his small but mighty force. 


(8) The winning baseball team of the wholesalers. 


(5) Wooden cup awarded to the winning baseball team of the wholesalers. 
(7) The two coppers—W. L. Pullian, chief of police, and E. L. French, 
Elmer Xanten, captain and holder of the cup. 


Dailey, of Seattle, came down to have some fun and got pinched 


(6) Umpire S. B. Cobb, 
(9) Roy 
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BUSINESS CHANGES 


ALABAMA. Birmingham—Kyser Manufac- 
turing Co., wholesale, planing mill and box 
maker. has changed its name to Avondale Lum- 
ber Co. 


ARKANSAS. Clarksville—In the Arkansas & 
Indiana Lumber Co., S. A. Heet has bought an 
interest. 


COLORADO. Denver—Louis K. Beach, of 
Elder & Beach, wholesalers, has sold his interest 
to Dwight H. Elder, who will continue the busi- 
ness. 


FLORIDA. Miami—Ryan & Rutherford, plan- 
ing mill, succeeded by P. J. Davis. 


GEORGIA. Macon—W. R. Richardson, saw- 
mill and planing mill, succeeded by Adams-Rich- 
ardson Lumber Co. 

Macon—J. W. McCook Lumber Co., retailer, 
succeeded by McCook-O’Neal Lumber Co., only 
change is addition of B. P. O’Neal, jr., son of 
a south Georgia sawmiller. 


IDAHO. Pocatello—J. H. Marshall, formerly 
salesman for Salt Lake Lumber Co. and recently 
contractor, has bought the interest of C. E. M. 
Loux in the Loux & Barrette Lumber Co., re- 
tailer. 


ILLINOIS. Chicago—Industrial Lumber Co. 
has been transferred to Charles B. Gorin, sales 
manager. 

Chicago—Columbia Phonograph Cabinet Co. 
changed name to Columbia Cabinet Co. 

Sicily—F. A. Baker is now sole owner of 
Thomas Baker Lumber Co. 

Sterling—Evan L. Reed Manufacturing Co., 
store fixtures and boxes, has moved to Dan- 
ville. 

Taylorville—Carlin-Jones Lumber Co., head- 
quartered here, has been succeeded by R. C. 
Jones Lumber Co., at Gillespie, Kenney, Pana 
and Waggoner; headquarters of the new owner 
will be at Taylorville 


INDIANA. Delphi—The Gustavel Furniture 
Manufacturing Co., also at Monticello and with 
factory at Delphi, has been bought out here by 
William H. Elkenberry, of Russiaville, Ind. 

Indianapolis—Bank Furniture Co. has petition- 
ed to change its name to Wiegel Cabinet Co. 

Fairmont Park—R. H. Humphrey & Co. has 
transferred to R. H. Humphrey Lumber Co., not 
vet incorporated, its sawmill, and operations will 
be resumed soon. 


KANSAS. Wichita—N. E. Clark, formerly in 
the lumber business at Liberal, has bought an 
interest in the S. J. Houston Lumber Co., which 
will be renamed Houston & Clark Lumber Co. 
Yard will be enlarged and improved. 


KENTUCKY. Louisville—Louisville Oak Floor- 
ing Co. succeeded by Louisville Paryuetry Floor- 
ing Co. 

Richmond—Savage Whalen Lumber Co. suc- 
ceeds Savage Smith Lumber & Coal Co., planing 
mill and contractors. 


MAINE. Kennebunk — Ezra Mitchell has 
agreed to buy at the end of the year the saw- 
mill, store and grist mill of William Bartlett. 


MASSACHUSETTS. Concord—The Concord 
Milling Co., lumber and coal, has been sold to 
A. Wilder & Son, of Albion. 

Natick—O. Woods & Co. have removed to 
Framingham, where they have had a yard for 
twelve years, and will take care of Natick busi- 
ness from that point. 

Winchendon—It is reported that Arthur L. 
Brown has bought the interests of William H. 
Brown and Archie C. Towne in the Brown Co., 
box makers, for $100,000. 

MICHIGAN. Battle Creek—The Merchant 
Lumber Supply Co. succeeds Nort-Fischer Lum- 
ber Co. 

MONTANA. Baker—Carpenter-Webster Lum- 
ber Co. has sold to Midland Coal & Lumber Co., 
same place. 


NEBRASKA. Bloomfield—Yard of Gaynor 
Lumber Co. (headquartered at Sioux City, Iowa) 
has been sold to Weller Bros. (headquartered 
at Omaha), who also operate a yard here. Stock 
will be moved to the Weller yard. 


NEW YORK. Port Washington—Donald Wy- 
song, hardware and builders supplies, bought out 
A. N. Stevenson, hardware, and will operate 
both stores. 

OHIO. Cincinnati—Fagin & Griffin Lumber 
Co., wholesaler, succeeded by Fagin Lumber Co. 


OREGON. Hood River—Western Pine Lumber 
Co. has been sold by the Hauser Investment Co., 
of Portland, to J. Neils Lumber Co., of Cass 
Lake, Minn. Consideration for mill, timber and 
camps is reported as $750,000. 

PENNSYLVANIA. Lansdale—B. P. Lawrence 
& Son succeeded by Krupp, Mayers & Hoffman. 

SOUTH DAKOTA. Oldham—Superior Lum- 
ber Coal Co. (headquartered at Osage, Iowa) 
has been succeeded by_C. M. Youmans Lumber 
Co. (headquartered at Winona, Minn.) 

TEXAS, Dallas—Higginbotham-Bartlett Lum- 
ber Co., which has been operating the Jones 
Lumber Co., has bought its site for $131,000; 
there will be no changes in the organization. 


Kaufman—P. G. Bacon has sold his interest 
in the P. G. Bacon Lumber Co. to Grandon A. 
and Miss Alice Bacon. 


WISCONSIN. Embarrass—A. R. Schmidt, who 
recently bought the Allen sawmill, has taken 
over its stock of 100000 feet of rough and dressed 


lumber. 
INCORPORATIONS 


ALABAMA. Huntsville—Series Deck Co., in- 
corporated, $10,000. 

CALIFORNIA. Inglewood—E. B. Harris Lum- 
ber Co., old concern, incorporated, $75,000. 


CONNECTICUT. Watertown—W atertown 
Lumber Co. has increased capital, $20,000 to 
$60,000. 

GEORGIA. Savannah—Atlantic & Gulf Tie 
& Lumber Co. incorporated. 


ILLINOIS. Chicago—Crandall Brown Murhee 
Co. incorporated. 

Chicago—Hales Coal & Material Co,. Morgan 
Park, incorporated, $50,000. 

Chicago—Independent Cabinet Works, incor- 
porated. 

Crystal Lake—Crystal Lake Lumber & Coal 
Co., retail, incorporated, $50,000. 


INDIANA. Gary—Gary Building Material Co., 
incorporated, $9,000. 

New Albany—R. H. Humphrey Lumber Co., 
incorporated. 


KENTUCKY. Calhoun—Calhoun Lumber & 
Milling Co., incorporated, $15,000. 


LOUISIANA. Alexandria—Hunter-Rockwell 
Lumber Co., incorporated. 

Gretna—Clere & Langridge incorporated as 
Clerc-Langridge Lumber Co. 


MASSACHUSETTS. Sterling—Wilder, Walker 
& Davis Co., incorporated, $50,000. 


MICHIGAN. Ann Arbor—Ann Arbor Lumber 
Co., incorporated, $10,000. 

Bay City—E. J. Vane Box Co., has decreased 
capital from $100,000 to $50,000. 

Detroit—Oakman Terminal Lumber Co., in- 
corporated. 

Grand Rapids—Dessert & Brown Lumber Co., 
incorporated, $300,000; $212,524 has been paid 
in, in property, and $27,475 in cash. 

Muskegon—Simonson Lumber & Machinery 
Co., incorporated, $5,000. 

Vicksburg—Vicksburg Lumber Co., incorpora- 
ted, $25,000. 


MINNESOTA. Alexandria—Earl I. Best Lum- 
ber Co., has changed its name to Best-Schultz 
Lumber Co., and increased its capital from 
$50,000 to $100,000. It has acquired yards at Sauk 
Center, West Union and Westport. The Alexan- 
dria yard will be headquarters. 

Duluth—The Twoomey Williams Co. has been 
incorporated, $75,000, to do a general lumber bus- 
iness. It will maintain headquarters at Inter- 
national Falls and sales offices in Duluth. 


MISSISSIPPI. Lexington—Hooker Lumber 
Co., an old concern, incorporated, $10,000. 


NEW YORK. New York—J. H. Butler & Sons, 
incorporated, $75,000, to deal in standing timber 
and wood products. 


OHIO. Aliiance—Reed-Edwards Co., incorpo- 
rated, $10,000 shaping, turning and framing. 

Cleveland—Ohio Mill Work Co., incorporated, 
$10,000; to manufacture millwork and wood 
specialties. 

Cleveland—Rockport Lumber Co. has increased 
capital from $10,000 to $75,000. 

Medina—Gardner Craft Manufacturing Co., in- 
corporated, $100,000; wood articles, including fur- 
niture. 

Niles—Eaton Builders’ Supply Co., old concern, 
incorporated. 

Piedmont—Vickers Lumber Co., incorporated, 
$25,000. 

OREGON. Minnville—Belt, Person & Belt Co., 
sawmiller, incorporated, $2,500. 

Yamhill—Smith-Link Lumber Co., incorpo- 
rated, $5,000 sawmill. 


PENNSYLVANIA. New Castle—Glade Lum- 
ber Co. has decreased its capital from $125,000 
to $50,000. 

New Castle—Range Lumber Co. has decreased 
its capital from $159,000 to $115,500. 


TENNESSEE. Memphis—Kelly Handle Co. 
has increased capital from $125,000 to $350,000. 


WASHINGTON. Anacortes—Rogers Mill Co., 
incorporated, $50,000; sawmills and shingle mills. 

Seattle—Continental Lumber Co., incorporated, 
$5,000. 

Vancouver—West Washington Lumber Co., in- 
corporated, $25,000. 


WEST VIRGINIA. Huntington—Dickerson 
Lumber Co. has increased capital from $100,000 
to $200,000. 


WISCONSIN. Lake Geneva—Taggart Lumber 
Co., retailer, incorporated, $65,000. 

Milwaukee—Car] Miller Lumber Co. has in- 
creased capital from $400,000 to $1,000,000. 

Superior—Superior Wood Products Co., incor- 
porated, $50,000 dealers and contractors. 





BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Victoria—James Leigh 
& Sons, incorporated, with a capital of $100,000, 
as Leigh Lumber Co. 


ONTARIO. Merritton—Lincoln Paper Mills 
Co., of Merritton, and Canadian Pulp Wood Cor- 
poration, of Little Cascapedia, Que., have amal- 
gamated as the Lincoln Mills (Ltd.). Timber 
limits are owned in Gaspe, Que. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Long Beach—It is reported 
that the San Pedro Lumber Co. is negotiating 
with the Pacific Electric company for spur tracks, 
the building of a large lumber yard and mill 
depending on the outcome. 

KENTUCKY. Louisville—Hillerich & Bradley, 
makers of golf clubs, etc., have taken out a 
permit for a $11,000 brick and steel warehouse. 


MASSACHUSETTS. Cambridge—R. McEach- 
ern & Son, specialists in inch flooring, are 
building a new warehouse. 

MISSOURI. St. Louis—H. D. Heitz Lumber 
Co.—composed of G. M. and B. F. Moore, of the 
Logan Moore Lumber Co., and H. D. Heitz—has 
started a suburban yard. 

St. Louis—The Snyder-Kinkle Lumber & Coal 
Co. has opened a retail yard. 


NEW YORK. New York—J. J. Bonneau Lum- 
ber Co. (Inc.), dealer in cabinet woods, has 
purchased a new site—convenient to a fine har- 
bor, with splendid rail facilities and in the heart 
of an industrial center. It purposes to extend 
greatly its business in mahogany. 


_ OHIO. Freeport—L. D. Latham’s Sons have 
installed an electrically operated woodworking 
plant, comprising hardwood flooring and mill- 
work machinery. Shavings, conveyed by blower 
system, will furnish fuel for a steam kiln. 


OREGON. Hood River—Emry Lumber & Fuel 
Co. is completing 2 30x70-foot, 2-story concrete 
planing mill, resaw plant and box factory, equip- 
ment for which has been ordered. 

Portland—Cobbs & Mitchell Co., fir manufac- 
turer, has bought for $45,900 a 100x100-foot site 
for an office building to accommodate its rapidly 
expanding business. 


TENNESSEE. East Memphis—The Lee Lum- 
ber Co. will start immediately on a new $75,000 
planing mill and millwork plant; it will employ 
as much of its old equipment as possible. 


TEXAS. Deweyville—The Peavy-Moore Lum- 
ber Co. has started to erect a 7- and 9-foot 
hardwood band mill. 


WEST VIRGINIA. Charleston—The Charles- 
ton Lumber Co., which suffered a $30,000 fire last 
spring, has rebuilt its planing mill and erected 
carpenter shop and tool house. It has installed 
a $15,000 flooring machine and $10,000 kiln. Total 
cost of improvements is $75,000. 

New Martinsville—The Ohio Valley Builders’ 
Supply Co. is preparing to install a retail yard, 
which it purposes to make one of the most 
modern in this section. 


WISCONSIN. Portage—Consumers Lumber & 
Coal Co. has started to erect a coal elevator, 
cuts of which will be used in national ads. 

Sheboygan—Dillingham Manufacturing Co. 
will build a $6,350 fireproof kiln, of brick. 


NEW VENTURES 


ALABAMA. Goodwater The Clark - Smith 
Lumber Co. (headquarters Wetumpka), recent- 
ly began; sawmill. 

Tuscaloosa—Springfellow Lumber Co., whole- 
sale and commission, recently began. 


ARKANSAS, Brinkley—Brinkley Lumber Co. 
has begun. 

Caddo Gap—B. B. Young Lumber Co. recently 
began. 

Magnolia—Grayson-Warnock Lumber Co., saw- 
mill and planing mill, recently started. 

Marianna—J. P. Stone recently began; lumber 
and ties. 


CALIFORNIA. Gilroy—Builders’ Supply Co., 
retail and planing mill, recently began. 

Johannesburg—Johannesburg Lumber Co. 
started business. 

Lomita—Lomita Lumber & Supply Co. began 
business. 

Los Angeles—Standard Lumber Co., wholesaler 
headquartered at Standard, recently began. 

, San Francisco—Standard Lumber Co. recently 
9e fan. 

Santa Barbara—Santa Barbara Planing Mill, 
millworks, owned by A. O. Carpenter, recently 
began. 

COLORADO. Denver—The Federal Lumber 
Co. has been formed by Louis K. Beach (formerly 
of Elder & Beach, T. S. Jones, president, and 
A. M. Collins, cashier, South Denver Bank. It 
will establish yards and put in a complete stock. 

Denver—W. H. Esworthy has entered the com- 
mission business; he was formerly purchasing 
agent for the Sterling Lumber & Investment 
Co. 

GEORGIA. Brunswick—Maritime Industries 
Co., planing mill, recently began. 

Macon—Georgia Lumber Sales Co., comission, 
recently began. 

ILLINOIS. Chicago—L. B. Menefee Lumber 
be (headquartered at Portland, Ore.) recently 
vegan, 

Deer Creek—Deer Creek Lumber Co. started 


business. 
[Continued on page 83] 
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CAR SUPPLY AND THE PRIORITY ORDER 

Reports of embargoes were current among 
Chicago lumbermen during the earlier part of 
the week, and anxiety regarding the transpor- 
tation situation was increased by the issuance 
of the priority order of the Interstate Com- 
merce Commission. One report was that the 
Northern Pacific and the Great Northern lines 
had issued embargoes on all lumber shipments 
from west Coast mills. 

Inquiry at the offices of the Northern Pacific 
elicited the statement that no embargo had been 
declared on eastbound shipments of any com- 
modity, and assurance was given that the lum- 
ber movement eastward is quite satisfactory. 
Aside from minor delays, shipments are coming 
along normally. So far as the priority order 
of the commission was concerned, it was stated 
that, as there is no eastward movement of coal 
on that road, eastward lumber traffic would not 
be affected. Most of the coal for westward 
movement would be received by the road from 
the head of the lakes. 

The Great Northern reported that eastward 
movement was quite satisfactory over its lines 
as far as Spokane, but for a few days there 
had been considerable congestion at Whitefish, 
Mont., and lumber billings west of that point 
had been held up temporarily until the conges- 
tion had been somewhat relieved. So far as an 
embargo is concerned, however, the Great North- 
ern has not declared any on eastbound traffic. 

The Chicago, Milwaukee & St. Paul general 
offices report that that system has no embargo 
on eastbound shipments and that lumber from 
the Coast mills is moving along normally with 
no unusual difficulty. 

At the general offices of the Chicago & North- 
western the statement was made that that sys- 
tem has declared no embargoes on eastbound 
shipments of lumber, which are moving normally 
from the Coast mills. 

The Illinois Central general offices sees noth- 
ing in the priority order that for the present 
need cause lumbermen any worry. That road 
has plenty of cars to take care of current re- 
quirements of both coal and lumber, as well as 
other traffic. However, coal loadings on its lines 
in Kentucky had increased from 400 cars a day 
to 850; but its supply of cars has been ample 
to meet this increase, tho the movement is north 
instead of, as normally, south. When coal 
production has been resumed in Illinois the 
priority order may take coal cars from the 
lumbermen for the use of the mines. At the 
moment, however, the Illinois Central reports 
that it has ample car supply to meet require- 
ments, and ‘‘then some.’’ 

The Chicago & Eastern Illinois Chicago 
offices reported no embargoes on lumber, which 
is moving over that line normally. No effect 
is noted with respect to the commission’s pri- 
ority order, which has not been officially pro- 
mulgated, tho it is in the hands of officials. 

The Sante Fe officials said that tho ‘‘all the 
western lines are on the edge of a car short- 
age,’’ cars and power of the Sante Fe are 
ample to take care of present requirements of 
all commodities and there is no immediate occa- 
sion for an embargo. The priority order of the 
commission is not expected to affect traffic 
movement greatly, because the road’s classifi- 
cation requires the handling of commodities 
about as specified in the priority order. 

The Southern Pacific Lines’ representatives 
in Chicago report no signs of car shortage or 
embargoes. Coal loadings in the western pro- 
ducing sections would in large measure move 
in opposite direction from the eastbound lum- 


ber and would therefore help rather than hinder 
the lumber movement. 
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WEEK’S REVENUE FREIGHT LOADINGS 


The summary of revenue freight car loadings 
for the week ended July 8 and in comparison 
with other periods as prepared by the car serv- 
ice division of the American Railway Associa- 
tion shows a falling off of the total as com- 
pared with the week immediately preceding, the 
totals for the two weeks being 718,319 and 876,- 
896, respectively. For the corresponding week 
of 1921 the total loadings were 640,535; and for 
1920, they were 796,191. 

During the week of July 8 grain and grain 
products totaled in carloads, 35,267; livestock, 
21,847; and forest products, 44,736. For the 
preceding week the loadings of livestock were 
28,546; of grain and grain products, 41,897; 
and of forest products, 61,422. 


UNIFORM RECONSIGNMENT CHARGES 

In Chicago last Thursday hearing was held by 
Kixaminer Howell of the Interstate Commerce 
Commission on the complaint of the National 
Retail Lumber Dealers’ Association regarding 
lack of uniformity of reconsignment charges. 
The association was represented by Frank Carna- 
han, manager of its traffic and transportation de- 
partment, and the following manufacturers’ or- 
ganizations, represented by L. C. Boyle, joined in 
the complaint: Northern Hemlock & Hardwood 
Manufacturers’ Association, Michigan Hard- 
wood Manufacturers’ Association, California 
Redwood Association, Southern Pine Associa- 
tion, Georgia-Florida Saw Mill Association and 
North Carolina Pine Association. 

This complaint was brought owing to a prac- 
tice of one road of holding transit cars short of 
destination for reconsignment and then making 
the charge of $3 instead of the charge of $7 
fixed by the tariffs for reconsignment after ar- 
rival at destination. To meet this competition 
other roads filed tariffs making a charge of $3 
for reconsignment both before and after arrival. 

Complainant alleged that the actual cost of 
reconsignment after destination was more than 
$3, and that therefore if roads were permitted 
to perform the service at less than cost the loss 
must be met by unreasonable charges placed 
upon other service. 

At the Chicago hearing representatives of all 
the lines east of the Mississippi and north of the 
Ohio were present, and they came prepared to 
reéstablish the proper charges, agreeing to file 
tariffs restoring the $3 and the $7 charge before 
and after the arrival of car, respectively, to be- 
come effective Sept. 1. The commission will hold 
the record open until the rates are published. 
It will then review the case and terminate it to 
the satisfaction of the complainant. 


CAR INQUIRIES, ORDERS AND REPAIRS 


Reports regarding the purchase of equipment 
by railroads are published in the Railway Age 
of July 22 as follows: 

The Canadian Pacific is asking for prices on 
250 to 500 refrigerators. The Chicago, Indian- 
apolis & Louisville wants 300 gondola cars of 
50 tons capacity; 350 refrigerator cars are 
asked for by the Union Refrigerator Transit 
Co., and the Chesapeake & Ohio is making in- 
quiry for 50 such ears of 40 tons capacity. 
Orders have been placed by the Norfolk & 
Western for 1,000 single sheathed 50-ton box 
ears. The Illinois Central has contracted re- 
pairs for 600 gondolas, and the New York Cen- 
tral has contracted for repairs for 1,000 
freight cars. The Pittsburgh & West Virginia 
has ordered 1,000 hopper ears of 55 tons ¢a- 
pacity. The Philadelphia & Reading also has 
ordered 1,000 gondolas. The Missouri Pacific 
will have repairs made to 2,500 freight cars, 
and the Burlington is asking for repairs to 500 
box and 500 gondola ears. 

The St. Paul is asking for prices on 750 
gondolas of 30 tons and 450 of 40 tons ca: 


pacity. The Baltimore & Ohio has contracted 
for repairs to 1,000 each of coke and composite 
gondola cars, 3,000 box cars and 500 each of 
hopper and gondola cars. 

The Winston-Salem Southbound is inquiring 
for six coaches and three baggage and mail cars. 
The Philadelphia & Reading has ordered five 
baggage and five combination baggage and mail 
cars. The Nashville, Chattanooga & St. Louis 
has ordered 5 baggage, 4 mail and 2 compart- 
ment cars and 4 coaches. The Chicago, North 
Shore & Milwaukee has bought 15 merchandise 
dispatch cars, 7 motor coaches, 2 parlor observa- 
tion cars and 1 dining car. 

Commenting editorially on recent purchases 
of equipment by the railroads the Railway Age 
remarks that tho purchases for June were dis- 
appointing, they have continued into July dur- 
ing a period when few requisitions ordinarily 
are made. The totals for the first six months 
of 1922 are shown to be as follows: 





Loco- Freight Passenger 
Month— motives cars cars 
EMIS: 6-9 6:60, osersce ces 5 7,960 235 
EBS vose-te wie: bvo:8 8-859 14,721 160 
ERIRGRE. Saori iso: a:cvaeisln ani 76 5,550 25 
OEE ig ois hind brs sa SORee 272 30,507 540 
Is cer ns cece eyes Nebo see 99 18,337 235 
GUNG. © k's <aiwicys austere eas 22 11,097 37 
Total for six months.482 88,172 1,232 


July the first three weeks: Locomotives, 11; 

freight cars, 9,475; passenger cars, 11. 
CORRECTIONS FOR RATE BOOKS 

OsHKOSH, Wis., July 25.—Secretary O. T. 
Swan, of the Northern Hemlock & Hardwood 
Manufacturers’ Association, is sending out to 
its members decrease rate correction tables to 
be used in connection with rate books Nos. 19 
and 20. These correction sheets show the rates 
effective July 8 under the recent rate reduction 
order of the Interstate Commerce Commission, 
as follows: 


S rw S rt S i 
A) on) oA 
8) ma e ia) © 2 
| 3 | I =| = 
find 2 tar] 5 a Lar) = @ bar) 
£ Ps ge - ze g2 £e Ss 
Hol Eoi Hoy Boi toi Rei 
an a an a 6 qn 
oo > O> oo EO Cc bo 
or ha an om rd re om 
= Z 5 Z 4 Z 
1 ad 2514 23 50 45 
1% * 26 23% 501% 45% 
Dee * 261% 24 51 46 
2%, “ 27 24% 51% 46%, 
3 2% 27% 25 52 47 
3% 3 28 25 521% 47% 
4 3% 28% 25% £53 4714 
4Y, 29 26 53% 48 
5 4% 291% 26% 54 48 ¥, 
ow 5 eas a x 54% pe ” 
6 51 3 py 2 oo May 
6y, 6 . 31 Bu >t = " 
Te . 6% 31% 28% 0 14, 
7% 7 32 9 561% 51 
8 uf 321% 29% 57 1%, 
8\, TY, 33 29% 57%, 52 
9 8 33% 58 52 
9% 81% 34 301% 581% 5214, 
10 ¢ 3414, 31 59 53 
10% 9% 35 31% 59% 5314 
11 10 35% 32 60 54 
11% 10% 36 821% 60% 541% 
12 i 3614 33 61 55 
12% EY, 37% ie =" 
13 11% 56 
13% 12 38 62% 5614 
14 12% 381%4 34% 63 56 Ye 
14% 13 39 35 631% 57 
15 13% 39% 3514 64 HT, 
15Y, 14 40 6 641% 5 
16 14¥%, 40% 361% 65 58% 
16% 15 41 f 6514 5 
it 15% 41% 387% 66 591% 
17% 16 42 38 66% 60 
18 16 421% 381% 67 6014, 
18¥, 16% 43 38% 671% 61 
19 17 431% 39 8 61 
19% 17% 44 39% 6814 61% 
20 18 44% 40 69 62 
20% 18% 45 401% 6914 621% 
2 19 45% 41 70 63 
21% 19% 46 41% 70% 63% 
22 20 46% 42 71 64 
22% 20% 47 42% TWy% 641, 
2% 2014 47, 43 12 65 
23% y 48 43 72% 6514 
24 21% 481% 43% 3 65 
241%, 23 49 44 73% 66 
25 221% 49% 44% 74 6614 
74, o. 
5 67% 
Nore 1.—In those cases where a rate is based 


upon an arbitrary over a certain basing rate, the 
base rate and the arbitrary must be treated sepa- 
rately when applying the decrease table above. 
Notre 2.—Rates to Baltimore, Philadelphia and 
Boston, and points taking same rates, are fixed 
on arbitraries above and below rate to New York. 
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The new rate July 1 to New York is 43 cents; 
Boston rate will be New York rates plus 2 cents; 
to Philadelphia, New York rate less 2 cents, and to 
Baltimore, New York rate less 3 cents, 
"Ree aEaBEBBEaEa 
HEARING ON DOCKET NO. 13,449 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 27.—Examiner I. 
L. Koch, yesterday and today presided over a 
hearing at the offices of the Interstate Com- 
merce Commission on fourth section applica- 
tions filed in connection with Docket No. 13,449 
—North Carolina Pine Association, et al. vs. 
Atlantic Coast Line Railroad Co., et al. This 
is the general complaint heard some time ago 
and the hearing is largely a rehash of what 
was placed in the record at the original hear- 

[Report of the original hearing appeared in 
the AMERICAN LUMBERMAN May 6, pages 49- 
50.—EpITor. | 
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CASES ASSIGNED FOR ARGUMENT 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 26.—The Inter- 
state Commerce Commission has assigned cases 
for hearing as follows: 

Investigation and suspension No. 1,594—Rails 
and Cross Ties from Maryland, Pennsylvania and 
West Virginia to Canada; offices of the commis- 
sion, Washington, Sept. 6, Examiner Gerry. 

No. 13,855—-Browns Tract Lumber Co. vs. Di- 
rector -General, as agent; United States Court 
Rooms, Utica, N. Y., Sept. 8, Examiner Satter- 
field. 

No. 13,829—The Settle Lumber Co. vs. Alabama 
& Vicksburg Railway, et al.; Hotel Gibson, Cin- 
cinnati, Sept. 9, Examiner Fleming. 

No. 13,192—-Lucas E. Moore Stave Co., vs. Direc- 
tor General, as agent Atchison, Topeka & Santa Fe 
Railway Co., et al. 





SEEK RECOVERY OF PENALTY CHARGE 


WASHINGTON, D. C., July 24.—The Creason- 
Grayson Lumber Co., of Kansas City, Mo., has 
filed with the Interstate Commerce Commission 
a complaint against the Akron, Canton & 
Youngstown Railway Co., and others, asking 
$13,440 reparation on account of various c¢ar- 
loads of lumber shipped in interstate commerce 
and subjected to the payment of the $10 
penalty charge when held for reconsignment. 
Davies & Jones and Edward A. Haid are coun- 
sel for complainant. 

The Myers-Parsons Lumber Co. has filed a 
similar complaint against the Baltimore & Ohio 
Railroad Co., asking $1,760 reparation. 

RULES AND ORDERS OF COMMISSION 

WASHINGTON, D. C., July 25.—The Interstate 
Commerce Commission has suspended from July 
25 to Nov. 22 the operation of schedules in Sup: 
plement No. 18 to Western Classification, Agent 
R. C. Fyfe’s I. C. C. No. 15, which propose to 
establish in western classification territory Class 
B rating on lumber and veneer exceeding one- 
eighth inch in thickness, carloads, in lieu of the 
existing application of lumber rates. This 
change would result in numerous increases in 
rates, which the commission will not approve 
without thoro investigation. 

The commission likewise has suspended until 
Nov. 22 Supplements Nos. 11 and 12 to I. C. C. 
No. 44, filed by Agent L. A. Lowrey, proposing 
to make certain inereased rates for the inter- 
state transportation of commodities between in- 
dustries in the Chicago district. 





Commission Issues Priority Orders 


WasHINGTON, D. C., July 26.—Declaring 
that a national emergency exists, the Inter- 
state Commerce Commission today issued two 
orders designed to enable the roads to meet the 
public transportation needs. One order deals 
with the common carriers of the entire country 
and the other applies to those east of the Missis- 
sippi River, including west bank crossings. 
Under the first order, becoming effective tomor- 
row, all roads are directed ‘‘to forward traffic 
to destination by routes most available to_ex- 
pedite its movement and prevent congestion, 
without regard to the routing thereof made by 
shippers or by carriers from which the traffic 
is received, or to the ownership of the cars.’’ 
The order suspends all rules, regulations and 
practices relating to car service that conflict 
with it. 

The second order directs all roads east of 
the Mississippi to give priority to food, feed, 
livestock, perishable products, coal, coke and 
fuel oil. To meet the coal famine where it is 
likely to be felt first, the commission divided 
consumption into five classes, and cars will be 
supplied to the mines in a way best to serve 
the five classes in the order named. Class 1 
covers special purposes that may be designated 
by the commission or its agents. Class 2 in- 
cludes fuel for railroads and vessels, public 
utilities, ice plants, hospitals and public insti- 
tutions. Class 3 includes coal destined to the 
Northwest, consigned to Lake Erie ports for 
transshipment by water to Lake Superior ports. 
‘lass 4 applies to coal for domestic uses, and 
Class 5 to all other shipments. 

For carrying on the rationing program Pres- 
ident Harding announced the following commit- 
tee: Attorney General Daugherty, Secretary 
of Interior Fall, Secretary of Commerce Hoover 
and Commissioner Aitchison of the Interstate 
Commerce Commission. Mr. Hoover was made 
chairman. A fifth member will be named to 
undertake the administrative direction. Mr. 
Hoover today telegraphed the governors of the 
States, calling upon them to set up State organ- 
izations to codperate in distributing available 
coal supplies to points of greatest need. The 
Interstate ‘Commerce Commission also tele- 
graphed the various State commissions asking 
their coéperation in carrying out the priority 
orders. 

In view of developments the editorial pub- 
lished last week in the AMERICAN LUMBERMAN 
sounding a warning of possible car shortage in 


the near future, in the opinion of officials here, 
was quite timely and should be heeded by pos- 
sible purchasers of lumber who for one reason 
or another may be holding off. 

The current season’s crops in the West al- 
ways constitute a heavy demand upon the 
available car supply. This movement is not 
far in the future. 

Meanwhile, those manufacturing plants and 
utilities which have not large storage capacity 
for fuel are beginning to run short and an in- 
sufficient number of cars are moving empty to 
the mines to take away coal ready for ship- 
ment. 

Unhappily, lumber has suffered in times past 
whenever there has been a car shortage and it 
takes a real optimist to even imagine it will 
escape this time. Even if the railroad shop- 
men’s strike is settled—and the prospect is 
brighter than it was—we still will have the coal 
strike, which is responsible for the Govern- 
ment’s decision to declare an emergency. 

It will be recalled that Secretary of Com- 
merce Hoover strongly advised industries and 
utilities to lay in a supply of fuel before the 
coal strike started April 1. Most of them fol- 
lowed this advice, or the situation today would 
be much worse than it is. It would be well for 
prospective large purchasers of lumber to take 
a leaf from Mr. Hoover’s notebook and apply 
the same logic to the car situation in the light 
of latest developments. 

The decision of the Government to declare 
an emergency on account of the coal situation 
was due in considerable part to the fact that 
an insufficient number of cars are reaching op- 
erating mines. Another major factor was the 
greed which has driven some operators to take 
advantage of the panic or near panic and boost 
prices to all they can extract from buyers. 

That the authority of the Government will 
be exerted to see that cars do not go to profiteer- 
ing mines is marked down already in bold 
type. Those who are codperating with the Gov- 
ernment, which means a majority of the mines, 
will have priority. Some of the profiteers will 
find themselves without any cars at all unless 
they get on the band wagon quickly. 

Furthermore, no Government protection, 
State nor Federal, will be furnished to any 
profiteering operator. The constituted authori- 
ties will furnish protection in the public inter- 
est where necessary, but not to help the coal 
men who put greed first to make more money. 
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This is 
Actual 


Show Customers 


this Blue Label 


It is easier to sell them any adver- 
tised, trade marked article. They will 
quickly sense the guarantee back of this 


Blue Label for it identifies 


Buuce Oak Flooring 
the Best Oak doug 


Today it pays to handle Oak Flooring that 
bears the maker’s name. This is particularly 
true when you can order any quantity of 
“Bruce” stock you need direct from Chicago. 
Remember we ship orders same day they are 
received.—L. C. L. or carlots. 


4032 Princeton Avenue, 
Chicago 














In conjunction 
with Clancy’s 
RED BOOK 
Service we 
maintain an 
efficient legal 
staff to handle 
your claims 
and delinquent 
accounts. 
Ask for 


Pamphlet 
49-C. 





Address Legal Department 
LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 


CHICAGO, ILLINOIS 
New York Office 157 East 44th St. 


























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon | 

| 
} 








percentage of your gross sales, we repay 
the excess. } 
Thus your credit loss for twelve months | 
is determined in advance and nothing can i} 
increase it. | 
The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


| 

The American Credit-Indemnity Co* | | 
OF NEW YORK | 

511 Locust St. 1141 Marquette Bldg. 80 Maiden Lane 
St. Louis, Mo. | Chicago, Il New York, N. Y. 
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BEST LOCATION IN AMERICA 
FOR FOREST PRODUCTS INDUSTRY 

Unlimited supply of hardwood, Beech, 
Birch and Maple as well as softwood, makes 
this city ideally situated for furniture manu- 
facture, wood turning industries, etc. 

The Sault is growing into the center of a 
great wood-working industry, with several 
big plants locating here recently, and two 
handle factories in the past year. 

Ideal residence, location, good schools, 
etc., transportation, cheap electric power, in 
city of 14,000 make situation ideal. 

Unlimited raw material supply. 


Address, Civic & Commercial Association, Sault Ste Marie, Mich. 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 














Special Department handling Export Lumber Shipments 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile”’ 
All leading Codes used 
Ship Brokers & Steamship Agents 


OREIGN 


Brokers - Agents 














Edward Chaloner & Co. 


Wood Brokers and Agents 


for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 


SINGLETON, DUNN & COMPANY 


Agents for the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 
London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. 5th Ed. A. 1. Telecode Liebers 


WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: “‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 195 WOOD BROKERS ein. 1916 


Hamburg 27: 
Cable Address: Holxmuller Hamburg 




















Leading Lumber 
E, XPORTER 


Pickrel Walnut Co. 


Manufacturers 


| Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,” St. Louis 


HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U, S. A. 























The Cost of Growing Timber An inisreetine exposition 
By R. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Summer Frolics of Lumbermen 


MICHIGANDERS TO PICNIC AUG. 1 


Detroit, Micu., July 25.—The members of 
the Michigan Association of Traveling Lumber 
& Sash & Door Salesmen will rest from their 
labors on Tuesday, Aug. 1, in order to partici- 
pate in the annual outing of the organization to 
be held at the Aviation Country Club, about 
thirty miles from this city on the road from 
Orchard Lake to Milford, Mich. According to 
the official program, C. H. Weedon is general 
chairman. The association’s golf tournament 
will start at 10 o’clock under the direction of 
J. W. Swain and Walter Webb. Other events 
include a base ball game, one team being cap- 
tained by John R. Shaw and the other by A. C. 
Blixburg; quoits contest, directed by Howard 
Folansbee; rolling on the green, directed by Si 
Rutherford. Various other pastimes which may 
be indulged in consist of aviation, horseback rid- 
ing, tennis, swimming, boating and fishing. A 
special invitation to attend the outing is ex- 
tended to the ladies, who will be entertained 
with cards and other diversions, plans for their 
entertainment being in charge of Mrs. R. V. 
Haskin, Mrs. C. H. Weedon and Walter H. Jobe. 
In the evening dinner will be served followed 
by dancing, which will be ‘‘refereed’’ uy P. A. 
Gordon. 


ELKAD ELKO CLUB HAS BIG TIME 


SPOKANE, WASH., July 22.—The second an- 
nual picnic of Elkad Elko, Spokane lumber- 
men’s club, held at Liberty Lake last Wednes- 
day rivaled the success of the famous first pic- 
nic at which I. N. Tate was chairman of the 
entertainment committee, and R. L. Bayne, club 
secretary, was his right bower. This year Mr. 
Tate has advanced to the presidency. Mr. 
Bayne is still secretary, and George W. Duffy 
was added as chairman of the program com- 
mittee. The trio put on a program that was 
a@ winner. 

Many of the offices closed for the afternoon. 
This was the case with the Weyerhaeuser Sales 
Co., the Exchange Lumber Co. and the Na- 
tional Builders’ Bureau, among the larger con- 
cerns, with many smaller ones taking the same 
action. In all, more than 220 lumbermen and 
their families attended the picnic. The party 
left the Spokane hotel in automobiles about 1 
p. m., and returned during the evening in go 
as you please fashion. A program of sports 
occupied the afternoon, a box lunch was served 
between 6 and 7 o’clock and the evening spent 
in dancing and boating. 

The sports program was handled by J. W. 
Martin, of Jones & Dillingham. 

The ball game between the wholesalers and 
retailers, with E. B. DeVoe and J. R. Vander- 
meer as the respective captains, went to the 
wholesalers by a score of 12 to 4. The indoor 
baseball game of six innings, with J. M. Rich- 
ards and A. A. Bock as captains, was a tie. The 
other events were: 

50-yard dash for men—C, D. Hudson, first; R. E. 
Meiggs, second. 

50-yard dash for girls—Margaret Dement, first ; 
M. Murdock,: second. 

50-yard dash for boys and girls under 10—Jim- 
mie Dickson, first; Ray Seaman, second. 

50-yard dash for boys, 12 to 16—Grand Dixon, 
jr., first ; Dan Rowles, second. 

Men and boys’ shoe race—W. A. Moran, first; 
R. E. Beggs, second. 

Married women’s egg race—Mrs. H. O. Schu- 
macher, first; Mrs. G. A. Clark, second. 

Needle threading race for man and wife—Mr. 
and Mrs. C. D. Hudson, first; Mr. and Mrs. H. O. 
Schumacher, second. 

Men’s 3-legged race—J. E. Seaman and G, A. 
Clark, first; Ray Batey and Arthur Bock, second. 

50-yard dash for fat men over 200 pounds—E, 
B. DeVoe, first; Andrew MacCuaig, second. 

Ladies’ ball throw—Mrs. L. M. Bullen, first; 

rs. C. J. Bryant, second. 

Bottle race—Ray Batey, first; W. T. Steinhardt, 
second. 

Standing broad jump—H. O. Schumacher, first; 
R. E. Beggs. second. 


The retailers won the tug-of-war against the 
wholesalers. George W. Duffy, who issued a 
special challenge to the entire club membership 
for a 50-yard dash, was the winner in this spe- 


cial event over two other contestants, and his 
own tales of his prowess justified. Of Andrew 
MacCuaig, president of the Exchange Lumber 
Co., who was second in the fat men’s race, his 
friends are being ‘‘catty’’ enough to say that 
he was given a handicap and even then could 
not have qualified for second place had not 
kind bystanders pulled him across the line when 
the judge was looking the other way. 


WILL MIX PLEASURE WITH BUSINESS 


ATLANTA, GA., July 24.—Secretary C. B. 
Harman of the Southern Sash, Door & Mill- 
work Manufacturers’ Association announces 
that the next quarterly meeting of the associa- 
tion will be held at the Whittle Springs Hotel, 
Knoxville, Tenn., on Aug. 16 and 17. The 
opening session will begin at 10 a. m. Aug. 16, 
preceded by a meeting of the board of directors 
at 9a.m. An interesting program of addresses, 
general discussions etc., has been planned. 

Special attention has been given to the recrea- 
tional features of the meeting, and all members 
are invited to bring their wives and families 
for a good time. ‘‘Our Knoxville members, 
and also the non-members there, are preparing 
to give us a royal time,’’ said Secretary Har- 
man, ‘‘and as it is a mountainous country, with 
cool breezes and plenty of chickens, eggs and 
milk, the meeting will afford opportunity for 
an outing of the sort very much to be desired 
at this time.’’ 

Among the enjoyable features of the meet- 
ing will be automobile rides about the city and 
to other points of interest, as guests of the 
Knoxville manufacturers. The hardwood floor- 
ing plant of D. M. Rose & Co. will be visited on 
Wednesday, and on Thursday an automobile 
trip will be taken to Maryville, 16 miles dis- 
tant, to inspect the big hardwood sawmill of 
the Babcock Lumber Co. and the plant of 
American Aluminum Co. Friday a trip will 
be taken to Cheoah Dam—a wonderful ride 
around and over the mountains. 


BIG CROWD ENJOYS ANNUAL PICNIC 


DENVER, CoLo., July 24.—More than eight 
hundred men, women, and ‘‘kids’’ enjoyed the 
fifth annual picnic of the MePhee & McGin- 
nity Co., held Saturday, July 22, at Eldorado 
Springs, a mountain resort near Denver. Thir- 
teen special cars made up the train that ear- 
ried the happy throng of officials, employees 
and members of their families to and from 
the resort. Numbered among the guests were 
officials and employees of the Sterling Lumber 
& Investment Co., of which the McPhee & Me- 
Ginnity Co. recently purchased control. 

William P. McPhee, president; George A. 


‘Bushnell, vice president, and J. Elmer Mce- 


Phee, secretary of the company, represented the 
official family and took part in the games and 
contests of the day. 

Green hats, with white bands lettered with 
the insignia of the famous Zip Club, were every- 
where in evidence. Prizes were awarded to the 
employee ‘with the largest family, the oldest 
employee in point of years, and the employee 
longest in the service of the company. In ad- 
dition, there were prizes for the various games 
and contests. Dancing, swimming, mountain 
climbing and bathing in the radium springs at 
the resort contributed to the enjoyment of 
the day. Topping off the fun was a fried 
chicken dinner. 

The entire expense of the outing was borne 
by the company and the day was declared a 
holiday in office, plant and retail store, so every 
member of the organization could take ad- 
vantage of the occasion. 
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GOLFERS COMING TO THE FRONT 


SEATTLE, WasH., July 22.—Contestants in 
the Metropolitan Club cup golf tournament are 
gradually emerging from the preliminaries. In 
the third frame now are: Crosby (24), Fair- 
bairn (18), Fraser (16), Gamble (28), Neill 
(29), Seeley (26). 
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THE TRINITY 


Heaven and earth, and then mankind: 

That is the trinity I find 

In life—and what men do and think, 

How well or poorly they may link 

With heaven and earth, make right and wrong, 
Not creeds and cults and sermons long. 


And that is why it seems to me 

There is religion in a tree 

We often miss, nor understand. 

Yet not a tree in this good land 
That roots in earth, yet seeks the sky, 
But tells us how to live and die. 


Duty, and toil, and every day, 

Root us to earth the old, old way; 

But all the while our hearts may lift 

Where stars may shine, where clouds may drift— 
Rooted to earth altho we are, 

Still we may reach for cloud and star. 


Still we may reach, and never reach— | 
Yet disappointment, too, may teach 

The thing we gain in every quest 

Is not the thing, the thing possessed, 

But our own growth, the majesty 

Of broadened soul and mighty tree. 


Rooted to earth we still may rise, 
Become companions of the skies, 
Rooted to earth, the petty things 

Of daily life, may wear our wings 

In thought, however bound our feet— 
So earth and heaven in man may meet. 





WE SEE B’ THE PAPERS 
Money: The easier to get, the easier to get 
away. 
Herrin, Ill., smells just as well as herrin’ gen- 
erally does. 


Cliftonville, W. Va., seems to have had the old- 
fashioned sheriff who did his duty. 


It looks like the operators ought to run the 
mines, or step aside and let somebody run that 
ean run. 


But if Russia gives up other people’s property, 
what will it have to put up for security for what 
it borrows? 


Crude oil is down 25 cents a barrel; and, speak- 
ing of crude, you ought to see some people’s 
table manners. 


Twenty-four hours after the Cliftonville shoot- 
ing 43 men were under arrest, making the score: 
Cliftonville 43, Herrin 0. 


Except for the railroad strike, the coal strike, 
Russia, Hollywood and the dry weather, it seems 
to be quite a pleasant summer. 


The funny thing about these front page people 
who can’t get married is that none of the rest 
of us would marry them on a bet. 


The Durham (N. C.) machine gun company 
has been called out. We hope it shoots some- 
thing more than the name would indicate. 


Now that the International Ladies’ Garment 
Workers Union strike is over, we have time to 
pause and wonder just what an international 
lady is. 

A Chicago court has issued an injunction re- 
straining certain cabarets from selling liquor 


for a year. If that isn’t funny we don’t know 
what is. 


Men’s suits will be $1 higher next spring. We 
are getting back to normalcy much like the cele- 
brated pedestrian who takes one step forward 
and slips two steps back. 


President Lewis, of the mine workers’ union, 
says that non-union miners may be scarce. We 
must admit that someone has apparently been 
trying to make them scarcer. 


A Chicago man is suing his wife’s parents for 
$100,000 for alienation of his wife’s affections. 
It would be a good idea if a few other married 
men would put some valuation on the affections 
of a wife. 


BETWEEN FILLING STATIONS 


Fox Lake, InL.—There are no accommoda- 
tions for campers at Fox Lake, so far as we 


. could learn, to be had hired or otherwise, but 


MeMahon, who runs the filling station at the 
fork of the Fox Lake and McHenry roads, said 
‘“sure’? when we came and ‘‘come again’’ 
when we left. So we camped the night and took 
only a glimpse of Fox Lake and hurried on to 





LAKE GENEVA, Wis.—Certainly a gem of 
American inland waters, Lake Geneva never 
loses its popularity, nor, what is stranger still, 
is it spoiled by its popularity. If jazz music 
and the jazz mind have invaded Lake Geneva, 
there is little evidence of it. The people still 
appear mannerly, the town well-kept, and the 
lake as lovely as ever. We could not stay long, 
for we must go to Burlington, Wis., where there 
is a tourist camp, tonight. But Lake Geneva will 
linger longer in the memory than we could linger 
in Lake Geneva. 





BurLincTon, Wis.—It’s all a_ mistake. 
‘“Yeah,’’ said a garageman, ‘‘they said they 
was going to have a tourist camp here, but 
they never put it in.’’ (And, by the way, un- 
happy the town that has in it a man who refers 
to the community as ‘‘they’’ instead of ‘‘ we.’’ 
We knew right away why there was no tourist 
camp in Burlington. Possibly the town has too 
many they-ers and not enough we-ers.) 

But we drove out to Brown Lake, and camped 
on the Hall property in a grove on a bluff over- 
looking the lake. The rental, Mrs. Hall said, 
would be to be careful of fire and to clean up 
when we left. We weren’t a bit offended, be- 
cause we realize there are fools who fool with 
fire, and campers who leave papers unburned 
or tin cans unburied. 

Here is a part of Wisconsin that is not as 
well known as its beauty deserves. It is a land 
of winding river, good roads, interesting grades, 
in fact a land of peace and plenty. 

If Burlington ever puts in the camp ‘‘they’’ 
said ‘‘they’’ would, it will attract many visitors. 





TOURIST CAMPS 


Something has been said in this department 
about ‘‘tourist camps.’’ Just now they are a 
popular community project, probably because 
inexpensive and promising quick financial re- 
turns. While it is assumed that most commu- 
nities would want to take care of the stranger 
within their gates anyway, the money that the 
visitors will leave in the town is also an incen- 
tive. 

The ideal tourist camp is one not more than 
four or five squares from a trunk line highway 
and within as many squares of the stores at 
which the tourists buy their supplies. At 
Fargo, N. D., for example, or, rather, not for 
example, the tourist camp is 2% miles from the 
town! altho there is a large park only a square 
from the Northern Pacific depot that could be 
used. 

While most of these camps are free camps, 
they should not be. There should be a fee of 
not less than 25 nor more than 50 cents a night 
for camping, and the money should be used for 
a caretaker—not to pick up after the campers, 
but to see to it that they do. There are many 
undesirables among the tourist campers, but a 
teacher with a star on can do much to educate 
the ill-bred and the selfish. A real outdoorsman 
(or woman) never leaves a spark of fire or 
even a scrap of paper behind when breaking 
camp. 

It is said that auto-tourists spent over $40,- 
000,000 in one western State alone last season. 
In fact, it is said the West has been much more 
progressive and hospitable in providing tourist 
camp accommodations in the towns along the 
trunk line highways than has the East. This 
department hopes to leave July 31 to drive from 
Chicago to the Adirondacks, so we expect to see 
for ourselves, 
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Ime 


Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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Write for Details 





nuit cama 





A Saw —With Teeth 


is no more necessary than good twine. 
Ask us what we can do for you — tell us your 
needs—we' ll be glad to help you on 


Sash Cord, Manila Rope 
Lath Yarn, Sisal Cord, Twines 


Not the cheapest — the best. 


A Quality Rope for every purpose inside and 
outside of your mill. 


Ask for “SUNNYSIDE” brand—you 
can’t beat it for strength. 


The Twine & Cordage 
Co. of Chicago. 


1303 Lake Street, CHICAGO 








LATADY, ANDREWS & Go. 
CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 














GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Cinch the 


Business 
of Carpenters 


and Contractors 


One of the most profit- 
able ways to advertise 
your lumber business 
is to present your Cus- 
tomers with one of 
our strong, well made 


Carpenter Aprons 


A variety of cloth specialties. 
Write for prices. 


Advertiser's Manufacturing Co. 
RIPON, WISCONSIN 











That First Impression 


So Much Depends 
On It 









duce a first 


pro- 
impression TOTEEL COMPANY 


+ 
peas ae ‘immer ovsou’ 
spectful at- cue 
tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask fortab of specimens, detach the cards one by one and 
observe their clean-cut edges, and the protection afforded by their 
being - ree in convenient book-form style. Samples free on 
request. 


The John B. Wiggins Company 


Established 1857 














1108 Seat Wabesk Amat Die Ember AGO 
Hotel Tuller | 600 | 
_ : Rooms 





-— DETROIT, MICH. | id 





$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 
Headquarters} Detroit Automobile Club 
in Detroit for) Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hete Dinner $1.50 and $1.75 





Business Men’s Lunch .75 
Cafe A La Carte Cafeteria Men’s Gm } 











Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 

















WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND ad ar 4 oa 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS {02 S807 FORGINGS, Daily fac- 





SALESMEN WATCH THE FIR FLY 


SEATTLE, WASH., July 22.—‘‘ Watching the 
Fir Fly,’’ is the key line to the Snoqualmie 
Falls edition of the Salesmen’s Log, printed 
by the excursionists of the Weyerhaeuser Sales 
Co., on the occasion of their visit to the immense 
operation of the Snoqualmie Falls Lumber Co. 
on July 14. The salesmen marveled at a stand 
of 300,000 feet of fir, cedar and hemlock on a 
single acre, and at a specimen of fir cutting 
into six 32-foot logs. There is a reproduction 
of the granite monument to the late general 
manager, W. W. Warren, and a merited tribute 
to 8. P. Johns, jr., who began his business 
career in his father’s yard, at Pana, Ill., and is 
now district sales manager of the Weyerhaeuser 
Sales Co. There is likewise a sketch of F. R. 
Titcomb, general manager and assistant treas- 
urer of the Snoqualmie Falls Lumber Co. The 
leading editorial in the Log says: 


We are now on the Pacific coast, which may 
properly be called the “direct zone of influence” of 
George S. Long. We experience hourly evidence 
of his unusual personality. Mr. Long has been an 
outstanding character in the lumber business for 
many years. He is, unquestionably, one of its very 
strongest men, and has played such an important 
part in its growth that his influence will permeate 
the industry as long as it exists. He is vice presi- 
dent and general manager of the Weyerhaeuser 
Timber Co. and the president of the Snoqualmie 
Falls Lumber Co. 

“The Abraham Lincoln of the lumber industry,” 
a Seattle lumberman said today in discussing the 
— part that Mr. Long has played. “He 

as so many of his traits, mannerisms and is so 

similar in his dealing with the public that I in- 
variably compare the two men after I have come 
in contact with Mr. Long.” 

His reputation for fairness is a by-word on the 
Coast. He is called upon to settle an untold num- 
ber of disputes among loggers and lumbermen, be- 
cause both —— promptly agree upon his fair- 
ness, even tho they may not be able to agree on 
other subjects. Here is a life filled with 
enormous interest and rare commercial romances. 
No other man can take his place. His loss would 
be keenly felt in every department of lumbering 
in every section of the United States. To have 
lived such a life as Mr. Long has, to have under- 
taken as much as he has, to have completed the 
task as well as he has, is an accomplishment which 
comes to but few men. How far-reaching in its 
power for great good to future generations would 
be an accurate biography of his life! 





SPOKANE, WasH., July 24.—R. E. Saberson, 
of Minneapolis, Minn., sales and advertising 
manager of the Thompson Yards (Inc.), dis- 
tributer of Weyerhaeuser products thruout the 
middle West, talking with the AMERICAN LuM- 
BERMAN news representative here last night was 
enthusiastic about the recent trip by special 
train of the Weyerhaeuser Sales Co.’s officials 
and salesmen to the company’s fifteen mills. 
Mr. Saberson said: 


The trip practically ended at Boise, Idaho, yes- 
terday when the special train left for Omaha where 
the party breaks up, part going north to the Twin 
Cities and the others going to Chicago and eastern 
points. By Sunday they will all be home after 
what has been one of the greatest things ever un- 
dertaken in the selling of lumber. The most en- 
thusiastic proponent of the plan did not foresee 
all of the benefits that have come from it. 

T. J. Humbird, president of the company, had a 
great vision and a lot. of courage when he asked 
his directors to take the salesmen off the road for 
an entire month and the money necessary to pay 
the cost. But he did not see a number of benefits 
that were going to result, any one of which would 
have made the trip worth while and repaid the 
cost. The organization today is better knit and 
better equipped to give service than ever before in 
its history. The men are going back to their work 
with a knowledge of the lumber business and the 
mills and personnel of the mills that they repre- 
sent and of the officers of their own company that 
will be invaluable to them, their company and 
their clients. It has been a wonderful experience 
for everybody on the trip. 


SPREADING THE METRIC STANDARD 


One provision of the Constitution of the 
United States commonly overlooked is that au- 
thorizing Congress to fix a standard of weights 
and measures. Attempts have been made many 
times to have Congress avail itself of this au- 
thority by fixing the metric system as the 
standard, and just now there is a measure be- 
fore Congress, known as the Britten-Ladd bill 
that would make the ‘‘meter-liter-gram’’ or 
metric system the standard of weights and 
measures in the United States. 

There are several organizations formed with 
the specific object of securing the universal 
adoption of the metric system. Testimony in 


favor of its adoption is presented on a hitherto 
unattempted scale in a book, ‘‘ World Metric 
Standardization,’’ published by the World 
Metric Standardization Council, of San Fran- 
cisco, Calif. The book contains arguments in 
favor of the system made by eminent men in 
all walks of life and from every viewpoint. 
Persons who want to inform themselves on that 
side of the question will find in the book an 
abundance of material. The book is sold at $4 
in heavy paper and $5 in cloth, and will be sent 
by the AMERICAN LUMBERMAN at those prices 
postpaid. 


TUSSOCK MOTH ATTACKS NORWAY PINE 


MADISON, WIs., July 24.—Thousands of acres 
of jack and Norway pine near Web Lake in 
Burnette County are being injured and perhaps 
killed by a relative of the tussock moth, accord- 
ing to reports received by S. B. Fracker, en- 
tomologist of the State department of agri- 
culture. The caterpillars are present in mil- 
lions and large areas of pine woods are turning 
brown from their depredations. 

This species of insect, states Mr. Fracker, 
has not been seen in Wisconsin for fifteen years. 
It then appeared as suddenly as it did this year 
and completely disappeared the following sea- 
son, Spraying the trees is impossible, owners 
say. State Forester C. L. Harrington confirmed 
the reports of the serious damage. 


BET HAT ON RACE TO CAPE TOWN 


PORTLAND, ORE., July 22.—J. R. Bertholff, 
‘*handy man’’ around the offices of the Hart- 
Wood Lumber Co. in the Gasco Building, and 
Harry Officer, manager of the business of G. W. 
Gates & Co. in the Lumbermen’s Building, are 
waiting to see who is to wear a new hat at the 
expense of the other. It happened some months 
ago that the new five-masted schooner Un- 
daunted owned by the Hart-Wood company 
sailed for South Africa from the Columbia 
River with a fir lumber cargo, and a little later 
Gates & Co. dispatched for the same destination 
the schooner Edward R. West, with lumber. 
The West was an old lumber boat and Officer 
insisted she would beat the new Undaunted. 
Bertholff, who is a ‘‘dead game sport,’’ was 
willing to risk a hat. The Undaunted started 
out with all sails flying and after a few weeks 
out she wirelessed from a point off the west 
coast of South America, 1,700 miles south of 
the Columbia River that all was well. Bertholff 
thought he had a cinch. Then came the word 
that the Edward West had piled up on a reef 
in the South Seas. Now the Undaunted is 100 
days out and since the wireless nothing has 
been heard from Capt. Erickson. ‘‘But,’’ says 
Bertholff, ‘£120 days is good time from the 
Columbia River to Cape Town, so my chances 
for a new hat are still first rate.’’ But Harry 
Officer, altho he hopes he will lose, says, ‘‘ you 
never can tell, Jack will have to wear the old 
one till the race is won.’’ 


LOGGING COST ACCOUNTING SYSTEM 


The matter of cost accounting as related to 
logging operations has been for many years a 
live subject for discussion among lumbermen, 
and a careful study such as that made by the 
committee on logging cost accounting of the 
News Print Service Bureau can not fail to be 
interesting to loggers and lumbermen. Tho pre- 
pared for pulp operators, the system devised 
will apply as well to the logging operations of 
lumber manufacturers. 

The system as presented in printed form 
includes a chart showing the classification of 
accounts and the distribution of expenditures, 
each account bearing a number. Provision is 
made for movement by water as well as by rail 
and for operations by jobbers as well as by 
manufacturers, and all the costs of logging 
are included from the stump, including the 
stumpage, up to the mill yard. 

Forms used in the system include a logging 
cost staiement of production for the month 
or the season, showing the distribution among 
cutting and yarding, company camps, jobbers’ 
camps, total camps, and total landed cost. 
Another form shows in a similar manner the 
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distribution of transportation costs. A sum- 
mary shows the totals of wood obtained by 
different means, together with the average 
cost and the total cost. Other forms distrib- 
ute the overhead expenses, blacksmith shop ex- 
pense, horse maintenance, harness shop expense, 
a distribution report of camp board and horse 
maintenance and an analysis of camp operating 
accounts. 

The technical preparation of this system of 
cost accounting was ageiiea by G. A. Ware, 





chartered accountant, with the assistance of 
other experienced accountants connected with 
pulp and paper production operations, and with 
the help of members of the bureau. The com- 
mittee itself comprised representatives of the 
largest operators in the field. Text of the re- 
port includes detailed explanations of the sys- 
tem with full instructions for its use. ‘The 
AMERICAN LUMBERMAN will supply the report 
as published to nonmembers of the bureau at 
$10 postpaid. 









Tractor Takes Place of Six Horses 


Frank T. Sullivan, of Buffalo, N. Y., thinks he 
has solved the problem of combined lumber yard 
and road transportation. He has been at work for 
some time on a Ford tractor and is now prepared 
to say that he is thru with horses, for he is able 
to make the tractor not only take the place of 
about six horses in the yard but it goes any dis- 
tance on the road with precisely the same sort and 
size of truck load as he uses in yard work. 

The accompanying illustration will explain the 
tractor better than it can be done in words. It 
stands before Mr. Sullivan’s dry lumber shed, with 
4,000 feet of 1%-inch vertical grain spruce be- 
hind it, loaded on a common yard truck, so that it 


poPIOTOR POWE 


does not have to purchase a chassis in one place, 
the body in another, but may get them both from 
the same concern. Incidentally lumbermen who 
are desirous of selling lumber to truck and body 
makers will be interested in the 1922 catalog which 
shows the various models, and calls particular at- 
tention to the dimensions of the parts of a com- 
pleted Acme truck and body which are made of 
wood. In addition to the regular models, a num- 
ber of special bodies are described in detail and 
the material of which they are made is clearly and 
plainly stated. All in all, the 1922 catalog of the 
Acme Motor Truck Co. is interesting and helpful 
to the lumberman who is contemplating the pur- 
chase of truck equipment, or who desires to sell 

















The Tractor of Frank T. Sullivan, Which Is Giving Such Satisfactory Service 


can be put into a yard pile or sent off on the road 
without any changes being made, It sometimes 
goes to Tonawanda more than once in a day. The 
tractor is equipped with rubber tires, so that it 
does not injure the roads and it can go fast if 
desired. 

The tractor stands only 54 inches high, the rear 
wheels are 40 inches in diameter, the weight (with 
equipment of gasoline etc.) 2,570 pounds, or 2,700 
with driver, Leonard Thuman, and easily draws 
a load of three to four tons. In fact the capacity 
does not seem to have been calculated exactly. 
The attachment of tractor to its load is made in 
the same way as an ordinary 2-wheeled trailer is 
connected to a tractor. 

The running cost, especially when set up against 
the efficiency, seems decidedly small, for the trac- 
tor will run all day 6n $1 worth of gasoline or 
sometimes perhaps a little more. 


A Valuable Catalog 


More and more lumbermen are coming to realize 
that it is a good idea to standardize on one make 
of truck. Consequently, they are particularly 
interested in a company which produces trucks of 
varying capacities—a statement which is true of 
the Acme Motor Truck Co., of Cadillac, Mich. 
Acme trucks are produced in capacities of 1-ton 
to slightly more than 6-ton, embracing a list of 
seven models, and in addition, the company makes 
tractors, all of which provide an exceptionally 
large range of choice. The company is in position 
also to furnish trucks with full stake bodies. In 
other words, the lumberman who purchases a truck 


material to the motor truck field. The company 
is also able to supply special bodies for the lum- 
ber trade equipped with a roll-off system. 


New G M C Tractors 


Three new models of truck tractors, designed 
greatly to reduce hauling costs, have been placed 
on the market by the General Motors Truck Co., of 
Pontiac, Mich. The manufacturers state that the 
tractors are designed to provide an adequate power 
plant to haul “semi” and full trailers carrying a 
load of as much as 15 tons, for which there is a 
growing need in the transportation business. 

The new tractor-trailer combination, the com- 
pany says, will reduce transportation costs in some 
instances 50 percent, and will enable a concern to 
transport as much as 15 tons of goods over any 
State highway, without violating any State laws 
governing truck loads. This is made possible by 
the design of the tractor, its huge load being dis- 
tributed evenly over six to eight wheels, and all 
State laws governing pounds per wheel truck load- 
ing are thus complied with. 

The new tractors are to be put out in 5-ton and 
15-ton models. The company is using its heavy- 
duty power plants in the manufacture of these 
units, and standard equipment will include the 
convertible cab and hubometer, and Giant tires. 

Saaeaaeaaeaaaas 

THE best of trucks can not give satisfactory 
results unless properly cared for. Watchfulness 
and care in truck operation return big dividends. 
See that you get your share of them. 








167,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the live 
timber marked or designated for cutting, and 
all merchantable dead timber, located on 
the Granite Basin Logging Unit, embracing 
about 13,660 acres in Townships 22 N., 
Ranges 6 and 7 E., and Townships 23 N., 
Ranges 6 and 7 E., M.D.M., Plumas National 
Forest, California, estimated to be 7700 M 
feet B. M. of yellow and Jeffrey pine, 72,500 M 
feet B. M. of sugar pine, 2,700 M feet B. M. 
of white pine, 48,500 M feet B. M. of white 
fir and lodgepole pine, 800 M feet B. M. of 
Douglas Fir, 32,500 M feet B. M. of red fir, 
and 2,300 M feet B. M. of incense cedar, a 
total of 167,000 M feet B. M. of sawtimber, 
more or less. 


STUMPAGE RATES.—Lowest rates consid- 
ered, $3.00 per M feet for yellow pine, Jeffrey 
pine and white pine, $3.50 per M feet for 
sugar pine, $1.00 per M feet for white, red, 
and Douglas fir, lodgepole pine, and incense 
cedar, and for material below the: specifica- 
tions of sawlogs as defined in the contract, 
to be removed at the option of the pur- 
chaser, for which payment is required by 
the Forest Service, $0.50 per M fect. 


DEPOSIT.—$3,000 must be deposited with each 
bid to be applied to the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages, according to the conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, San Fran- 
cisco, California, up to and including Septem- 
ber 15, 1922. Before bids are submitted, full 
information concerning the character of the 
timber, conditions of sale, deposits, and the 
submission of bids should be obtained from 
the District Forester, San Francisco, Cali- 
fornia, or the Forest Supervisor, Quincy, 
California. 
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DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers'Association 


Hand-Made Heart Cypress 


The Shingles of our Grandfathers 


The Hammer Lumber Co. 
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and really in a class by eg Ss the 
way dealers speak of our %” a i” 


rexrureD OAK 
FLOORING | 
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Its natural characteristics of soft- 

r ness, open grain and uniformity of 

P color appeal to builders seeking big P 
values. Remember it is guaranteed f 

not to have knife marks on the face. : 

Order L. C. L. or carlots with 4 


Tenn. Aromatic Red Cedar : 
Closet Lining and Beech Flooring P 


M*Cinnville (“fg.Co. 
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t M<Cinnville, Tenn. : 
HAND MADE 
We manu- 
CYPRESS £5 
SHINGLES 
Quality Guaranteed 
Rhem Shingle Company 
RHEMS, S. C. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, wy 
fim leather, $8.50. AMERICAN LUMBERMAN, 431 
Dearborn St., Chicago, Ill. 











NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 
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West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 








PITTSBURGH, PA. 
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White Pine MINNESOTA 


WESTMONT 


sMULAD LODE UIUUA SUNN LALLU ANTENA ATUL NUDE 








LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - > Pa. 


White Pine Yellow Pine,Hemlock & Fir 

















TO DEVELOP OREGON TIMBER HOLDINGS 


PORTLAND, ORE., July 22.—Development of 
a large project in this district by the Central 
Coal & Coke Co., of Kansas City, Mo., is going 
on at a rapid rate and it will soon be manu- 
facturing lumber in large quantities. Chas. 
S. Keith, head of the company, is now here. 
He said today that logging will be commenced 
soon and that erection of the mill at Vernonia 
in the Nehalem district, where the Keith inter- 
ests acquired large timber holdings, will be 
begun in about six months. The mill will have 
an 8-hour capacity of 250,000 feet and the in- 
tention is to operate two shifts. The type of 
the mill has not been fully determined, Mr. 
Keith stated. The railroad that will form an 
outlet for the logs and lumber has been com- 
pleted as far as Vernonia and is now being ex- 
tended into the timber. Mr. Keith says that 
every stick of lumber manufactured will be kiln 
dried so that all stock will be shipped seasoned, 
which he says will prove a great advantage. 


SHIPS BIG LUMBER CARGO BY BARGE 


PapucaH, Ky., July 24.—That shipment of 
lumber by water on barges is not, by any 
means, a lost art and can be accomplished suc- 
cessfully and economically was again demon- 
strated here recently when the King Mill & 
Lumber Co. made what is believed to have been 
a record shipment. This shipment consisted 
of 300,000 feet of bay poplar lumber, which was 
loaded on five barges at the plant of the com- 
pany at Mechanicsburg and shipped up the 


dealers. A permanent district was formed, in- 
eluding Clay, Norman, Wilkin, Barnes, Cass, 
Griggs, La Moure, Ransom, Richland, Steele, 
Stutsman and Traill counties, with H. T. Alsop 
as chairman. The standardization of sizes was 
discussed at some length, practically all the 
dealers present giving their views on this sub- 
ject. A feature of the meeting was a trip to 
the Fair Grounds to view the building exhibit 
which the association displayed at the State 
Fair to boost sales of local dealers and to en- 
courage home building. The next: meeting will 
be held in September, and it was decided to 
have four meetings a year, winding up with the 
annual convention of the North Dakota Retail 
Lumbermen’s Association. 


(PABBA 


WISCONSIN BUILDING IS ACTIVE 


Eau Cuaire, Wis., July 26.—Building con- 
tinues active in spite of a strike in one of the 
building trades. Many of the striking car- 
penters are working on their own account, so 
there is little if any unemployment in the 
trade. The largest construction work is that 
of the Farmers’ store with the Chippewa Val- 
ley Produce Co. building a close second. Many 
residences are under construction in all parts 
of the city. 

June building contracts in the State 
amounted to $8,396,300, an increase of 6 per- 
cent over the previous month and of 9 per- 
cent over June, 1921. 

During the first six months of this year the 
amount of g¢onstruction started in Wisconsin 














Loading Barges with 300,000 Feet of Lumber for Record Shipment Up Ohio River 


Ohio River to a Pennsylvania destination. 
Speaking of this notable shipment by water 
F. W. King said: 

Shipping by water is not a new thing with us. 
We have handled a great deal of lumber and quan- 
tities of logs from the Tennessee district to Pa- 
ducah and naturally this method of transportation 
is quite familiar to our organization. We intend 
to make shipments of lumber by water whenever 
we find that method more profitable than the move- 
ment would be by rail. 

The photograph illustrates how the barges 
were loaded quickly and economically thru the 
use of a large derrick. 
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ENDORSE NEW DISTRICT PLAN 


MINNEAPOLIS, MINN., July 24.—In accord- 
ance with the new district organization plan 
inaugurated by the Northwestern Lumbermen’s 
Association, the first of its district meetings 
was held at Dubuque, Iowa, July 14, with 
George D. Rose, vice president for Towa, in the 
chair. The dealers present announced that they 
were heartily in favor of the new plan, and 
line-yard representatives in attendance prom- 
ised to have their yard managers on hand at the 
next meeting to be held in about sixty days. 
The question of standardization of sizes was 
discussed, and it was decided to go more into 
detail at the next meeting when results from 
the Chicago conference are obtainable. 

On July 19 the Fargo district held a meet- 
ing in Fargo, N. D., with about thirty dealers 
in attendance, including two association direc- 
tors—H. T. Alsop, of Fargo, and C. A. Finch, 
of La Moure. Mr. Alsop presided, and the new 
organization plan as laid out by Secretary 
Badeaux met with the hearty approval of the 


was $40,242,800, an increase of 25 percent over 
the corresponding period of last year. Of the 
total, 30 percent was for public works and 
utilities, 21 percent for residential buildings, 
17 percent for industrial buildings, 12 percent 
for educational buildings, and 10 percent for 
business buildings. 


TO PROBE FOREST FIRE CLAIMS 


Kau CuarrE, WIs., July 24.—Formal request 
for the calling of a special grand jury by the 
district Federal court in Duluth, Minn., to 
probe alleged fictitious forest fire claims, re- 
ported to aggregate close to $2,000,000, has 
been made, according to announcement made 
by Lafayette French, jr., of St. Paul, United 
States district attorney for Minnesota. Spe- 
cial investigators from the Department of Jus- 
tice have been tracing some of the claims filed 
against the Government. It is expected that 
the jury will be ordered to convene early in 
August. 


ORGANIZE SUGAR PINE MILL COMPANY 


MINNEAPOLIS, MINN., July 26.—Announce- 
ment some time ago of the organization of the 
M. J. Scanlon Lumber Co., of Minneapolis, and 
its purchase of a mill and timber property at 
Massack, Calif., has been followed by details 
of the new enterprise. The corporation, which 
is capitalized for $750,000, is headed by M. J. 
Scanlon as president, with W. F. Engel, vice 
president; R. H. Scanlon, treasurer, and H. W. 
Davis, secretary. The mill, with a daily ca- 
pacity of 40,000 to 50,000 feet, is running under 
the management of R. B. Scanlon. The timber 
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is mainly sugar pine, with some fir. 
erty was formerly in the hands of the Massack 


Timber & Lumber Co., from which M. J. Sean- = 


lon acquired it recently. 


MILL PREPARES FOR HUGE LOG 


ABERDEEN-HoQuiAM, WASH., July 22.—What 
is believed to be the biggest log ever put thru a 
Grays Harbor mill will be cut into lumber at 
the Grays Harbor Lumber Co., Hoquiam, on 





The prop-— 


Monday. The log is 119 inches at the butt, al- 
most ten feet across. Under ordinary cireum- 
stances it would not be handled, but the log 


~» shortage makes it necessary to handle all avail- 


able logs. The log is 28 feet long and it is 
estimated that it will preduce 12,000 feet of 
lumber. It was necessary to trim the log to 
make room for it on the carriage, and the mill 
closed temporarily yesterday to make the neces- 
sary preparations to send the log thru the mill 
with dispatch Monday. 
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INDUSTRIAL ENDEA 








New Export Standard Schedule 


SEATTLE, WASH., July 22.—The K List, Export 
Standard Schedule, which has been published by 
the Pacific Lumber Inspection Bureau, will go into 
effect Sept. 1, the prices quoted being on a basis of 
$30, instead of $20 as at present. An important 
change relates to hemlock, which in the new issue 
is called ‘Pacific hemlock,’ instead of “western 
hemlock,” and is given a distinct chapter. The 
following additions are of interest: 


Pacific hemlock is graded under the same rules 
as apply to Douglas fir, except black knots typical 
of the species shall not be considered a defect. 
In shipments of Pacific hemlock, ‘‘larch,’’ a kindred 
wood, may be included. . . . Common Pacific 
hemlock shall consist of a quality suitable for 
ordinary constructional purposes. Will allow sap, 
a reasonable amount of wane, large black and/or 
bright knots and a small amount of heart shake, 
that does not affect the strength of the piece, and 
slight variations in sawing. In 10x10-inch wane 
not exceeding 2 inches and varying up to 4 inches 
in 24x24-inch measured across one corner or the 
equivalent on two or more corners allowed. Dis- 
coloration thru exposure to the elements shall not 
be deemed a defect excluding lumber from this 
grade if otherwise conforming to the grade of com- 
mon. 

Likewise the K List includes western red cedar, 
in contrast with the limitation of the H List to 
Douglas fir, western hemlock and Sitka spruce. 
As to cedar the K List says: 

This cedar is by far the largest of the four true 
cedars of the world. Since ancient times cedar 
has been famous for its resistance to decay and its 
remarkable durability. Western red cedar com- 





One would assume that it might be pos- 
sible to make more perfect lumber; but 
it hardly seems necessary, in discussing 
size now, to emphasize the fact that you 
can not make it closer than a1/16-inch. In 
any product you have tolerances, and if 
you say 13/16-inch is a standard size, of 
course that will mean 13/16-inch plus or 
minus the necessary tolerances of manu- 
facture —William A. Durgin. 











bines these qualities in the highest degree. The 
wood is exceptionally light, soft and of close, 
straight grain, making it easy to handle and work. 
It is free from pitch. Its qualities render it free 
from warping, shrinking or swelling. . . . The 
narrow sap wood is white, the heart wood in ma- 
ture trees is gencrally brownish red, occasionally a 
light yellow or streaky, which ages to a deeper and 
richer shade. The volume of sap wood being neg- 
ligible, it will not be considered a defect, nor will 
color be a defect. 

The list defines the grades of cedar as clear, 
gang-saw flitch, merchantable and common. 


Export Trade Remains Quiet 


Victoria, B. C., July 22.—The Japanese lumber 
market, which meant so much to the British Co- 
lumbia trade last year, continues bearish, and 
while the majority of operators look for a pro- 
nounced improvement in demand early in the fall, 
so far there have been no definite indications in 
that direction. The opinion is general that Japan 
purchased more heavily than was good for her 
last year, and there is no doubt that the country 
has experienced difficulty in disposing of the ac- 
cumulated stocks. The financial uncertainty across 
the Pacific has not helped the situation any, but it 
is reported that during the last few weeks liquida- 
tion has progressed rapidly. 

Japan created a brief flurry recently when it 
entered the market for dockyard timbers. Some 
regarded this erder as the beginning of a new buy- 
ing movement, but it proved a “maverick,” with 
no further inquiries following. The British Isles 
also asked for prices on 2,000,000 feet of dock 
timbers and quotations were given. 

Demand from Australia appears to be picking up 
and South Africa is making the usual inquiries. 
On account of the scarcity of tonnage booked for 


South Africa, however, it is doubtful whether the 
orders will be filled here, as they are not large 
enough to warrant the chartering of steamships 
for special passage. 

Altho Palestine and the British Isles are in 
the market with large orders for railroad ties, 
British Columbia operators do not believe they 
will be able to compete with the countries in 
closer proximity to these markets, and are there- 
fore concentrating their attention on India, which 
has been buying British Columbia ties in increasing 
quantities lately and gives satisfactory reports 
concerning their use. 

T. D. Pattullo, Minister of Lands, has left for 
Great Britain to investigate market prospects for 
3ritish Columbia lumber. 


Cable News from World’s Markets 


WASHINGTON, D. C., July 24.—Latest cable ad- 
vices from Spain received by the Department of 
Commerce indicate that the Government is con- 
sidering increased taxation, the possible abandon- 
ment of the military campaign in Moroceo and 
cther means of reducing expenses and increasing 
national revenues in order to overcome the ex- 
pected deficit for the current fiscal year. A severe 
plague of locusts has seriously damaged the grain 
crops in certain parts of the country. The grape 
crop about Malaga is unusually promising. The 
Bank of Spain recently declared a semiannual divi- 
dend of 12 percent. Increased trade with France 
is expected to follow the signing of a new commer- 
cial treaty. On the whole the Spanish situation 
is not particularly promising, but bright spots are 
noted. 

Consul General Anderson at Rotterdam cables 
that an increase in State revenues, decreased un- 
employment, better crop conditions, with little 
change in the cost of living, are among the im- 
portant features of the economic situation in The 
Netherlands. 

Commercial Attache Arnold cables from Peking 
that an outstanding development in China’s situa- 
tion has been the approval by the Government of 
the international audit and control for national 
foreign loans. The condition of China’s finances 
is well illustrated by the present attempt to utilize 
the estimated increased income from the new cus- 
toms tariff now under revision as security for a 
bond issue to cover defaulted loans. The Peking 
Government recently has declared that all future 
loans to Chinese Government railways shall be 
invalid unless certified by the ministry of foreign 
affairs. Canton Government notes issued to the 
extent of 20,000,000 dollars, Mexican, are now ata 
45 percent discount on account of adverse political 
developments in South China. Crop conditions 
thruout the country are reported good. 

Trade Commissioner Sanger cables from Mel 
bourne that the Australian trade balance now is 
favorable. The labor outlook remains unsettled. 
Financial conditions are encouraging. The cost 
of living has advanced. 

Commercial Attache Abbott cables from Tokio 
that during June the note circulation in Japan 
increased, as did the cost of living, and that high 
production costs continue. The general financial 
situation improved during the month. The half- 
year’s settlements were made with no great diffi- 
culty. Heavy Government payments of maturing 
obligations were an important factor, as was the 
more liberal attitude on the part of bankers gener- 
ally. Labor is far from cheap, and it is doubted 
much can be accomplished in the way of wage 
reductions with living costs advancing. 


TRAFFIC ASSOCIATION ADDS OFFICE 


MEMPHIS, TENN., July 25.—J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, announces the opening of 
district offices of this organization in suite 
1933 Conway Building, Chicago, Aug. 1, in 
charge of W. E. Whearty, an experienced traffic 
man. This is the organization’s seventh dis- 
triet office. 








MAKE ANOTHER ROOM 
IN THE ATTIC 


\ 
most practical stairs 

made. Excellent Y 
market for it in every \ 
town. Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 

any home already built.@ No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG.‘ 
DUBUQUE — IOWA > 


“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
Chicago Denver 





New York San Francisco 
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MICHIGAN } 
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| REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Svocialies in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, ae Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, M Mouldings 
and Box Shooks from SAGINAW 
Western White Pine and Idaho White 















































Pine for direct shipment from Idaho. 

17 Northern 17 
Maple, Elm, Birch and Basswood 
Rapids Office, Chicago Office, 

Can Ship (4-4 to 16-4 No. 1 Com. & _ ~Himt 
ABBOTT & WAGNER, amine Mieh. 
Mixed Cars with Northern & Southern Hardwoods. 


Hardwoods 
VON PLATEN-FOX CO. 

1 7 ome Perkins Bldg. No. 1329 329 Peoples Gas Bidg 1 7 
ew 4-4, 5-4 & 6-4 No. AS 48. Basswood 
HARDWOOD Gvertasllitg FLOORING. 
NICHOLS & COX LUMBER CO. 


The Best Produced—We have it 
Main Office, IRON MOUNTAIN, MICH. 
is Bo 
Michigan Hard Maple 227° | 
Also Pine, H 
114 kinds Maple, Beech, Birch and Oak Shipped in 
GRAND RAPIDS, MICH. 








Sold by 


MOTOR TRUCKS AND TRACTORS 


using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 


“Wanted and For Sale Department” of the AMERICAN 
LOMB Ih. 


, Manhattan Building, Chicago, 
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CHOICE 


NORTHERN OAK 


| car 4/4” No. 2 C.&B. 
| car 4/4” No. 3 Com. 
| car 5/4” No. | C.&B. 
| car 5/4” No. 2 C.&B. 
1 car 5/4” No. 2 Com. 
V4 car 6/4” No. | C.&B. 
| car 8/4” No. 2 C.&B. 
** She's dam’ good 


DRY STOCK. 
mans to deal wid!”’ 


Anything in Northern Hardwoods. 


The Adams-Thom 
ways’. Lumber Co. 


Jean LaRue says: 

















White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


AH our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 








Kneeland-McLurg 
Lumber Sa 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











Sawmill For Sale 


COMPLETE DOUBLE BAND MILL 


Refuse Burner, Generators, 
Pumps, Lumber Trucks, Russell 
Logging Cars, Flat Cars and 
incidental equipment. 


All located at Odanah, Wis., 
and available for inspection at 
any time. 


J. S. Stearns Lumber Co. 


ODANAH, WISCONSIN 





























News of American Hardwoo 








COLUMBUS, OHIO 


July 24.-—The hardwood trade shows consider- 
able strength, with retail buying the best feature. 
Factories making boxes, implements and automo- 
biles are also in the market, and furniture plants 
are expected to buy in the near future. Prices are 
generally firm and all changes are toward higher 
levels. Southern pine trade is rather good, a 
fair volume of business being reported. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a fairly good demand for southern pine 
with prices well maintained. Strong points in the 
market are longleaf dimension, No. 1 flooring and 
No. 1 siding. 

F. B. Pryor, sales manager for the W. M. Ritter 
Lumber Co., says hardwood demand is holding up 
well despite the unfavorable conditions due to 
strikes, The volume of business so far in July is 
ahead of last year. Railroad traffic is still good 
and little interference with shipments is reported. 

The J. E. MeNally Lumber Co. reports a strong 
demand from the trade as building operations are 
active in every way. Prices are holding up well. 
J. E. MeNally, head of the company, left recently 
on a vacation trip on the Great Lakes. 


CINCINNATI, OHIO 


July 25.—The railroad strike is being felt by the 
Cincinnati trade to a considerable extent. In fact 
the southern lines are devoting almost their entire 
attention to moving perishable stuff. Delays are 
frequent and deliveries are uncertain at the best. 

The rail and coal strikes have had the effect of 
curtailing buying by the automobile manufacturers. 

The members of district No. 1, Ohio Association 
of Retail Lumber Dealers, enjoyed an open air 
meeting and dinner at the Cincinnati Zoo on 
Wednesday night. The dinner was served in a re- 
served section of the clubhouse porch. Routine 
business was dispatched so that the members could 
attend the open air opera and ice skating show. 

Leland G. Banning, well known Cincinnati lum- 
berman, has left for an extensive pleasure trip 
to England and France. Mr. Banning is accom- 
panied by his family. In France and Belgium he 
will visit the battlefields. He expects to be gone 
at least two months. 

An order for twelve additional kilns to be used 
for drying spokes has been received by the Na- 
tional Dry Kiln Co. from the Ford Motor Co, for 
its Hamilton (Ohio) plant, where four Nationals 
were installed some time ago. 


INDIANAPOLIS, IND. 


July 25.—The hardwood market has been af- 
fected only slightly by the rail strike, altho the 
car shortage has delayed deliveries to some extent. 
Many Hoosier dealers, believing demand would 
slacken, cut down their early summer orders, some 
of them waiting to take advantage of decreased 
freight rates. As a result, stocks in retail yards 
are badly broken. The furniture interests were 
lax in ordering. Nearly every manufacturer in 
central Indiana came back from the shows with a 
pocketful or orders and gave instructions for the 
immediate expansion of production, to find himself 
short of raw materials in many instances. How- 
ever, unless the coal strike is settled, most of the 
woodworking industries will have to suspend opera- 
tions within another thirty days. 


MILWAUKEE, WIS. 


July 25.—Inability to secure cars or get ship- 
ments thru, together with large order files, has 
caused price levels in the local lumber market to 
climb. Desirable transits are picked up rapidly and 
quotations on all transit cars have shown wide mar- 
ginal price increases. Buyers are afraid to order 
from mills because of the uncertainty of delivery, 
so inquiries have slumped. Southern pine is still 
the best seller, with west Coast fir and hemlock 
next in demand. Common construction lumber has 
a bright future market. Building contracts in Wis- 
consin during the last month amounted to $8,396,- 
300, an increase of 6 percent over the preceding 
month and 9 percent over the preceding year. 
Automobile body manufacturers are coming into 
the Milwaukee lumber market for sizable purchases. 
All wood consuming industries thruout the State, 
especially furniture, and automobile body makers, 
are in excellent condition. Increased employment 
in every line is shown by the data compiled by the 
Wisconsin Industrial Commission. Woodwork and 
construction gains are shown. Box manufacturing 
shows a decrease. Building and construction work, 
lumbering and transportation took on the most men 
of the 12,340 placements made during the month. 


The H. & M. Body Corporation, of Racine, Wis., 
recently placed an order for twenty-four National 
dry kilns, which are arranged in the block method, 
with twelve kilns on a side, and backed up to each 
other, using a common deadend-wall. The kilns 
are end piling, approximately 53 feet long and 18 
feet wide, and will be used to dry automobile body 
stock 8/4 and 14/4 in thickness, as well as all 
hardwood species common to the body manufactur- 
ing business. The kilns will be operated on a 
live steam, low pressure basis. 


EVANSVILLE, IND. 


July 24.—Hardwood manufacturers and whole- 
salers report that their trade has been fairly good 
during the last week or ten days. Furniture man- 
ufacturers are taking fair quantities of lumber, 
and the automobile industry also has been buying 
rather liberally. Reports from the rural com- 
munities are more encouraging. The retail lum- 
ber trade is about holding its own. Veneer manu- 
facturers report that their trade this summer has 
shown some improvement over the corresponding 
period of last year. Box manufacturers have been 
enjoying a very good trade recently, but barrel 
manufacturers find the demand slow. 

Reports from western and northern Kentucky 
say that the lumber business has been booming 
since April 1, due to the fact that the coal mines 
of that State have been running steadily, and ship- 
ping daily hundreds of carloads of coal to Chicago 
and other large markets. This has greatly stimu- 
lated business in that part of Kentucky. There is 
considerable building going on in many of the min- 
ing towns as it was necessary to build new homes 
to take care of the additional number of coal min- 
ers employed. 

Gus E. Bauman, of the G. B. Bauman Hardwood 
Co., of this city, has returned from a business trip 
to. Memphis and the Southwest. He says that 
business conditions in that section are much better 
than a year ago. 


MARINETTE, WIS. 


July 24.—Local demand for building material 
was steady thruout last week, with prices sta- 
tionary. In Menominee, Mich., which is across the 
river from this city, thirty new residences are in 
course of construction and more than that number 
are being remodeled or improved. 

A cargo of 75,000 feet of birch, maple and beech 
logs consigned to the Munising Woodenware Co. 
was unloaded from the steamer Mathew Wilson 
last Friday into the booms of the Munising har- 
bor. This is the first of several loads to be 
delivered within the next few weeks. During June 
the Chicago, Milwaukee & St. Paul railroad deliv- 
ered 200 carloads of logs at the yards of the 
Michigan Iron, Land & Lumber Co. in Iron Moun- 


tain, Mich, 
LOUISVILLE, KY. 


July 24.—Failure of the furniture trade to place 
business is making for the usual July slowness, in 
spite of the fact that a better demand is coming 
from planers and consumers of interior trim mate- 
rial etc. Jobbers are buying in a limited way, as 
are the larger consumers of hardwoods, but the 
building industries are the best customers. ‘There 
has been a slightly better demand for veneers and 
glued-up stocks. Quotations are steady, showing 
inch stock: Quartered oak, FAS, $140; common, 
$70; plain oak, $115 and $55; walnut, FAS, $225; 
selects, °$150; common, $100; poplar, FAS, $100; 
selects, $80; common, $50; quartered red gum, 
$115 and $70; plain red, $100 and $62.50; sap 
gum, $47 and $34; ash, $90 and $45; mahogany, 
FAS, $200; common, $160. The continuation of 
the shopmen’s strike is resulting in considerable 
traffic delay, car shortage etc., and with the rail 
strike steadily reducing coal tonnage movements, 
many industries are threatened with forced sus- 
pension, which is beginning to reduce buying. 

The Louisville Veneer Mills reports that it is 
operating ten hours a day, but not with a capacity 
force, there being a slightly better demand, how- 
ever. Edwin Norman, of the Norman Lumber Co., 
reported a better movement of poplar, and that he 
is buying poplar at the present time. Business 
has been more active in July than for some time. 

W. H. Day, sales manager of the Wood-Mosaic 
Co., who recently returned from a trip to Canada, 
reported that while Canada is not buying now, 
prospects are fair for fall demand. Production 
with the company is a bit slow just now. 

Considerable slack cooperage will move this fall 
for packing a big apple crop, estimates being for 
a crop of 4,406,000 bushels in Kentucky, as against 
636,000 bushels last year. Reports received indi- 
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cate a much better demand for cooperage stock as 
well as for barrels and kegs, the carryover of 
staves and heading having been light, and greatly 
reduced during the long period of high water and 
nonproduction this spring. Prices are stiffening 
up on both packages and stock. 


MERRILL, WIS. 


July 24.—Hemlock is moving fairly well, and 
prices have dropped somewhat. The upper grades 
of hardwoods, particularly birch, are in excellent 
demand and prices are firm. No. 1 common birch 
is being used more extensively for interior finish. 
and there is a strong tendency to use this in prac- 
tically all interiors, the new combinations of 
mahogany finish and colored enamels for interior 
work having already decreased the demand for 
quarter-sawed and even plain oak. 


BUFFALO, N. Y. 


July 24.—All steam water craft are now much 
hampered by the shortage of coal for fuel, and lum- 
ber carriers are more handicapped than the larger 
steamers, as they do not visit the upper lake cen- 
ters, as a rule. It is probable that, if a larger 
supply of coal is not forthcoming within a week 
or so, the lake and canal fleets will be tying up at 
a rapid rate. The vessel owners are buying any 
kind of coal they can get hold of, and are paying 
fancy prices for it in some cases, but they fear that 
conditions will get worse soon. Lumbermen say 
that carriers are getting very scarce in their line, 
and that this scarcity is likely to interfere greatly 
with the movements from the mills. 

The local railroad shops are reporting a gain in 
their employees and several of them state that 
more men are now at work than at any time 
since July 1. 

Building permits for the last week numbered 
137, with total costs of $404,700. 


Hugh McLean left a few days ago for an auto- 
mobile vacation trip to New England. James D. 
McCallum is spending a two weeks’ vacation at his 
former home near Ottawa, Ont. 

Frank T. Sullivan is bringing up boatloads of 
Government lumber to the ship yard at Kingston, 
on the Hudson, and has gone there to look after the 
shipment. 

M. M. Wall leaves at the end of the week for a 
trip by motor to the Adirondacks, where he will 
inspect the Buffalo Hardwood Lumber Co.’s saw- 


mill. 
MEMPHIS, TENN. 


July 25.—The hardwood market continues 
steady and demand is above the average for this 
time of year. Shipments of logs to the mills, how- 
ever, are being delayed because of shortage of flat 
cars, while outbound movement of lumber is also 
being held back because of scarcity of box cars. 
Embargoes are already beginning to be issued and 
practically all shippers, especially those at smaller 
points, are complaining of inability to move lum- 
ber promptly. The Southern Hardwood Traffic As- 
sociation is urging its members to load all cars to 
capacity, to load them promptly and to ship every 
foot of lumber possible while transportation is yet 
available. Hardwood consumers have not, as a 
general rule, bought very far ahead. Furniture 
manufacturers, makers of automobiles and build- 
ing trade interests continue good buyers, and there 
is a very satisfactory miscellaneous demand. Ex- 
port business is moderately large. Production is 
gradually expanding. One of the more encouraging 
developments is the increased demand for low- 
grade lumber. 

The new National dry kiln recently installed at 
the Jackson (Tenn.) plant of the Piggly Wiggly 
Corporation will be used for drying wood stock 
for its store fixtures. The first installation of 
National kilns at this plant was made twelve years 
ago. 








, DOORS AND MILLWORI 








Reports from sash, door and millwork manufac- 
turing and distributing centers are of a cheering 
character, indicating a broad demand and sufficient 
orders on file to keep the plants running to capac- 
ity for an indefinite period. Retail yards are re- 
ported to be beginning to place orders for stock 
items for the fall trade, while the huge volume of 
building going on all over the country means plenty 
of business for the special work factories. 

Advices from Duluth (Minn.) operators of sash 
and door factories, planing mills and interior fin- 
ish plants are that mills are so plugged up with 
orders that they are now asking for thirty days to 
make deliveries. Price lists in millwork, however, 
are being held down, as operators deem it poor 
policy to take any action in making advances in 
many items where they appear to be fully war- 
ranted, for fear that the construction movement 
might be in a measure checked. The apartment 
house boom has been extended to this point and 
with several such projects under way, a substan- 
tial outlet for interior finish that had not been 
figured upon is being afforded millmen. 


Minneapolis and St. Paul (Minn.) manufactur- 
ers report a tendency among the country retail- 
ers to lay in moderate supplies of stock sizes for 
their fall trade. The crop situation has passed 
the critical stage and there is almost a certainty 
now of good returns for the farmers of Minnesota 
and the Dakotas. Already there has been some 
improvement in retail demand, and yards are re- 
plenishing their low supplies to take care of what 
may come in the next few weeks. 


Factories in the Merrill (Wis.) district are op- 
erating at full capacity and there are frequent 
rush orders which demand that certain depart- 
ments run overtime. Generally, the operators are 
optimistic about the future, but there is an in- 
clination to be conservative and not to increase 
crews at this time. 


With building operations holding up well, de- 
mand for millwork, doors and sash in Columbus, 
Ohio, is rather brisk all along the line. Mills are 
working with an increased force and orders have 
been booked for some time in the future. The tone 
of the market is good as a rule, and buying for 
the future is going ahead. Prices are firm but no 
recent advances have been made. 


Buffalo (N. Y.) door factories and planing mills 
have a good amount of summer business on hand, 
altho with the opening of the vacation season the 
number of plans filed has shown some decrease. 
High labor costs are a source of complaint with 
many intending builders, and men are getting quite 
insistent in asking higher wages. 


All things considered the Baltimore (Md.) sash 


and door men are enjoying a fairly good business. 
Some slowing up in demand for their products re- 
sulted from the carpenters’ strike, but it did not 
attain proportions to modify the situation in any 


material respect, and indications of an expansion - 


in the requirements remained as promising as 
ever. Some further revisions in prices were made, 
with the advances perhaps exceeding the reduc- 
tions, and with every indication that the level of 
values will be well maintained. 


San Francisco (Calif.) sash and millwork plants 
are keeping busy, with the building campaign pro- 
gressing favorably. Sash and door factories in 
the Bay counties region are doing a good business, 
with building active in the principal cities. Fin- 
ished door factories connected with the white and 
sugar pine mills are making good outputs, with 
a fair demand. There is a strong demand for sash 
and door cut stock. 


Window glass continues in strong demand, and 
is moving freely to all parts of the country, ac- 
cording to authorities in that trade. There has 
lately been a noticeable increase in orders from 
the southern territory. It is thought that window 
glass sales for this month will exceed, by a large 
margin, the total for any previous July in the 
history of the trade. 
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PACIFIC MILLWORK MEN CONFER 


SEATTLE, WASH., July 22.—An important fea- 
ture of the monthly conference of the Pacific North- 
west Millwork Association, held in Seattle this 
week, was the presence of interior finish manufac- 
turers and planing mill operators of Washington, 
Oregon and British Columbia. The sessions were 
held at the New Washington Hotel, with President 
Clark W. Thompson, of Tacoma, in the chair. The 
program included: Address of welcome, Nelson 
Hallgren, former millwork manufacturer, now 
credit manager for the Puget Sound Power & Light 
Co., Seattle; “Coérdination of the Interests in 
Industry,” Dr. Stephen Ivan Miller, dean of the 
School of Business Administration, University of 
Washington; “Millwork Finance,’ J. A. Swalwell, 
president Union National bank; ‘Millwork Ship- 
ping Problems,’ G. W. Bean and E. D. Melcher, 
both of them traffic experts. The day ended with 
a gathering at the summer home of Frank Tregon- 
ing, at Des Moines, attended by the delegates and 
their ladies. 


ExPorRTS OF COTTON for June totaled 491,079 
bales, an inerease of 22,000 bales over May, 
and the largest total of any month thus far 
this year with the exception of April. 
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There’s Permanence 
and Lasting Beauty in 


Birch 


that appeals to both the economical 
and artistically inclined builder. 
Being susceptible to the various 
stains and finishes in vogue these 
days Birch naturally attracts some 
very profitable orders to dealers 
who have a stock of it on hand. 
Many unique effects can be secured 
through the use of Birch for doors, 
trim, paneling and flooring in differ- 
ent stains. But however used, Birch 
is a permanent advertisement and is 





Constantly Building 
Trade ZA 


for 


Dealers 


If you're interested in handling a 
nationally advertised wood — one 
that many of your customers are now 
ready to try — ask any of the firms 
below for details. Write for a copy 
of their Birch Book ““A’’— it’s free. 


—— 









MASON-DONALDSON LUMBER C0., 1. STEPHENSON CO., 
Rhinelander, Wis. Wells, Mich. 
ee 7. BAY DE NOQUET CO., 
ange Nahma, Mich. 
OCONTO COMPANY, 
817 Railway Exch., Chicago, lll. | FLANNER-STEGER LAND & LBR. CO. 
GOODMAN LUMBER CO., Blackwell, Wis. 
Goodman, Wis. 
WORCESTER LBR. CO., Ltd. | B. HEINEMANN LUMBER CO., 
Chassell, Mich. Wausau, Wis. 
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Timber Estimates 
CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, te2 ALABAMA 








ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 





NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bidg. Bisbee, Bldg. 


Gen’! Office—2200 Insurance Exch., CHICAGO | 
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CHOICE 


Thick Hardwood 


Beautiful 23,000’ 10-4 No. 1 and Better 
18,000’ 12-4 No. 1 and Better 


BIRCH 16000" 16-4 No- 1 and Better 
Soft Gray Elm 


100,000’ 8-4 No. 1 and Better 
21,000’ 10-4 No. 1 and Better 
34,000’ 12-4 No. 1 and Better 








All thoroly Air Dried. 


Foster-Latimer 








apeniands Lumber Co. ) 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 











Yellow Pine 7% 


Shop Lumber 
STEAM DRIED—1”, 134”, 1%”, 2” 


A good cutting grade for sash, door and finish mills, 
Let us tell you more about it. 


i: Kentucky Lumber Co. 








Mill: 
| Sulligent, Ala. Lexington, Ky. 


iI LATHROP 



















OAK AND Mixed 
GUM Cars if ° 
Dimension Desired. 











© LUMBER CO, Lathrop Ala.) 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN "TV UMBERMAN, 431 8. 
Dearborn St., Chicago, Ill, 








News from America’s Lumber Center 








SEATTLE, WASH. 


July 22.—A most acute situation prevails in the 
fir industry on account of the railroad strike and 
log shortage, either one of which separately would 
be enough to cause stagnation. Combined, they 
present a condition in which the manufacturer 
finds himself deprived of transportation for the 
small accumulation of unsold stocks and also un- 
able to secure the raw material to keep his plant 
going. It follows that the industry for the time 
being is nearly prostrate. A quick settlement of 
the strike would be good news; and still better 
news would be the knowledge that there had been 
a tremendous downpour of rain throuout the North- 
west, removing the fire hazard. Notwithstanding 
the tightening in log supply, production at 123 
mills reporting to the West Coast Lumbermen’s 
Association was only 2 percent below normal for 
the week ended July 15, the total being 81,269,939 
feet. Orders were 68,346,903 feet, or 16 percent 
below production, and shipments were 87,600,263 
feet, or 28 percent above orders. Twenty-nine per- 
cent of new business was for water delivery, ag- 
gregating 19,656,903 feet. Of that total 13,149,411 
feet was for domestic cargo delivery and 6,507,492 
feet for overseas. New business for delivery by rail 
amounted to 1,623 cars. Thirty-six percent of the 
week’s lumber shipments moved by water, totaling 
31,800,263 feet, of which 19,751,942 feet was coast- 
wise and intercoastal and 12,048,321 feet was ex- 
port. Rail shipments amounted to 1,860 cars. Un- 
filled domestic cargo orders total 103,823,546 feet ; 
unfilled export orders, 56,862,781 feet ; unfilled rail 
trade orders, 7,023 cars. The West Coast record for 
the twenty-eight weeks since the beginning of the 
year is: 


Fect 
ey | a rn ee ae 2,248,217,679 
Se EE es eee een ee ee 2,267,816,287 
RTI os) a or eared: sie eieca mele esare 2,227,062,568 


C. A. Mauk, of the C. A. Mauk Lumber Co., 
Toledo, Ohio, is in Seattle on his annual visit to 
the Puget Sound mills. Thursday Mr. Mauk was 
guest at the luncheon of wholesalers, and gave an 
interesting review of business conditions in his ter- 
ritory, reminding them that “Fourth of July, corn 
knee-high” was an especially encouraging outlook. 
R. F. Throm, of Colby & Dickinson, presided. 


PORTLAND, ORE. 


July 22.—The wholesale lumbermen have re- 
sumed their luncheon meetings, the plan being to 
assemble at the Hazelwood at noon the second 
Tuesday of each month. At the first luncheon of 
this series, held Tuesday of this week, the round- 
table discussion revealed the consensus that it will 
be difficult to buy fir lumber in the fall, particularly 
uppers, the deduction being made from surveys 
of general conditions. Fred S. Cutler, of the 
Cutler-Dimmick Lumber Co., presided. 

According to lumbermen specializing in Cali- 
fornia business, that territory is buying freely with 
the exception of Los Angeles, where it is said local 
trade disturbances are holding the attention. As 
expected at this time of the year, Atlantic coast 
business is lighter than it has been for several 
months. 

N. J. Sykes, one of the well known lumbermen 
of the Pacific Northwest, is now selling the out- 
put of some six mills in the Mellala, Ore., district. 

R. M. Burton, general manager of the Sterling 
Lumber & Investment Co., which operates thirty- 
five yards in Colorado, was in Portland during the 
week, coming thru on a pleasure and business trip, 
accompanied by members of his family. 

Harry Officer, manager for G. W. Gates & Co., 
announced today that the latter part of August the 
company will load the Japanese steamer Saiki Maru 
on Puget Sound for Port Elizabeth and Durban, 
South Africa, with a full cargo of fir. 

A. 8S. Kerry attended the meeting of the Pacific 
Northwest Loggers’ Bureau held at Vancouver, 
B. C., July 17. He was the only one from the 
Columbia River district, others being prevented 
from leaving by the fire situation. 

Herrin & Rhodes (Inc.) announce change of the 
firm name to Jordan-Wentworth & Co., and the 
election of G. K. Wentworth, jr., of Portland, as 
vice president and resident manager at Portland. 

D. H. Robinson has come to Portland from 
Spokane, Wash., to do the buying for the Bradford- 
Kennedy Co., of Omaha, Neb. 

Robert Butler, of the Robert Butler Lumber Co., 
with offices in the Railway Exchange Building, has 
returned from a trip east as far as Pittsburgh. 
Crop conditions, he said, were good and the gen- 
eral outlook for business thruout the country prom- 
ising. 


The mill of the Willapa Lumber Co. in Willapa 
Harbor has been closed down a couple of weeks on 
account of engine repairs. 

It is understood that plans are being formu- 
lated for placing the large mill of the North Pacific 
Lumber Co., of this city, in operation before long. 

Gus Luellwitz, head of the Gus Luellwitz Lum- 
ber Co., which specializes in factory and industrial 
lumber, went to Grant’s Pass, Ore., this week in 
connection with the installation there of a planer 
and shed where white and sugar pine from a large 
number of mills in that vicinity will be given the 
finishing touches, 

W. G. Wheeler, wholesale lumber dealer of Rock- 
ford, Ill., was in Portland looking over conditions 
with the view to placing orders. 

William Buchanan, of the Buchanan-Daley Co., 
of Joliet, Ill., was another Portland visitor during 
the week. 


SAN FRANCISCO, CALIF. 


July 22.—The local demand for lumber is hold 
ing up well for this time of year and retailers are 
doing a fair volume of business. San Francisco, 
Oakland and Los Angeles are doing a great deal 
of building, and the demand for lumber is expected 
to continue until the country trade improves after 
the warm weather is over. Rail shipments are 
moving pretty well, despite the shopmen’s strike. 

The export situation is quiet, with some busi- 
ness being done for China. The Japanese market is 
quiet. Australia is taking some redwood and a 
very little Douglas fir. The west coast of South 
America is quiet and the United Kingdom is taking 
a few parcel shipments. The Douglas Fir Ex- 
ploitation & Export Co. sold 5,000,000 feet during 
the week. The Redwood Export Co., this city, 
continues to sell parcel shipments for Australia. 
Another steamer will load redwood for Australia 
during the month. 

The Robert Dollar Co., this city, is still taking 
on some export business for China, altho com- 
paratively little is being done with other foreign 
countries. Two good shipments will be loaded 
shortly for Japan, altho new business with that 
country is very light. Captain Robert Dollar is 
paying a visit to Vancouver, B. C., and the North- 
west. 

The Yosemite Lumber Co. says low grade lumber 
has been moving well, and the demand for shop 
and uppers is in excess of the unsold stocks. 

J. S. Hickok, sales manager of the Hutchinson 
Lumber Co., of Oroville, who is here on business, 
says a third rig will be started shortly, increasing 
the cut to 225,000 feet. The company is sold ahead 
on shop. 

The Redwood Manufacturers’ Co. is doing a fair 
volume of business at Pittsburg, Calif., with east- 
ern shipments of redwood going forward and no 
shortage of cars. The output of the Goodyear 
Redwood Co, is being shipped to Pittsburg, and the 
Caspar Lumber Co. also is making good shipments. 

F. H. Lambert, general manager of the McCloud 
River Lumber Co., says stocks are broken, with no 
unsold dry uppers or shop on hand. The lumber 
is put thru the dry kilns and shipped promptly. 
Twelve new dry kilns are being installed, which 
will increase the drying capacity to 260,000 feet 
a day. Shipments have exceeded four hundred 
cars a month for the last few months, but cars 
are now tightening up a little. 

The Red River Lumber Co. is still cutting 600,- 
000 feet a day of white and sugar pine at West- 
wood and making fair shipments. It is sold 
up on shop, and white pine shop and uppers are 
moving as fast as they can be put thru the kilns. 
Some sugar pine uppers are being offered. Prices 
are being firmly held. 

The Pacific Lumber Co., this city, has had a big 
demand for redwood and is behind in filling orders, 
altho both of the redwood mills at Scotia are run- 
ning with a combined output of 450,000 feet on one 
shift. 

F. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., states that altho there is a 
heavy demand for shipments of pine shook to take 
eare of the large deciduous fruit crops, he expects 
there will be enough to go around this year. The 
Susanville sugar pine sawmill is cutting 450,000 
feet a day. <A total cut of fully 60,000,000 feet is 
expected for the season. The new planing mill is 
in operation. Sixteen dry kilns are now in use. 
There has been a little improvement in the assort- 
ment on hand. 

J. H. Owen, president of the California & Oregon 
Lumber Co., returned last week from an extensive 


’ eastern trip and has gone to the sawmill at Brook- 
ings, Ore., in company with W. C. Ribenack, chair- 
man of the board. J. E. Corkran, California sales 
manager, reports a good demand for fir, with stocks 
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very low at the Oakland yard. However, the mill 
has finished cutting lumber for its new railroad, 
which will be ready to haul redwood logs by Aug. 
15 from Smith River, Calif. About 4,000,000 feet 
are down in the woods and will be hauled to Brook- 
ings. 

The Northwestern Redwood Co. has given the 
Wendling-Nathan Co., this city, the exclusive 
agency in northern California. M. L. Euphrat, 
manager of the Wendling-Nathan Co., reports some 
good inquiries for redwood. 

The California Door Co., this city, is doing a 


‘very good business, with the Oakland factory run- 


ning full. 

The Hart-Wood Lumber Co., this city, is still 
operating its six steam schooners, altho scarcity 
of logs in the Northwest may soon necessitate 
tying up some vessels. The Quinault mill at Ray- 
mond, Wash., is operating, but the Hart-Wood mill 
is closed down. 

Maj. Everett Griggs, president of the St. Paul 
& Tacoma Lumber Co., of Tacoma, Wash., who is in 
the city, reports a good demand for fir. 

F. A. Douty, president of the Multnomah Lum- 
ber & Box Co., of Portland, is a visitor in the city. 

J. P. Hemphill, assistant manager of the Madera 
Sugar Pine Co., says that with very warm weather 
lumber has been drying rapidly at the Madera 
yards. The mill at Sugar Pine is cutting about 
300,000 feet a day. 


CENTRALIA, WASH. 


July 22.—With the continued dry weather pro- 
duction has been curtailed in this district, and 
millmen have trouble getting logs to keep their 
plants operating. Most of them have full logging 
crews in the woods, but fighting fire is given first 
consideration. The cedar timber and logs have 
suffered the greatest damage. Orders are plentiful 
with the railroads in the market for ties and tim- 
bers. Lath have weakened a little, with shingles 
inclined to be stronger. 

The McCormick Lumber Co., of McCormick, re- 
ports a fire in its holdings and indications are that 
it is destroying considerable green timber. The 
Onalaska Lumber Co., of Onalaska, has several 
fires in the timber near its mill. Emery & Nelson 
(Inec.) report the fire in their timber as being 
under control. The Long-Bell Lumber Co. is fight- 
ing a fire in its timber near McCormick, and also 
one near Winlock. The Lincoln Creek Lumber 
Co., of Centralia, reports the fire that has been 
burning for two weeks as being now under con- 
trol. 

So far the railroad strike has not had any effect 
on the lumber industry in this section, but this 
morning the railroads announce the cancelation of 
several of the branch passenger trains, and it would 
seem that it was only a question of time until the 
roads decide to move only perishable freight should 
the strike continue. 


ST. MARIES, IDAHO 


July 24.—From July 1 to July 15 an average of 
115 ears of logs were hauled into this town daily. 
These came from the logging camps at Fernwood, 
Santa, Clarkia and adjacent points, and amounted 
to nearly a million feet of logs daily, or 13,800,000 
for the fifteen days’ period. 

Both the St. Maries and the Milwaukee lumber 
companies are running their.sawmills double shifts, 
and the product is being shipped as fast as the 
railroad company can supply cars. The shipments 
for the first half of this month averaged six cars 
daily, or ninety for the fifteen days. On an aver- 
age of 25,000 feet to the car, this is 2,250,000 feet. 
Sesides this, twenty cars of shingles, poles and box 
factory products were shipped in the same period. 


TACOMA, WASH. 


July 22.—After several weeks of dullness the 
lumber trade with Japan is beginning to pick up 
again, according to local manufacturers, and the 
demand from Japanese buyers has been suddenly 
stimulated. Several big cargoes were shipped dur- 
ing the last week and the steamship lines are re- 
porting heavy advance bookings of cargo space. 
Lumbermen expect that the present demand will 
continue for two or three months at least. The 
foreign demand for shingles is showing signs of 
improvement. Shingle mills doing an export busi- 
ness are reporting difficulty in securing enough 
cargo space to fill the orders received. 

Lumber carriers at the Tacoma docks during 
last week included the following: For the Orient, 
Iyo Maru and Kureka Maru at Defiance mill, Ibu- 
kasan Maru .at Port dock and Africa Maru at 
Milwaukee dock. For the Atlantic coast, Agwidale 
at Port dock and K. J. Luckenbach at St. Paul 
mill. For the Hawaiian Islands, Lurline at Ter- 
minal dock. For Alaska, Cordova at Port dock. 
For South America, West Gambi at Terminal dock. 
For California, Nika at Port dock. 

L. T. Murray, president of the Pacific Logging 
Congress, left Tacoma today for New York from 


which port he will sail for Europe for a two 
months’ trip. Mr. Murray is accompanied by his 
family. Before leaving he completed his revision 
of the program for the Pacific Logging Congress. 
The details will be announced here next week. 

A raft of 1,000,000 feet of spruce logs arrived 
in Tacoma this week from the Queen Charlotte 
Islands in British Columbia, one of the longest 
tows on record to this port. It took twelve days 
to bring the raft up the sound. The logs were 
for the Northwestern Woodenware Co. 


BELLINGHAM, WASH. 


July 22.—The fire hazard has become so great in 
northwestern Washington that most logging camps 
have closed and will remain idle until rain falls. 
In this connection President Fred J. Wood, of the 
E. K. Wood Lumber Co., says that rain has fallen 
at the camps of the Nimpkish Timber Co. (Ltd.), 
on Vancouver Island, in which he is interested, 
and that logs are due to arrive from there this 
week. The Bloedel Donovan Lumber Mills has 
closed all its camps except the one at Marysville. 
At its Saxon and Skykomish camps it has’ been 
fighting fire with all its available crews, assisted 
by fire wardens. The Samish Bay Logging Co.’s 
fire has been reduced to smoldering heaps and it 
plans to resume logging next week. The Chinn 
Timber Co. and the McCoy-Loggie Timber Co. have 
closed their camps. 

An increase of 15 to 30 percent in the lumber 
and shingle shipments from this region is reported 
by the three railroads serving this city. 

Cargo shipments this week were 1,000,000 feet 
to the Atiantie coast, 800,000 feet to Japan and 
1,500,000 feet to Hawaii. The shippers were the 
Blocdel Donovan Lumber Mills and the Puget 
Sound Sawmills & Shingle Co. The E. K. Wood 
Lumber Co. will this week load the steamship 
Sierra for California. The steamship Ohioan will 
call here for 400,000 feet for the east coast. 

The third annual picnic of the Bloedel Donovan 
employees at Cottonwood Beach today will be the 
greatest outing they have ever held, says President 
J. H. Bloedel, who estimates the attendance at 


3,000. 
LOS ANGELES, CALIF. 


July 22.—Last week’s quotations are practically 
those of this week; the local cargo market con- 
tinues steady and firm, uninfluenced by the serious 
forest fires in the North and the consequent short- 
age of logs at some mills. An occasional conces- 
sion under pressure is noted, but this does not 
affect prices noticeably. 

Waterborne traffic is heavy, some of it to fill 
orders placed thirty to sixty days ago, and while 
a little unsold stock may be drifting into Los An- 
geles Harbor its effect is negligible. Some ship 
owners have all the orders that they can handle, 
but others are said to have difficulty in filling space, 
which leads to the report that some boats are go- 
ing out of commission. Arrivals at the port to 
the night of July 19 Were seventy-six, fourteen of 
them redwood cargoes and sixty-two fir, the re- 
spective capacities of the boats being 8,900,000 feet 
and 71,785,000 feet, a total of 80.685,000 feet for 
the month to that date and practically the entire 
receipts for southern California. For the first 
four months of this year waterborne cargoes re- 
ceived at this port were practically 275,000,000 
feet, about 1,000,000 feet more than was received 
at San Francisco during the first six months. June 
receipts at San Diego were 7,449,537 feet of lum- 
ber and 170,190 feet of ties, according to the report 
of its harbor master, who reports also exporting to 
Mexico of 20,000 feet of lumber. 

Owing to recent flood conditions, the Hammond 
Lumber Co. has temporarily stopped service at its 
Blythe yard. The Riply yard, also closed by high 
water, will resume. 

The complaint filed by the Phoenix Chamber of 
Commerce against the Southern Pacific and other 
carriers, set for hearing July 20, has formally been 
canceled by the Interstate Commerce Commission. 
A compromise seems to have been arranged, giving 
Phoenix the Tucson rate. On July 20 hearing will 
begin on complaint of Flagstaff producers attacking 
rates on box shooks from that point to the west 
coast of Mexico. 

suilding permits issued this month to the night 
of July 19 numbered 2,097, with estimated valu- 
ation $4,382,939. 

Report from Long Beach is that the San Pedro 
Lumber Co. will locate a large lumber mill and 
yard in that city’s harbor industrial district, to 
occupy two and one-third acres, if necessary trans- 
portation facilities are provided. 

The stock of the Blinn Lumber Co., occupying 
nine blocks at El Centro, is reported sold to E. 
Peck, formerly of the Calexico Lumber Co. The 
yards and warehouses are withheld from the sale. 
It is understood that H. G. Shafer, manager for the 
Blinn company at El Centro, will return to Los 
Angeles Aug. 1. 

H. B. Agena is manager of the Lomita Lumber & 
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Users of Paepcke Leicht hard- 
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Better Selling 
Lumber 


The lumber we're now shipping 
offers dealers exceptional sales quali- 
ties. It’s cut from finest virgin tim- 
ber, recognized for it’s soft, even tex- 
ture. Some say it’s the best buy 
available today in 


Shoriled! Pie 


Right now we’re featuring 4-4, 5-4, 
6-4 and 8-4 finish; 3- and 4-inch rift 
and flat grain flooring; No. 117 drop 
siding, boards and shiplap. Our mill 
is equipped with twobands and 90% 
of our output is kiln dried. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis, Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 


H. H. Bates, Manager DEEMER, MISS. 
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McRae Lumber Company 
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Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Mise. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 
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Seventh edition. 
Bound in leather. Price $8.50 postpaid. 
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Supply Co., just established at Lomita. ‘Bob” 
Forgy, recently connected with the Frank Graves 
Sash & Door Co. and formerly with the Bloedel 
Donovan Lumber Mills, will open an office here for 
the Graves company. W. R. Chamberlin, of the 
W. R. Chamberlin Lumber Co., well known lumber 
and shipping operator, has been at Long Beach 
with his family for some weeks. John Billhimer, 
of the San Dimas Lumber Co., San Dimas, was a 
recent visitor. 


ABERDEEN—HOQUIAM, WASH. 


July 22.—The closing down of a number of the 
mills on account of the shortage of the log supply 
facilitated the movement of shingles by water on 
which it has been impossible to secure space on 
vessels to the Atlantic seaboard. Space that had 
been reserved for lumber shipments was disposed 
of to mills having shingles ready for forwarding. 
The steamer Wilfaro sailed July 20 with 15,000,- 
000 shingles from the Saginaw Timber Co. 

The National Lumber & Manufacturing Co. did 
not resume operations on Monday last as expected, 
owing to log shortage. It was thought wiser to 
wait until enough logs were available to enable 
the mill to operate continuously. 

A. F. Thane, of the A. F. Thane & Co., exporters 
and importers of San Francisco, Calif., spent sev- 
eral days on the Harbor this week, the guest of 
his son, A. C. Thane. The Thane company has been 
a heavy buyer of lumber on the Harbor for many 
years. 

A. S. Ohmstead, of the Barker-Bond Lumber Co., 
of New York City, was on the Harbor Friday visit- 
ing the mills and establishing buying connections 
for stock for the concern’s Atlantic coast trade. 

Harry Hayes, of Hayes, Ayers & Koester Lum- 
ber Co., of Chicago, visited the mills here during 
the week. 

W. W. Hathway, Denver representative of the 
-acific Lumber Agency, is making his initial visit 
to the mills whose stock he is selling. Mr. Hath- 
way is combining business with a much needed 
trip for his health. 

The E. K. Wood Lumber Co. has added another 
ship to its fleet of thirteen vessels. The ship has 
a carrying capacity of 1,750,000 feet. 


DULUTH, MINN. 


July 25.—A feature of the lumber market here 
during the last few days was the receipt of orders 
from operators of interior retail yards for lots 
of mixed lumber to sort up stocks. The buying 
is considered to have been inspired by the desire 
of dealers to. protect themselves in case embargoes 
against shipments should be put on by the rail- 
roads on account of the coal shortage brought on 
by the miners’ strike. Demand for lumber has 
continued brisk, with activity in the building 
trades fully maintained. A jobber reported the 
sale of 500,000 feet of 10-inch white pine to go 
forward to a Lake Erie port to fill a new building 
project. Beyond that no new business was done 
in a cargo way during the last week, tho fair 
inquiry was received. Millmen asserted that east- 
ern interest in box lumber appeared to have died 
away. The mills have, however, been finding a fair 
outlet for that lumber for sheeting in house build- 
ing projects. Two cargoes of lumber aggregating 
1,800,000 feet were loaded here during the last 
week for Buffalo and Tonawanda, N. Y., delivery. 
Of that amount 1,200,000 feet was box lumber 
contracted for some time ago. All the sawmill 
companies in this territory are still operating at 
an 80 percent to a capacity basis, and it is claimed 
that they will all have only sufficient white pine 
logs to carry them thru the season. Lath manu- 
facturers on this market have been having a busy 
time lately as a result of a rush of demand for 
house building operations. Stocks are being rap- 
idly cleaned up. 


KANSAS CITY, MO. 


July 25.—There is a good deal of hurry-up buy- 
ing coming largely from yards which are short of 
stock and fear a railroad tie-up. At the same time 
there is some natural increase in demand, espe- 
cially from towns where large building programs 
are under way and from country yards where 
farmers soon will begin work on long delayed im- 
provements. 

The car situation is becoming more _ serious, 
and western mills have begun to feel its effects. 
One mill of the Central Coal & Coke Co. had no 
cars for four days last week and other companies 
report similar difficulties in getting cars. “If the 
situation becomes much worse,” said J. K. Wesson, 
general sales manager of the lumber department, 
“some mills will probably have to shut down, as 
they can not go on cutting stock and piling it up 
indefinitely.’ 

The Chicago Lumber & Coal Co. of Washington, 
formerly in the Republic Building, has moved to 
larger offices on the thirteenth floor of the Federal 
Reserve Bank Building. L. V. Graham, general 


manager of the company, who has been on the 
Pacific coast the last month, is expected home this 
week. 

The Badger Lumber Co. recent obtained the 
contract for the lumber to go into the new board 
track speedway here and has begun delivery on 
the order. The entire plant will be built of south- 
ern pine and the estimate is for 175 cars. 

J. H. Shook, formerly in the offices of the Tri- 
State Lumber Co., here, has been promoted to man- 
ager of the southern pine department in the 
Chicago office. 


OMAHA, NEB. 


July 24.—The increase in the value of building 
done in Omaha during the first seven months of 
the year over the same period last year is $1,279,- 
662, and the gain in the number of buildings in 
the same period is 325. The total cost of building 
in Omaha thus far this year was $3,095,582, and 
the number of permits was 781. Local lumber and 


material men believe that the increase in build-~* 


ing activity will continue thruout the year, unless 
the coal or rail strike, or both, seriously interfere 
with industrial plans. There is no apparent let-up 
in the public demand for homes, according to F. W. 
Carmichael, of Benson & Carmichael, one of the 
large development firms of Omaha. 


JACKSONVILLE, FLA. 


July 24.—There has been a slight improvement 
in the lumber market during the last week. Altho 
transportation troubles have considerable bearing 
upon the lumber business here, conditions are not 
as bad as some of the leading lumbermen expected 
them to be. Some wholesalers during the last half 
of the week received more orders than at any time 
during the present month, and inquiries promise a 
continuation of the demand. ‘There are slight in- 
creases on some few items, particularly timbers. 
Re-milling plants have a considerable volume of 
business in finished stock, and find trade im- 
proved. Existing conditions seem to point to still 
further demand. In some cases, heavy timbers 
and lumber for construction purposes are exceed- 
ingly difficult to find. Stocks are generally ob- 
tained only after the payment of handsome pre- 
miums. The mills are supplied with orders for 
this particular cutting and are not inclined to ac- 
cept orders for delivery too far in the future. The 
railroads are buying much material, mostly deck 
ing and siding. There has been considerable ac- 
tivity in the market for roofers, prices ranging 
from $18 to $19.50. The immediate delivery price 
is around $19. There is a good demand for 1x8- 
and 1x10-inch at between $19 and $20. A _ consid- 
erable amount of lumber has been shipped by water 
from this territory to the northern and New Eng- 
land States during the last few weeks. Conditions 
in Cuba and other West Indies Islands are gradu- 
ally adjusting themselves and new business is being 
received. 


HATTIESBURG, MISS. 


July 24.—The railroad strike is seriously inter- 
fering with shipments. Some mills have had no 
cars during the present month. No mills have 
closed down yet. Mills able to continue operations 
and having room will build up stocks. The demand 
continues very good, prices on a number of items 
showing an upward tendency. Dimension is about 
the only item remaining stationary. Car material 
orders are very plentiful. Sills, framing, decking, 
siding and lining are all very strong and, as fast 
as a mill can get an order far enough along to take 
on another, a buyer is on hand ready to give it. 


LAUREL, MISS. 


July 24.—The mills are watching with great in- 
terest the developments in the railroad and coal 
strikes. Car supply in and around Laurel is about 
50 percent of requirements. The Gulf, Mobile & 
Northern and the Gulf & Ship Island railroads are 
doing fairly well, but the Southern is not doing 
anything for the mills. Prices have weakened a 
little on Nos. 2 and 3 boards and strips. The mills, 
however, are taking on very few orders and look 
for a big flood of buying when the strikes are set- 
tled, as a great number of the yards in the coal 
section are practically cleaned out of lumber. 


WARREN, ARK. 


July 24.—Prices of Arkansas soft pine have 
neither advanced or slumped. Some concessions 
are being made to move stock that is in surplus, but 
prices are seasonably firm thruout the list. Despite 
the strong statistical position of the market and 
the threatening car shortage, dealers are not buy- 
ing. Inquiries are, however, being received in fair 
volume from dealers, industrials and railroads. 
Mixed car orders predominate but are difficult to 
place. Some industrials are making purchases for 
immediate shipment, while others are trying to 
cover future requirements. Railroad buying is re- 
stricted. There were more orders placed this week 
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than last. The weather has been good and pro- 
duction is normal. There is plenty of labor and 
car shortage has not yet been felt. 

The hardwood situation is reasonably encourag- 
ing, demand being fair. Lower grade stock is mov- 
ing but prices are none too good. Uppers are in 
demand, at reasonable prices. Rains have forced 
some hardwood manufacturers to curtail produc- 
tion slightly. Hardwood flooring is moving in good 
volume, at satisfactory prices. 


ALEXANDRIA, LA. 


July 24.—Altho the southern pine market is 
quieter, demand is still strong and prices have not 
fluctuated. Shipments have improved over last 
week, with production small, due largely to in- 
clement weather. The railroad strike is interfer- 
ing with the movement of shipments. Lower 
freight rates are in effect, but prices have not 
been lowered to any noticeable extent. Mixed cars 
are very much in demand, and, mill stocks being 
low and broken, are very hard to fill. Inquiries 
for longleaf timbers, also for car material, are 
plentiful. It is still hard to fill orders for dimen- 
sion, as stocks are very scarce. There is an in- 
creased demand for switch ties, and railroads are 
placing contracts for their requirements. 

S. M. Eaton, sales manager of W. M. Cady Lum- 
ber Co., McNary, La., is in Detroit, Mich., in 
interest of his firm. 

E. L. Goff, a representative of Chicago Lumber 
& Coal Co., St. Louis, Mo., made a business trip 
to Alexandria the latter part of the week. 

C. C. Sheppard, general manager of the Forest 
Lumber Co., Oakdale, La., has recently placed an 
order for a 104-foot kiln of the National Dry Kiln 
Co.’s type. The Forest company, which is a sub- 
sidiary of the Exchange Sawmills Sales Co., has 
used National kilns for nine years in the drying 
of its Calcasieu longleaf pine. 


LAKE CHARLES, LA. 


July 24.—The demand for southern pine con- 
tinues strong enough to take up any surplus. 
Boards and dimension feature the market, but 
there is still a strong call for siding and flooring. 
Prospective buyers are delaying their orders until 
some adjustment of the rail strike is reached. 
Shipments are not moving as rapidly as they were 
several months ago. There has been a slight cur- 
tailment of orders from the railroads, but a few 
mills that have established railroad sales connec- 
tions are still booking orders freely, including car 
material and heavy construction material. There 
is a slight weakness in the industrial demand. The 
demand for all grades of building material 
strengthens the market for retail yard stocks. 


MERIDIAN, MISS. 


July 24.—The lumber market thru this section 
shows considerable improvement during the last 
week. Various authentic reports show that orders 
have picked up. Most items of dimension have 
advanced $1 to $2 a thousand. Manufacturers, 
both large and small, report they have heavy order 
files, and, on account of the railroad strike, they 
are being badly handicapped in getting equip- 
ment; therefore they are very slow to accept addi- 
tional business. A good many mills say that un- 
less they get relief soon they will have to close 
down. The general opinion thruout this entire sec- 
tion is that a severe car shortage is bound to de- 
velop, even if the strike is settled immediately. 


NORFOLK, VA. 


July 24.—The sale of North Carolina pine in 
both rough and dressed lumber was much better 
than many millmen expected, due in a measure to 
the rail strike causing buyers’ anxiety as to sup- 
plies. Some mills are already preparing to close 
down, as they are not financially able to keep on 
piling up lumber. The rainfall during July in this 
section has been twice as large as normal, so small 
air drying mills have not been able to produce 
much, nor will their stock be marketable for some 
time. Prices of kiln dried stock are well main- 
tained. 

Sales of 4/4 edge No. 2 and better during the 
first few days in last week were light but toward 
the end of the week there was a better business. 
Inquiries are a little more frequent. There has 
been a slightly better inquiry for 4/4 No. 2 and 
better stock widths. Demand for 5/4, 6/4 and 
8/4 edge and No. 2 and better has improved. Edge 
No. 3, 4/4, is still a little quiet, and the same is 
true of No. 3 stock widths. Prices are holding up 
well, Nos. 1 and 2 bark: strips are more active, 
and the demand for 4/4 rips and miscuts is also 
improving. 

Sales of 4/4 edge No. 1 box were better, there 
being several large cargoes sold in New York at 
$26 and $25.75 net f. o. b. vessel, that port. The 
rail movement is not large, but inquiries for 
dressed and resawn are more frequent. Many 


mills are sold ahead until late in August. Edge 
No. 2 box, 4/4, has been quiet. No. 2 stock box, 
4/4, is still active but hard to buy for quick ship- 
ment. No. 1 stock box, 4/4, is inquired for more 
in the rough, as well as dressed and worked into 
roofers. Box bark strips are again very active in 
small lots. Prices are being firmly maintained. 

Total sales of flooring and y-inch ceiling were 
as large as during the week previous, with a small 
decline in }}-inch partition. Nos. 1 and 2 bark 
strip partition are very active again. Sales of 
roofers were smaller, partly due to scarcity of cer- 
tain widths and partly to competition. 

A carload of National Dry Kiln Co.’s equipment 
was recently shipped into Berkeley County, South 
Carolina, for the St. Stephens plant of the Camp 
Manufacturing Co., of Franklin, Va. 


SHREVEPORT, LA. 


July 24.—The market situation is growing more 
uncertain with each passing day. If anything, 
prices have gone up a trifle, owing to the difficulty 
of finding mills that will accept orders. Both 
buyers and sellers are acting with caution. Re- 
ports from various places tell of growing difficulty 
in getting cars set or pulled from the sidings. 
Volume of shipments is dropping. Demand con- 
tinues somewhat larger than the mills can supply. 
Order files are getting somewhat smaller, owing 
to the mills being disinclined to book orders. 


ORANGE, TEX. 


July 24.—Dread that lack of motive power will 
cause a falling off in shipments is the only thing 
that bothers the manufacturer of southern pine at 
present. Orders continue to exceed both produc- 
tion and shipments and an advance ot $1.50 a thou- 
sand feet on all grades from No. 3 common on up 
during the last two weeks has had a tendency to 
stiffen an already strong market. There has been 
some slight decrease in railroad orders, but this is 
offset by an increase in domestic orders, especially 
for home building; and yards all over the country 
are stocking up in anticipation not only of a good 
late summer and fall trade but with a view to 
having stocks on hand should the railroad strike 
cause a still further shortage of engines and a 
consequent difficulty in getting trains moved. Ex- 
port demand is looking up and the West Indies and 
South American trade holds out bright prospects. 


JACKSON, MISS. 


July 24.—Southern pine demand is still spotted, 
both as to territory and as to items. Many mills 
are showing very little interest in new business, 
as they do not wish to put business on the books 
which can not be delivered. Prices are firm; all 
special offers have been canceled and some ad- 
vances posted. The demand for timbers is good, 
and there is a large call for long joists. Railroad 
inquiries are holding up remarkably well. 

Local hardwood manufacturers report some im- 
provement in the market. The car supply is more 
ample than in some producing sections. Altho 
this is usually a dull period, the market is as 
brisk as ever. Furniture factories are coming back 
into the market strong; automobile factories are 
calling for considerable ash, and the flooring peo- 
ple are asking for large amounts of plain oak. Sap 
gum is especially strong. The small mills that 
depend upon railroad logs are having trouble ob- 
taining cars and in getting them moved promptly. 

R. R. May, of the R. R. May Lumber Co., Louis- 
ville, Ky., hardwood wholesaler, is at Dlo, Miss., 
at the bedside of his aged father, who has been 
very low for several months. Mr. May recently 
lost his mother. 

C. E. Klumb, sales manager of the Finkbine Lum- 
ber Co., spent a few days in St. Louis last week. 
He reports that fundamentally business is good, but 
rather hesitant on account of transportation con- 
ditions. Mr. Klumb was joined in St. Louis by 
Mrs. Klumb, who has been spending several weeks 
with her parents in Illinois. 

The J. J. White Lumber Co., of Columbia, Miss., 
which has used three 104-foot National kilns for 
the last ten years, recently sent in an order for 
one more National. 


NEW YORK, N. Y. 


July 24.—Practically every kind of lumber is 
now in good demand. The last week has been by 
far the most active of the present month. The 
only plausible reason given for the sudden change 
of front was fear lest a serious car shortage may 
very soon arise from the rail strike. So far the 
strike has had no material effect on the movements 
of lumber to this territory. A trip thru the yards 
in all sections of Long Island shows that all deal- 
ers are now carrying much larger and more 
diversified stocks than has been the case for some 
time. The building industry is bringing about by 
long odds the greater part of the demand. Some 
industrial plants are not increasing the size of 
their orders to as great an extent as was expected, 





MISSISSIPPI 


You Should Sell 
a 


SHORTLEAF PINE 


Consider its fine natural quali- 
ties—its softness, even texture, 
lightness, and its perfect manu- 
facture—and you will recognize 
in “ Nearwhite” Shortleaf Pine 
lumber morethan ordinarysales 
possibilities. Here are factors 
you can emphasize to prospec- 
tive builders to good effect. 
Nothing over 16 feet. Mixed 
or straight cars. 




















Finish, Ceiling, Siding, 
Flooring, Mouldings, 
Lath, Boards. 


The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON, 
Gen’! Mgr. 
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Band Sawed, Steam Kiln 
Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus D. ?. McCalloagh, Gea’! Mer. 


M. D. Thomason, Ass’t Mgr. 
COLUMBUS, 
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4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding, etc., in all grades. 





x0, 
4 to 24 Ft. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publign- 
ers, 431 8S. Dearborn St., Chicago, I). 
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LONGLEAF SOUTHERN PINE 


R.R.and Car Material 


We specialize in 
this class of stock, 
but can also fur- 
nish anything in 
structural mate- 
rial, box and crat- 
ing stock. 

Get in touch 
with us when you 
need Southern 
Pine. 


H. D. Foote Lumber Co. 


Alexandria, La. 
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Manefacturv:s 

for 38 Years HAMMOND,LA. 
Manufacturers of 


LONG AND SHORTLEAF 


Southern Pine 
Lumber and Timbers of Quality 


Rough Piling All Lengths 
Daily Capacity 75,000 Feet 
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(Short Leaf Pine and Hardwoods 
























Long Leaf i Yellow Pine 
® ¥ Z| 
Calcasieu (2) Lumber 
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RUSTON, LA. 
Manufecturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
ott, 









Office, 
RUSTON, LA. 








POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 











but their inquiries indicate that they are becoming 
interested, 

Southern pine is coming into its own again. 
The end of the week found prices firm at the old 
levels, and with a distinct tendency to strengthen. 
Southern pine flooring was in good demand all thru 
eastern territory. Box makers were in the market 
also to some extent. 

Leading hardwood men report that business is 
distinctly better both as to demand and returns. 
The yards of the metropolitan district are getting 
orders for a good variety of stock, and report their 
sales to the building interests far in excess of 
usual at this time of year. Maple, oak and birch 
are in good demand, with a decided improvement 
in the mahogany trade. The shortage of the bet- 
ter grades is still felt. Furniture plants have not 
been adding materially to their holding but a good 
line of business has been booked this week. In- 
terior trim and sash and door manufacturers have 
been in the market for sizable needs. 

One thing worthy of mention is the increasingly 
large number of shingles now carried in stock. Red 
cedar shingles lead the list. The accumulation of 
lath is not nearly so noticeable as that of shingles. 


BOSTON, MASS. 


July 24._-The lumber trade has made some gains 
during the last week. The building industry con- 
tinues to break previous records for activity’ in 
various New England centers. Adjustments of 
controversies between building contractors and the 
building trades unions in the metropolitan district 
by adoption of a “closed shop” agreement is ex- 
pected to release a heavy volume of construction 
within the next few weeks. Dimension eastern 
spruce is holding steady at $42 base, and random 
lengths are practically unchanged. Demand for 
spruce and hemlock boards has slackened, because 
of the decline in southern roofers. Spruce lath 
have been sold within a few days at 25 cents off 
the regular list. There is no change in the shingle 
market. Southern pine flooring and partition are 
receiving more attention; in fact, inquiries and 
orders so far this week indicate material improve- 
ment in the demand. Demand for hardwoods for 
house trim is growing. 

Business circles here refuse to be alarmed about 
the strike situation on the railroads and in the 
coal fields. Confidence is widespread that pro- 
posals of the Federal Government looking toward 
a settlement will be of such a nature that neither 
employees nor employers can afford to ignore them. 
Some complaints are heard of serious delays of 
lumber shipments owing to the strikes. 


PITTSBURGH, PA. 


July 25.—Building construction seems to be go- 
ing right along, notwithstanding the railroad con- 
gestion, which is seriously hampering the deliv- 
eries of lumber. Many retailers now are sorry they 
did not hurry up their orders and shipments earlier 
in the season. The yards are being rapidly emptied 
now, and if there is not a settlement of the rail- 
road troubles very soon the fall will see a big de- 
cline in building. There is a good demand for 
hardwood flooring, but prices have not gone up to 
any extent. Among the desired items are building 
sizes, roofers and boxing, with flooring and timbers 
always in demand. Prices fluctuate slightly, but 
generally remain around recent levels. 


PHILADELPHIA, PA. 


July 24.—The last week has been a troublesome 
one for many lumbermen here. Shipments are not 
coming thru on account of railroad and coal strikes, 
and local yard stocks are going down rapidly. The 
builders feel that retailers should have prepared 
against such conditions instead of holding off their 
buying so long. Nearly all the southern roads sup- 
plying this market have declared embargoes of 
varying lengths. The building business is threat- 
ened and in some sections is already falling off. 
The industrials are not as good buyers as they 
were a few weeks ago. Planing mills are all busy, 
and many are trying to buy stock millwork outside. 
Cabinet makers and inside trim men are booked up 
to capacity. Jobbing carpenters are rushed, and 
work is waiting for them. Large contractors are 
so busy they are sending out of town for help. 

The hardwood demand has fallen off a- little, but 
there is a good demand for hardwood flooring, and 
for oak, gum and poplar lumber. There has also 
arisen an unusual demand for gum moldings. At 
moderate prices there is also a market for the bet- 
ter grades of chestnut, maple, birch, beech, bass- 
wood, ash, cherry and mahogany, and a slightly 
better demand for walnut. Western woods are sell- 
ing in good volume, at fair figures, with fir lead- 
ing and spruce second in demand. White pine is 
selling slowly and some price concessions are being 
made, especially on lower grades. Northern and 
southern spruce are moving in limited volume, but 
at good figures. Hemlock is selling well, but is still 


offered only in broken lists and prices are firm. 
Cypress in the better grades is in good demand, at 
fair prices, but there is pelnty of low grade offered. 
Southern pine is in good demand at top prices; 
demand is still far above supply which apparently 
is not catching up. Piling, timbers, sizes, flooring 
and boards are all strong in demand and price. 
North Carolina pine demand is strong, but ship- 
ments are slow coming in, and sold stocks are ac- 
cumulating at mills at a rate that is making some 
of them threaten to shut down unless they can find 
some way to move out the stock. Lath of all kinds 
and all sizes are in good demand, at good prices, 
and the shingle market in this territory is strong. 


BALTIMORE, MD. 


July 24.—The big plant of the Union Box Co 
at West Point, Va., was completely destroyed by 
fire. Four cars of shooks on the track, together 
with about 250,000 feet of lumber and other prop- 
erty, were also destroyed. At the office of the 
company in the American Building here it was said 
that the loss would amount to about $150,000, 
fully covered by insurance, and that in all prob- 
ability the factory would be rebuilt. 

James J. Lannon, wholesale hardwood dealer, 
whose office and yard at Aliceanna and Eden 
streets, were destroyed by fire June 23, which also 
wrecked the plants of the Acme Box Co. and the 
Shinnick Lumber Co., besides damaging several 
other places, is progressing rapidly with the work 
of restoration. Stocks of hardwoods are being 
assembled, and in a short time Mr. Lannon expects 
to be in thoro shape again, altho he has continued 
business without interruption. 

The depot of the Weyerhaeuser Timber Co., 
of Everett, Wash., located at Fairfield, this city, 
will in the next few days receive an addition of 
5,000,000 feet of Pacific coast woods, coming in on 
the steamer A. L. Kent. Col. James E. Long, man- 
ager of the depot, reports a noticeable improve- 
ment in business in the last ten days, and takes a 
very hopeful view of the future in the domestic 
and export trade, 


MINNEAPOLIS, MINN. 


July 24.—LeRoy J. Johnson has become man- 
ager of the Minneapolis sales office of the J. Neils 
Lumber Co., succeeding S. C. Close, who is making 
another connection. Mr. Johnson has been with 
the company for thirteen years at its Cass Lake 
(Minn.) plant, most of that time as sales manager. 
He will handle the product both of the Cass Lake 
mill and of the company’s plants at Libby, Mont., 
and Klickitat, Wash. 

Minor E. Botts, of the Botts-De Sale Lumber 
Co., Chicago, stopped here last week on his way 
to the west Coast, where he plans to do some 
buying. 

C. I. Shannon, Sioux Falls (S. D.) wholesaler, 
was here on business last week. 

Ray Kennedy, representing the Blackwell Lum- 
ber Co., of Coeur d’Alene, Idaho, in South Dakota, 
also was in Minneapolis last week getting a line 
on market conditions. 


WINNIPEG, MAN. 


July 24.—Wholesale market conditions are still 
unsettled, owing to the continued forest fires in 
British Columbia. The market is now the highest 
it has been this year and it is certainly going to 
result in the curtailment of a great amount of 
building in the country districts this fall. Re- 
tailers have been forced to follow the advance in 
wholesale prices, with the result that the retail 
list is very high compared with a few months ago. 
Retailers report having enough stocks to take care 
of their fall business and will not be in the mar- 
ket for any extensive buying for some months. 


VICTORIA, B. C. 


July 22.—The prairie market has shown a com- 
plete revival during the last month, due to the in- 
crease in the price of wheat, coupled with the ac- 
tivity in building operations, and British Columbia 
mills are now working on large orders for Alberta, 
Saskatchewan and Manitoba. W. D. Connor, presi- 
dent of the Canadian Puget Sound Lumber & Tim- 
ber Co., of Victoria, stated a few days ago that the 
middle States are expected to continue buying for 
a considerable period and that the outlook is de- 
cidedly good. His mill is cutting extensively for 
that market now. ‘The action of the railroads in 
cutting rates on lumber will tend to increase the 
movement from the Coast: to the interior markets. 
There is an acute shortage of loggers and mill 
hands, and the British Columbia Loggers’ Associa- 
tion has notified the Dominion authorities that it 
can give immediate work to 300 men. A movement 
is on foot to eliminate Oriental labor in British 
Columbia sawmills on the ground that the employ- 
ment of Chinese and Japanese constitutes a serious 
industrial menace. ; 

Western hemlock has been in strong demand 
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lately and is gaining new favor in the Bast. Busi- 
ness with the Atlantic seaboard is very active, but 
the shipping shortage is beginning to hurt British 
Columbia mills, as most vessels are able to obtain 
full cargoes without going further north than 
Washington and Oregon. The advent of the Pa- 
cific, Caribbean & Gulf Line to British Columbia, 
as reported recently, will enable British Columbia 
mills to ship direct by water to Gulf ports, thus 
avoiding the costly overland rail route. Shingle 
manufacturers expect that this will assist them 
substantially in getting a foothold in the southern 


States. 
NEW ORLEANS, LA. 


July 24.—During June there were received at 
New Orleans 3,083 cars of lumber, timber, staves 
and other forest products, out of total receipts of 
19,848 carlots. The forest products shipments con- 
stituted the largest group. 

King H. Pullen, manager of the Southern Pine 
Association’s trade extension department, left to- 
day for Chicago to look after matters in which 
his department is interested. 

A dispatch from Grenada, Miss., announces that 
the George C. Brown Lumber Co. will, within the 
next sixty days, begin the construction of a saw- 
mill plant at the railroad junction north of Gre- 
nada, which will be operated in connection with the 
development of the company’s timber holdings in 
that section. 

L. N. Dantzler, of the L. N. Dantzler Lumber 
Co., of Moss Point and Gulfport, Miss., left last 
week for a vacation trip thru the Canadian North- 
west, planning to return via Seattle, Salt Lake 
City, Yellowstone Park and Denver. Mr. Dantzler 
was accompanied by his son, L. N. Dantzler, jr. 


Their first destination is Vancouver, B. C. During 
the tour he expects to visit timber holdings of his 
own in Canada and the Far West. 

J. M. Griffin’s new sawmill plant at Burnside, 
Miss., is reported nearing completion. His timber 
holdings suffice, it is stated, to keep the plant run- 
ning twenty years. 

Reports from Mississippi sawmill towns served 
by the New Orleans & Northeastern railroad, a 
part of the Southern system, indicate that the 
strike is interfering seriously with the freight 
movement. 

Homer C. Hailey, manager of the New Orleans 
office of the Bradstreet Agency, addressed the New 
Orleans Lumberman’s Club at its noonday luncheon 
this week, taking as his subject, “Why Business 
Men Fail.’”’ Mr. Hailey stressed the importance of 
preliminary training, experience and adequate cap- 
ital as preventives of business failure, adding of 
course that character and sobriety were vital 
factors also. The club tendered him a vote of 
thanks for his talk. 


OTTAWA, ONT. 


July 24.—A great drive is now taking place 
upon the Madawaska River, some 500,000 pulp- 
wood logs being brought down consigned to the 
EK. B. Eddy Co. (Ltd.), of Hull, Que. These logs 
were taken out last winter and are said to be the 
largest number sent out at one time for years. 

Prizes amounting to $1,000 offered for the best 
four essays on forest protection by F. J. D. Barn- 
jum, of Montreal, drew 225 essays from all sec- 
tions of Canada and the prizes of $500, $250, $150 
and $100 have just been awarded. The donor of 
the prizes states that he will offer another series 
at an early date with increased values. 





Michigan Manufacturers Discuss 


(Continued from page 52) 


was the substitution of C. V. R. Townsend, of 
the Cleveland-Cliffs Iron Co., Munising, for 
George N. Harder, of the I. Stephenson Co., 
Wells, Mich., resigned. 

To Confer on Association Consolidation 


oe Barden then read a letter from 
O. T. Swan, secretary of the Northern Hem- 
car & Hardwood Manufacturers’ Associa- 
tion, relative to the proposed consolidation of 
the two associations. This letter stated that 
the Wisconsin organization had during its 
meeting at Milwaukee two weeks previously 
appointed a committee of five to meet with a 
similar committee representing the Michigan 
manufacturers. Mr. Richardson moved for 
the appointment of such a committee, which 
carried, and President Barden named W. L. 
Martin, of Boyne City; George C. Brown, of 
Cadillac; W. L. Martin, of Cheboygan; N. R. 
Wentworth, of Bay City, and himself as its 
members. B. P. Whedon, of Bay City, was 
originally ineluded in this committee, but ex- 
cused himself on the ground that, ‘‘the rail- 
road strike permitting,’’ he expected soon 
to leave for a six weeks’ tour of the West. 

A telegram trom D. H. Day, of Glen Haven, 
was also read by the president, in which the 
sender expressed his regret at his inability 
to attend the annual, and his genuine ap- 
proval of the idea of consolidation. 

Outlines Purposes of Hardwood Institute 


The members then sat down to an enjoyable 
luncheon, at the end of which they were ad- 
dressed by C. H. Sherrill, of the Sherrill Hard- 
wood Lumber Co., New Orleans, La., presi- 
dent of the Hardwood Manufacturers’ Insti- 
tute, who outlined the plans and purposes of 
that organization. The institute, he said, 
originated thru ‘‘the real need of the lumber 
industry as a whole taking such action as 
would allay public opinion in its destructive 
criticism of the complicated methods em- 
ployed, by establishing the nomenclature and 
specifications covering quality, grade mark- 
ing, by protecting the purchaser—also to sim- 
plify the merchandising of lumber so that even 
the inexperienced could understand the char- 
acter of material. He said further: 

I am sure that when you put yourself in the 
thoughts of the average citizen who has had no 
connection with the manufacture, merchandis- 
ing or consumption of lumber, and view the sub- 
ject from a strictly unprejudiced standpoint, 
you can not but feel that the public is correct 
in its position that it is unable to comprehend 


the present standards used by various organiza- 
tions in'the production and merchandising of 


Standardization and Advertising 


their specific species of wood. In this great 
progressive movement introduced by Secretary 
Hoover we must comprehend that his position is 
to simplify the practices in all industrial and 
commercial life to such an extent that the aver- 
age citizen of the United States or elsewhere 
can trade freely in all items of commerce with 
a full understanding of what their purchase in- 
cludes. 
Favors Standardization in Lumber Industry 


I am sure that you must agree with me that 
it is impossible to bring about the correct status 
of affairs in the lumber world unless the manu- 
facturers of’ all woods can, as closely as possi- 
ble, standardize all items of interest that have 
to do with the manufacturing and merchandis- 
ing of their product. This is easy of accom- 
plishment by all manufacturers of lumber if 
they will enter into this progressive program 
with the proper spirit and agree to sit in con- 
ferences until a practical, simplified set of grad- 
ing rules and practices can be prepared and pre- 
sented to thé Department of Commerce for its 
endorsement, which will be given when the en- 
tire lumber manufacturing industry unites in 
the presentation of such a document to Secre- 
tary Hoover. 

If I have a message to bring you today it is 
an appeal to you to look on the Hardwood Manu- 
facturers’ Institute as an organization that is 
national in scope, seeking to so unify the hard- 
wood manufacturers in the United States that 
we with one voice can speak the language of the 
hardwood manufacturers in one accord, as we 
may be called upon to speak by the Department 
of Commerce, the Department of Agriculture, the 
Department of Justice, the National Lumber 
Manufacturers’ Association, legislative bodies, 
both State and national, the press, and par- 
ticularly the Old World, whose confidence we 
must have and whose confidence we can only 
have when we have so simplified and equalized 
the lumber products of the United States and 
put behind them the right guaranty that will 
give faith and confidence in American lumber. 
This can be had when once we are able to pre- 
sent to the secretary of commerce a set of in- 
spection rules equalized and simplified, an in- 
spection service open to nonmembers as well as 
to members on practically the same basis, all 
of which the greater number of the manufac- 
turers of the United States endorsed. With such 
a document we can confidently expect the ecom- 
plete endorsement of the Department of Com- 
merce or the Department of Agriculture, or both, 
which will give to the world a stamp of ap- 
proval of the United States Government, which 
speaks a guaranty, in such language as no other 
nation on the face of the earth can speak. 


Mr. Sherrill then reviewed one by one the 
present and proposed activities of the Hard- 
wood Institute, his words commanding close 
attention. 

In view of: contingencies that might arise 
in connection with the proposed consolidation, 
a resolution was then offered which authorized 
an assessment of 3 cents a thousand feet 
manufactured in upper Michigan, and of 1% 
cents a thousand feet in lower Michigan, with 
a maximum of $1,000, ‘‘to be levied only if 
and when necessary.’’ This was adopted. 
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Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 








Watch this space weekly 
for attraetive offers. 
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Box and Better 


Rough Spruce 


$15.00 Mill Base 


Weight 3000 lbs. 
Subject to Prior Sale. 


AGENTS: 
K.F. Richards, 518 Peoples Gas Bidg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 


Joseph Lean, - .O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 
SSS. SSS += 








Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 4 
That’s why they're 
strong for our 





FERRY BAKER LUMBER CO. 
Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 
The same uniform quality, millwork and 


ades will be found in our Fir Lumber, 


emlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 
General Office and Mills, EVERETT, WASH. 


LONGFIR JOISTS —.— 
anoBIG TIMBERS 


(WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 











‘murs. | 

Granite 

A ea 
Wash. 


YARDS: =. B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 











The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publishes 
431 South Dearborn St,, CHICAGO 
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SEATTLE 
2 


FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
phe ed or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Frames in Knock Down. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 


John D. Collins white Building, 
\__ SEATTLE, WASH. Lumber Co. o, 
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ll The Atlas Lumber Co. | 


Manufacturers 


FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 




















Established 1891 


Carstens & Earles 


(INCORPORATED ) 


Red Cedar 
Shingles . PACIFIC COAST 
Always in FOREST PRODUCTS 


SEATTLE, WASH. 
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( THE ~ a 
Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects | 


Shi ments via General Offices and Milis 
Milwaukee Rys. MISSOULA, MONT. 














_with the construction of garages. 
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om Zone Lumber Ge. | 


Manufacturers and Wholesalers 


SPOKANE, WASHINGTON 


Starting their Modern Planing Mill May 
15th, on their large and complete Dry 
Stocks of 


Western White Pine 
Fir and Larch 


To be worked to your specifications of stand- 
ard sizes. Have also started the Hanson 
Lath Mill at Mock, Montana on 


LODGEPOLE PINE 4' LATH 


Your Orders Solicited. 








NY 











LOCAL AND PERSOT 








J. M. Cobb, of the Cobb Lumber Co., Monroe, 
La., transacted business in Chicago this week. 


R. E. Boyd, of the Baird & Boyd Lumber Co., 
this week left for a business trip to Philadelphia, 
’a., and New York City. 


Paul Webster and Fred H. Peschau, of the Web- 
ster Lumber Co., Minneapolis, Minn., transacted 
business in Chicago during the last week. 


Rowland S. Utley, manager of the southern 
hardwood department of the Steven-Jarvis Lumber 
Co., Eau Claire, Wis., returned this week from a 
selling trip to Grand Rapids, Mich. 


Fred Miller, sales manager of the Tremont Lum- 
ber Co., Rochelle, La., spent a day in Chicago last 
week on his return from an eastern trip. He re 
ported that conditions look pretty good all thru 
the East. 

A. J. Gram, of the Gram Lumber Co., left 
Wednesday for a trip to its Portland (Ore.) office. 
Ife intends to visit the mills and make a first-hand 
study of conditions at the Coast, and will be away 
for about three weeks. 


Ralph J. Wood and Al. H. Hollander, formerly 
proprietors of the Industrial Lumber Co. (not inc.), 
Oxford Building, announce that the business has 


been transferred to Charles KB. Gorin, heretofore 
connected with the concern as sales manager. 

C. W. Reigherd, secretary of the Chicago Lumber 
& Coal Co., St. Louis, Mo., spent Saturday of last 


week in this city on business. He stated that busi- 
ness with his company in both southern pine and 
hardwoods is very good, and his opinion was that 
the rest of the year will be productive of a very 
satisfactory volume of business. 


The many friends in the trade of T. Sunderland, 
who recently resigned as secretary of the Appa- 
lachian Logging Congress, will be pleased to learn 
that he has formed a connection with the U. S. 
IXpperson Underwriting Co., of Kansas City, and, 
with headquarters in Knoxville, Tenn., will repre- 
sent that concern in Appalachian territory. 


Max Pease, of the Galloway-Pease Lumber Co., 
and Charles Darling, of Charles Darling & Co., 
this week motored to St. Louis, Mo. After trans- 
acting some business there Mr. Pease will proceed 
to Poplar Bluff, Ark., where his concern has opera- 
tions. R. L. Learmont, Chicago representative for 
the Industrial Lumber Co., Elizabeth, La., also 
was in St. Louis this week. 


H. B. Hewes, of the Jeanerette Lumber & Shin- 
gle Co., Jeanerette, La., spent a few days the latter 
part of last week in Chicago, attending the stand- 
ardization conference held under the auspices of 
the National Lumber Manufacturers’ Association. 
After its close he, together with his family, pro- 
ceeded to California, for a short vacation. He 
expressed himself as very optimistic regarding the 
outlook for fall business. 


King H. Pullen, manager of the trade extension 
department of the Southern Pine Association, of 
New Orleans, La., is in Chicago completing arrange- 
ments for printing another of the series of booklets 
published by the association. This one will deal 
Another South- 
ern Pine Association representative in Chicago this 
week is L. E. Sigur, who will have charge of the 
association exhibit at the big Central States Fair 
at Aurora, Ill., next month. He also is assisting 
in the arrangement of an exhibit at the Pageant of 
Progress by the Edward Hines Lumber Co. 


W. FE. Ransdell, who since April 1 has been as- 
sisting R. C. Clark, representative of the Tremont 
Lumber Co., of Rochelle, La., in this territory, 
plans to leave Chicago Sunday night for Indian- 
apolis, Ind., where he will act as sales representa- 
tive of the Tremont company, handling southern 
pine and hardwoods. During his stay in Chicago 
Mr. Ransdell has been familiarizing himself with 
the Tremont methods and the knowledge thus 
gained will be of advantage in his new field. Prior 
to coming to Chicago Mr. Ransdell was connected 
with one of the large southern pine wholesalers as 
lumber buyer. In addition to his other qualifica- 
tions he has a thoro knowledge of fhe mill end of 
the business. Mr. Ransdell expects to establish 
headquarters in Indianapolis about Aug. 1. 


S. M. Eaton, general sales manager for the W. 
M. Cady Lumber Co., of McNary, La., accompanied 
by his wife, is spending a vacation in and around 
Chicago and incidentally conferring with H. A. 
Hamlin, in charge of the company’s local office. 
Mr. Eaton also spent a few days in Detroit calling 
on the trade. He finds buyers beginning to be a 
little cautious about placing requirements because 


of the business uncertainty incident to the rail- 
road strike, altho the railroads themselves are in 
the market for large quantities of material. The 
Cady mills are operating at full capacity, day and 
night, but shipments have been so heavy that 
stocks are greatly depleted. Mr. Eaton confidently 
expects a heavy demand for lumber from all 
sources when the strike situation has cleared up 
and business can be resumed on a normal basis. 
W. M. Cady, president of the company, is plan- 
ning to leave within a short time for a trip to 
Europe to join the members of his family who 
sailed from New York last month. 


CHICAGO REPRESENTATIVE RESIGNS 


C. E. Gillette has resigned as local representa- 
tive of the southern pine department of the Chi- 
cago Lumber & Coal Co., St. Louis, Mo., effective 
Aug. 1, and will be succeeded by James Allee, jr., at 
present travelling for the company in northern 
Illinois territory. 

Mr. Gillette, who has been connected with the 
St. Louis concern for about six years, first at head- 
quarters as assistant to N. C. Waggoner, manager 
of the southern pine department, and for the last 
seventeen months at the Chicago office, will join 
the forces of the Burnaby Bros. Lumber Co. 

Mr. Allee has been connected with the Chicago 
Lumber & Coal Co. for some time, and has traveled 
the southern as well as the northern part of the 
State for it. Previously he was city salesman for 
the Edward Hines Lumber Co., and hence is well 
known both to the consuming trades and the lum- 
bermen thruout this territory. 

The hardwood department will remain in the 
charge of George F. Weis, jr. 

@Saeaaaaeaeaaaaa 


HOUSING LOAN POLICY IS BROADENED. 


At a luncheon given at the University Club, 
Chicago, Thursday noon, by the real estate loan 
department of the Chicago Trust Co., to represen- 
tatives of the trade and daily newspapers of the 
city, Hiram S. Cody, manager of the department, 
announced that the Metropolitan Life Insurance Co. 
of New York, which has loaned nearly ninety mil- 
lions of dollars during the last two years for the 
building of individual homes and apartments thru- 
out the country, will henceforth make loans on 
existing buildings as well as on those to be erected. 
This departure, it is expected, will double if not 
treble the volume of money that the Metropolitan 
is pouring into the field of residence construction. 
Under the broadened plan announced, loans will be 
made on buildings that have been erected one or 
more years, with of course suitable limits as to 
their age, the maximum of which in the case of 
residences is twelve years. 

The loans are made thru banks, trust companies 
and incorporated realtors appointed by the Metro 
politan as its fiscal agents for the handling of 
loans in their several territories. The Chicago 
Trust Co. has jurisdiction over all loans for IIli- 
nois, southern Wisconsin and northern Indiana. 
In that territory, according to announcement made 
by Mr. Cody at the luncheon, there has been loaned 
by the real estate department of the trust com- 
pany, up to and including July 27, a total of 
$5,470,650. This amount is divided as follows: 
On dwellings, 1,008 loans aggregating $3,483,000 ; 
on apartments, 276 loans aggregating $1,987,650. 
The buildings represented by all of the above loans 
house 1,523 families. 

Taking the United States as a whole, the hous- 
ing loans made by the Metropolitan from Jan. 1, 
1920, to May 17, 1922, thru the agency of 250 
banks, trust companies and incorporated realtors, 
are as follows: 6,989 loans on single dwellings, 
housing 7,733 families, total $26,895,807 ; 869 loans 
on apartment buildings, housing 15,457 families, 
total $57,464,400. Grand totals: 7,858 loans on 
buildings sheltering 23,190 families, totaling $84,- 
360,207. 

Mr. Cody made a short talk, in which he em- 
phasized the safety to the investor of real estate 
mortgage loans, in the course of which he quoted 
figures supplied by twenty-eight of the leading 
mortgage banking organizations of Chicago, which 
have been in the mortgage loan business for periods 
ranging from 11 years for the shortest to 41 years 
for the longest, covering 80,741 loans aggregating 
$729,022,576, without loss to any investor. Other 
data covering 562,459 loans made by nine large in- 
surance companies, those loans totalling $3,650,- 
000,000, also were quoted by Mr. Cody to prove 
his points of almost absolute safety and of satis- 
factory returns to investors, the yields from the 
real estate loans ranging from low of 4.174 percent 
to high of. 5.70 percent, contemporary yields from 
bonds and stocks ranging from low of 4.01 percent 
to high of 4.99 percent. He quoted m this con- 
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nection the conclusion deduced from these figures 
by Samuel Untermyer at the Lockwood joint legis- 
lative committee hearing on housing, that “real 
estate mortgages yield the investor a return of 
practically 1 percent more than bonds and stocks, 
an average advantage in income of about 20 per- 
cent.” 

The loans from the Metropolitan funds on one 
and two-family houses range from minimum of 
$2,000 to maximum of $8,000, up to one-half of 
combined value of land and net cost of building. 
The term is either ten or fifteen years at option 
ot the borrower with privilege of payment in whole 
or in part after three years. The present rate of 
interest .in Chicago and suburbs is 6% percent. 
A commission of 3 percent is charged on 10-year 
loans and of 4 percent on 15-year loans, to cover 
services in the way of appraising, preparing papers 
and attending to other necessary details. 


NORTHERN HARDWOOD CONDITIONS 


Returning last Thursday from an extensive trip 
thru northern Wisconsin and the upper peninsula, 
during which he visited twelve of the larger mills, 
G. A. Vangsness, of the Vangsness Lumber Co., 
reported that the manufacturers had plenty of or- 
ders on their books and were viewing the future 
confidently. Stocks of uppers he found to be much 
depleted, but Nos. 1 and 2 common as a rule were 
plentiful, and No. 3 common in rather heavy sup- 
ply. Basswood in all grades was scarce. Birch 
FAS were hard to get, No. 1 common was in fair 
supply, and Nos. 2 and 3 common very plentiful 
and presenting somewhat of a problem. Maple 
was featured by a heavy movement of Nos. 1 and 
2 common, demand for which was even better than 
for FAS. All of these grades were scarce, but No. 
3 common was still showing weakness. A great 
deal of thick maple was still going to the automo- 
bile industry. Soft maple and rock and soft elm 
were dragging, but all grades of ash, except No. 3 
common, were well taken care of. 

Mr. Vangsness found the mills suffering from 
an acute labor shortage, which was restricting 
production to around 60 percent of capacity, he 
estimated. The labor shortage was particularly 
serious in the woods, and few logs were available. 
Some mills have already been forced to close down 
on this account, and others were getting to the 
end of their log supply, which could be expected to 
result in further shutdowns very shortly. The 
mills were laying plans for heavy logging opera- 
tions next season, when they expect a normal sup- 
ply of labor again. 

H. W. Maffett, of the Maffett & Graef Lumber 
Co., Appleton, Wis., who was in Chicago on a busi- 
ness visit this week, made a similar report. He 
stated that the stock shortage in popular items was 
becoming so acute that trading among the mills 
was becoming an almost universal practice. A 
mill would book an order and, finding itself un- 
able to fill it, buy the stock from some neighbor- 
ing manufacturer who happened to have it. He 
said that it was “ten times easier to sell the lum- 
ber than to buy it.” Mr. Maffett found that the 
price tendency was generally upward. 


MAKE LOAN ON FLORIDA TIMBER 


Announcement has been made that the Con- 
solidated Naval Stores Co. and the Consolidated 
Land Co., of Jacksonville, Fla., have arranged 
for a $3,000,000 loan with a _ banking syn- 
dicate consisting of Baker, Fentress & Co. and the 
Harris Trust & Savings Bank, both of Chicago, 
and the Detroit Trust Co., of Detroit, Mich. It is 
stated that the proceeds of this loan will retire all 
bank loans and furnish over $1,000,000 of cash in 
hand. As security, the Consolidated companies 
have given a first mortgage on over 1,000,000 
acres of land owned in fee simple, and in addition 
a mortgage on approximately 191,000 acres also 
owned in fee simple but subject to $626,485 of pur- 
chase money obligations maturing in 1924, 1925 
and 1926. About two-thirds of these lands are tim- 
bered and contain, according to detailed estimates, 
over 2,300,000,000 feet of merchantable longleaf 
pine with cypress timber valued at over $12,500,- 
000. 

W. J. Kelly, president of the Consolidated com- 
panies, states that from an investment of about 
$2,475,000, the concerns thru earnings and in- 
creased value of timber holdings show total assets 
today of over $19,200,000. The Consolidated Naval 
Stores Co. was incorporated in 1902 and has for 
approximately twenty years been one of the lead- 
ing naval stores factors of the world. Altho, in 
common with many commercial enterprises, its 
1921 operations showed a deficit which amounted, 
after inventory adjustments, to $418,873, audit for 
the nine years, 1912 to 1920, inclusive, showed 
that earnings available for the payment of inter- 
est, dividends and other corporate purposes had 
averaged more than twice the interest on the total 
mortgaged debt. This year the naval stores busi- 
ness has substantially improved, as prices for these 
products, particularly turpentine, are much higher. 


SOLDIER LUMBERMEN PROMOTED 


Boston, MAss., July 24.—Charles 8S. Wentworth, 
one of the best known and most popular members 
of the Boston wholesale lumber trade, and for- 
merly vice president of the Massachusetts Whole- 
sale Lumber Association, has been distinguishing 
himself at Camp Devens the last two weeks. Lieut. 
Col. Wentworth closed out his business affairs in 
1916, attended the civilian military training camps 
initiated by Maj. Gen. Leonard Wood, and when 
the United States entered the war he went over- 
seas as a major of infantry, there winning promo- 
tion to his present grade. He now commands a 
battalion in the 301st Infantry, United States 
Organized Reserves, and is one of less than 200 
officers selected from the 2,000 reserve officers 
residing in Massachusetts for a special 15-day 
course at Camp Devens. 

Fred H. Thompson, New England news repre- 
sentative of the AMERICAN LUMBERMAN, who won 
promotion to a major in the United States in- 
fantry during the war, has been commissioned by 
the President a lieutenant colonel of infantry, 
effective July 19, and assigned as regimental com- 
mander of the 302nd Infantry, United States Or- 
ganized Reserves. Lieut. Col. Thompson suffered 
an accident about a month ago which resulted in a 
broken left arm, but is expected to be fully recov- 
ered within another month or six weeks. 


TO HANDLE CHICAGO SALES 


W. H. Fullerton, who for the last six months has 
been connected with the main office of the Ex- 
change Sawmills Sales Co., at Kansas City, Mo., 
has been assigned to the Chicago office of that 
company, to handle retail and wholesale sales in 
this territory, while L. J. Marshall, the manager 
of the Chicago office, will 
concentrate on railroad 
and car material. 

Mr. Fullerton is the 
son of W. H. Fullerton, 
one of the ten brothers 
by that name who since 
their coming from Scot- 
land some decades ago 





W. H. FULLERTON, 
Assigned to Chicago Of- 
fice of the Exchange 
Sawmills Sales Co., 
Kansas City, Mo. 





have become prominent 
in the lumber industry, 
having founded among 
others the following com- 
panies: The Chicago 
Lumber & Coal Co., of St. 
Louis, Mo.; the Fullerton 
Lumber Co., of Minne- 
apolis, Minn.: the Gulf 
Lumber Co., of Fullerton, La., and the Bradley 
Lumber Co., of Warren, Ark. 

Mr. Fullerton, previous to joining the Exchange 
Sawmills Sales Co., had for some time been con- 
nected with the Long-Bell Lumber Co., as assistant 
superintendent at the Weed Lumber Co.’s opera- 
tion, Weed, Calif. 


HONORED BY ITALIAN GOVERNMENT. 
SYRACUSE, N. Y., July 25.—Word has been re- 
ceived that Nelson C. Brown, head of the utiliza- 
tion department of the New York State College 
of Forestry, has been decorated by the King of 
Italy for his services in connection with forestry 
work during the war. Professor Brown left the 
college faculty in 1917 to investigate the effects 
of the war upon the lumber trade in Europe for 
the Department of Commerce. Afterward he spent 
approximately two years in Europe along the fight- 
ing fronts, and investigated forestry practice and 
the lumber industry practically thruout Europe 
and northern Africa. Professor Brown spent the 
winter of 1920 as consulting adviser to the Re- 
public of Czecho Slovakia on the management and 
exploitation of the Hapsburg crown forests. 





LUMBER NOTES FROM TORONTO 


Toronto, ONT., July 24.—Trade conditions in 
Ontario have improved in the last week in nearly 
all woods, altho spruce and red pine have not 
shown as much activity as the others. Hemlock is 
searce and firm in price. White pine continues 
strong and is showing a tendency to advance. 
Lath, of any description, are being sold as soon as 
they leave the saw. British Columbia stocks, ex- 
cept long joists and timbers, are very quiet. In 
commons, uppers and small sized dimension stock, 
the call is for spruce, hemlock and jack pine. Busi- 
ness in mixed cars of uppers is very fair, and rough 





clears are moving fairly well. Shingles are holding 
their own, altho there is no particular demand 
for them. The hardwood business in Ontario is 
showing some signs of improvement. Prices show 
a slight tendency upward, particularly in the bet- 
ter grades. There is scarcity in some lines of FAS. 
The freight situation on the American side is hav- 
ing a tendency to shorten shipments, and it is ex- 
pected that there may be a severe shortage of 
freight cars in the near future, which will be ag- 
gravated by the good crop that now seems to be 
assured. 

Tom Phillips, of Timms, Phillips & Co. (Ltd.), 
Vancouver, B. C., who has been representing this 
company in Toronto and eastern Canada for the 
last year or two, has left on an extended visit to 
the Coast. 


NATIONAL ASSOCIATION’S LUMBER DATA 


[Special telegram to AMERICAN LUMBERMAN] 

WasHIneTon, D. C., July 27.—The lumber 
movement for the week ending July 22, ac- 
cording to telegraphic reports received today by 
the National Lumber Manufacturers’ Associa- 
tion, was up to expectations for the season of 
the year. This despite industrial disturbances 
caused by the strikes and interruptions of eur- 
tailed railroad transportation facilities. 

With only 368 mills reported in operation (as 
compared with a normal number about thirty 
larger), production was 224,534,859 feet; ship- 
ments, 214,745,867 feet, and orders, 206,982,446 
feet. The 59,677,375, 65,524,393 and 69,447,550 
feet, corrected figures for the week ending 
July 15, show production to have been 219,131,- 
971; shipments, 221,781,681, and orders 186,- 
755,891 feet. The relative falling off in orders 
is doubtless attributable to the effects of the 
strikes. Actual production was 94 percent, 
shipments 91 percent and orders 87 percent of 
normal production standards. Stated relatively 
to the reported production of all eight softwood 
associations for the week, shipments were 96 
percent and orders 92 percent. 

For the first twenty-nine weeks of the year 
ending July 22, the production of lumber by 
the eight softwood regional associations, re- 
porting weekly, was 5,901,915,595, shipments 
5,997,527,955 and aceumulated orders 6,357,- 
825,589 feet, the respective increases over the 
like period of 1921 being 1,609,692,352; 1,685,- 
050,176 and 1,959,024,539 feet. The National 
association says: 

Despite contrary reports, which are so frequent 
aus to suggest the possibility of concerted propa- 
ganda, lumber prices, according to the data col- 
lected directly from the mills by the bureau of 
the census, Department of Commerce, and the De- 
partment of Labor, show little or no rising reac- 
tion to the continued heavy demand. A typical 
southern pine grade of flooring which sold at the 
mill (average prices) for $49.82 in 1919, $73.56 in 
1920, $43.93 in October, 1921, and $48.97 in De- 
cember, 1921, is quoted by the census bureau at 
$43.74 in May of this year. According to the 
same authority, a northern white pine No. 1 com- 
mon item, which sold at $64.25 a thousand in De- 
cember last, is now at $64.93, and a Douglas fir 
item, No. 2 vertical grain flooring, 1x4-inch, which 
was down to $48.27 in 1919, up to $62.64 in 1920, 
down to $50.28 in December last and $46.83 in 
March, is now at $49. 


NEW HARDWOOD RATE BOOK READY 


MEMPHIS, TENN., July 25.—Distribution of 
the new rate book of the Southern Hardwood 
Traffic Association, which will contain 20,000 
separate rates from all points in central, east- 
ern, southern, southeastern and southwestern 
territory where its members have mills to all 
destinations in consuming territory will begin 
July 26. It will be supplied nonmembers at 


$5 a copy. 


TIMBER LAND SALES 


WHITESBuRG, Ky., July 26.—J. M. and H. T. 
Riley have bought several hundred acres of hard- 
wood along Chloe Creek in Pike County and will 
put in a mill this fall. William Hilton and 
others have purchased five hundred acres of tim- 
ber along Beaver Creek and will install mills by 
Aug. 15. J. K. Raleigh has bought several hun- 
dred acres of hardwood on the Poor Fork branch 
of the Cumberland River and will develop the tract 
this fall. The Kentucky River Hardwood Co., 
operating a mill at Quicksand, is negotiating for 
a large boundary of oak on Troublesome Creek, in 
Knott County. 


CENTER, Tex., July 17.—It is reported here that 
F. A. Stone, of Alto, Tex., recently purchased sev- 
eral million feet of timber and will build a sawmill 
with a daily capacity of 50,000 feet, and a planer. 
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Latest Reports on Lumber Prices 








Hardwood shipments continue in good volume despite the rail strike, altho there has been a perceptible decrease 


MICHIGAN HARDWOODS 





in orders placed during the last 























week. Prices continue firm on a basis of prevailing values. There have been some changes in quotations on birch. The following list represents pres- 
ent prices f. 0. b. Michigan mill points: 7 
FAS Selects No. 1 com. No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
we '§ 10.00@ 75.00 $ 65.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $ oye Te 
0.00@ 75. 5.00@ 60. y 00@25.00 $18.00@20.00 “85 f Te 
5/4 = 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 20.00@22.00 10/4 pest ey + yes 4 se'00 Het 10o0 Hath Stet ame 
6/4 — 80.00@ 85.00 65.00@ 70.00 B0.00@ 55.00 28.00030.00 20.00022.00 | 12/4 105.00@110.00 _90.00@ 95.00 75.00@ 80.00 43.00@45.00 °-.-.@..... 
5.00@ 90. .00@ 75. 55. y 33.00@35.00 .....¢ Se 95 130. G ¢ 7 
10/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 7 ee one thames a a a wees 
BEECH— ‘ Tee eS 
‘ . 0.00@ 85. 0. 5.00 45.00@ 50. .00@32.00 14.00@16.00 
5/8 _ No. 2 common and better 32.00@35.00 12.00@14.00 $44 rege 4 = rete 4 ps4 50. S00 ao Heth ttt 1b Bites 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 10/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 —75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 | 4274 105.00@110.00  85.00@ 90.00  70.00@ 75.00 43.00@45.00 18.00@20.00 
BircH— 14/4 115.00@120.00 _95.00@100.00 80.00@ 85.00 48. 00@50.00 ...4.@..... 
Or ) 4 
4/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 16/4 125.00@130.00 105.00@110.00 — 90.00@ 95.00 48.00@50.00 @.. 
5/4 115.00@120.00 85.00@ 90.00 50.00@ 55.00 26.00@28.00 16.00@18.00 | Sorr MarpLe— 
6/4 115.00@120.00 85.00@ 90.00 55.00@ 60.00 29.00@31.00 16.00@18.00 4/4  70.00@ 75.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 120.00@125.00 90.00@ 95.00 60.00@ 65.00 33.00@35.00 .....@..... 5/4  75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 125.00@130.00 95.00@100.00  65.00@ 70.00 38.00@40.00 .....@. 6/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 —130.00@135.00 100.00@105.00 70.00@ 75.00 43.00@45.00 -@. 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4 149.00@145.00 110.00@115.00  80.00@ 85.00 48.00@50.00 ..... ides soe ten tas Meee. 
Sort ELm— ; 4/4  90.00@105.00 ...... ee 60.00@ 75.00 . eee .@.. 
4/4  75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 25.00@27.00 18.00@20.00 5/4  95.00@110.00 ...... Ds kg 65.00@ 80.00 .@. « eaee 
5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 19.00@21.00 6/4 100.00@115.00 ...... snes 70.00@ 85.00 ee Seaans 
6/4  80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00 ...... @...... 85.00@100.00 ..... Ws wince .@... 
Business in both hardwoods and hemlock continues good. Prices f. 0. b. Wisconsin mill points remain unchanged: 
FAS Selects No. 1 com. No. 2 com, No. $ com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
wv 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $25. 00@30. 00 $14. 00@16.00 pri ttpnneion 
5/4 180;00@ 110/00 80.00@ 85.00 " 55.00@ 60.00 30.00@32.00 "16.00@18.00 | £44 * §ooq 15:00 * 60.00 65:00 * 35.00% 40.00 °22:00024.00 °12-00914.00 
6/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00 32. 00 16. 00@18.00 6/4 70.00 80 80.00 55.00@ 60.00  40.00@ 45.00 24.00@26.00 12.00@14.00 
tots 110.00@120.00 90. 00@ 95.00 60.00@ 65.00 35.00@38.00 16.00@18.00 8/4 80.00@ 90.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 12.00@14.00 
ASS WooD-—— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 42.00@ 44.00 $22.00@24.00 $17.00@19.00 | OAK— . 
6/4  75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 24.00@26.00 20.00@22.00 4/4 $105.00@110.00 $ 85.00@ 90.00 $ 50.00@ 55.00 $28.00@30.00 $10.00@12.00 
6/4  80.00@ 85.00  60.00@ 65.00  50.00@ 65.00 26.00@28.00 20.00@22.00 5/4 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00@32.00 12.00@14.00 
8/4  85.00@ 90.00 65.00@ 70.00  55.00@ 60.00 32.00@34.00 20.00@22.00 6/4 110.00@115.00  90.00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 
Bnece— 8/4 110.00@120.00  90.00@ 95.00  60.00@ 65.00 40.00@45.00 12.00@14.00 
4/4 $105.00@115.00 $ 80.00@ 85.00 $ 40.00@ 45.00 $18.00@22.00 $10.00@12.00 7 a 
Gt HENGE 8S 80% W.00 Gang 6090 ESET) TESTED | ye ge ke ayo. as 10 sg abit 18.20 
E y é ‘ x ; 1 = p 
8/4 118,000125.00 9 90, 00@ 95.00 60.00@ 65.00 30.00@32.00 12. 00g 14 00 = i “iy 000 33 33. 4 $ o. 0@ 4 $ = 31. oo $31 $31. 00033. 3.00 $3 $34. 50@36. 5 
oe eee isbcoo 160,00G108.00 . 80000 86.00 aeoomeres ce: 2x 8” 30:00 32:00 80.000 32.00 28.00@ 30:00 30:00032.00 83:80038,60 
nn ann — ' ‘ : ‘ ; —— @ieee. 2x10” 28.00@ 30.00 29.00@ 31.00 29.00@ 31.00 31.00@33.00 33.50@35.50 
iy 5 70. 00@ 75.00 $ 50.00@ 55.00 $ 40.00@ 45.00 $22.00@24.00 $14.00@16.00 | 2X12” 29.00@ 31.00 30.00@ 32.00 30.00@ 32.00 32.00@84.00 34.50@36.50 
75. + 4 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 15.00@17.00 Merchantable, $2 less than No. 1. 
o/4 Beene Geta Buen Gieae i ogni | ee *- 
8/4 r 00@ 65. .00@ 55. r ’ 5 
10/4  90.00@100.00 75.00@ 80.00 65.00@ 70.00 A8.00@48.00 sel Select No. 3, $8 less than No. 1. 
12/4  95.00@105.00  80.00@ 85.00  70.00@ 75.00 40.00@45.00 ab No. 1 Mantocn Beunee, 818~~ 
a aaa @ $ 40.00@ 45.00 $20.00@22.00 $14.00@16.00 a oneal i nel aol 
ve $ 65.00@ 75.00 ......@...... 40. 00@22. . . 1x 4” $25.00@ 27.00 $ 26.00@ 28.00 $ 28.00@ 30.00 $30.50@32.50 $27.00@29.00 
5/4  70.00@ 80.00 +Qieeeee 5.00@ 60.00 25.00@27.00 15.00@17.00 | iy g” “27.50@ 29.50 28.50@ 30.50  30.00@ 32.00 32.50@34.50 29.00@31.00 
6/4 75.00@ 85.00 ...... | 45.00@ 60.00 25.00@27.00 15.00@17.00 1x 8” 28.50@ 30.50 29.50@ 31.50  31.00@ 33.00 33.50@35.50 30.00@32.00 
yr pes <4 teens 4 seeees Hy - cos oa = * 15. — 00 | 4x10” 29.50@ 31.50  30.50@ 32.50 32.00 34.00 34.50 36.50 31.00 33.00 
12/4 85.006 95.00 -.....@ 2... 55.00@ 60.00 $5.00640.00 |....@...., | 212” 30.50@ 82.60 31.50@ 83.60 53.00 86.00 35.50@87.60 82.0003¢. 
Harp MaPLe— Merchantable, $2 less than No. 1. 
4/4 $ 72.00@ 80.00 $ 55.00@ 60.00 $ 42.00@ 47.00 $27.00@30.00 $ 9.00@11.00 No. 2, $4 less than No. 1. 
2 BEE BH BEG EH BEG Re ERE ILEEG | Kattrsuthtn ane toca 
6/4 : B E ; : F 2 J i i a 
8/4  80.00@ 90.00 60.008 65.00 50.00@ 59.00 30.00@32.00 11.00@13.00 a ne ge 9 spay Moe pi A soggy — 
10/4 90.00@100.00 75.00@ 80.00  60.00@ 65.00 40.00@45.00 “eae x4” and wider, 6’ a ger, No. 3 hemlock, gh, ‘ 
12/4  95.00@105.00  80.00@ 85.00  65.00@ 70.00 40.00@45.00 :....@..... 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15.50 to $16.50. 
St. Louis, Mo., July 24.—The following are cur:nt quotations on southern hardwoods f. o. b. ee er Ohio, July 24.—The following are 
. a ’ ’ . 
oe ve 5/466/5 on 4/4 5/4 &6/4 8/5 average prices, Cincinnati base, obtained for 
x Qtrd. red: adiaie Metals Citi oak flooring during the week ended July 15: 
ag al eee Cette Se: eee $105@110 $115@125 $125@135 4Bx1%” 4Rx2Q"” 4¥x2%” %x1%” %x2” 
No 1 com.. 6i@ pi No. 1 com. and Clr. qtd. wht.$140.00..... $144.06 $102.20 $102.84 
No. 2 com... 35@ 38 42@ 45 18@ 50 ite ee dl Sac G. eee 104.36 
Plain red: a ae 55@ 58 61@ 66 68@ 71 Sel an Re maa yd 65.00 
PAR scnvwels -#100@105 $110 $105@110 No. 2 com..... 34@ 36 «37@ 39) «= 42@ 46 | Cir, pind wht. 99.94 11.«103'85 «78.08 73.24 
No. 1 com.. on 65 65@ 70 W@ 75 No. 3 com..... 18 22@ 24 .22@ 24 | cir. pin. red. 81450 |... 100.54 66.04 65.34 
No. 2 com... 300 32 34@ 36 42@ 44 Sound wormy.. 30@ 32 37@ 39 39@ 41 Sel. pin. wht. 82.78. ..... 90.41 59.97 59.05 
Plain sap: Sel. pln. red. 80.80 «...«.. 90.62 56.83 57.58 
nage ieseens $ 44@ 47 $ 47@ 49 $ ee | 59 PLAIN RED OaAKkK— + 1 com... 52.09 61.25 ep yates 39.83 
vo. ... 80@ 33 2@ 35 oa oe es em BIOs Se ODEs. Serie: Mawes MS a Wanita ences 
No 2am... W@W@at sg an Sse oF BAS ........,$100@105 $105@110 $120@125 tines ; 
areal sel. ........ 55@ 58 60@ 63 66@ 71 MAPLE FLOORING 
FAS 44@ 47 $ 47@ 52 
eesene hist = 2 Se 2 No. 2 com..... 34@ 36 37@ 39 «42@ 44 
No. 1 com..... 35@ 37 387@ 40 Current prices on maple flooring, f. 0. b. Cad- 
No, 2 com... 30@ 32 32@ 35 PoPLaR— illac, Mich., basis: 
QuaRreReD WHITE OsK— FAS $110@115 $120@125 $130@135 Face— Clear No.1 Factory 
eae ae $140@145 $150@155 Saps & sel.... 77@ 82 80@ 8 90@ 95 | 3/8 x1% &2”...... $ 60.00 $45.00 §. 
° . No. 1 com..... 48@ 50 53@ 55 68@ 65 ! 13/16x11%%” ......... 85.00 68.00 25.00 
Bel, ..+.++.- 65@ 70 T@ 80 90@ 95 No. 2 com. A.. 32@ 34 383@ 35 33@ 35 | | x20" 10/2202! 87.00 77.00 33.00 
QUARTERED RED OaK— No. 2 com. B.. 23@ 25 28@ 29 28@ 29 OE hi ww ch 95.00 85.00 35.00 
1S ps $110@115 $115@125 $125@135 . a 85.0 75.00 40.00 
No. 1 com..... 58@ 60 62@ 67 75@ 80 | Sorr MaPLe— 17/1632 4 CGR ee 100.00 90.00 40.00 
No. 2 com..... 388@ 41 48@ 51 55@ 58 TOS TUR: 5005s $40 $45 eg TS shes tere 95.00 85.00 45.00 














JULY 29, 1922 


AMERICAN LUMBERMAN 7S 





“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati 


» Ohio, July 24.—The following are average prices, Cincinnati base, quoted on Vir- 


ginia, West Virginia, Kentucky and Tennessee hardwoods today: 











VALLEY HARDWOODS 


Cincinnati, Ohio, July 24.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 


























4/4 5/4€6/4 8/4 : 4/4 5/466 /4 8/4 GuM— ad a] - 
Quasenis Cantus CHESTNUT— dena. _ P gma > .> ase weiss 
‘ . leas rd. No.l com. T5@ 8& 5@ ¢ 
: | J. REE $120@1 25 125@130 $125@130 ad . ) 95 @125 20a 
FAS ......ee. $140@150 $150@160 $160@170 | No. 1 com... 2. joa 1s Ia 80 73@ 80 | Plain red FAS. 110@115 125@135 130@135 
MOIOGER ya sieac bs 105@110 110@115 115@120 No. 3 com..... 18@ 20 20@ 21 20@ 21 “aa. iets 60@ 65 75@ 80 85@ 90 
No. 1 com..... 70@ 75 80@ 85 85@ 90 Sd. wormy and ’ an es: Cre Se 5@ 
No... 2 COM. <<: 43@ 48 538@ 58 58@ 63 No. 2 com... 30@ 32 32@ 35 35@ 38 ah Pa to 17” 55@ 60 i @ 
Sound wormy.. 40@ 45 50@ 55 60@ 65 Sd. wormy and Sap FAS, 6” "& la ee, eae 
No. 1 com. 7 ae = 9@ 52 528@ 55 
QuarrereD RED OaK— and better... 35@B8 42@ 44 42@ 44 | gap No. icom. 32@ 35 34@ 37 S8@ 40 
COP cavaenks $115@120 ...@... ...@... | Marts Sap No. 2 com. 28@ 25° 24@ 26 24@ 26 
NG. § €Om...... COG G6 .60@iews xo e Gans FAS $ 75 x CorTTronwoop— 
Se ae 4 : = oe OTe 75@ 80 $ 85@ 95 $ 90@100 TAG gn . ® 
No. 2 com..... 40@ 45 ...@... ...@... oe ees *** 50@ 55. 60@ 70 65@ 75 FAS, 6” & wadr$ 55@ 60 $ 60@ 65 ...@... 
PLAIN WHITE AND Rep OAK— No. 2 com..... 32@ 35 35@ 40 «=—40@ 45 No. 2 com..... 30@ 33 32@ 35 : ee , 
Boxboards, : 
MMS eaiieaews “e's ar + $130@135 vig WRK @ 
Selects 2.2.00. 85@ 90 90@ 95 90@ 95 | FAS ......... $110@120 $115@125 $120@125 tou wen a 78S 
No; 2 COM... 70@ 7 730 78 75@ 80 NOs 1, COMM 5 5.6: 60@ 65 65@ 70 TO@ 75 Q Ww ‘ 0@ 6 ...@...  ..-@... 
No. 2 com..... 42@ 47 483@ 48 45@ 50 No. 2 com..... 353@ 40 40@ 45 42@ 45 5 See 11n@12( eaentee 6108 
No. 3 com..... 20@ 22 25@ 28 28@ 32 veeeeess -B115@120 §$120@125 $125@130 
Seanad wormy 45@ 47 5b>@ 60 55@ 60 BrEECH— ONCE occ ccine 90@ 95 95@100 100@105 
— “ RS Sikseed $ 75@ 80 $ 80@ 85 $ 80@ 85 No. 1 com..... 60@ 65 65@ 70 10@ 75 
PoPLAR— No. 1 com..... 40@ 45 45@ 50 45@ 50 Q a . pana at ae 42@ 47 47@ 52 52@ 57 
‘ No. 2 com..... 25@ 30 30@ 35 30@ 35 UARTERED RED Oak— 
rn $115@120 $120@125 $122@130 Pcscetigins - _— —— pai OO ae ee 
Saps and _ se- WHITE ASH— No. ct. ee BGG GO we @ces «ec @icce 
Cl Cee 85@ 90 90@ 95 95@100 |: 1, eee $ 85@ 90 $ 95@105 $100@110 No. 2 com..... 38@ 48 ...@... ...@... 
No. : COM. . - + aa 65 ce 70 $7@ bE No. i com..... 50@ 55 pe 85 85@ 70 Prats WHITE AND RED Oak— 
No. 2 com. A.. 37G @ 45 @ 45 No. 2 conm..... 32@ 35 G 2 @ 45 Oe wdwecaewes 100@105 $105@1 0 
No. 2 Com. B.. 26@ 28 27@ 30 27@ 30 | yiovony—_ . - Selects... 1... wS@ 80 80 8S * 850 90 
Panel and wide, - 7 ” » ni 1 N». 1 com..... 50@ 55 + 55@ 60 60@ 65 
No.1,18 to 23” 155@165 175@185 180@190 AS s ccawe uss ...@... $110@120 $110@120 No. 2 com..... 32@ 36 35@ 38 37@ 40 
Boxboards, No. 1 com..... ---@... 70@ 80 70@ 80 No. 3 COM... 20@ 22 23@ 25 25@ 28 
13 to 17”... 115@120 ...@... ...@... No. 2 com..... @ 35@ 40 35@ 40 . ee 30@ 32 33@ 37 35@ 38 
WALNUT— pL.AR— 
ASSW — j | dl BAe ee 90@ 95 95 ( 2105 
— FAS .........$240@250 $250@260 $260@270 Saps & sclects:’ 706 7 * Tho ao * seg os 
POS. kcwcccees $ pe 85 $ 85@ 95 $ 95@100 | re 155@160 175@180 180@185 No. 1 com..... 5O0@ 55 5@ 60 60@ 65 
No. 1 com..... “=< 50 50@ 55 55@ 60 Oe 2 COM «4:0 110@115 5 120@125 125@130 No. 2 com. A.. 33@ 36 35@ 38 38@ 40 
No. 2 coit....... 32@ 34 387@ 42 40@ 45 No. 2 com..... 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22@ 25 25@ 28 28@ 30 
The following are current f. o. b. Chicago | YELLOW CYPRESS— The following are the prevailing redwood 
prices on cypress: ~— 4/4 5/4k6/4 8/4 prices, f. 0. b. Chicago: 
PAS ....<.20+..8 90@ 95 $105 $120 a 
oo orn Selects 120200102 75@ 80 85@ 95 95@100 Bevel Siding, S1S2E 
ew Gr s Paster NOs 2 SHODi. 5 ows 47@ 50 60@ 65 68@ 7 —Clear— - -_— ---— B 
A oe ae Random Widths— Bria /20' Bam , on" 
Factory Not - 40 = 3°-7 8/20’ 3°-7" 8/20 3/20 
Tank FAS Selects Shop Box Peck ong eae gl bn : 42 og _ lees ¥ 
4/4 ...$118.50 $106.50 $ 76.50 $46.50 $27.50 $26.50 Nov 2 com..... 20 28 3U , et SS tee ‘ $33.25 
5/4 ... 123.50 111.50 86.50 56. 50 30.50 28.50 Ne. teem. No, 200m. | 275. °°°°°**: - oa ry : 38.25 
6/4 126.50 114.50 89.50 59.50 29.50 28.50 | 1x 6 & 8”............ cece $38 $30 gi seh es meen < 37.25 
8/4 135.25 122.25 97.95 ag 31.95 29.95 4x16-%.40".................. 47 28 i abe le — thi an 10 percent 3- to 7-foot; balance 
Or 92 OF 79 6 S-foot ane onger 
10/4... 141.25 128.25 103.25 73.25 ..... 0 eee _ Per oneetled inuiiee: aante 
12/4 ... 141.25 128.25 103.25 73.25 ..... ..... se ; 
16/4 ... 34625 19008 T0895. 78.95 2.5. .2ves St. Louis, Mo., July 24.—The following are Bungalow Siding, 
Boards current quotations on cypress f.o.b. St. Louis: eae 
No.1 No.2 No.3 4 
ied Wb Bleed canna ened $51.50 $36.50 $29.50 | GULF COAST RED CYPRESS— ete 
ho, $2s, > ee pone New Grades 
Clr.-heart’ A 3 D Factory 
1x 4 to 12”.$108.00 $ 98.00 $90.00 $80, 00 $62.00 Factory 
ix 2 to ii” Tank Selects Shop Box 
spe. widths 108.00 98.00 90.00 80.00 62.00 Gf® wcccvcces + sQhSht® $4075 $42.76 $24.75 
PRES ca ccans 115.00 106.00 98.00 88.00 69.00 Lo Sorry eorne 126.75 83.75 53.75 27.75 
For 5/4, add $5 to above prices; for 6/4, add RMA ie ee at gts 129.75 86.75 56.75 27.75 ad $2 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D”’ grade, See eee 137.75 94.50 64.50 28.50 . sir 
add $3; for 8/4, add $6. 10/4 Se Serie | 142.75 104.75 74.75 ..... Finish—Rough—S2s or S4S 
RADES— MER So 314 aw Runes 142.75 104.75 (cb ee --——Clear- iiepecma ne B 
a Se ~~ 7 iC 1c gee eee 147.75 109.75 79.75 ..... 8/20’ 8/20’ 8/20’ ‘8/20’ 8/20’ 2/20’ 4/20’ 
No. 1 No. 1 No. 2 Pee FANCG 4/4 6 os ceria cimnvivees¢ soe Wi it! 1" 1%-I2"” 2” 1” (Ya-1%2"” 2” Tad 
FAS Selects shop common common Finish, S1S $2S sangeet $87.50 $94.50 $9250 $80.50 $87.50 $85.5 
4/4...$105.00 $90.00 $55.00 $45.00 $32.00 m—«—_—£s.  & ‘ - Beas, Tab hse tkD *Enee dene eae Thee 
5/4... 110.00 95.00 67.00 45.00 32.0 ae ard Meaeaiae, | Gk eae “=> p ii ee asad 91.50 9850 96.50 84.50 93.50 91.50 7650 
oi 110.00 95.00 67.00 45.00 32.00 | 1X4--10” .$106.00 $ 96.00 $ 88.00 $ 78.00 $60.00 | he 1110.11. 1.50 98 50 96.50 8450 9150 89.50 7650 
83/4 120.00 100.00 75.00 50.00 3900 1x12” .... 113.00 104.00 96.00 86.00 67.00 8” ........ 91.59 98.50 96.50 84.50 93.50 91.50 7650 
“** F809 06 110.00 80.06 50.00 3900 1x14” .... 126.00 116.00 108.00 105.00 ..... 10” ........ 92.50 99.50 97.50 8550 94.50 92.50 7750 
10/4... 130.00 ).0 09 ae bg 1x16” 136.00 126.00 118.00 115.00 BS” ecsacacs 95.50 102.50 10050 88.50 97.50 95.50 80.50 
12/4... 130.00 110.00 $0.00 50.00 35.00 2 aes e ‘ et a 1 to 12”.... 91.50 98.50 96.50 84.50 92.50 90.50 76.50 
ommon Grades, Rough 
1x6 B10" 1x12” 1” random No. a No. 2 No. 3 Short Finish—Rough—S2S or S4S 
No. 1 common...... $50.00 a) ere BEG 1G “ncksie ices c cence $48.7 75 $33.75 $26.75 Se 
No. 2 common...... 35.00 rv | oe RU ceed adéndwamewaawan 55.75 38.75 26.75 a= 7 Nene Ps 1% & 1% "— ’ —_2”, i , 
i a a ree $28.50 Flooring, Ceiling, Shiplap, Drop Siding Wiath— 3’-476" 5'-9" 3-476" 5-9" 3/-4°6" 57-9 
YELLOW CYPRESS— A B Cc C&Btr. D 3.& 4”. .$47.50 $57.50 $54.50 $64.50 $52.50 $62.50 
Factory 1x4, 6 & 8”. .$105.50 $88.50 $79.50 $84.50 $61.50 5 & 6”. . 49.50 59.50 6.50 66.50 bry 50 64.50 
No.1 No.1 No.2 | 4x48 6" bev. | eee ae ee 
FAS Selects shop common common Ce 49.00 42.00 37.50 ..... 27.00 77 ESE dabei 67.5 50 7750 74.50 8450 7250 8250 
4/4 ....$ 95.00 $75.00 $47.00 $33.00 $27.00 3ungalow bev- 51.50 61.50 49.50 59.50 
5/4 .... 105.00 85.00 60.00 35.00 29.00 eled siding, ~~ oo eo ae : 
6/4 .... 105.00 85.00 60.00 36.00 29.00 from 14x8 52.: 49.50 19.50 47.50 o- 
8/4 .... 110.00 90.00 70.00 38.00 31.00 & 10” stock 71.75 62.75 ..... 59.00 ..... 50 53.50 63.50 51.50 61.50 
Boards No. 1 Cypress Pickets 59. 58.50 68.50 56.50 66.50 
1x6” Ix8” 1x10” 1x12” 1” rand. 14%x1\%” 11%4x1%” 1x3” 5 0: 69.50 79.50 67.50 77.50 
No. 1 common. .$40.00 $40.00 $42.00 $48.00 ..... A FEIT eC ree $25.75 $38. 25 $45.50 s a Sees eee 12 91 Be 50 apd 
No. 2 common.. 32.00 32.00 34.00 36.00 ..... OD corn aia cite na ae 29.50 43.75 52.00 sebelah Mle = eh eae 3.50 56.5 
PEC ci ccadenes Shdew 666086 Beeus cones -00 Panel Steck, 8” and Wider Other specified lengths, add $2. 
ae aa es” hy” y Shop, Rough, or S2S, Random Width and 
Cincinnati, Ohio, July 24.—The following are | $45.25 $5 3.00 — $68.00 $84.75 Length, 8 to 20’ 
¢ . a 
average prices today f.o. b. Cincinnati: ee aus ” A ce 4a”—s«B&br 
RED CYPRESS— YELLOW CYPRESS— 5” &wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
Rules of March 18, 1922 4/4 5/4 6/4 8/4 10/4 Short Stock, “A” & Better, Rough, S28 
Factory BAG. ccccccsnss $85 $00 $60 $160 S415 S4S, or T&G 
Factory OS ere 70 80 80 85 90 a i i 
Selects Shop | No. 1 shop........ 42 60 60 65 70 ee eile tnoen 
Eo ees wie alae ecto e C8 MOE e €s HOw $74.00 $44.00 No. 1 common..... 30 35 35 35 aaa 20-40” 42-54” 54.96" 20-40” 42-54” 54-96" 
Finish—S1S or $2S No. 2 common..... 22 25 25 28 Witte. ~ : 
fs a 3 & 4”....$37.50 $44.50 $54.50 $44.50 $51.50 $61.50 
1x4 to 12” oa B O D = 1x8” 1x10” 1x12” BAe stare a 39.50 46.50 56.50 48.50 55.50 65.50 
? ” cA fF, ry a4 5 
incid. S28,.$106.50 $96.50 $9050 $78.50 $60.50 No. 1 common....... $36.00 $36.00 $37.00 $44.50 | & 00 an 42 Ss 4. Sa ae 
Common Grades, or No. 2 common....... 26.00 27.00 28.00 30.00 10” _...... 55.50 62.50 72.50 64.50 71.50 81.50 
No. No. 8 Peck WS saa 57.50 64. 50 74.50 66.50 73.50 83.50 
DS Pei icneet co mbwscnes $43. 00 $31. 00 $25.00 BY SERGOME is ccc heim cies eweaetacwadadads $20.00 S to 6 34.50 50 51.50 43.50 50.50 60.50 
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SOUTHERN PINE 


Jacksonville, Fia., July 24.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended July 15: 









































Week ended— July 15 July 8 Week ended— July 15 July 8 Week ended— July 15 July 8 Week ended— - ‘ July15 July s 
Flooring aj oN on Bébettr— 
1x4 No. 1 com.... 37.10 ..... 1x6 ete — eis 5/4x12 D4S 59.00 
1x4 B&better ..$43.50 $40.86 No. 2 com.... 15.50 20.90 } - 2 com. 22.25 21.65 oy 3 ~  Se@eeeeaeer 45.00 . 
No. 1 com.. 37.80 35.63 No. 3 COM.... «+++. 8.00 > 3 com. 14.00.2006 —i—. : es 
No. 2 com.. 16.50 19.62 Pex8% ag gd ee rs 35.00 1x6 hn ix 4 D48 37.00 
No. 3 com. and No. 1 com.... 32.00 30.00 B&be Se ee ee 21.00 1x 6 D4S8 BRAee Ae 3650 ribcon 2 aye 
<<" nae 9.50 7.00 BO, 2 COM. 602 20 scses PAO; & COIs wa:5.o1sia-e-s 18.25 oh «iia ttt 37.85 eoeene 
5/4x3 B&btr. heart %ex3% B&better .... 27.00 25.76 | %x6” Square edge— hae. ee | eee 
: 58 No. 1 com.... 21.50 20.00 B&better 26.00 24.45 0. « common— 
face «ee vores 58.00 . 5 No.1 50:50 “) ee 9600 ..... 
1x3 B&btr. rift........ 70.00 No. 2 com.... 11.50 10.50 0. 1 com.... OD Wanelwie's 1x 4 D48 19.00 
1x3 B&better 52.50 Meh ek 54x4 No. 1 com.... 35.00 ..... No. 2 com. 1000 8. 000% is D48 ie este OR or “i = OC 
oe ee. No. 2 moe eer x Be tececeee 65 25.00 
No. 1 com. 42.50 41.94 Roofers ix Spee ........ 24.00 ... 
No. 2 COM...» .+-0- 18.35 rtit ion x6 io, 2:COm.5:. STOO 625 b05 Ixt0 DAS .....00 ot 
No. 3 com. and 1x4 Babetter 45.00 46.00 No. 2 com.... 21.00 23.00 ix & Shiplap ..... 22.50 19.00 
PEE beeen. c's womens 16.50 No. 1 com. BOD sases No. 3 com.. 14. - Seater No. 3 common— 
1x2 B&better .... 02... 45.00 1x6 B&better 45.00 ..... 1x8 No. 2 com. 17.5 19.00 ae a (rr | ee 
No. 2 COM.... cece 35.00 No. 1 com.... 37.00 ..... Boards Shingles 
”» OU 7 
1x6 No. 2 com......... 22.00 No. 2 com.... 18.00 ..... B&better—_ 4x18 No. 2 pine... ..... 1.40 
Lath — Siding 1x 5 D4S ........ ...-- 50.00 4x16 No. 1 pine.. 3.50 es 
1x6” Novelty— REA BPAES 9.4:4)0 wee: eave! 5% 49.50 4x16 No. 2 pine.. Pee. nese 
4’ No. 1 std. pine. 4.10 4.75 B&better 38.50 38.25 he ee eee 54.00 No. 1 cypress..... 4.50 
4’ No. 1 std. green..... 3.50 No. 1 com.... 38.50 39.37 SIGE GS TPES a 6:6: 6.0-096, ww 08 51.00 4x18 Prime cypress..... 2.50 
The folowing f. 0. b. mill prices are taken from sales reported during the week ended July 22 in the sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- 8a8 Alez- ming- ties- 8a8 Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Mtss. Mo. 
Casing and Base 
x3” EG B&better HOT 8G 66.77 . 67.75 | B&better : Dimension, S181E 
et. ee an MOOD... Eo | ee eer 61.93 67.00 66.61 61.23 NO}: 2p M2 EO ooo ies er a ar 
pubaiten. haart "* 8900 ..... 02! SANA HO". iccciee ie 0 ¥i0-0:5 59.78 ..... 59.00 63.46 48 teense 26.53 geen 21.38 25.37 
_ pre coke sths 55.52 Fencing, S18 nine "2 ae 
et © teensnes wear ee s+ | No. 1, 1x4”, other Igts. 31.02 81.18 | No. 3, 2x4” ....... ve | Seen 
coerce eees eveee ov. eeeee ec eeee 6” 6’ erasers aati a « ” © 
FG Ba&better 58.85 54.34 8.88 61-72 aes Oo ae Hats EE meta ecient 
sh Gighgn Goma hice. pees: pieces ; 9 : ee saan oe ; aise: ae eee. 
a eo ee ee hee anne 15.71 15.00 20.00 18.59 2x4 to 12” ...... 12.25 12.50 12.81 
NOy RD: wicuscss 24.00 18.19 ..... 23.45 1x6” |. 20.76 21.17 21.91 21.08 Longleaf Timbers 
en igs SE DL MOBY: os cera siawiedvers:ees : : 21; 4 
cae Te Me Sev cce cs howe tees eee (yh ere No. 8 (all lengths)— No. 1 Sq.E&S S48, 20’ 
~peganuulaades Re 5... Shee EOE 11.74 ..... 14.25 11.24 and under— 
| oe phe sees IRE” skies onaseaiiscte 15.00 14.00 15.08 15.71 Br ete e eee e teens 25.55 25.29 
D ctccrioneren, sence veee BIB Boards, SIS or S28 ie. Sar nsindiseearhaes $2 on Ho 
No. 1 ......-- 48.00 oo No. 1, 1x8”, 14 and 16’. 28.89 EP csanaieeioueeee 34.25 
ND, 2 ssvvcave aise specs MADD. 6855's Other lengths... 32.34 sceeies | UDOT , 
PG B&better ..... 47.45 43.95 48.02 46.43 1x10”, 14 and 16’ .. IO Shortleat Timbers 
SB. wisib,b re 0.d8-88 47.00 a. Meme _acemer Other lengths... 34.16 42.75 42.75 31.77 No. 1 S4S, 20’ & under— 
DD. wigs cve iow wre. erers iiswk thee. mito. iOS . 1x12”, other Igts. 43.28 ; ses. MaOL BD oo Sisie 8H 8,089 8 ene ode ‘ 21.23 
No. 1 ........ 39.43 36.24 37.47 — No. 2 (all 10 to 20’)— BO. agenesis oe ernonies ’ 24.50 
i ee 22.50 15.28 16.48 22.33 En. eansime mineadies mater 21.87 20.54 22.36 21.95 
a 10.75 12.00 ..... BNE nccentepaevares 2243 20.55 21:51 22.09 | no 1, %», 4°... Pineter Lath a <2 ie 
1x6” No 2, C.M ecovevece 18.67 20.77 1x1é Fe heise chs ain Sateen te Mariela tare 23.70 20.37 21.50 25.26 No. 2 %”” a” ae : ‘s : ree : ro : 4.15 3.94 
ID, Bj. Tes wan as er 15.00 No. 3 (all lengths) : mages Ce eee oe : Sere ‘ : 
a 2 | eer ae RO PRR ces ‘ : Byrkit Pery ; 
Ceiling , ME: Faxnceernen ions 18.00 17.50 18.50 17.80 | 4 and @............... 5 11.92 
x4” B&better ........ .. 48.25 40.22 De antes cesgaeeenn 17.75 17.560 17.83 17.91 | 8,and 10’.............. 18:50 13.73 
No. 1 ...... eee 34.00 ..... Tada BY cxicecgixi suns 17.86 17.75 18.29 17.37 | 12’ and longer......... 18.50 ..... 12.88 
i eee 15.00 sie 15. ‘50 No. 4, all widths and Car Material 
<a eee vases OO TAD osss5e IONGTHE. ......5 v0wsacsas 7.00 7.00 10.25 (All 1x4 and 6”)— 
%x4" B&better ........ 37.74 42.00 44.59 36.73 Roofers B&better, 9 and 18’.. 50.00 60.00 
BES. oes ccwainwis 34.00 35.00 39.44 33.78 in oie 34.00 42.25 40 and 20" 52... Pee aes 52.00 54.07 
0 ~ rrr 15.75 15.63 16.44 15.51 No. 2. 1x6” ........... 20.67 20.67 5° & = pores BGO ksszs 
De 6. aGin Wee ae Sine 9.00 8.25 ‘ 1x8” : ee SRR. .. 21.28 21.53 Noe.. i, 3 and 38’ ..... vores 43.00 
%x4” B&be PE sxtivcnns sen 5 48.00 5’ & multiples..... BEBO ccccc 
NO: 2 csccrsreens 16.50 ..... Shiplap No. 2, random....... 25.00 ..... 19.59 
No 1).2x0% 446 46"... cscs 33.86 . 
Partition Other lengths... 31.23 30.30 No. 1, 2”, 9, 10, 18 ny 5 Decking 30.19 
ix4 & 6” Bé&better..... 45.00 ..... 49.37 1x10”, other lgts. alee 31.24 C il 
No. enon baawars 40.00 ..... : No. 2 (10 to 20’)— : : ar Sills 
D ccansweeeae wae. 25.00 25.00 eS eer. 23.19 19.77 21.59 22.30 | S4S, Sq.E&S— REE 
1x6” Babetter ae 53.25 ..... 50.34 are 23.00 22.00 21.00 22.09 8”, 34 to 36’......... mae ae: 
S ameraes aca 25.00 ee No. 3 (all netne— Up to ia’ 38 to 40’.. ears 2.09 
Sf se 17.78 18. ” 17.43 18.31 Up to 14”, 38 to 40’.. teens 54.00 
Bevel Siding 110” ee rr 17.32 oa Ae Car Framing 
% x6" ee ei ee 30.00 Grooved Roofing 8” & under, 20’ & — 25.50 
NO. 2 .. esses eeee 15.00 No. 1, 1x10”, other lgts. ates 30.79 Stringers. 
‘ > 00% net. 7x16 & 8x16"— 
Drop Siding ; ~ +. SISIE ' eS peiedeme rt 47.50 49.00 
x4 or 6” B&better..... 42.85 44.00 45.00 44.29 | No. 1, 2x 4”, 10 a iiaaMaas 20-33 80.00 26.74 
a renee 36.25 37.50 38.09 38.71 ee we 23.08 25. 
NOs BD. sew pgenisiaas 22.86 23.00 23.14 24.01 DBE coarse 26.78 23.70 26.52 i ATH 
NOr DS ive wonnkacs ve. 16.00 12:50 ..... - & “= as a7-68 29.33 CYPRESS SHINGLES & 
ae are . aN 
Finish 2x 6”, 10” ok soe S850 .s0-. BECO 28.22 Cincinnati, Ohio, July 24.—The following are 
B&better rough— rere 22.55 21.00 20.00 23.00 average prices today f. o. b. Cincinnati: 
TaG. £0) BR. cos ccecse 45.00 ..... BB. owicas 21.88 22.00 23.20 
IOBe aSausiws scons 41.50 50.57 18 20’, .... 24.62 25.40 | Rules of March 18, 1922 
PRO” csitseoattpeans Guten! cecese 6 OD 10’ to 20’ TRQ0 cs. Shingles 
xh Occ cece 55.00 ..... 57.00 Oe BAO ease 27.00 25.50 28.00 
ini2" hi : nian gipangee: See 55.00 aout or28 ‘ Mee: smia.mre's 25.67 24:00 25.06 Best Primes Eeonomies 
ey Oe | le BED seieiss _stesare DB srs 23.91 24.16 25.77 Bsc ticivlutirscitiaanereane $5.38 $2.18 ‘ 
of ES ae eee ws... 64.25 60.92 18 & 20’. nei OLE RU alg 5aio'4 0 slats Siete a 9 Sle 6.38 4.38 3.43 
fee 59.50 57.50 10’ to 20’ a co IS, od eed rar dae 6.68 4.9: 3.68 
5/4x5" & 10”......... ee ae. paras eed mre We cite Sih ecasioer nes Wan 6.68 4.93 3.68 
BYVERIS cc wicweestocos .... 68.00 IOP esse f 24.00 24.50 25. 
6/4 & 8/4x4". 200.2... 59.50 ..... ere 26. vise 24.13 26.90 ’ Lath, %x1/2 
6/4 & 8/4x6”"......... osece Ol44 16 AG BO". cs 26.91 28.24 | No. 1, 4-foot No. 2, 4-foot No. 3, 4-foot 
6/4 & 8/4x5” & 10”... 64.50 65.67 10”. to: 20" |... ae $9.05 $8.55 $4.05 
6/4 & 8/4x12”........ 69.50 69.20 OxID9 NO! ccs 27.00 30.35 at 
3 BOY eee 27.35 25.31 27.95 
1B&better Surfaced— > 6 
Bn oecccerete Ge 30.25 26.69 30.25 WES AS GS 
= KBR ede rwepipsy ors 51.53 51.00 eed be & 20’. isin 27:88 30.88 T CO T LO 
S.” 6absumivanen cis che 51.48 49.00 ..... 53. , oS aie 94.50 .... = " 
ees. 52.15 51.00 5692 53.92 | no. 2, 2x 4", 10" 5497 (1. 23:39 24°51 Seattle, Wash., July 22.--The — of oe 
1x5 and 10”.......... 58.29 56.50 60.88 61.50 92? cas 3455 22:95 2280 23.23 | ging operations is about 80 percent. Quota- 
fee ec etameet tr tats 56.28 64.12 60.25 ' ou 8 pens 25.26 ..... 22.69 238.44 | tions: 
x4 to Ces Ki heee 63.58 ..... » OO". .s0se 2200 co moma ci Ww - 
5/4x6” Nea bercete adnate hse noeeel MEMOS. sas 2x 6”, . “4 eh as 20.00 ..... 17.00 19.96 Fir: No. 1, $25; No. 2, $18; No. 3, $13. 
o.- Pury ieee ee “. i — BO, cusitates 20.138 21.25 17.00 4 Cepar: Ten percent base, $22. 
Vf 4x5” & 10”... 25 62.56 .... eens et 21. 18.00 18.57 ; a 7 
IL: | ill renee 40.20 GB.RO so0s hy 20’. wee 21.00 cece OL HEMLocK: No. 2, $14; No. 3, $12. 
1% and 2x4 to 12”... wisee-s Sfecas) Oe a he |) ane sae 19.00 20.75 Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 
BERG COURS 50:8:0:0:6.0% 0:0 er ne ee 23.08 19.87 22.12 
6/4 & 8/4x6"......... ee ..... ere 24.43 21.00 ..... 25.11 
ra & Pane 10”... 65.00 98.66 20%. cece, ROO: scene SOL [Special telegram to AMERICAN LUMBERMAN] 
Cc Bathe og haya et ci 2x10” = odio Pee) Mea. apa 22°00 Portland, Ore., July 26.—Log quotations: 
EY ar 42.00 a | eee 23.00 | 19.94 20.98 Fir: $22, $17 and $12. 
| ee §1.00 ie 23.95 . 21.96 25.20 CEDAR: 0. 
eS Ue. | ceed WOO excuse Gabon 13620"... sense 6 -_ brasil’ EO HeMLOocK: $10, $9 and $8. 
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The following are current f.o.b. mill prices on Arkansas soft pine for the week ended July 21: 
Flooring Fencing and Boards Pave Dimension S&E bigs Ceiling and Partition = 
edg ain— ¢ . a No. 0. 4” 
ee 18, se ; No.1 No.2 No.3 | 12, 14, 10, 18, 12, 14, 10, 18, Ge Ge Ge ten 
B&D aac ene SALE ES Ee 575.00 G15 | LX Be cee cere eens $29.50 $15 5. 25 $12.00 16 b0 16 50 B&better . .$40.50 $41.75 $44.75 $49.50 
hd $75. Ul.co REO - coscas inekes 31.50 0.50 17.00 ” , os nage a a 34.5 36.50 38.00 41.00 
WE 6 pis scse websawnbaaes se 58.50 MM a ye Pare 32.25 53. on 18.25 26.00 $28.00 2x 4 $23.00 $25.50 No. 2 i " 20. 1D ee 
OP eee cece ence e eee es 54.250 49.25 | 4x10" ooo eee 32.25 23.50 18.50 23.00 24.50 2x 6” 20.00 22.00 | UT ttttttts aca 
Flat grain— BY sce uc cc dene, 41.50 25.50 19.50 | 26.00 28.00 2x 8” 24.25 28.00 Lath 
cumin a as 25.7% 27.75 2x10 24.00 26.00 ik ao 
DOCTOR 2... ccvcsessescce ol.o fo H —" °6 28.5 9 ” 24. 26. i i No. D 
| aig gealbea erat 40.00 37.25 Finish—Dressed — a ced ee $5.25 5 
PLR sisncaevececvevacs 21.25 21.50 B&better C = 
ete: ana thie 1X4” ....cccceeeceeeseeeeee$57.00 $50.00 S2S&CM—Shiplap Molding 
Ly a COLT Ee 61.25 54.06 No.1 No. No. 3 | 1% and under.........31 percent discount 
B&better Dee. We Be ee bcdsaesenccas 66.00 57.50 RG = hea uceduwws $33.00 $22. FI $17.25 1% and larger........ 
S| eT oP Renee ee $68.50 | 144/114, 2”x4 to 8”......., 70.00  ~ielaiaeeseortats 31.50 23.25 18.25 | ——— - 27 percent Gieceunt 
1a Sa ee He Siete es GE 72.50 | 1%, 114, 2”x5, 10, 12”..... 73.50 SON ease datas 2.50 23.25 18.50 **None sold. 














NORTH CAROLINA PINE 


Norfolk, Va., July 24.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 








Edge, rough— No, 2 & better No. 3 Box Cull & red heart No. 2 & better 
re RRR ert Rape $50.50@52.50 $32.50@34.00  $22.00@23.00  $19.00@20.00 Lath, No. 1.$ beet tg Roofers, © $26.00@27.00 D4S, 6” ..$56.00@59.00 
CT TREE eran 55.50 @ 58.50 35.00 @37.00 23.00 @ 24.00 AK ee ; No. 2.) 3.25@3.75 *. 26.50@ 27.50 8” 58.00 @61.00 
WE Cee mamas 58.50@61.00  37.00@39.00  23.00@24.00 weee@.... | Factory, 2". 26.50 @30. .00 10": 27.50 @28.50 10” .. 61.00@64.00 
SE hicctincccuss 61.00 @ 64.00 41.00 @43.00 awe wees a ee Sizes, 2”.... 22.50@25.50 12”. 28.50@ 29.50 12” .. 66.50@71.00 

Rough — Finished widths— No. 2 & bett No. 3 

eseneer eee 56.00@58.00  36.00@38.00 26.00 27.00 22.00@ 23.00 | iooring, i2x2% and 3” rift cndamaan = ear 
Benga: 58.00@60.00 — 38.50@40.50 27.00@28.00 23.00 @ 24.00 ae ao" sbeeSe iy @ 80. ~--@ --.- on Os: 
| ae eetecl, attcioe te 64.00 @ 66.00 43.00 @ 45.00 28.00 @ 29.00 24.00 @ 25,00 fe ONG DU co ete ween 53.00@59.00 — $42.00@ 44.00  $22.00@24.50 
CON BOs cealstaddtecesudawes 34.00@35.50 25.50 @ 27.00 14.50@ 15.5 
Bark strip partition, 7 0 on ae . -50 
Bark strips, Nos. 1 & 2..$34.50@35.50 Nos. 1 & 2.............. $41.00 @44.00 | We +e TAS RTE ARETE RTOS S 35.75 @37.00 = 27.00@29.00 = 15.50@ 16.50 
i a 12.75@13.75 Cull red Fos WAG daw seas wees 11.25 @ 12.25 DNGRGNi CANO cae esiweceneeds 13.00@ 59.00 42.00 @ 44.00 22.00 @ 24.50 

Duluth, Minn., July 26.—Northern pine lumber and dimension stuff are firm and prices are unchanged. (uotations f.o.b. Duluth follow: 


COMMON BOARDS, ROUGH—- . FENCING, Rouci 
6° 8° 10’ 12’ Lhe’ 18" 20° a 8’ 10,12&14' 16’ 18420’ 
NOe De Bt iadssee $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 7a a $60 $64.00 $68.00 $70.00 $70.00 
00? os cae 66.00 68.00 74.00 74.00 70.00 76.00 76.00 AE oi ciranee' cet 4q 50.00 52.50 55.00 55.00 
1 i eae 72.00 75.00 81.00 $1.00 75.00 76.00 81.00 ) eS 3? 40 32.00 34.00 35.00 34.00 
ING: Se SF ck cian 49.00 51.00 54.00 57.00 55.00 58.00 60.00 A NINN Boo ccc aa 57.00 59.00 63.00 69.00 69.00 
1 ere 51.00 53.00 56.00 56.00 53.00 58.00 60.00 ING Genvaxredeaunee 40.00 43.00 48.00 54.00 55.00 
(ae 56.00 58.00 63.00 63.00 58.00 65.00 68.00 DUOC sens cevuetene 27.00 29.00 31.50 32.50 31.50 
Wee) cee icacen 31.00 33.00 34.00 34.00 34.00 34.00 34.00 
1 eee 31.00 33.00 34.50 34.50 34.50 34.50 34.50 No. 4, 6-foot and longer, mixed lengths, 4”, $34; 6”, $27. 
BA i eeacs 33.00 34.00 35.00 35.00 35.00 35.00 35.00 5” fencing, same as 6”. 
For all white pine, Nos. 1, 2 and 38, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”, $25; 10”, $27; 12”, $27. $1 or 2S, add $1; SISIE, add $1.50; S4S, add $2. 


Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 

Well tubing, D&M and beveled, add $4. 

Siding may contain not to exceed 20 percent of 4- and 9-foot. 


for resawed, add $2. 
shiplap, 8’ & up, add $3. 


For S1 or 2S, add $1; SISIE, add $1.50; 
Drop siding, grooved roofing and O. G. 
Shiplap and D&M, 8’ & up, add $2. 











No. 1 Piece Sturr, SISLE a 
6’ 8’ 10’ 12’ 14’ 16° 18’ 20° wmaae” run to O. G., $2 a thousand extra; product of the strip as it 
2x 4”... .$31.00 $32.00 $35.00 $34.00 $34.00 $35.00 $38.00 $37.00 . 
25 OP nce SUOO 32.00 33.00 33.00 33.00 34.00 37.00 36.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
2x 8”.... 32.00 35.00 36.00 36.50 35.50 35.50 39.00 38.00 | sipixe, 4 AND 6”. 4 To 20°—— 
2x10” . 33.00 35.00 36.00 36.00 36.00 35.00 39.00 38.00 ? . ” 
2x12” . 34.00 37.00 37.00 37.00 37.00 36.00 40.00 40.00 4 6’ 4” 6” 
2x14”.... 37.00 40.00 45.00 44.00 44.00 45.00 45.00 45.00 Bé&better Ke adatas S545) SUN7G) Wis. cst $27.75 $27.75 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, | C ..eeeeeeeeeeeeees 48.00 48.00 Se ay, C&better... 44.00 44.00 
add $2. D Agutucesceuaedane 42.00 42.00 
[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 26.—The following are Seattle, Wash., July 26.—The following prices Portlan ¥ F 
f.o. b. mill and f. 0. b. Chicago shop prices: paid for "yard items, f.o. b. mill, were reported a ie, Ore., July 26.—Fir prices today 
No. 2 No. 3 today: f.o. b. mill are as follows: 
com. com, Pre- 4 , 
BS NOU BOe ss pecker once $33.00 acon High Low vatine Vertical Grain Flooring 
is 6", &” and 50", 16 ta 16’... .«. 35.00 20.50 Meo pice rice — = 
ee ree tee 26.00 21.00 —m rea SUE 2 Sl iS Mic cass iv gatecasss veekel $54.00 
1x13” and wider, 10 to 16’.......: 38.50 23.00 oie tl oe No. 2 clear.......-.-0-- esse eee eee 51.00 
mt Tae | OO Oe ew y. 2... a a ERR ERR Ry 407 40.00. 
al , i gin0o Pay No ; de better s. «. 8600 29 sp hee Keke 1x3 and 14x4” No. 2 clear and better..... 55.50 
NO” an Wider. . 2.6066 cases ees al 513. § 8.5 oo. “ioe Pe Ee 42.00 
1 a eee ME aude aeaes 
SELECTS— B&better “C’” “>” x6” No. 2 » s. g. 41.50 TROO  . cces 
Ix 4”, 6” and 8”, 10 to 20’. . $84.00 $79.00 $63.00 | ag nena 5 3700 35.00 “eh Slash Grain Flooring 
PONG dou, orereins as oQinte es aimee 88.00° 83.00 72.0 ss Deahaeblah daa 2” Ss ‘ : ee a 
1x12” Aa Re Sante 94.00 89. 00 77.00 Stepping 1x4” Ne. 2 clear and better........... 36.00 
EEES” Gd WIGCE... <0. 6:05. 99.00 94.00 82.00 No. 2 and better clear..... COO kéwase “Keces WO & ONE Sie aiiicnd stem eednweages 31.00 
5/4, 6/4x4”" & wdr., 10 to 20’ 97.00 92.00 80.00 Wes iz@” No. 2 clenr and better... 6.0 0ue- 39.00 
8/4 and wider............. 99.00 94.00 82.00 | 123 ana 10” tam Wi Ee a pecagucwai bec erees: 35.00 
Snop S28, F.0O.B. CHrcago- No.1 No.2 No.3 Casing and base. .. 26... 63.00 CORO  <aess Vertical Grain Stepping 
$44 and 6/4. 0.6.6... + ee eee — os =e ay Ceiling 14% and 1% No. 2 clear and better........ 65.00 
Seve eseeeeseveaonvesebeoeaees vw. . 5, x4” No. & and better . 36.00 3 3.00 tae ae 
a straight orders for “No. 3 shop and better” LS: eee err ee 28.50 27.50 ..... a ee Finish _ 
without specification as to amount of each HI rade, 1x4” No. 2 and better. 36.00 34.00 36.00 No, 2 clear and better...........-.+++-5-: 55.0 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $5. INO! anes = ie 2 a BE waa Ceiling 
r n ‘ . 
WEST COAST SPRUCE lca “dieiee %x4” No. 2 clear and better............. 36.00 
1x6 i 2 a HORNER ck Sse ea No. 3 clear 27.50 
. TAD. 2 80ensecieae 36.50 388.50 ..... lll i -olplcs y e gadldh d , 
[Special telegram to AMERICAN LUMBERMAN] a Setatite want tee a ‘ Ne. 1 ‘ ES" Ne 2 CHRP OOO ROC ii ic ciecsecas 37.50 
Portland, Ore., July 26.—The following are | j.. ang 97 go gg NO. S CHOF - 60-2 scene eee reeeeee 81.00 
prices prevailing here today: ees = — eres Drop Siding and Rustic 
Finish, 1x12 SOAR RASS REPO C DCO OC RO ORE OHO ORE $76.00 Dimension, No. 1 S&E 1x6” No. 2 clear and better et Ek eek 38.00 
1x4 and 1x10..........-.-..-ee sees 68.00 | 2x4”, 12 and 14’......... 1806 1550 ..:.. Ne. 8 clear 33.50 
Bevel siding, ax5 ataiald v8 etinikiosma a ae ateynl ae ere 37.00 ‘ al pat a cali a ac all oe la a di = 
COREE SKE De H OO e OO er Oke 39.00 Planks and Small Timbers Miscellaneous items 
BE ae ern cae SSL k New dew wk@ice semaine ed 6.00 454", 12 ta 36" B48. ..5. 17.50 pO Ser ’ 
PRECORY GIOCNs. U oes ic cc chew eccuse naesesens 37.00 Sxi2", 12 to 16° S48. .... 23.00 SE? yaad Dimension, below 22-foot, off Rail B list.... 2.00 
SEs Cad dc cho Rea wean anes 40.00 Timbers, 32’ and (Under Long dimension, 22-foot and over, off Rail 
i ee eet CUR, MOE ini cecacccasas  -hawee: secu i rencedotcrnwesnesteengdaranant 1.00 
eT aaa cana 30:00 Vertical Grain ie ae Beards, of PG ROB vcncnicnwes sine kadt 6.00 
Common rough dimension.................. 25.00 | 5/4 Select ............-- RO wees 8 enw Mo Sree 626 Pees Se ases «a= 42s 0.60 6 ~ 
Box lumber, “Green Basie s ry rer er Te 17.00 | 6/4 agg ee i See eee 6x6” and larger timbers, off Rail B list..... 5.00 
Re ree ee ee 20.00 6/4 S| re ee BE” ixaeea amas Fir lath, per thousand, green............. 4.00 
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Here’s our 
Mechanically 
Improved 


AIR-COOLED BURNER 










Why go East 
for a Burner 
when you can 
get a Better 
One for Less 
Money in 
Seattle 


9 





7 


: asa? aes sia’ 
us te WTPGR OER Wall ile & CATRR Of BURNER 


This Smokeless and Sparkless Burner Will Last 20 Years 


We also manufacture 
MARINE AND 
starionaRY BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works [hone ayes ass 


Successor to Ballard muh. mo 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 














‘Double Strength 


MORTAR COLORS 


Chocolate Black—Buff Red 
NON - FADING — VERY STRONG 


TAMMS MORTAR COLORS should be one of your build 
ing supply lies. Excellent profits obtainable, Many lum- 
| ber yards now selling. Prices on color cards upon request. 


| Tamms Silica Co., {i‘iiz Chicago 








| Mines and Mills, Tamms, III. 
B Also manufacturers of whiting, silicia and dry earth colors. J 








A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
| eliminates drudgery in figuring bills. 

Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thorol 
ag it out before it was finally printed in boo 
orm, 


'  Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside ‘walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, 9 ~< 
thus the total cost of the emg ye buildin be 
arrived at by figuring the number of squares an the Tani 
cost per square in its component members. 

— hinge Smgee aes —_ out at all the pee 
ons in price of lum Der thousand feet. t also 
useful in figuring barns. 


th Bound in red leather, size 5% x 8% 
ie inches, B48 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 





American Lumberman 





[ 431 So. Dearborn St., | CHICAGO, ILL. 











FIR, WESTERN HEMLOCK 


AND CEDAR 


Centralia, Wash., July 22.—The following 


prices were realized on fir, 


cedar for the week ended July 22: 
DOUGLAS FIR— 


Vertical Grain Flooring 


western hemlock and 


No.2 No.3 No.2 No.3 
C&Btr. C&Btr. C&Btr. C&Btr. 
<a 56.00 $46.00 1144x3”.,..$59.00 $48.00 
ix4”...... 62.00 46.50 1%4x4”".... 56.00 48.00 
SRB s.0.0%s 55.00 47.50 144x6”.... § 58.00 48.00 
Slash Grain Flooring 
Ue Grea $34.00 $31.00 14x3”....$50.50 $39.50 
kt, Se 34.00 31.00 14%4x4”.... 47.50 39.50 
1G” 55 caste 37.00 35.00 1%4x6”.... 49.50 39.50 
Vertical Grain Stepping 
1%. 236. Gnd 2x6 £0. 12" 0 o.0:cccss veces $65.00 $52.00 
iia... 67.00 54.00 
Finish, No. 2 Clear and Better, S2S or S4S 
LE i aweh cowdoubutaets tunes deee es $53.50 $47.50 
ix SN reer ter ec 54. ry er 
zi Ree oor 9.50 
1x12! 3 - ponapecnene i dalenadadaeenee 57.50 51.50 
1 1 S$. 20 Bnd 12" 60.05 :000v0rses 58.50 57.50 
Ms _— eae Re 
oi we Bed 6 ae Io" ic ssasnseaetccss 64.50 58.50 
Ceiling, CR@EB and C&EV, and Partition 
ot $31.00 $26.00 SERO" ocd $34.50 $39.50 
5x4"... 33:00 28.00 %x6"..... 36.50 31.50 
x4” . 31.50 26.50 %x6"..... 35.00 30.00 
Lc eae 34.00 31.00 le 4 37.50 34.50 
Drop Siding Rustic 
MG” 3s a0 $35.00 $32.50 1x6”......$39.00 $35.50 
Ld 37.00 34.00 Te 47.09 13.00 
Fir Battens 
S” WIA vscccwacts’ $ .80 TA IDNs anise ace $ .90 
wile a. re 85 ee 2 a. &. eee ree .95 
Lath . 
Pik: ger: TROUHARG i i.c:s< ic ny dddscdew ds soveignsos a OR OROU 
Common Boards and Shiplap 
No. No. 2 
com. com. 
ix 2 SSO BEES siisas csaeecesars $17.00 $14.00 
a ee eee ra oe 15.00 12.00 
Staining sp w Sik Ora Riel SAS bw ee ere eee 15.50 es 50 
AR By ERI Gis vassal eeo eve ves Wales or 16.50 3.50 
RRS OSD, Wo oe lao e Ohi Son OMS SHUR Ie 17.00 i 00 
ai od and TUS: 60: ¢, by gn ne a Sgr 19.00 16.00 
1% Ba Lee ea wes Rae ma aatie 17.50 14.50 
Ree UENO chs io he a awe ace} alee 18.50 15.50 
Common Planks and Small Timbers 
Bee Oe hs os oe eateaeaeeen $20.50 $17.50 
Bab, I a OO Sccls esa vole ase 20.00 17.00 
Be, RM 5s e ao cas As ROSS eae 20.50 17.50 
BE10; Cee, Se” saea cee te en ainie sac eee 18.50 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No.2 
com. com. com. com. 
2x3, 2x4”..$15.50 $12.00 ee aée's $18.00 $15.00 
2x6, 2x8”.. 15.00 11.50 Co 6 | gma 19.00 16.00 
ra < | pee 16.00 12.50 ORIB 8 cscie BIOO 18.00 
Pe 16.50 13.00 DELO". cosc BOLO 20.00 
Common Dimension, 2x4”, S1S1E 
Dos Saee $14.50 $11.50 ae seve $17.50 $14.50 
ene 15.50 12.50 De opobias 22.50 19.50 
2S ssacicaw 16.50 13.50 A REA 23.50 21.50 
Common Timbers, Rough, 32’ and Under 
6x 6”....$20.00 $23.00 18x18”....$24.00 $27.00 
10x10"... y 21.00 24.00 Z0K20".... 25,00 5 
14x14”.... 21.50 24.50 22x22”..). 27:50 30.50 
16x16”.... 22.00 25.00 24x24”.... 30:00 33. 00 
Common Timbers, 12x12” 
34 to 40’ ..$23.00 $26.00 72 to 80’.$51.00 $54.00 
42 to 50’.. 29.00 32.00 82to 90’. 61.00 64.00 
52 to 60’.. 35.00 38.00 92 to 100’. 71.00 74.00 
62 to 70’.. 41.00 44.00 
Ties, Rough 
BROS caich wussiatte $14.00 7x9. . Sit Si ity a hag $16.00 
(Ree RE er af STOO. WI0s isc cscet ass 9.00 
WESTERN HEMLOCK— 
Boards, S1S, or Shiplap 
= 1 No.2 No.1 No. 
om. com. com com 
1x2 & 3”. $16. 00 $13.00 1% & 1%" 
ls ae 4.00 11.00 x 4”....$18.00 $15.00 
SEED” sviss0% ino 11.50 x 6”.... 16.50 12.50 
1x8 & 10”. 15.50 12.50 x 8&10” 17.50 13.50 
3 by iad 16.00 13.00 io”. 18.50 15.50 
14x2 & 3 19.50 16.50 
RED CEDAR— 
Common Boards and Shiplap 
 — $15.50 $12.50 1x10”..... $17.00 $14.00 
' oe 1600 - 13800 1x12”..... 17.50 14.50 
|< 17.00 14.00 
Flume Stock 
2G” 5 aces $19.00 $22.00 1x10”..... $21.08 $24.00 
RB cisisiacare 20.00 28.00 1x12”..... 21.00 24.00 





CROSS TIES 


Chicago, July 26.—The following cross tie 
prices prevail, f. 0. b. Chicago: 


Untreated 
White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.65 $1.05 
No. 4, 7x8”, 8’, 8-inch face..... 1.55 95 
No. 3, 6x8”, 8’, 8-inch face..... 1.40 ‘85 
No. 2, 6x7”, 8’, T-inch face..... 1.25 05 
No. 1, 6x6”, 8’, 6-inch face..... 1.10 65 


Red oak and heart cypress ties, 10 cents less than 
=_ oak; sap cypress 20 cents less than white 
oa 


‘ae fir cross ties, all sizes, $40 per thousand 
eet. 


Switch Bridge 


Ties Plank 
WORE MORE. boise nce aetiwsc ene $47.00 $45.00 
Ree ee rare ae 42.00 40.00 
BP SRD erase e ore Sic ete 42.00 42.00 


St. Louis, Mo., July 24.—The following cross 
tie prices prevail, f. o. b. St. Louis: 


Untreated 
White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.35 $1.15 
No. 4, 7x8 3” 8’, 8-inch face..... pa 1.00 
No. 3, 6x8”, 8’, 8-inch face..... Loe 30 
No. 2, 637", 8”, 7-inch face..... 1.04 .80 
No. 1, 6x6”, 8’, 6-inch face..... 91 .70 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 

Switch Bridge 


Ties Plank 
UIC SO occas wu nar waecaewes $40.00 $40.00 
BRAG. GONE ss bt 05805. 5s eee ae 35.00 35.00 


RED CEDAR SHINGLES 


Seattle, Wash., July 22.—-Kastern prices, f.o. b. 
mill, are: 
Per Square Per M. 
4 bunches 4 or 5 bunches 


FIRST GRADES, STANDARD STOCK 


stra stars, 6/2........<@2.29 $2.75 

Peeern, SORTR:. B72 oo cc cas 2.43 3.05 

TURCEO CICOES oie ce 6 0 ble 4 2.92 3.65 
POPTOCGe. B/S vas ta warns 3.33 4.15 — 
PMS ea gy av ecenencaus 2.81 @2.84 3.85@3.90 
PCLICCTIONS 6 5046s Gewese 3.54 4.80 

First GRADES, RITE-GRADE INSPECTED STOCK 

Wxtra. stars, 6/2 .....<....<O22t $2.85 

POKOUA BIATS, GZ. sis 6% 2.47 3.10 

PPEGPA, CIOATH 6c oes eee 3,12 3.90 
POTICCUS, GSE oikk cee ves 3.37@3.41 ry 20@4.25 
MEENA os v6.9 6.x ave dab, W068 2.88 3.95 
PGMCCUIONSR é 66.5.30 6000s 3.61 @3.65 4.90@4.95 

SECOND GRADES, STANDARD STOCK 

Common stars, 6/2......$ .55@ .63 $ .70@ .80 
Common stars, 5/2. ...<... 15@ 83 95@1.05 
Common clears .....:.+ 1.52@1.60 1.90@2.00 


BRITISH COLUMBIA SOCK, SEATTLE MARKET 


XXX (Canadian) ......$....@.... $3.80@3.90 
BGO. S&L) eae 3.49 @ 3.53 4.35 @4.40 
urekes (Ui. Bi)<s e060 8s 3.45 @3.49 4.75 @4.80 
ene 1, Pale 5 ee 3.75@3.79 5.10@5.15 
an G/e, 16 (Canngian). ....@...- 1.80@1.85 
aoe Oe, BO GU. Bidiv vices 1.83 2.30 

XX eurekas, (U. ef | ee 2.30 


XX perfections (U. S.). 1.81@1.85 2.40@2.45 


For Editorial Review of Current Market Con- 
ditions See Page 35 


-NORTHERN PINE 


Minneapolis, Minn., July 24.—Wholesale buy- 
ing of northern pine is more active in the last 
few days, due to the railroad situation. The 
crop outlook is splendid, so there is a feeling 
that business at country yards will be better 
this fall. Retail buying is quieter now, and city 
business has fallen off. 


Buffalo, N. Y., July 24.—The northern pine 
trade has quieted down somewhat. No changes 
in prices have taken place, and with no surplus 
mill stocks, and difficulties encountered in trans- 
portation, both by rail and water, it is expected 
that the market will remain firm. Building re- 
mains active. 


EASTERN SPRUCE 


Boston, Mass., July 24.—Demand for spruce 
frames has been fair. Base holds steady at $42. 
Transactions at $1 off list were in very easy 
schedules that included a large proportion of 
short lengths. Difficult schedules command a 
premium. Quotations, rail shipments: §8-foot 
to 20-foot, 8-inch and under, $42; 9-inch, $43; 
10-inch, $44; 12-inch, $46. Random quotations 
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are steady: Maine—2x3 to 2x7, $33 to $34; 2x8, 
$38 to $40; 2x10; $40 to $42. Provincial—2x3 to 
2x7, $30 to $32; 2x8, $37 to $39; 2x10, $40. Pro- 
ducers of boards refuse to meet the southern 
competition, and demand has slackened. Ran- 
dom S1S boards, 5-inch and up, 8-foot and up, 
have been offered down to $31. Desirable boards 
are firm at $33. For clipped and matched the 
price is still $35 to $36. 


WHITE CEDAR 


Minneapolis, Minn., July 24.—Country yards 
are putting in orders for posts and asking early 
shipment in order to insure delivery for their 
fall trade. They have full information now of 
the effect of freight rate reductions, and the 
crop outlook is so good that a good retail de- 
mand for posts is expected in the fall. Pole 
trade is quiet and there is little doing in ties. 


HARDWOODS 


Chicago, July 26.—The hardwood market has 
shown little reportable change during the last 
week. Demand continues steady, the auto- 
mobile interests still being heavy buyers and 
the furniture manufacturers showing greater 
interest; and prices show little if any change. 
Northern hardwood producers report that the 
movement of lower grades is being accelerated 
by the demand from the railroads for birch and 
maple ties, and that the prices on these grades 
consequently are showing some improvement. 


Minneapolis, Minn., July 24.—The situation is 
firm and in some lines there is increased buying. 
In spite of the railroad situation, some indus- 
tries have been having such increased trade that 
they are getting into the market stronger for 
materials. The call from flooring and from sash 
and door manufacturers is good, and there is a 
fair amount of business from furniture and im- 
plement concerns. 


Kansas City, Mo., July 25.—Buyers of oak and 
gum are active, but high grade stock is not easy 
to find. Oak and gum trim also are in continued 
strong demand. Low grade items are moving 
at a somewhat better rate, both furniture and 
vehicle manufacturers showing interest. Box 
grades also are moving better. The export de- 
mand is growing and country trade shows signs 
of reviving. 


St. Louis Mo., July 25.—The principal item in 
the hardwood trade is poplar, in which there has 
been considerable yard buying for stock and to 
supply orders received from the furniture trade. 
Plain red gum is also in better demand. Other 
items are quiet at unchanged prices. 


New Orleans, La., July 24.—The market shows 
very little change for the week. Hardwood con- 
sumers are holding their takings down as a gen- 
eral thing. Prices on most upper grades rule 
firm. The lowers continue to improve their 
position, so far as demand is concerned, but 
prices are not wholly satisfactory, in the aver- 
age manufacturer’s view. 


New York, July 24.—-The hardwood market 
shows a slow but gradual] increase in volume. 
The furniture people are making more inquiries 
and ordering more frequently, altho sizes of 
orders remain about the same. Prices have 
shown little fluctuation. Items for the building 
trade are by far the most active. 


Buffalo, N. Y., July 24.—The hardwood demand 
has dropped off within the last two weeks, ow- 
ing to the railroad and coal strikes. Manufac- 
turers complain that freight movement is very 
slow. Some furniture manufacturers say they 
will not make any extensive purchases until fall. 


Boston, Mass., July 24..-The demand for hard- 
woods for house trim is very fair. Hardwood 
flooring manufacturers are buying oak, birch, 
maple and beech in substantial volume. The 
call for oak flooring is particularly active. Fur- 
niture manufacturers are making inquiries. 
Quotations, inch, FAS: Ash, white, $105 to $115; 
basswood, $85 to $100; beech, $80 to $85; birch, 
red, $150 to $155; sap, $120 to $130; maple, $90 
to $100; oak, white, plain, $120 to $130; quartered, 
$155 to $160; poplar, $125 to $135. Further ad- 
vances on hardwood flooring are predicted, for 
which present quotations are: Plain white oak, 
}}x2%4, clear, $110 to $117; select, $97.50 to $164: 
No. 1 common, $66 to $70; western kiln dried 
stock, }}x2\%4, clear, maple, $97.50 to $104; birch, 
$95 to $99.50; beech, $88 to $90. 


Baltimore, Md., July 24.—The hardwood trade 
shows further improvement notwithstanding the 


restraining effect of the railroad and coal strikes. 
The foreign outlook is also regarded as better. 


Columbus, Ohio, July 24.—Demand for hard- 
woods is good, retail stocks being replen- 
ished. Factory demand is increasing, especially 
from concerns making boxes, implements and 
automobiles. Some delay in shipments is re- 
ported. Dry stocks are not plentiful and this is 
especially true of the higher grades of oak and 


poplar. Prices are generally firm. Oak prices 
at the Ohio River are: 

No. 1 No. 2 No. 3 

FAS com. com. com, 

Quartered ........ $150 $75 $50 ad 

PEE k.kkceccvcces 115 75 45 $20 


Cincinnati, Ohio, July 25.—The hardwood mar- 
ket continues fairly active, tho the strike situa- 
tion holds up deliveries somewhat. Automobile 
manufacturers have quit buying to a large ex- 
tent. Prices show much firmness. 


HEMLOCK 


Chicago, July 26.—The hemlock market has 
shown no reportable change during the last 
week, but remains strong, featured by scarcity 
of dry supplies and firm prices. *® 


New York, July 24.—The demand for hemlock 
has been far above normal for the time of year 
and the market has shown more activity than 
at any time since the pre-holiday period. Both 
eargo and rail shipments to this market have 
been good and have met with ready absorption. 
Prices have not advanced but hold very firm. 


Boston, Mass., July 24.—The hemlock market 
has stiffened a little despite quiet demand and 
hard competition from other softwoods. There 
have been a few chances to buy eastern boards, 
clipped, 10- to 16-foot, at $32, but it is now dif- 
ficult to find any at less than $33 to $34. One 
sale of very desirable boards at $35 is reported. 
Dimension is scarce and little is being sold. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., July 22..-Log famine and rail- 
road strike are the the two big factors in the 
fir situation. While production is almost at nor- 
mal momentarily, that fact is practically of no 
significance. Mills are cutting whatever mate- 
rial they can find. Stocks have flattened out as 
never before. The market is tremendously 
strong, with manufacturers holding steady, and 
with buyers offering extraordinary premiums for 
what they can find. 


San Francisco, Calif., July 22.—The California 
demand for fir is about normal. Forest fires 
still hamper logging and manufacturing opera- 
tions in the Northwest and there is a shortage 
in the upper grades with mill stocks badly 
broken. San Francisco commission men are 
getting fair rail deliveries. Cargo shipments to 
California have been keeping up pretty well, but 
during the last week some of the steam schoon- 
ers have tied up. 


Chicago, July 26.—Douglas fir distributers find 
it exceedingly difficult to secure delivery on or- 
ders, due to the considerably tightened car 
supply at the mills, which makes for a decided 
upward tendency in prices. Some local concerns 
report that their connections have advanced 
prices on uppers about a dollar, and that lowers 
appear due to advance soon, if present condi- 
tions continue. Demand in the meanwhile is 
satisfactory, tho it evidently is being restricted 
to some extent by consumers’ uncertainty as to 
how the transportation situation will affect gen- 
eral business. 


Kansas City, Mo., July 25.—Demand for fir 
appears to have quieted down a little here, while 
at the same time buyers are finding it a little 
harder to get what they want. Uppers are not 
in such active demand and prices on them have 
slipped a little. Finish, which was quoted as high 
as $15 over, is now offered at $12, tho edge grain 
flooring still is held at $15 over. Other prices 
quoted here today are: No. 2 flat grain, $6 over, 
and No. 3, $5 over. Boards are offered at $5.50 
off list, and dimension up to 14-foot lengths is 
$4 off, and longer lengths are $2 off. 








New York, July 24..-The demand for fir tim- 
bers has been very good in the last week. In 
spite of the fact that retail yards have fairly 
good stocks, they are steadily buying more as 
the demand gives evidence of increasing. Cana- 
dian spruce distributers have enjoyed the best 
week of the month in the volume of business 
handled. Fir and spruce prices show little 
change. 
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Best Stock for Factory and Pattern Lumber. 
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British Columbia 
XXXXX Shingles 


Strictly premium Shingles — grades 
guaranteed to be right—are the kind 
that sell easily for eastern dealers. 
We can ship by water or 


In Mixed Cars with 
Cedar Bevel Siding 


We solicit your inquiries. 


Northern Pacific 
Logging Co., Ltd. 


PORT MOODY, B. C. 
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Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
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Your advertisement in the Wanted and For Sale De 
oastment will reach the people. 
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— 
Are You the Man Who 


“‘Never Reads Advertisements”? 


Some men, who are neither 
blind nor illiterate, claim sin- 
cerely that they “never read 
advertisements.” 


He may have received his in- 
formation through others 
who obtained their knowl- 
edge from advertising. But 
it is a fact that no man can 
escape the effect of advertis- 
ing even if he does say he 
“never reads advertisements.” 


Yet, if you could investi- 
gate, in each case you would 
find that the man who “never 
reads advertisements” used 
an advertised tooth paste or 
shaving cream or soap. If he 
owns an automobile it will be 
an advertised car. If you ask 
his opinion of any automobile 
he will reply in words that 
might have been lifted bodily 
from an advertisement of that 
automobile. 


Not one of us ever reasoned 
olit entirely from his own 
mind that the earth is round. 
If we had not read it or 
heard it we would never have 
known it. 





In .these .days. of .good, 
truthful, helpful advertising 
to say, “I never read adver- 
tisements” is merely your 
way of saying, “I don’t read 
all advertisements.” 


Advertising has formed his 
opinions to a great degree. 


Published by the American Lumberman in co-operation 
with The American Association of Advertising Agencies 








are buying for their present needs. Mills are 
making special efforts to obtain more dry lum- 
ber and those equipped with dry kilns are work- 
ing them to capacity. Air-dried stocks are ex- 
pected to improve during the summer, but there 
is a shortage of many items. 


WESTERN PINES 


Chicago, July 26.—‘‘Few cars at the mills, no 
way of hurrying the lumber here, and prices go- 
ing up,” is the local distributers’ report on the 
western pine market. Demand is keeping up to 
the level of previous weeks, and the only prob- 
lem now is that of transportation. Chicago, July 26.—The redwood distributers 

ecmgnin same are receiving all the business they can handle 
in view of their present low supplies of dry 
stock. Prices are firm and unchanged. 


San Francisco, Calif., July 22.—The demand 
for California white and sugar pine is consider- 
ably in excess of available dry stocks. Many 
mills are sold ahead and are shipping lumber as 
fast as it dries. White pine shop is very scarce 
and prices hold firm. There is a scarcity of 
skilled labor for mills and box factories but 
every possible means is being utilized to in- 
crease the cut. Dry box lumber is scarce and 
is being firmly held by mills at $22 and up. 


Kansas City, Mo., July 25.—Redwood buyers 
are chiefly concerned with siding and shop lum- 
per at the present time. Siding is hard to find 
in large lots and especially in the wider items. 
Demand for yard stock is weak now. 


New York, July 24.—Redwood mills report a 
very broken line of stocks and mixed car orders 
are coming in short of some items. The bulk of 
the demand is from house finish manufacturers. 
Shop lumber, moldings and sidings are in good 
call. Wholesale and retail yard stocks are 
rather low. Prices on good California lumber 
continue very strong. 


NORTH CAROLINA PINE 


New York, July 24.—A rather sharp and sud- 
den upturn in inquiries and orders characterized 
the week’s North Carolina pine market. This 
activity was probably due to the fact that con- 
sumers have been holding back since July 1, 
evidently looking for the price lists to show some 
recessions, but no weakness has developed so 
far. 


Kansas City, Mo., July 25.—Yard demand for 
western pines continues fair, but factory buyers 
are not rushing the market so strongly, while 
at the same time shop lumber appears to be 
easier to get. Prices are not any easier as yet. 


New York, July 24.—Idaho white pine has been 
exceptionally active during the last ten days, 
with stocks running below normal. Wholesalers 
report a spurt in calls for western pines and are 
very much pleased with the improvement in the 
market. Mixed cars are in heavy demand at 
stationary prices. No price changes of moment 
have been noticed. 


Boston, Mass., July 24.—Demand for western 
Pines is rather quiet this week. Prices hold 
about steady. Sellers are urging the rail situa- 
tion as a cogent reason for covering require- 
ments promptly in advance. Idaho white pine 
in the common grades is selling fairly well on 
the following basis: 


Buffalo, N. Y., July 24.—North Carolina pine 
is in smaller demand on account of labor trou- 
bles. There is not so much stock offered. Some 
mills are unable to make shipments because of 
embargoes, while many others are not getting 


1v4 126 128 1£10 1712 their usual supply of cars. Building operations 
No. 1 com...$76.50 $77.50 $76.50 $79.50 $83.00 are still on an active scale. 
No. 2 com... 66.50 67.50 68.00 68.00 70.50 ed eee 
Boston, Mass., July 24.—A little more interest 
REDWOOD is being shown in North Carolina pine. Prices 


are about steady. Quotations on 4/4 rough edge 
under 12-inch range from $58 to $60, with some 
very desirable kiln-dried lumber quoted at $62 
and $62.50. Quotations: Shortleaf flooring, 1x4, 
A rift, $75; B rift, $72; C rift, $61; B&better flat, 
$55. Partition, B&better, $56.25. 


San Francisco, Calif., July 22.—The California 
demand for redwood holds up well, with building 
active in the principal cities and quiet in the 
country. Eastern shipments are going forward 
as fast as lumber can be dried. Yards generally 





Baltimore, Md., July 24.—The last week has 
not been productive of any great expansion in 
the North Carolina pine movement. Box board 
prices displayed a rather soft tone, with other 
stocks practically unchanged. Wholesalers re- 
port increasing insistence of buyers upon con- 
cessions, while mills think they can get more 
for their lumber, which makes for hesitancy in 
transactions. 


SOUTHERN PINE 


Chicago, July 26.—A tightening car supply at 
the mills, which makes it steadily more difficult 
to secure shipments, is the feature of this week’s 
southern pine market. Prices as a result are 
tending upward, but advances probably will be 
postponed on a number of items due to the 
transit cars which still are offered fairly plenti- 
fully. Demand in the meanwhile is all that dis- 
tributers can care for, with present stock and 
transportation conditions. 


Kansas City, Mo., July 25.—The southern pine 
market is showing further improvement. Coun- 
try trade has been looking up and the revival 
has become especially evident in the lead and 
zinc mining territory. Yards in the wheat belt 
also are increasing their requirements. All 
southern pine companies report cars becoming 
scarcer and the loaded cars moving out more 
slowly. Trade with the city yards is rather 
spotty. A good many mills are falling off in 
shipments, and more lumber is going into stock. 
Mixed car orders are getting harder to place. 


St. Louis, Mo., July 25.—The demand for 
southern pine has shown a big increase within 
the last week. Fear of a car shortage resulting 
from the railroad strike is the big factor in 
causing dealers to rush into the market to buy. 
The market is stronger and prices have ad- 
vanced considerably. Good No. 1 dimension is 
in best demand, as well as No. 2 common and 
better dimension. 





New Orleans, La., July 24.—Southern pine mill 
reports show bookings leading, with cut and 
shipments following in the order named. The 
slump in shipments is attributed to the railway 
strike. Prices are firming up, tho quotations on 
some items remain below the high mark re- 
corded a few weeks ago. The effort to build up 
mill assortments continues. 


New York, July 24.—A replenishment of stocks 
is in evidence on all sides. An appreciable pick- 
ing up in the demand for southern pine began 
to be noticed before the middle of the last week 
and large orders for quick delivery were placed. 
Prices are holding up well. A great deal of 
speculation is in evidence. Retail yards are 
starting to lay in a large supply. 


Buffalo, N. Y., July 24.—Southern pine demand 
has shown a falling off, owing to the railroad 
troubles. Some mills report embargoes in effect, 
and buyers are not finding transit cars as plenti- 
ful as a few weeks ago. The market is firm, as 
mill stocks are none too plentiful. Retailers are 
not inclined to buy until the industrial at- 
mosphere is clearer. 


Boston, Mass., July 24.—There has been some 
improvement in demand for southern pine. 
Many retail yards have been making large de- 
liveries. Even if the railroad strikes are soon 
settled, there remains the probability of a car 
shortage when the grain crop begins to move. 
Yards are, therefore, buying for late summer 
and fall needs. The feeling about longleaf floor- 
ing and partition is somewhat firmer and de- 
mand is.more active. Current quotations: 
Flooring, 1x4—A rift, $83.50; B rift, $78.50; C 
rift, $73.50; Bé&better flat, $63.50. Partition— 
B&better, $62.50. There have been further de- 
clines in the roofer market; air-dried No. 2 com- 
mon 1x6-inch are offered at $29. Longleaf di- 
mension is receiving a fair amount of attention 
at fairly steady prices. 





Cincinnati, Ohio, July 25.—The demand for 
southern pine continues good, but the transit 
car business is suffering considerably because 
of the rail strike. The southern lines are slow 
in delivering cars. Building ‘operations con- 
tinue active, altho demand from this source is 
largely a hand-to-mouth affair. Prices are 
steady. 


SHINGLES AND LATH 


Seattle, Wash., July 22.—Stocks of red cedar 
shingles are almost unobtainable, and at the 
same time demand is quite brisk, so that the 
market is strong to the rising point. Production 
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for the present week is about 75 percent of nor- t 
mal, which is a high figure considering the de- 

pleted log supply. From this time forward, un- 

til general rains have put out the forest fires, 

the number of shutdowns will increase. The : 
market this week on most items has advanced : 
to the top of last week’s spread. 


Minneapolis, Minn., July 24.—It looks much Meet the increased demand 


like a runaway market in the better grades of 
red cedar shingles, and today some large con- 


s 
cerns are holding out for a $4 quotation on 
ats, ino nar! ove’ FO Redwood with short lengths 
big spread has resulted from news from the 

Coast mills. Dealers here are protecting them- 

selves. There are various quotations in the 

market, but clears have been boosted from 25 

to 40 cents in the last week by most dealers. 


























Kansas City, Mo., July 25.—Shingle prices HE increased building activity has caused a greatly in- 
have taken on much greater firmness and some : : 
aie GEE Gace ca Gs ee ee, a creased demand for Redwood, particularly in the longer 
price at time of shipment. Others quote stars lengths and higher grades. Every effort is being made to meet 
up to $2.90, and clears up to $3.80, and they are - S ‘ 
hard to get. The demand for shingles has fallen this situation. 


off the last two weeks, but there is a strong 
demand for siding and 6-inch is held at $40 and, 


in aetne fnabeneen, & Wille wiehan. Lae aateene Habit and custom seem to be the factors that call for material 


has been slow and prices have eases of necord- in long lengths, when there are many cases where the shorter 
ingly. About the highest price asked now is ; i 
$4.75 for southern pine. Fir lath have been held lengths, being of the same high grade, would be usable. Also 


around $5.50. 





the inclusion of a larger percentage of short lengths, for instance 

St. Louis, Mo., July 25.—The demand for shin- : : 4: ° P e 
giee fo quict, altho the masket ts firm. The in Siding, means a considerable saving in cost to the dealer, to 
present price is $3.75 for clears and $2.80 for the contractor and to the owner. This is because of the lower 


stars, Pacific coast base. ‘ , ES A z 
eimabiongnine prices at which short length Siding is now being sold. 
New Orleans, La., July 24.—Demand for 
cypress shingles registered an increase for the 


week, while cypress lath continue to sell level Shipments will also be expedited by dealers calling for shorter 
with production. Prices are unchanged on both : . : ° 
ems. Pine lath ate ta beed seunest alin. with lengths because stocks in this form are always available, while 
prices fairly steady, at this time the demand for long lengths is much greater than 

New York, July 24.—The demand for red cedar the supply available from maximum production in the saw- 
shingles in the outlying sections of New York ; 
has held up in a most satisfactory manner. mills. 
Stoeks in the larger retail yards are rather 
heavy and are being added to from time to time. a Pp - 
Prices have not advanced. Heavy shipments Incidentally, by ordering the shorter lengths, the dealer will 
are arriving each week. Building continues : = : s 
sak unite,” Gaus ian Gh ee ee ae help to conserve the supply of timber,—a work that requires 
consumption is equaling heavy receipts. the cooperation of every lumber manufacturer and user. 

Buffalo, N. Y., July 24.—While some shingle 
mills are not making any quotations at all, 
others are asking $5.80 for extra clears and $4.76 
ae eee, Wale 2 te mighent Tange - pranee CHICAGO | NEW YORK SAN FRANCISCO LOS ANGELES 
ne ee ee a y tela 2067 McCormick Bldg. 841 No. 40 Rector St. Bldg. 311 California St. Central Bldg., 6th & Main Sts, 
duction to a great extent, and also to an un- THE PACIFIC LUMBER CO. OF ILLINOIS THE PACIFIC LUMEER CO. 
usual shortage of cars. Export Company: A. F. THANE & CO.. 


Boston, Mass., July 24.—There is little anima- On this short length, high 
tion in the demand for shingles. White cedar grade Redwood lumber, we 
extras range from $5.50 for standard makes to are quoting prices that are 
$6 for fancy brands, and clears are $4.25 to $5. decidedly attractive. Write 
Very desirable XXXXX Vancouver red cedars fo» detailed information on 
are now selling at $6.20. The spruce lath mar- prices sizes and delivery 
ket is rather dull and not so firm. There have ia inli : y 
been chances to buy 1%4-inch lath at $7.75. For ‘Bg 
1%-inch lath the price is $9. Most firms are AG 
quoting $33 on 2-inch furring, but there are still : 
chances to buy at $32. Spruce clapboards are The 
quiet. Extras are $120 and clears $115. 


KS? 





















40 Rector St., New York. 311 California St., San Francisco 
BAY 


we Pacific Lumber 
, : ZZ 
Larg 


est Manufacturers and Distributors of California Redwood 






. Columbus, Ohio, July 24.—Demand for shin- 
gles, especially in the rural sections, holds up 
well. Buying on the part of dealers is brisk. 
Retail stocks are not large in any section. Ship- 
ments from the Coast are small and the rail- 
road strike is interfering with the movement. 
Prices are generally firm with extra clears, red 
cedar stocks selling around $5.34, and extra stars 


























at $4.43, delivered. Lath trade is good and prices It Pays to Sell 
are firm. 
CYPRESS 

New Orleans, La., July 24.—Demand for y press 
cypress continues fairly good, with prices steady > ; illic ‘ 
and unchanged. Production is close to normal Every vo + any and pet “amet 
and shipments so far have not been interrupted Pee z see = ogic in handling it. F e 
by the shopmen’s strike. Some of the trade ~— fact 1s Iew woods possess sO Many fea- 
factors now express the opinion that the July Finish tures that appeal to builders as our cypress 
business will approximate that for June, tho Siding —it’s strong, durable and easily worked. 
falling below the volume for last May. No Ceiling 
change in character of demand is noted, mixed : . 
car business predominating. Flooring Let us cut nyo special 

. eR RE 2 Mouldings patterns in cypress. 

Chicago, July 26.—There is a good demand for Shiplap 
cypress, but shipments are badly interferred Sheathing 
with by the inability of the railroads to move . % 
cars on anything like an efficient basis. In addi- Decking - ‘ : MPHILL LUMBE 
tion to this, stocks at the cypress mills are none 4”, 6”, 8”, 10 





too good, and lumber thus is doubly hard to get. No.1 and 2 Com. Rough KENNETT, Mo. 
Retailers usually have low stocks and want the 
materia! quickly. Their purchases are still con- 
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PoRTORFORD CEDAR 











Ween 


Partial view of our big Marshfield, Ore., plant. 


Recommend It for 


Interior Finish 
Port Orford Cedar will add selling value to 


every home in your community in which it is 
used for finish. By urging its use among home 
builders you will build up a reputation for 
yourself which will bring you new customers. 


It’s firm, even grain — which does not mar 
easily—makes possible an enamel ivory finish 
that is not obtained by the use of other woods. 
On account of its color, it makes a handsome 
finish when used in the natural with either 
varnish or wax surface. 


For further uses of Port Orford cedar and its selling 
advantages watch this space. 


Prompt Service for 
Eastern Buyers 


We own sixty years’ supply of Port Orford Cedar; are sawing 135,000 feet of lumber daily; and 
have 15,000,000 feet of it in stock at our Bay Point, Cal., plant. Located on the main line of the 
Santa Fe and Southern Pacific railroads, we can make quick shipments to eastern points. 


We also manufacture Annually 125,000,000 feet of 
DOUGLAS FIR (Oregon Pine) 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 























fanglade Dealers! 


If you want good values in 
HEMLOCK Wolf River Valley Hem- 
HARDWOODS 





lock, buy from Langlade. 
With stocks in fair assort- 
ment we are prepared to 
5A +g SZ supply you on short notice. 


Write us for quotations. 


Langlade LumberCo. 


Antigo, Wis. 














fined largely to immediate requirements, but 
industrials are looking ahead a bit farther. 


Kansas City, Mo., July 25.—_-Cypress stocks as 
a rule are said to be somewhat iow and espe- 
cially in thick items, which have advanced. 
The buying here is largely by the country yards 
in mixed cars. Tank stock is in a little better 
demand. 


St. Louis, Mo., July 25.—The cypress market 
continues firm at unchanged prices. There is 
only a fair amount of yard buying, and the 
country demand is slow. 


New York, July 24.—Wholesalers report an in- 
creased sale of cypress for the week. Retail 
stocks are rather small and there is no extra 
amount of accumulation going on at present. 
Prices have undergone no change. Factories 
are prominent in inquiries. 


Buffalo, N. Y., July 24.—Cypress is moving 
fairly well, altho orders have fallen off, because 
of industrial troubles. Some sellers say their 
business in this wood has been better so far this 
year than for a number of years. 


Boston, Mass., July 24.—The tone of the cy- 
press market is distinctly firm. Demand is 
rather more active than it was earlier this 
month. Cypress roofers continue to attract con- 
siderable attention. Quotations: FAS, 4/4, $103 
to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 to 
$121; selects, 4/4, $85 to $91; 5/4 and 6/4, $90 to 
$96; 8/4, $102 to $107; shop, 4/4, $55 to $60; 5/4 
and 6/4, $65 to $70; 8/4, $73 to 78. 


Baltimore, Md., July 24.—Cypress about held 
its own here during the last week, with yard 
stocks much as they have been, and with some 
narrowing in the calls for delivery because of 
strike troubles. Quotations are generally un- 
changed. 


Cincinnati, Ohio, July 25.—The cypress mar- 
ket has maintained a firm tone with more ac- 
tivity during the present month than was ex- 
pected. Little trouble has been experienced 
with the rail strike and the lines west of the 
river seem to get their shipments thru without 
much trouble. Prices are firm. 


BOXBOARDS 


San Francisco, Calif., July 22.—The demand 
for California pine box shook continues strong, 
despite the railroad strike situation which has 
caused some apprehension as to future eastern 
shipments of fruit. Box factories generally are 
very busy and are cautious about loading up 
with new orders for quick delivery. Shook 
prices have an upward tendency with dry box 
lumber scarce and selling at $22 and upward 
at mill. 


HYMENEAL 


MacDOUGALL-BROWN. Miss Ina Miranda 
Brown, daughter of Mr. and Mrs. Martin A. 
3rown, recently became the bride of Edward 
MacDougall, of Flushing, N., Y., the ceremony 
being performed at Meadowbrook. The bride 
was given by her father, who is treasurer and 
general manager of both the Woodstock Lumber 
Co. and the Parker-Young Co., of Boston, and 
president of the Brattleboro Trust Co., of 
Brattleboro, Vt. The bridegroom, who had 
entered Harvard in 1914, joined the American 
Field Service attached to the French Army in 
1917 and won a commission as first lieutenant. 
Recently he graduated from Columbia Law 
School. Mrs. MacDougall is a graduate of the 
KXIms, Springfield, Mass., and attended Vassar 
and Radcliffe. The wedding was an event of 
social importance in Windham County. 


JENKINS-LANE. Miss Ruth Lane, whose 
father is manager of the Delta Lumber Co., 
of Delta, Colo., recently became the bride of 
B. T. Jenkins, of Grand Junction, Colo. 


FISCHBACH-DUPRE. Carl F. Fischbach, 
office manager of the Sowers-Benbow Lumber 
Co., Columbus, Ohio, was recently married to 
Miss Luella Dupre, a visitor for a local charitable 
organization. 


ROEMER-BOSLER. William F. Roemer, of 
Bowling Green, Ky., planing mill operator, was 
recently married in Louisville, Ky., to Miss 
Catherine Louise Bosler, daughter of Nicholas 
Bosler, president of the Tyler Hotel Co., of 
Louisville. Mr. and Mrs. Roemer will make an 
extended honeymoon trip thru the East. 


FLYNN-CONNORS. Miss Helen Louise Con- 
nors, daughter of the late William Connors, 
prominent lumberman of Bangor, Me., recently 
became the bride of Joseph F. Flynn, well known 
in the lumber trade of Boston, Mass., and Pitts- 
field, Mass., the ceremony at St. John’s Catholic 
Church being one of the most imposing of the 
season. Mr, and Mrs, Flynn, after a honeymoon 
at Rangley Lakes and in Canada, will make their 
home in Boston. 
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HERMANN PAEPCKE, president of the 
Paepcke-Leicht Lumber Co and chairman of the 
board of directors of the Chicago Mill & Lumber 
Co., died on Saturday, July 22, at his home, 140 
East Pearson Street, Chicago, after an illness 
of two years. Mr. Paepcke was 71 years of age 
and during his long and eventful life, by his 
dynamic energy and clear foresight, made a big 
success in the 
lumber business, 
which he has 
consistently fol- 
lowed for nearly 
fifty years. 

Mr. Paepcke 
was born in Te- 
terow, Germany, 
Feb. 12, 1851, 
the son of Aug- 
ust and Louise 
Paepcke. He 





THE LATE 
HERMANN 
PAEPCKE 





was educated in 
Wismar, Ger- 
many, and came 
to the United 
States in 1872 at 
the age of 21 
years, settling 
at Indianola, 
Tex., where he 
was engaged in 
the produce 
business and 
shipped _ cotton, 
wool, hides and other products to the northern 
markets, principally New York. His business 
suffered virtual destruction twice thru_ the 
visitation of cyclones in 1875 and 1881, which 
practically wiped Indianola out of existence. 
Immediately after the second disaster he re- 
moved to Chicago, where he and a partner 
established a small planing mill at Fifth Avenue 
and Harrison Street, under the firm name of 
Paepcke, Wagner & Co., representing an invest- 
ment of about $8,000. A few months after the 
launching of this enterprise Mr. Paepcke bought 
out his partner and became sole owner of the 
business. In 1885 the business was removed 
to the foot of North Carpenter Street, and in 
the following year was incorporated under the 
name of Hermann Paepcke & Co. About the 
same time Mr. Paepcke founded the Chicago 
Packing Box Co., with a capital of $200,000, 
which was increased to $1,000,000 in 1902, when a 
charter was secured and the firm name of 
Chicago Packing Box Co. of Illinois was adopted. 
In the meanwhile the affairs of Hermann 
Paepcke & Co. prospered and in 1893 the concern 
was incorporated as the Paepcke-Leicht Lum- 
ber Co., E. A. Leicht having become interested 
in the business. In time the Paepcke-Leicht 
Lumber Co. became one of the largest distribut- 
ing concerns in Chicago, as it now is. Mr. 
Paepcke also founded the American Box Co. 
to continue the box trade that had been devel- 
oped by the Paepceke-Leicht Tuumber Co., as 
a side issue to its lumber trade. Mr. Paepcke 
then turned his attention to southern timber 
lands, with the idea of securing a_ sufficient 
quantity of timber to insure the Chicago fac- 
tories of a long lease of life and adequate profits 
on their investments. The first transaction of 
this kind was in 1893, when the mill of the 
Wolverine Lumber Co. was taken over. This 
mill was remodeled and the business incor- 
porated under the name of the Chicago Mill 
& Lumber Co., which has since grown into one 
of the strongest Paepcke-Leicht concerns. Mills 
and timber lands were also bought in Mississippi, 
Arkansas and other southern States, and a large 
operation, consisting of sawmill, box factory 
and veneer plant, was established at Blythe- 
ville, Ark. To facilitate the handling of logs 
and lumber to and from the Blytheville plant, 
the Blytheville, Leachville & Arkansas Southern 
Railroad Co. was established. Subsequently the 
Helena Lumber & Box Co., of Helena, Ark., 
was also established, and the Helena & South- 
western railroad was also acquired. 

Mr. Paepcke was married in 1872 to Paula 
Wagner at Indianola. The issue of this marriage 
was three daughters and one son, all of whom 
survive. The three daughters are Sophie, now 
Mrs. Pflueger, of Bonn, Germany; Lydia, now 
Mrs. William Wilms, of Chicago, and Alice, now 
Mrs. Louis Guenzel, also of Chicago.. The son, 
Walter P. Paepcke, is president of the Chicago 
Mill & Lumber Co. and vice president of the 
Paepcke-Leicht Lumber Co. Mrs. Paepcke died 
in 19099 and Mr. Paepceke was married again in 
1912 to Elizabeth J. Meade, who survives him. 

Mr. Paepcke adhered to the Republican party 
and belonged to the Chicago Athletic Associa- 
tion, Union League Club, Mid-day Club, South 
Shore Country Club, Skokie Country Club, and 
the Chicago Lincoln Club. 


Funeral services were held on Monday after- 
noon at the home, and burial was in Graceland 
Cemetery. A great number of Mr. Paepcke’s 
business associates and friends, including many 
of the older lumbermen of Chicago, attended to 





pay their last respects to this pioneer in their 
industry. 


DAVID WALTER RASOR, vice president of 
Sudden & Christenson, San Francisco, died July 
20 after an illness of one day, due to acute 
indigestion, at an age of 42 years. He had 
directed the affairs of Sudden & Christenson 
since the death of President Edwin A. Christen- 
son a few months ago, and was popular in trade 
circles thruout the Pacific coast region. A native 
of Kansas, he entered the employ of the company 
twenty-one years ago and steadily advanced. He 
was in his usual good health until the day 
preceding his death, which was a shock to many 
San Francisco lumbermen, who valued his 
friendship and valued his integrity as a business 
man. He is survived by two brothers and two 
sisters; one sister, Mrs. Margaret E. Sudden, 
is the widow of the late C. E, Sudden, founder, 
with E. A. Christenson, of Sudden & Christen- 
son. Mr. Rasor was a Mason and a member of 
Hoo-Hoo. 





ALFRED E. LYMAN, president of the Lyman- 
Hawkins Lumber Co., of Akron, Ohio, at an age 
of 69 years died at Pasadena, Calif., while there 
with Mrs. Lyman on a pleasure trip. Death fol- 
lowed an operation for appendicitis. Mrs. Lyman 
was at the bedside, and his son was on the way 
to Pasadena. Mr. Lyman’s first venture in 
the lumber business was made at Cedar Rapids, 
Iowa, where he conducted a business for ten 
years. Thirty-three years ago he formed the 
Lyman-Jackson Lumber Co., at Akron, with 
Andrew Jackson. Eight years after he became 
associated with Jesse Allen. Fourteen years ago 
he formed with A. W. Hawkins the Lyman- 
Hawkins Lumber Co., of which he became presi- 
dent four years ago. He is survived by his 
widow; one son, Lucius, and three grandsons. 
Interment will be at Akron. 


JOSEPH A. SHADE, president of the J. A. 
Shade Lumber Co., of Piqua, Ohio, at an age 
of 67 succumbed to a lingering illness that has 
continued for the last fifteen years. Mr. Shade 
was one of the most prominent business men 
of Piqua, and one of the best known and re- 
spected lumber dealers of Ohio. His first ven- 
ture in the lumber business was with his step- 
father, Mr. Wright, of the Wright-Kuntz Lum- 
ber Co., of Greeneville, Ohio. In 1889 he became 
manager of its Piqua plant, and in 1921 took over 
the entire local business. Surviving him are 
his widow, one daughter and two sisters. 





JOSEPH T. ROTHROCK, called the ‘‘Father of 
American Forestry,’’ and Pennsylvania director 
of the American Forestry Association, is 
mourned by a wide circle of friends. He was 
largely instrumental in formulating the policy 
that resulted in the extension of Pennsylvania’s 
forests, which now cover an area of 1,260,000 
acres. Dr, Rothrock while practicing medicine 
discovered the healthful influence of forests, 
and so arose his interest in their development. 





JESSE W. LONG, of Wheelwright, Ky., died 
July 21 at an age of 44 years, after an extended 
illness. He operated his sawmills on Beaver 
Creek until a few months ago. His widow and 
several sons and daughters survive. 

? 


LEO DURBEN, 14 years old and nephew of 


‘James L, Peek, manager of the Independence 
(Mo.) yard of the Badger Lumber Co., was 
drowned while swimming in a lake near that 
town. 


GEORGE, H. SHANNON, timber dealer, of 
Fountain Run, Ky., died at his home there on 
July 19, aged 50, following a three days’ illness, 
Mr. Shannon is survived by his widow, a son and 
a number of brothers and sisters. 


OLLIE W. FISHER, an organizer of the Cordz- 
Fisher Lumber Co., of Birch Tree, Mo., in 
1899, recently died at his home in Seattle, Wash. 


HARDY WINSTON BELL, aged 5, son of 
Landon Bell, assistant secretary of the W. M. 
Ritter Lumber Co., Columbus, Ohio, was run 
down by an automobile and killed July 23. 


TROUBLE AND LITIGATION 


Boston, MAss., July 24.—The Stephens Lumber 
Co. has filed libel against the steamship /talia for 
$3,500 and interest, this being the amount of ex- 
pense incurred by it in transporting 12,000 ties 
from South Boston, the point at which they were 
unloaded by the steamship, to Charleston, the 
proper point of delivery. They formed part of a 
cargo of 35,000, 





REDDING, CALIF., July 22.—The Redding Lumber 
Co., of this city, has filed suit for $8,143.87 and 
interest against the American Indemnity Co., 
surety for Palmer & Peterson, for supplies fur- 
nished. 





NAMPA, Ipauo, July 24.—-The North Side Lumber 


Co., of this city, has been ordered liquidated. L. 
W. Mills, vice president and manager of the Stock- 
men’s National Bank, Nampa, has been appointed 
receiver, and it is said that he will appoint Ray 
Bumgardner as custodian in charge of sales, with 
office at the lumber company’s headquarters. 

BuFFaLo, N. Y., July 24.—The Niagara Wall 
Board Co., in a friendly action, has been put in 
the hands of William W. Reilley, local wholesaler. 
Assets, $700,000; liabilities, $175,000. 


WHITESBURG, Ky., July 26.—The Ison heirs, of 
Cornettsville, are suing the Kentucky Union Land 
Co., for title to about a thousand acres of timber, 
to which the land company claims title thru a 
junior patent. 





NEWARK, N. J., July 24.—It is reported that 
the J. S. H. Clark Lumber Co., wholesaler and 
retailer, has been adjudged bankrupt. Liabilities 
are said to amount to $100,000; assets, $35,000. 


NEW VENTURES 


(Concluded from page 55) 


INDIANA. New Albany—E. V. Knight Lum- 
ber & Millwork Co., millwork manufacturers, re- 
cently began. 

IOWA. Waterloo—J. R. James Lumber Co. 
started business. 

LOUISIANA. - Hammond—French & Bradley, 
wholesalers, started business. . 

New Roads—Point Coupee Lumber Co., retail- 
er, began. 

MICHIGAN. Harrisville—Harrisville Grain & 
Lumber Co. began. 

MISSISSIPPI. Isola—Isola Lumber Co. began. 

Waynesboro—Bonney Lumber Co. (headquar- 
tered at Enterprise) began. 

MISSOURI. St. Louis—R. M. Morris, commis- 
sion, began. 

NEW JERSEY. Somers Point—John Arnold 
& Sons, planing mill, began. 

NEW YORK. New York City—Paupack Power 
& Timber Corporation will open. 

PENNSYLVANIA. Philadelphia—Fowler & 
Weigold, composed of J. C. Fowler, formerly 
with James Shaw, and C. C. Weigold, formerly 
with C. C. Coolbaugh & Sons Co., started in the 
trim, molding and millwork business, with stor- 
age yard. 

TENNESSEE. Memphis—J. H. Maassen Lum- 
ber Co. began. 

TEXAS. Magnolia—C. H. Daniels Lumber Co., 
sawmill, began. 

San Antonio—Bert McNeil Lumber Co. began. 

WASHINGTON. Centralia—Jackson-Gregg 
Co. began. 


Seattle—P. H. Groger Lumber Co., retailer, 
began. 
WYOMING. Douglas—La Prele Lumber Co. 


started. 
BRITISH NORTH AMERICA 
ONTARIO. Toronto—Laurie Linton, former 
salesman for Terry & Gordon (Ltd.), has opened 
a wholesale office as Linton Lumber Co. 


CASUALTIES 


ALABAMA. Magazine—Alabama Sawmill Co., 
loss by fire. 

COLORADO. Denver—The Siebert (Colorado) 
Lumber & Coal Co. plant was struck by a 
cyclone July 21; loss amounted to séveral thou- 


sand dollars. 
MARYLAND. Baltimore—The Union Box Co. 
plant, with four cars of shook and 250,000 feet 


lumber, was completely destroyed by fire. The 
loss, estimated at $150,000, is fully covered by 
insurance, 

MASSACHUSETTS. Fall 
stroyed the upper part of the 


River—Fire de- 
building of the 


Fall River Barrel Co., owned by Joseph Blum- 
berg. A considerable part of the stock was un- 
damaged, Both stock and building are fully 
insured. 

KENTUCKY. Richmond — Lincoln Lumber 


Co., loss by fire, estimated at $6,000; insurance, 
$1,500. 

NEW YORK. West Hoboken—Edward Gard- 
ner & Son’s Lumber yard at Hague and West 
streets was destroyed by fire. 

VIRGINIA. tichmond — Baldin & Brown, 
wholesale and retail hardware and building sup- 
plies, damaged by flood; loss about $6,000. 

MASSACHUSETTS. Plainville—N. J. Magnan 
tennis racket factory destroyed by fire; loss 
partly covered by $35,500 insurance. In market 
for machinery. 

WASHINGTON. 
Co., loss by fire. 

Three Lakes—The Three Lakes Lumber Co.’s 
sawmill and nearly 7,000,000 feet of lumber were 
destroyed by fire, causing a loss estimated at 
about $1,000,000. The shingle mill was saved. 

Montesano—Fire damaged the mill of Schafer 
Bros. Shingle Co. plant, but not seriously enough 
to cause a shutdown. 


BRITISH NORTH AMERICA 
BRITISH COLUMBIA. Bevan—The plant of 


Edmonds—Rainbow Shingle 


the Bevan Lumber & Shingle Co. (Ltd.) has 
been destroyed by fire. 
ONTARIO. Welland—The recent fire loss of 


the Lambert Lumber Co. amounted to $30,000 


insurance, $10,000. 
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Advertisements will be inserted in this dee 
Dartment at the following rates; 


25 cents a line for one week, / 
45 cents a line for two consecutive weeks. . 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive weeks. 
aes oe of ordinary length make one 
Count in signature. 
Heading counts as two lines. 
Neo display except the heading can be ad- 


. Remittances to accompany the order. No 
extra charge for copies of paper containin 

advertisement. Copy must be in this office no 

later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. ; 





FOR RENT—DESIRABLE CHICAGO OFFICE 
Joint furnished office space, corner Dearborn and Van 


Buren. Wholesale Lumber preferred. 
Address “G. 35,’’ care American Lumberman. 





WANTED—EXPERIENCED MILL SALES 
MANAGER 
Give full particulars and experience and furnish refer- 
ence with application. 
THE CROWELL ig ng Pr a LUMBER CO., LTD., 
ng a. 


at, 
WANTED—YOUNG MAN BOOKKEEPER 
By Chicago Yard, with considerable experience and thor- 
oughly familiar with lumber terms, and figuring of lum- 
ber. Answer in own handwriting, stating fully age, 





experience, reference and salary expected; also when 
could commence work. 
Address “F. 17,’’ care American Lumberman. 





WANTED—RETAIL YARD MAN 
For country yard in Nebraska. One that is capable of 
taking charge of a going business when owner is away. 
Give references and salary wanted in first letter. 
Address “G. 3,’’ care American Lumberman. 


WANTED—YARDMAN ASSIST 
Unloading cars and loading trucks, also young man to 
assist bookkeeper. Must have retail yard experience. 
State age, salary expected. Illinois. 40,000. 

Address “FY, 22,’’ care American Lumberman. 


WANTED—BY WHOLESALE SASH, DOOR 
And millwork house, a young man capable of making 
lists of millwork from plans and figuring country lists. 
One with general office work and costing experience. 
Good future for right kind of man. Give reference and 
salary expected in first letter. 

NEBRASKA LBR. & MILLWORK CO., Lincoln, Nebr. 


WANTED—FIRST-CLASS BOOKKEEPER 
With lumber manufacturing and cost accounting ex- 
perience. Sawmill town Northern Wisconsin. 

Address “G,. 36,’’ care American Lumberman. 














NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





MANAGER—WANTED 
By a large lumber company of the metropolitan district 
of New Jersey. We are expanding rapidly and have an 
unusual opportunity for an alert, wide-awake and ver- 
satile retail lumberman, possessing proven executive 
ability, thorough knowledge of retail lumber merchan- 
dising in all its branches, including lumber, sash, doors 
and trim. You must have thorough knowledge of ac- 
countancy, general office work and management and 
must possess the necessary executive qualifications to 
assume full charge in emergency of a retail lumber and 
mill work distributing business doing two million dol- 
lars worth of business. If you are capable of meeting 
the keenest competition and fully prepared to give your 
undivided time and efforts to the success of the busi- 
ness without stint or limit, apply at once, giving age, 
experience, nationality, status of your health, married 
or single, references, salary requirements to start with, 
and time when available. 
Address “G. 16,’’ care American Lumberman. 


WANTED—AN EXPERIENCED YARD FOREMAN 
For retail lumber and building supply yard near Chi- 
cago; also can use a good tallyman. State experience 
and salary expected. 

Address “G. 14,’ care American Lumberman. 


WANTED—AN AGGRESSIVE MANAGER 
For Chicago district to represent a well established 
hardwood lumber organization. Must be a qualified lum- 
berman with thorough knowledge of Chicago require- 
ments and able to handle big deals. 

Address “G. 15,’’ care American Lumberman. 


OPPORTUNITY FOR HIGH-GRADE MEN 
In Estimating, Billing, Detailing, Manufacturing and 
Record Departments of large modern daylight factory 
doing extensive volume of custom builders’ mill and 
cabinet work. Only men with proven ability need apply. 
Give full experience, references and salary expected. 
Correspondence confidential. THE FREDERICK R. 
GERRY COMPANY, Peltz St. and Schuylkill River, 
Philadelphia, Penna. 


WANTED—A COMPETENT FACTORY SUPT., 
For Planing Mill connected with a Retail Lumber Yard 
in Western Ontario. One capable of getting out draw- 
ings and taking of bills of material necessary, and thor- 
oughly experienced in the handling of men. Duties to 
commence August 20. State age, experience, salary and 
references. 

Address ‘fF. 29,’’ care American Lumberman. 


WANTED—PRACTICAL ALL AROUND 
Sawmill man to take charge of small cireular and hand 
resaw mill, one who can hammer saws and file for both. 

Address “G. 29,’’ care American Lumberman. 


WANTED—BRIGHT YOUNG MAN 
For work in lumber office. Experienced desired but not 
essential. Apply W. B. CRANE CO., 913 West 22nd St., 
Chicago, Ill. 


CIVIL ENGINEER WANTED 
To stake out log spurs. Must be competent to run all 
instruments and do own drafting. One with logging 
experience preferred. 300d living conditions and long 
job. Address TREMONT LBR. CO., Joyce, Louisiana. 


STENOGRAPHER 
With lumber experience. Will only consider high-grade, 
thoroughly experienced operator. 
RUSSELL J. MATTHIAS CO., 
30 North LaSalle Street, Chicago, Ill. 


SALES MANAGER WANTED 
For wholesale sash and door house near New York City. 
Good opportunity for right man. Replies will be treated 
strictly confidential. State age, experience. 
Address “G. 32," care American Lumberman. 



































OFFICE EXECUTIVE—PREFER ONE WITH 
Some experience in Sash & Door business. One capable 
of directing a vast amount of detail. 

Address “F. 3,’’ care American Lumberman. 


WANTED—AN EXPERIENCED WOODS FOREMAN 

Capable of laying out railroad. Must furnish satisfac- 

tory references in first letter or will not be considered. 
Address “EB. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED STENOGRAPHER 
For lumber sales office in Northern Michigan. State 
eee, experience and salary expected, 
etter. 

Address “*E. 26," care American Lumberman. 


YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale Department, 
Your ad would be read by the people you want to reach. 
AMERICAN LUMBERMAN, 











431 8. Dearborn St., Chicago. 











WANTED—AT ONCE 


‘Good first-class pine circular sawyer, one who can keep 


up saws and look after mill crew, have a well equipped 
mill cutting about 20,000 feet per day. Good wages to 
the man who can produce results. If you are a ‘‘four- 
flusher’’ and cannot get results, don’t answer this ad- 
vertisement. 

Address “G. 24,’’ care American Lumberman, 


WANTED—BAND SAWYER 
Must be fast and understand cutting West Virginia 
hardwoods. None but first-class men need apply. 
Address “G. 18,’’ care American Lumberman. 


WE ARE LOOKING FOR A PRACTICAL 
Millwright and sawmill man combined. What have you 
to offer? 

Address “G. 17,’’ care American Lumberman, 


WANTED—HARDWOOD MOULDERMAN 
Ripsaw and other planing mill men. Apply THE WEST 
VIRGINIA TIMBER COMPANY, Orange, Va. 














WANTED—EDGER MAN FOR THREE — ; 

us 
Also one first-class block set- 
MILL & LUMBER CO., 


Edger Cutting Walnut, Ash and other Hardwood. 
know grading of lumber. 
ter. Apply WAYNETOWN 
Waynetown, Ind. 





WANTED--LIVE ENTERPRISING SALESMAN 
Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 


man. State age, experience, references and salary 
expected. 
Address “Ff, 28,’’ care American Lumberman. 





WANTED—ENERGETIC AND AMBITIOUS 
Salesman. Age 25 to 35 years, with experience selling 
to consumer and contractors. Must be generally aware 
of uses and adaptability of various grades or woods and 
dimensions to varying classes of frame construction. 
Capable of intelligently copying down millwork for 
estimating from carpenters’ written inquiries. This is a 
responsible office position for a high-class man, capable 
of carrying on personal or telephone conversation with 
all classes of customers and thinking and acting quickly. 
Large yard located in city of St. Louis. 

Address “BH. 2,’’ care American Lumberman. 


WE WANT A SALESMAN 
for Northern Hardwoods, who is as good a grader as a 
salesman. The right man can name his own salary, 
depending upon what results he can show. Name refer- 
ences first letter, stating if now employed and by whom. 
Past experience and average sales past year. All com- 
munications confidential. 
Address “G. 42,’ care American Lumberman. 





in first. 





WANTED—SASH AND DOOR SALESMEN 
FOR ILLINOIS AND INDIANA 


By wholesale millwork house in Chicago. Men with sales 
ability. Prefer men who have previously sold sash and 
doors in above or nearby territories, or those who have 
sold other building material lines. Men employed in 
wholesale sash and door offices, interested in selling on 
the road will be considered. Can also use a few high- 
grade experienced millwork estimators. 
Address “*E. 5,’’ care American Lumberman. 





WANTED—LIVE LUMBER SALESMAN 
To sell hardwoods, white pine, cypress, northern New 
Jersey and outlying districts surrounding New York. 
Must have established trade. Splendid opportunity to 
make real money on profit sharing basis, drawing ac- 
count to get started. Only man in a position to pro- 
duce results at once need apply. 

ddress “G. 1,’’ care American Lumberman. 


WANTED—EXPERIENCED TRAVELING 
Lumber salesman familiar with West Coast and Inland 
Empire products. Territory Minnesota and North Da- 





a. State experience, give references and salary ex- 
pected. 
Address “G. 9,’’ care American Lumberman. 





WANTED—BY WHOLESALE SASH, DOOR 
And millwork house, salesman for Nebraska territory, 
capable of listing millwork from plans and figuring coun- 
try lists, one capable of making suggestions and assist- 
ing a lumber dealer to sell a bill. Good opportunity for 
= man. Give reference and salary expected in 

rst letter. ; 
NEBRASKA LBR. & MILLWORK CO., Lincoln, Nebr. 


A NEW MERITORIOUS ARTICLE 
Now ready for distribution to the trade. To those 
selling sash and doors, mouldings or millwork, this 
proposition will prove highly remunerative. Main or 





side line. Sample carried in pocket. Excellent chance 
for added income. 
Address “G. 26,’’ care American Lumberman. 





WANTED 
Experienced salesman familiar with Detroit, Buffalo, and 
Pittsburgh territory. Send references, state experience 
in first letter. Do not reply unless competent to handle 
sale of both Northern Hardwood and Hemlock and under- 
stand grades. Either salary or commission basis. 
Address “G. 27,’’ care American Lumberman. 


WANTED—HIGH CLASS 
Sash and Door Salesman for Southeastern Iowa. 
be competent to figure estimates. 
Address “G. 43,’ care American Lumberman. 


WANTED—HIGH TYPE LUMBER SALESMAN 
To represent large manufacturer of Arkansas soft pine 





Must 





in Iowa, Northern Missouri, Northern Michigan and 
Southeast Missouri. 
Address “FR, 32,’’ care American Lumberman. 





WANTED—SALESMAN 
Familiar with Pennsylvania and Eastern Territory who 
ean handle a good volume of North Carolina pine boards 


and sizes. 
“RF. 7,’? care American Lumberman. 


Address 
SALESMAN 
A high class salesman needed for building material 
office. One who can manage office, plan advertising 
and direct salesmen. Give full particulars. 
Address “RF, 2,’’ care American Lumberman. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’ by Douglas 

Malloch, ‘‘the Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 


SALESMEN WANTED BY WHOLESALER 
Southern woods specializing in Yellow Pine. Exclusive 
Straight commission or division of profits. 
MPLEMAN, AGENT, No. 203 Weis Building, 
New Orleans, 


TO $2500 EXTRA PER YEAR 
Selling High Grade Advertising Pencils to Lumber Trade. 
— PENCIL CO., 1827 Farwell Bldg., Detroit, 
ch. 

















EXCEPTIONAL OPPORTUNITY 
For lumber salesman. I will make opening in my 
office for man who can get industrial business in 
Chicago or elsewhere by letter or personal calls, and 
will give him every Co a | to make big success. 
RUSSELL J. MATTHIAS, Chicago. 
WANTED—SALESMEN 
To sell B. CO. Red Cedar Shingles as a side line or on a 


salary and percentage basis. Must be first-class sales- 
men. Address 209 WINCH BLDG., Vancouver, B. C. 


WANTED—SALESMAN. 
Industrial Trade, Chicago and adjoining states. Refer- 
ences and complete record first letter. 
ddress “*E. 23,’’ care American Lumberman. 


WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 
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Chicago. 
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LUMBERMAN aie - > ee IN SOUTHERN 


And Wisconsin-Michigan woods and of splendid address 
is open for engagement that is in keeping with his 


experience. Expert accountant, auditor and general 
office.man. Understand state and federal income tax 
laws, workmen’s compensation, fire insurance, land 


contracts, conveyances, etc. This is a splendid opportu- 

nity for some busy executive to acquire the services of 

a ‘“‘lieutenant’’ who is not afraid of hard work anda 

who can use his head. Will consider nothing where 

a is no high school. For full particulars address 
. 14,’? care American Lumberman. 


DETAILER AND BILLER 
Ten years’ experience. Want permanent position with 
progressive concern with opportunity for promotion and 
investment. Also Cost Book A estimator. North Cen- 
tral States only. Give particulars. 
ddress “F. 31," care American Lumberman. 


HIGH-CLASS SALESMAN 
Open to aes large manufacturer or wholesaler, or 
both, handling Gum, Oak and Southern Hardwoods, sell- 
ing direct to the consuming trade, Eastern Tennessee, 
Georgia, North Carolina and Virginia. Want connection 
reaching this territory on favorable rates. Will work on 
traveling allowance and commission. Want exclusive 
representation, but will certainly get results. 
dress ‘CO, 122,’’ care American Lumberman. 


SAW MILL OPERATOR 
Wishes to make change. Can furnish references as to 
character and ability of highest quality. Would prefer 
connection with large operation. At present operating 
three plants. Here eight years. Satisfactory reasons 
for wanting to change. If you are not getting satis- 
factory results, write me and investigate. It can do 
no harm, 
Address “D. 19,’ care American Lumberman. 


RAILROAD AND CAR MATERIAL 
BUYING ACCOUNT WANTED 
Y. P. lumberman with 12 years’ experience in Mis- 
sissippi, six of which were spent buying car and rail- 
a” material and four manufacturing, wants to take 
buying account for wholesaler specializing in this 
trade. Will handle on salary or commission basis. Oan 
furnish highest Re oe 
Address 18,’’ care American Lumberman. 


YELLOW sine BUYER TWELVE YEARS 
Experience buying and shipping all classes of stock open 
for position to represent well-rated concern, either on 
salary or commission basis. Wide acquaintance among 
mills east of Mississip: i. Highest references. 

ddress “F, 24,’’ care American Lumberman. 


POSITION WANTED BY FACTORY SUPT., 
With years of experience, who thoroughly understands 
all branches of the mill business in every detail. Un- 
derstands both Eastern and Western methods. Maxi- 
mum results at minimum cost, a specialty. Good ex- 
ecutive ability. A-1 references. 

ddress “B®. 27,’ care American Lumberman. 


GENERAL SUPERINTENDENT OF OPERATIONS 


Of Pine Mill desires change. Can handle operations 
from stump to the car. Can give A No. 1 reference. 
Have been with one company from boyhood. Am mar- 
ried, 35 years old. Reasons for change satisfactorily 
explained. Have handled Three large operations for 
one company and got results. 

Address “KE. 28,"" care American Lumberman. 


AUDITOR OR DISTRICT MANAGER 
For line yard company. Have had 14 years’ experience 
in the lumber business. Both in the retail and manu- 
facturing end. Have operated yards of my own and 
could invest some money later. Am 32 years of age 
and married, Can give best of references. 
Address “G. 6,’ care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Wishes to get in touch with an up-to-date concern who 
needs an energetic, capable and thoroughly reliable man 
of 22 years’ experience in the logging, manufacturing 
and selling of pine and cypress. Am competent to take 
full and complete charge of entire operation from stump 
to cars, producing capacity output, well manufactured 
on an economical basis. 

Address “RF. 34.’’ care American Lumberman. 


EXPERT STENOGRAPHER & CORRESPONDENT 
Now assistant to sales manager, desires position as 
assistant sales manager or salesman. Married, age 
years. 

Address “G. 7,’' care American Lumberman. 


EXPERIENCED HARDWOOD SALES MANAGER 
Well known to buyers, wants position at mill or as rep- 
resentative in consuming territory. Salary or commis- 
sion. 

Address “G. 20,’ care American Lumberman. 


EXPERIENCED LINE YARD MANAGER 
Desires to manage private yard in good sized town 
with the chance to acquire an interest later on. 

Address “G. 21,’’ care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT OR 
Manager of lumbering operation by specialist of twenty- 
two years’ experience in handling and manufacture of 
hardwood lumber. 

Address “G. 22,’’ care American Lumberman. 


AT ZERO AND AWAY BELOW 
With logs right off the cars, you will want a filer who 
can make your saws cut fast and straight. I deliver 












































the goods. Exceptionally fine references. Why not en- 
gage me now? 
Address “G. 41,’’ care American Lumberman. 





EXPERIENCED FILER WANTS POSITION 
Fast feed, straight lumber, minimum saw expense. Can 
make your saws a joy instead of an aggravation. Twenty 
years experience backing this. Excellent references. 
city — J. F. K., 511% Washington St., Michigan 
‘ity, Ind. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 
—— LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, ‘ 








EFFICIENT RETAIL YARD MANAGER 
Wanted to change towns for personal reasons. Knows 
practically all that needs to be known about retail yard 
management, including builders’ hardware, mason sup- 
plies, sash and door line, coal, tile, fertilizer and other 
farm wants. Small, run- down, one-man yard preferred 
in Wisconsin, Illinois, Iowa, Indiana or Ohio. 

Address “G. 23,’’ care American Lumberman. 


YELLOW PINE SALES MANAGER 
30 years of age—married; eight years’ manufacturing 
and wholesale experience. Exceptional qualifications 
for management southern buying and sales office or 
production and sales department of large mill. 
Address ‘‘ABILITY,’’ care American Lumberman. 








A-1 ACCOUNTANT jr CONNECTION 
With lumber office or saw mil 
Address ‘‘W. 109,’’ care aia Lumberman, 





COMPETENT BAND FILER 
Wants position; a employed but desires change. 
Address 128,’ care American Lumberman. 


SOSTTON WANTED 
Manager small i; 17 years’ experience. 
ddress 21 eare American Lumberman. 


BAND saw FILER WANTS POSITION 
Always get results. State what you have and wages. 
Address ‘“‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio. 











I HAVE 25 YEARS’ EXPERIENCE 
In the lumber business as chief accountant and office 
Manager and desire permanent position with strong 


firm. Location preferably Minnesota, Wisconsin or the 
Prone Address ‘‘PERMANENT,” care American Lum- 
rman. 





ROAD— OFFICE 
I am 39 years old, married, ‘‘sleep + Bee at ny met. 
Twenty years’ experience in millwork and lumber in all 
their branches in East, dle West and West. Coast. 
Executive and Selling my anectalty. Pacific coast pre 
ferred. Can you use me? Phone, wire or write BH. 
HURST, Fuller Lumber Co., Lodi, Calif. 


WANTED—POSITION WITH 
Lumber Manufacturing Company, by one who is capable 
of taking complete management, through 20 years’ prac- 
tical experience from stump to market. Good organizer 
and particularly trained in details. Can bring results. 
Forty years old, and married. 
ddress “D. 30,’ care American Lumberman. 


EXPERIENCED BAND SAWYER WANTS 
POSITION 


Understand quarter sawing. Right or left. Agreeable. 
Steady. Prevailing. A 1 reference. Address 
J. L. GARLAND, Huntingburg, Ind. 


ACCOUNTANT—CASHIER—OFFICE MGR. 
Saw mill exp.—capable taking full charge office. 
respondence, commissary-jobbers, etc. Can also install 
cost and other systems. North, N. W. or West Coast 
preferred. P. O. BOX 694, Chicago, Il. 


HIGH CLASS HARDWOOD LUMBERMAN 
Knowing the source of production in northern and south- 
ern hardwoods desires a position as buyer for an auto- 
mobile plant or body plant. 

Address “G. 39,’’ care American Lumberman. 


EXPERIENCED BOOKKEEPER & TRAFFICMAN 
Desires change, better location with manufacturer or 
wholesaler. Know rates, traffic work and bookkeeping. 
Some sale experience. Best references. 

Address “G. 31,’ care American Lumberman. 


LOGGING ENGINEER 
Specialty location and supervision construction of logging 
railroads. 9 years’ experience in rough country. Col- 
lege graduate. Position in north preferred. 
Address “FR, 20,’? care American Lumberman. 


I HAVE OVER 15 YEARS’ EXPERIENCE 
Of woods work in general. I want logging or logging 
and railroad contract; from 15,000 to 30,000 ft. logs a 
day; not less than 2 years’ job. Write to ‘“‘LOGGHER,”’ 
care American Lumberman. 


WANTED—POSITION AS 
Logging and railroad superintendent. Good organizer, 
capable of taking full charge. Thoroughly experienced. 
Best of references. Fourteen years with one firm. 
ddress “*R. 138,’’ care American Lumberman. 


EXPERIENCED BOOKKEEPER WANTS POSITION 
As bookkeeper or second man in retail lumber yard. 
Three years’ experience; best of reference and bonds fur- 
nished if needed. 

Address “fF. 1,’° care American Lumberman. 


POSITION AS RETAIL YARD MANAGER 
Married, college man and ten years _— experience 
in business world. Employed, but wish to make change. 
Will go anywhere 

Address een, 84,’’ care American Lumberman. 


EXPERIENCED OFFICE MAN 
Desires permanent connection with large manufacturer. 
Thoroughly acquainted with every detail of mill office 
work. Best references furnished. Several years with 
present employer. 
Address “FE, 6,’? care American Lumberman. 


POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to begin by September Ist. 

Address “G. 12,’ care American Lumberman. 


MANAGER OF COAL, LUMBER AND 
Builders’ supply yard wants change to permanent posi- 
tion with future. 

Address “FR, 33,’ care American Lumberman. 


INDIANA BAND SAW FILER WANTS JOB 
Either filing or sawing or both. 
Address “Gq. 19,’’ care American Lumberman. 


EXPERIENCED LUMBER STENOGRAPHER 
Invoice Clerk—Lady is open for position in Los Angeles 
September 1. References furnished. 

Address 6,’’ care American Lumberman. 


EFFICIENCY BY MAIL 
If your Planing Mill or dry kiln is not working satis- 
factorily write me. 
T. E. COMLY, Graham. Washington. 


SAW MILL MANAGER 
with = enpaeee. successful record, middle age. 
Address 9," care American "Lumberman. 


CASHIER AND BOOKKEEPER 
Married, eight years’ experience, desire change. 
handle one hundred thousand cash per month. Best 
references. 
Address ‘‘A. 110,’’ care American Lumberman. 


WANTED—A POSITION AS YARD MANAGER 
17 years’ experience, married. Will come at once. 
Wife can keep the books. 

Address ee 
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Now 





care American Lumberman. 





WANTED—POSITION AS BAND SAW FILER 
Go anywhere. Good reference. BOX 38, Laurens, 8. O. 


WANTED—TO REPRESENT MANUFACTURER 
Ohio territory established trade. 
Address “D. 10,’”’ care American Lumberman. 
POSITION WANTED AS MANAGER 


Small yard, or bookkeeper; 15 years’ experience. 
Address “G. 33,’ care American Lumberman. 
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LUMBER STORAGE 
Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 


GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bidg., Phone Central 8176 
Yard and main office, Chicago Heights, Ill. Phone 562. 





WANTED 


To correspond with dimension mills properly equipped 
to saw high-grade, clear, tough textured hickory (prin- 
cipally white or sap, in various sizes, and in lengths 
ranging from 14 ft. down to 6 inches. We can accept 
carloads of mixed sizes enabling quick shipments and 
minimum waste. We inspect at mill and pay cash. 
Also buy white ash, oak, gum and other woods in 

clear dimensions. 


Unless you can be depended upon to actually produce 
well manufactured stock in accordance with the grade 
specified, make reasonably prompt deliveries and prop- 
erly take care of stock in a nice, dry shed as fast as 
sawed, please do not waste your time or ours in cor- 
respondence. 


Address “q. 4," care American Lumberman. 





LUMBER ie ee 
PITTSBURG, P. 
Desires to form connection with a pine mills that 
can furnish dependable stock and shipments, straight 
and mixed cars. We want one or two reliable milis. 
Must deal direct. 
Address “G. 2,’? care American Lumberman. 





W. LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
8 cars strictly No. 1 4” Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohié, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


WANTED—LATH 
5 cars 4’ No. 1 Hemlock; 2 cars 4’ No. 2 Hemlock; 5 
cars 4’ No. 8 Mixed Lath. Also White Pine, Jack 
Pine and Basswood Lath. Also Cedar Posts. Quote de- 
livered Detroit. 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bidg., Detroit, Mich. 


WANTED—ABOUT FIVE THOUSAND 
Feet 2x4—18” long; fifteen thousand feet 2x4—7’ long 
No. 2 long leaf of No. 2 and better short leaf yellow 
pine. Will buy car of these items or whatever is accu- 
mulated and make up cay with other items. Quote 
prices and date of delive 

H. W. HARDING LUMBER CO., Detroit, Mich. 


WANTED—WHITE OAK TIES 
Delivered St. Louis, Mo. 
8000 6x8—8’ No. 3. 
1000 6x7—8’ No. 2. 
Address “G. 37,’ care American Lumberman. 


CRATE AND BOX SHOOKS PINE GUM 
Wanted 1 to 25 =. Gum veneers, egg case shooks. 
Will advance cash 

CANNON LUMBER CO., St. Louis, Mo. 


WANTED—FOR FUTURE SHIPMENT F. O. B. 

















Minneapolis 50 cars each of 4/4 to 8/4” Western 
White Pine Shop No. 3 & Btr 
ROBERT ALBRIGHT, Minneapolis, Minn. 





WANTED—BY WHOLESALER 
Contract for cut of hardwood mill in Michigan. 
make advances on stock. 
Address “B. 105,’’ care American Lumberman. 


WANTED—1” AND 1%” COMMON 
And Better Cherry, can use No. 2 Common and Be 
also Cherry logs. = WARREN ROSS LUMBER 
CO., Jamestown, N. 


Will 








GET want YOU WANT 
By oes in the Wanted and For Sale Department. 
Do it now. 
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WANTED—FROM ONE TO TEN MILLION FEET 
Of hardwood timber in Michigan that can be bought on 
terms of one-third down, balance pay as you cut. Ad- 
dress. CLARK DICKERSON, Paris, Mich. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wiited and For Sale Department. 





AMERICAN LUMBERMAN, 
Chicago. 


431 8. Dearborn 8t., 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. 8. & A. Rys. State your wants and we will 
help you find a location. Address 


H. 8. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 
Will consider only mills operating in yellow pine virgin 
timber and producing not less than half million feet per 


month; otherwise do not reply. 
Address “©, 131,’’ care American Lumberman. 





LONG ESTABLISHED WHOLESALE AND 
Retail dealer at St. Louis desires to form selling con- 
nection for railroad trade with Yellow Pine manu- 
facturer located on Missouri Pacific and cutting com- 
plete line of car material. Have long standing ac- 
quaintance with railroad buyers in this territory. Will 
handle sales on commission basis and give account per- 
sopal attention. Desire only one connection. Can give 
very best references. 





Address “E, 22,’’ care American Lumberman. 
WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, lowa, Southeastern South Dakota, north- 
eastern Nebraska or Western Wisconsin. 

Address “G. 25,’’ care American Lumberman. 





WANTED—LOCATION FOR PLANT 
To manufacture slack staves near some good mill using 
their small logs, etc. Prefer the south. 
Address “DPD. 23,"’ care American Lumberman. 





WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash. 

““S. 16,’ care American Lumberman, 


Address 














WANTED—A NO. 275 FAY & EGAN 
Second hand in good condition. State where located 
and price. L. D. REID, Tupelo, Miss. 
WANTED—AN 18 OR 20 FT. TWO SAW TRIMMER 
In good repair. A. E. GREENWOOD, Cedar, Mich. 








LUMBER WAGONS 
New or second-hand, for two-horse teams in retail yard. 
Send photograph and particulars to 
GALLIHER & HUGUELY, Washington, D. C. 





WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, II. 





MAPLE AND BIRCH DOWELS 
All sizes: Will pay dealers to put a small stock on dis- 
play. SOUTH MILWAUKEE WOOD PRODUCTS CO., 
South Milwaukee, Wis 
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IN THE SUPREME COURT OF BRITISH 
COLUMBIA, RE FOREST MILLS OF 
BRITISH COLUMBIA, LIMITED. 
JUDICIAL SALE 


TAKE NOTICE that pursuant oy the Judgment 
nounced on the 13th June, 1922, in a debenture hol a 
action commenced by Edward Lionel Fletcher as holder 
of all of the issued Prior Lien Debenture Stock of the 
above Company, to enforce the trusts of the Deed of 
Trust and Mortgage dated 24th April, 1913, securing 
the same, the hereditaments and premises, property and and 
assets, comprised in the said Deed of Trust, ll 
offered for sale en bloc by public auction by the Dis. 
trict Registrar of this Court at his office at the Court 
House, Vancouver, B. C,, on Friday, the lst day of 
September, 1922, at 12 o’clock noon. 

The property to be sold comprises 154 Provincial 
Timber Licenses and 22 Dominion Timber Berths, and 4 
Sawmills situated at Taft and Three Valley on the 
Canadian Pacific Railway main line, and at the City 
of Nelson and at Cascade on Kettle River, and all 
lands, buildings, water powers, plant equipment, logs 
and sawn lumber in connection with the same. 

A complete list of the said properties and particulars 
thereof and the Conditions of Sale, may be had upon 
application at any of the offices of Messrs. Price, Water- 
house & Company, at Commercial Exchange Building, 
Chicago, Illinois, at Henry Building, Seattle, Washing- 
ton, at Bank of Nova Scotia Building, Vancouver, B. C., 
or at the offices of Messrs. Allen & Fletcher, Attorneys- 
at-Law, Andrus Building, Minneapolis, Minnesota, or at 
the office of the undersigned. 

DATED this 24th day of June, 1922, 

BOWSER, REID, WALLBRIDGE, DOUGLAS & 

GIBSON, 
Solicitors for the above named Plaintiff, 
205 Yorkshire Bldg., 
Vancouver, B. C. 





OPPORTUNITY 
ACQUIRE CHEAPEST PINE STUMPAGE 


In the West together with band-mill. Daily capacity 
50,000 feet. According to estimates about 300,000,000 
feet; 90% Western White Pine. Controls large amount 
Timber owned by Government and individuals. Property 
located near largest apple section in West, where large 
demand exists for box and. other common lumber. 
Stockholders are not lumbermen, and have not operated 
mill. Will make Price and Terms very attractive to 
right parties. Price is less than $1 per thousand feet 
taking into consideration value of Sawmill and other 
property. Land owned in fee. For particulars address 
SECRETARY, 709 Lumber Exchange Bldg., Chicago. 





FOR QUICK SALE—THE FOLLOWING 


Farm and property located in southern Michigan. 

One of the most complete and best saw mills in southern 
Michigan. 

Capacity of saw mill 25,000 ft. per day. 

Mill elevated 10 ft. from ground with tram-way for 
sticking lumber. 

Fire protection, 

Steam,pump, pumping 12 barrels water per minute. 
Saw mill and lumber yard electric lighted. 

Two boilers and engine. 

Circular saw with top saw. 

Live rolls. 

Stearns edger. 

Friction slab saw. 

Lumber trimmer. 

Friction log turner, 

Friction set works with receding attachment, 

Saw dust conveyor that elevates saw dust into arches. 
burns no wood, 

Wood conveyor, all complete in first class condition, 100 
acre farm upon which mill is built has virgin soil. 
Fine first class electric lighted residence, 

Electric light plant. 

Garage. 

Two barns, 

Tenant house. 

100 M ft. Elm and Ash timber, fine quality, located 
three miles from mill. 

Will sell farm, timber, buildings and saw mill for 
$10,500.00 cash, quick sale. Two million feet other 
good timber available. Ideal location for some lumber 
man who would like to farm in the summer and manu- 
facture lumber in the winter. Farm alone is worth 
price. 

Address “G. 38,’’ care American Lumberman. 





PREFERRED STOCK PAYING 9.2% 
Corporation client, in process of converting assets into 
eash prior to dissolving and winding up its affairs, will 
sell 150 shares ($100.00 par) of Cumulative Preferred 
Stock which it holds in $2,000,000 lumber-producing and 
timber-owning company. Dividends averaged 8% last 
six years. 12% dividend to be paid August from earn- 
ings first half this year will bring average for 6% years 
up to 9.2%. Full voting rights and equal participa- 
tion with Common in further dividends after 6% is paid 
on Common and Preferred. SNEDECOR & LAYMAN, 
Attorneys, Spalding Building, Portland, Oregon. 


TO EXCHANGE REAL ESTATE 
To exchange Hotel valued at $75,000.00, in city of 
8,000, in Western Washington, on Pacific Highway, for 
Timber, Saw-mill or Stock in a good lumber Company. 
I am an experienced lumberman and would assume 
management of mill if desired. 
Address “FEF. 9,’ care American Lumberman. 


A WELL ESTABLISHED SOUTHERN 
Wholesale lumber company with no northern connections 
desires making arrangement with good company in north 
to handle transit shipments on 50-50 basis. 

Address “F. 15,’’ care American Lumberman. 











OWNERS OF APPROXIMATELY 
ONE HUNDRED AND FIFTY MILLION FEET 

Of standing timber, consisting of cypress, tupelo, pine 
and hardwoods, well located, in order to finance same, 
will consider selling a half interest at cost price. Tim- 
ber has been carefully cruised and represents a val- 
uable property. Address “SOUTHERN STATES IN- 
VESTMENT,”’ care American Lumberman. 


WILL SELL TO THE HIGHEST BIDDER 


On September 2, 1922, at 10 o’clock a, m., at the Ossa 

Hotel, in Manistique, Mich. We reserve the right to 

reject any and all bids. : 

Cruise 

735,000 feet Fine Hard Maple. 
,000 feet Birch. 
185,000 feet Beech. 

25,000 feet Balsam. 

This timber stands on approximately six forties, and 
can be milled at one setting. 

Terms one-half cash, balance six months, good bank- 
able note with 7 percent, or 2 percent for cash. 

This timber is 12 miles from Manistique and 3% miles 
from the M. & L. 8S. R. R. Logging conditions nearly all 
level. Three years to remove timber. 

We will be at Manistique to give information or to 
show parties lines so they can cruise it. 

0. S. WILKINS. 


WE ARE IN A POSITION TO OFFER 
Desirable location for box and shook plant favorably 
located in Wisconsin, convenient to receive soft- and 
hardwood lumber from West and Northern Wisconsin 
and Minnesota. Ample stocks available for next 15 or 
20 years to supply necessary material. Owing to heavy 
demand for cheese boxes, tobacco boxes and egg cases in 
Southern Wisconsin our location favorable to that ter- 
ritory, giving quick service to buyers and favorable 
rates of freight in and out, 

ddress “F. 30,’’ care American Lumberman. 


SUCCESSFUL OPERATOR WANTED 
Man with twenty-five to one hundred thousand dollars 
who can run California White Pine mill. Eight thou- 
sand dollars salary to right man. Two hundred million 
feet fine timber. 
Address *“‘D, 32,’’ care American Lumberman. 


SASH AND FRAME SHOP 
Keeps two to four men busy. County town in progressive 
State. Owner has other interests and will sell building 
and machinery at considerable lower than cost. 
Address “1D. 110." care American Lumberman. 


FOR SALE—ONE SINGLE BAND AND 
Gang sawmill, fully equipped, together with planing mill 
attached. Ample yard room, excellent loading facilities. 
Situated {n good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. ‘Ample supplies of timber available for long run. 
Price very low and terms easy. 
Address “R. 106,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 
Sawmill. Only yard in town. Growing commmunity in 
fruit and diversified farming section. Annual retail 
business around $27,900. Have complete saw and plan- 
ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity for box factory in connection. Good reasons for 
selling. aaa, half cash, balance terms. 

OUNCIL LUMBER CO., Council, Idaho. 


FOR SALE ONE BAND SAW MILL PLANT 
In the Mississippi Valley, best of railroad facilities and 
favorable freight rates to all markets. Logging railroad 
fully equipped now in timber. Favorable stumpage con- 
tract for twelve million feet best hardwood timber. 
Large supply other timber available, 

Address ‘E. 35,’’ care American Lumberman. 


FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation, Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “G. 106,’’ care American Lumberman. 


SUGAR PINE AND FIR PROPOSITION 
Practical lumberman with $25,000 up wanted as partner. 
Complete mill and outfit. 80 million sugar pine and fir 
on railroad. 

Address 





























“FF. 19,’ care American Lumberman. 


FOR SALE 
Fully equipped medium-sized Table and Chair Plant. 
Machinery in fine condition. Only operated eighteen 
months. Plant well located. This is a great opportunity 
for anyone —e location and plaat of this kind. For 
particulars writ 
SMITH & DONAHOE RECEIVERS, Morristown, Tenn. 


BRITISH COLUMBIA SAWMILL 
Capacity 55,000 feet per day. Located on rail and water 
in the city of Vancouver. This is a going concern. For 
quick action very attractive terms may be arranged with 
owner. Address “‘OWNER,’’ 1005 White Building, 
Seattle, Wash. 


SAW-MILL AND BOX FACTORY FOR SALE 
Located in Washington. In fine we-tern pine district. 
Complete outfit. New buildings. New location. Rea- 
sonable payment down, balance terms, 

Address “BE. 12,’’ care American Lumberman. 


WANTED-—-MAN WHO KNOWS BUILDING 
And retail game. Have all necessary machinery, good 
yard, sheds, smoke kiln. Party to put up $1,000, I fur- 
nish all equipment and yard; split profits. 

L. D. REID, Tupelo, Miss. 


FOR SALE 
2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift: adjacent railroad, mines, 
gas and oil write CAVANAGH, McAlester, Okla. 


FOR SALE—BLACK HILLS SAWMILL 
4500 acres Timber Land¢ should eut ten million ft. 
On St. Highway. 7 Mi. from R. R. (Aladdin) $65,000.00. 
Inquire of JOHN PEARSON ESTATE, Aladdin, Wyo. 


FOR SALE—RETAIL LUMBER AND 
Feed Rnsiness in New York State. Owner wishes to re- 
tire. Price low and terms easy. 

Address ‘*A, 129,’’ care American Lumberman. 
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GOOD OPPORTUNITY FOR PRACTICAL 
Planing mill man to get into business for small amount 
of money with services. Plenty of work on hand. City 
of fifteen thousand inhabitants, living conditions ideal. 

Address “G. 28,’ care American Lumberman. 


I WANT $400,000.00 
One of the best White Pine propositions in the west 
needs more capital. Two billion feet best timber. 
Profitable going concern. Will stand investigation. 
Address “D. 31,’’ care American Lumberman. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, including mill, 
tram road, etc. 

Address Owner, “§, 181,"° care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 8. 
Dearborn St., Chicago. 














FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INC., Highland Park, Ky. 





GULF RED CYPRESS 


We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules in * following sizes: 

Ist & 2ds: 1, 1%, we 2 and 3” RW 


2% and 

1, 14%, 1%, 2x13” and Wider 
Selects: , 1%, 1%, 2 and 3” RW 

2% and 4” 


No. 1 Shop: 1, 1%, 1%, 2 and 3” RW 
Boxing: 1, 1%, 1% and 2” 
No. 1 Barn: 1, 14%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14,x4, 6. 8, 10 and 12” 
No. 2 Barn: 1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14%x4, 6, 8, 10 and 12” 
Pecky: 1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
Shingles: 4 and 5x18” all grades 
Lath: 4 ft. No. 1 and No. 2 
Also, B, C and D Finish in mixed cars. 
GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 


LOUISIANA RED CYPRESS 
We offer for quick sale the following, graded under 
1916 Grading Rules of Southern Cypress Association: 
© & Better 7,000’ 1x3 — 6’ 
17,000’ 1x 4 — 6’ 
45,000’ 1x 4— 8’ 
3,700’ 1x6—5 
5,500’ 1 x 6 — 6’ 
8,000’ 5/4x 3 — 6’ 
7,000’ 5/4 x 4— 6’ 
10,000’ 2 x 4 — 6’ 
10,000’ 2 =4— 5" 





25,000’ 1x4—5 
B & Better 30,000’ “43 x }- &, Wider — 2’ 
Shop 11 000° 2x4 & Wider —4 & 6 


20,000’ 5/4 x 4 & Wider —-4 & 6 
No. 2 Com. Stacking 


Strips 40,000’ 1x 4—8’ 
Peck Stacking Strips 50,000’ 1 x 4 — 8’ 


OPDENWEYER-ALCUS CYPRESS CO., Sorrento, La. 





FOR SALE 


MAPLE FLOORING 
40,000 square feet, factory grade—2\4,”"x1\%”. 
for immediate shipment. 
ket. Wire or write 
GILBERT & BARKER MFG. CO., 
Springfield, Mass. 
Dept. 19. 


Ready 
Price way below present mar- 





MINNESOTA PINE LATH 


Highest quality. Quick deliveries. 
We manufacture our dwn lath. 


JAMES E. McGRATH & SONS, 
Stillwater, Minn. 


FOR SALE--OAK TIES 
2800—6x8x8. 


600—-7x9x814. 
One car—Oak tie lumber. 
One car—Elm and Maple tie lumber. 
Two cars—4/4 and 8/4 oak lumber. 
W. R. MALTBY, R. No. 10, Kalamazoo, Mich. 


1 CAR 8/4 NO. 3 & BTR. WHITE PINE 
1 car 7’ 4” and up top cedar posts. 
2 cars 7’ 3” to 4” cedar posts. 
Can also furnish large quantities of tamarack body 
wood. Above stock all dry. 
Address “Gq. 34,’’ care American Lumberman, 








FOR SALE—150,000 FT. 3” BRIDGE PLANK 
Mixed red and white oak and 75,000 ft. 8/4. Same good 
lengths. Want orders for car stock with big sizes. 

L. D. REID, Tupelo, Miss. 


IF INTERESTED IN SECURING CUT 
Of Single Band Cypress Mill operating in better than 
average timber, on an advance basis. Write for full 
information, BOX 795, New Smyrna, Fla. 


FOR SALE 
Osed ale cooperage, hogsheads, barrels, halves, quarters; 
all equipped with triangle Golden Gate valves and vents. 
Apply to THB FRANK JONES BREWING COMPANY, 
Portsmouth, N. H. 


HARDWOOD LUMBER 
We have several cars of No. 3 Common Hardwood 
surfaced one side running % thickness with good widths 
and lengths. 
Also all grades of 4-4 Hardwood for mpt shipment. 
band and circular sawn. ST. GEORGE LUMBER COM- 
PANY, Kingwood, W. Va. 


TWO MILLION DRY FIR LATH 
Immediate shipment. Ask for special prices these and 
other Fir items, also Red Cedar Shingles. 

S. H. CHATTEN LUMBER CO., Kansas City, Missouri. 


FOR SALE—POPLAR BEVEL SIDING, BASE 
And lattice. One car each 5/4 FAS and No. 1 Common 
Tupelo. erates BOX COMPANY, Laurel, Miss. 


R. CROSS TIES 
And 4/4 rough oaths pine 
A. RB. LEOTAUD, Glens Falls, N. Y. 
GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 


























FOR SALE—A LUMBER AND SUPPLY YARD 
In a manufacturing town, 3,500 population, surrounded 
by the best farming land in the state of Michigan. 

Yesrly sles will average $60,000. 

Good buildings, a stock and fine location. 


Address MILLER, Buchanan, Mich. 


A GOING Seva LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both in 
Cleveland and Willoughby, O., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 


FOR SALE 
A lumber yard in Chicago, occasioned by the settling of 
an estate. Real estate. Necessary to handle, one bhun- 
dred fifty thousand dollars cash. Worthy of investiga- 
tion. Address “‘W. 102,’ care American Lumberman. 


FOR SALE—OR LEASE 
Yard in a two-yard town of 1,200 population. Reason for 
selling, this yard is owned by an estate. Priced on an 
inventory basis. Will sell stock and pe eg and lease 
real estate and buildings for a term of years, with privi- 
lege of purchasing during that time. No delivery. 
dress O. M. E., care American Lumberman, 


FOR SALE—RETAIL LUMBER YARD 
In Rockford, Ill., centrally located on leased railway 














ground. Established for thirty-nine years. Owner re- 
tiring from business. 
Address “Gq. 40,’’ care American Lumberman. 





FOR SALE 
Retail lumber and coal yard at Britton, Lenawee Co., 
Mich. Live town of 500. Write W. C. ELDRED, 812 
Sybil St., Ann Arbor, Mich. 


YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid farming community, good 
roads; ae sales by 000 to $100,000. 

Addre . 5.’" care American Lumberman. 
FOR SALE-LUMBER YARD IN NEW TOWN 
Irrigated Western Nebraska. A good yard with a great 
future. Address ‘‘W. i10,’’ care American Lumberman. 

FOR ry 
In rich farming —: 8. E. 
ddress 103,” care pn Lumberman. 














FOR SALE—VIRGIN YELLOW PINE TIMBER. 
Virgin Yellow Pine Timber in tracts of from 25 million 


feet to 150 million feet on railroad. For estimates and 
prices—buyers es Ww 


WNER, P. O. BOX 42, Jacksonville, Florida. 


BRAZIL 
Pine forests. 100,000 acres. Hardwoods. 60,000 acres. 
All good lands for colonization. Apply W. MITCHELL, 
Rua Theophilo Ottoni, 39—Rio de Janeiro, Brazil. 


TIMBER FOR SALE 
Can offer Twelve Thousand Acres British Columbia Tim- 
ber well located on rail and water for efficient and 
economical operation. 
Address “E. 4,’" care American Lumberman. 


FOR SALE—3 OR 4 FINE TRACTS 
of pine and cypress timber, saw mill cut over lands, 
ranches, farms, orange groves and city property. JOHN 
TUCKER CO., Orlando, Fla. 














HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
‘cago, Ill. 





TIMBER AND LAND INVESTMENT. 
In Wisconsin, he Michigan and Canada. Small 
and large tracts. Let us know your wants. 

CARTIER & RATH, Sault Ste. Marie, Mich. 


NATIONAL FOREST TIMBER FOR SALE. 
See advertisement on page 








I OFFER FOR SALE 35@ MILLION FEET 
of saw timber in Putnam County, Florida, 2 railroads 
running through it; $2.50 M ft. including a brand new 
plant, double deck mill which goes with the timber at 
the price named. 
1% cash balance in one and two years. 
timber lease. 


Thirteen years 


Large choice poplar 7,000,000 
White cane ash 6,000,000 
Choice red gum 8,000,000 
Extra good hard maple 5,000,000 
Large pole cedar 2,000,000 
Large cypress no defect 1,000,000 
Hickory 1,000,000 
Very fine tupelo gum 17,000,000 
White magnolia 3,000,000 


Total “50, 000,000 
H. D. SLOAN, Ingold, N. C. 
TIMBER FOR SALE 

I have two tracts of timber located. About one hun- 
dred million feet in each tract. Southern yellow pine 
with small percent gum and poplar. Can buy this timber 
at from two to three dollars per thousand feet; easy 
terms. I can resell it and clear two dollars per thou- 
sand feet on it or manufacture it and clear, under normal 
conditions, five dollars per thousand feet. I have not 
money enough to handle these tracts alone. If someone 
will help me finance one or both of these propositions, 
I will do the rest. I can give the best references in 
the world. Write for particulars. 

Address “G. 30,’’ care American Lumberman. 


400 MILLION FEET BIG VIRGIN 
Long and short leaf pine and cypress, also red gum, 
poplar, ash and oak for sale in Carolina. Price $3. 
per M, including 75,000 acres land, also small tracts pine, 
ete. BOX 411, Charleston, 8. 0. 


FOR SALE—100,000 ACRES TIMBER IN 
New Mexico; over 600 million feet fir, pine, spruce, 
besides telegraph poles, railroad ties, pulpwood and 
fuel. Splendid proposition. Cruise, price and terms on 
request. L. W. TULLEYS, Council Bluffs, lowa. 


I HAVE SOME TRACTS OF FINE 
Pine timber in North and South Carolina from 10 to 
75 million feet for sale; also some large tracts of hard- 
wood of various kinds. H. D. SLOAN, Ingold, N. C. 


FOR SALE—ABOUT 100,000,000 FEET 
Of high-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 




















RED GUM 
The best red gum timberland proposition in the South. 
Unequaled water transportation to Mississippi River 
and Gulf. THE MOLARD LAND CO., Alexandria, La. 





FOR SALE 
TIMBERLANDS IN BRITISH COLUMBIA 
We are offering for sale several very fine blocks of 


Timber. Some excellent Timber can be bought now 
at a very low price. Particulars sent on request. 
RYAN, McINTOSH TIMBER CO., LTD. 
Timber Cruisers, Civil Engineers and Surveyors, 
Belmont House, 
Victoria, B. C. 


VALUABLE TIMBER LANDS FOR SALE 

The Los Angeles Trust & Savings Bank, of Los Angeles, 
California, offers for sale approximately 35,000 acres of 
timber land in the southwestern part of Tehama County, 
California, estimated to cut 30,000 feet to the acre and 
also estimated to consist of about 55% sugar and white 
pine and 40% fir. For information, address TRUST 
DEPARTMENT, LOS ANGELES TRUST & SAVINGS 
BANK, Los Angeles, California. 


FOR SALE 
Approximately thirty million feet of red cedar stump- 
age suitable for shingles. This property is located in 
British Columbia on a fine drivable stream with good 
booming grounds and facilities for shingle manufacture. 
Price is low and terms reasonable. 
Address “W. 136,’ care American Lumberman. 


WE ARE INTERESTED IN AND CONTROL 


Both fir and pine tracts and invite correspondence with 
actual investors desiring large bodies of timber for op- 
eration or holding. a. if you desire to sell send us de- 
scriptions and pri 

WELLS GILBERT, oeri1s Spalding Bldg., Portland, Ore. 


SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured cheaply enough to meet any competition. Coast 
rates apply. 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


BRITISH COLUMBIA TIMBER 
The ——*, and prices are selling it. We offer for sale 
Fir, Cedar, Englemann and Sitka Spruce. J. RANDALL 
BLACK, 811-17 Palace Blidg., Minneapolis, Minn. 


220,000,000 FEET 
British Columbia licensed land, containing spruce, fir, 
hemlock and cedar. Easy logging. Price 
easy terms. Apply JOHN A. WHEELER, 294 Washing- 
ton St., Boston, Mass. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bidg., 
Vancouver, B. C. 


WE WANT 
You to advertise in the Wanted columns of the Ameri- 
ean Lumberman. 
If you have something to sell insert an advertisement 
in our For Sale Deosewmane, 
We reach the peop 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 
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FOR SALE—VIRGIN HARDWOOD TIMBER 


40,000,000 Feet. 4500 acres Virgin Hurdwood, Swain 
Co., N. C., within 14% miles commun currier R. R., con- 
sisting finest quality big soft yellow Poplar, Mountain 
Oaks, Basswood, Ash, Cherry, Maple, Chestnut, with 
some Hemlock. Lies in two rich Coves, all down grade 
to one Mill site, plenty native labor, ete. Best Mill 
operation to be had, or unexcelled as an investment. 
SAVAGE BROTHERS, Murphy, N. C. 


FOR SALE—HARDWOOD TIMBER 
Located in Northern Michigan. Ten million feet—prin- 
cipally maple, birch and basswood; also hemlock. Ac- 
cessible to railroad. Timber high-grade and logging con- 
ditions good. Price very reasonable. 

Address “F. 10,’’ care American Lumberman. 











JUST A FEW OF OUR MANY BOILERS 
3—B & W 220 Hi. P., 160 pounds pressure. 


i—Casey & Hedges, 250 H. P., steel encased. 

iy en 250 H. P., 110 pounds pressure. 

1—B & W 300 H. P., 160 pounds pressure. 
HOLLANDER EQUIPMENT COMPANY, 

10 East 43rd Street, New York, N. Y. 


24x 48 CORLISS ENGINE 
18 ft. flYy wheel. PFANNMUELLEK ENGINEERING 
COMPA , 503 First National Bank Bldg., Chicago. 








20x42 MONARCH CORLISS ENGINE 
boilers, generators, machine shop tools. 
Saginaw, Mich. 


Wickes gangs, 
MILES MACHINERY CoO.. 








cl D. C. GENERATORS—BARGAINS 


K Speed 
e Wis Westinghouse, MP, type S......ccsccsceee 675 
1 25 Ft. Wayne, 6-pole, comp., type ML....... 875 
1 25 Northern, MP, (125-250) volt, 3 wire, with 


OREO TOON. « o:5:0'0:0.60095 9 kiew ap aed Ses e4n ee 750 
1 25 Milwaukee, MP, type A, direct-connected 

on iron sub-base to 9%x10 in., Erie-Ball 

auto., center-crank self-oiling steam en- 


gine, with accessible stuffing box.......... 340 
1 30 Western Elec. MP, type E50B............ 1250 
1 30 Ft. Wayne, 6-pole, type MPL............ 750 
1 30 Westinghouse, MP, type S..............6- 725 
1 


150 General Electric Curtis, non-condensing 
steam turbine for 140 lb. steam pressure. .2000 
60 CYCLE, A. C. GENERATORS. 

1 625 Westinghouse, rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected to West- 
inghouse-Parsons, Horizontal, 3-stage, 
Ce ee ees re er 

1 625 Allis-Chalmers' revolving field, %-phase, 
2300-volt D. C., to Parsons horizontal, 3- 
eS DUNN TORS e555 98509 94505556004 55% 360 

Send for our Monthly Bargain Sheet showing 
prices. All machines like new. America’s headquar- 
ters for second-hand electrical machinery. 

GREGORY ELECTRIC CoO., 
16th and Lincoln Streets, 


MOTOR BARGAINS. 

2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G.E. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, used. 
1—100 HP, 900 RPM, 3 Ph, 220 V, 60 Cy, new G.E. 
1— 75 HP, 900 RPM, 3 Ph, 440 v, 60 Cy, F.M. 
1— 70 HP, 225/450 RPM, 530 V, D.C., Var. Speed. 
13— 50 HP, all speeds, 3 Ph, 25 and 60 Cy. 

Large stock Motors and Generators, A.C. and D.C 

Vv. M. NUSSBAUM & CO., Ft. Wayne, Ind. 


MOTORS “ND GENERATORS FOR ea 
27—Generator Sets ranging from 1 to 1200 K. 
87—Alternating Current Motors, all voltages. 
55—Direct Current Motors, all voltages. 

HOLLANDER EQUIPMENT COMPANY, 
10 East 48rd Street, New York, N. Y. 


Chicago. 











PLANERS AND MATCHERS FOR SALE 
Woods No. 24, 15x6 with profilers. 
Yates No. 91, 15x6. 
American No. 126, 21x8. 
Hermance, 26x8. 
A. C. LOVE CO., 


Huntington, W. Va. 


FOR SALE—LATH MILL PLANT 
Entire plant at Atlanta, Mich., fully equipped with Gar- 
land machines for manufacturing lath from bolts or 
slabs. Particulars, price and terms, address 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit, Mich. 


JUST A FEW OF OUR MANY CRANES 
Byers Model ‘‘C,’’ steam-driven, caterpillar type traction. 
Byers 30’ boom, traction wheels. 

Interstate, 10-ton, oe agg ae CRANE. 
0 & §, 20-ton, 47’ 8-whee 
OLLANDER & EQUIPMENT ae. 
10 East aed Street, New York, ie 


A REAL BARGAIN 
Complete circular sawmill and power, located at Charles, 
Mich. Will sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer, 
ete. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBDPRMAN, Manhattan Building, Chicago, Ill. 




















FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”x12” Double Surfacer, divided rolls. 
—- No. 145—30”x8” Double Surfacer, round heads, 


rolls 
whitney P- 19—30"x7" Double Surfacer, round heads, sec. 


Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heads, sec. rolls. 

American No. 49—80"x12” Heavy Single Planer, square 
head, divided roll. 

Whitney 40”x7” Single Cabinet Planer, square head, 


see. roll. 
ean “26"%0" Single Cabinet Planer, square head, sec. 
Fay ‘e ‘Bean 24”x6” Single Endless Bed Planer, square 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Head Fast Feed Moulder with 
Hopper Feed. 

Fay & san No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” — Moulder, round heads. 

Houston 10” Outside Moulde 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fast Feed Moulder. 

— 1. 107—12” Fast Feed Inside Moulder, round 
eads. 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
American No. 1 Chain Feed Band Rip Saw. 
Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


McDonough 44” Resaw, 5” blades. 

Fay & Co. No. 4—40” Combination Resaw, 3” blades. 
Berlin No, 283—44” Resaw, 4” blades. 

Yates No. 281—44” Combination Band Resaw, £ blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 


Smith Double End Tenoner, stock up to 78” pon 
Bentel & Margedant Double End Tenoner, no cop 

Hall & Brown No. 142 Hand Feed Double Cutoff 8 Saw. 
Dauber-Bell No. 1 Automatic bevel double cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic 
Knife Grinder, motor drive. 

Machinery Co. of America No. 8 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 aes ly intle Shaper, bronze bearings. 

Fay & Egan No. uble Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No, 14—30”x14” Timber Sizer. 

Berlin No. 2—80”x14” Timber Sizer. 


SANDERS 


All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—-WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
140 S. Dearborn St. 


CHIOAGO Phone State 7477 
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FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum. 

Fay & Egan No, 225—42” 
drive. 

Fay & Co. 54” Triple Drum. 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible 42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum. 

Berlin Invincible 60” Triple Drum, 

Berlin Royal Invincible 60” Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Berlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum a Sander. 

Yates S-3 Oscillating Edge Sande 

Oakley & Jansen (Curtis No. 24) “bene Belt Machine. 


IMMEDIATE SHIPMENT—GET OUR PRICE BEFORE 
BUYING 
We have the largest stock of Sanders in the country. 


WOOD-WORKING MACHINERY SALES 


ORGANIZATION 
CHICAGO 


Triple Drum, direct motor 


140 8. Dearborn St. Phone State 7477 





FOR SALE 


1 Murray No. 1 sawmill, three block, steam feed 
and steam works, complete, good condition. ...$700.00 
2 Tog bau GD and JAeKeiccccccces PSG Madaeae wa 150.00 


Prices f. 0. b. Green Bay, Wis, 
NELSON MACHINERY CO., Green Bay, Wis. 





FOR SALE—FULL SET OF MORGAN LOCK 
CORNER 


Box Machinery as follows: 

1 No. 8 Morgan Lock Corner Cutter. 
1 No. 1 Morgan Setting Up Machine. 
1 Morgan Lock Corner Box Trimmer. 
1 Morgan Lock Corner Cutter Grinder. 
1 Set of Copper Glue Pots and Pans. 
1 Extra set of cutters for Locker. 

All the above are in perfect condition and ready for 
immediate use. Used only about three months. Ful) 
description and price on application. TROY BOX & 
LUMBER CO., P. 0. Box No. 623, Troy, N. Y. 


EQUIPMENT FOR SALE 

One No. 3-60-in. Fischer Band Resaw for saws up to 
6-in. wide, rolls open up to 6-in. On each side of saw, 
will resaw up to 36-in. wide. Variable feed from 15 to 
125 foot per minute. Also 3-6-in. Blades, saw stretcher 
brazing clamps, filling vise, automatic grinder, leveling 
block, wheel rack for grinder, swage, shaper. Complete, 
$1485.00. WOODWORKERS TOOL WORKS, Chicago. 
Ill. 


(1) NO. 1 BROWN-SHARPE UNIVERSAL GRINDER 
No 0 Giddings-Lewis Horizontal Boring Mill. 
60” Engine Lathe. 
60” Bullard Vertical Boring Miil. 
No. 11 Pratt & Whitney Multiple Drill Press, 3 or 4 
spindle high speed — with power feed. 
General shop equipmen 
MMONS WIACHINE CO., INC., 
985 Broadway, Albany, N. Y. 


FOR SALE 
Fully equipped Fay & Egan No. 57 6-foot Band Sawmill. 
Splendid condition, not latest type, including severi! 
Saws, Band Saw Grinder, Lap Grinder, new Log Turner. 
Side Edger, Inverted Swing Cut-Off, etc. Reason for 
selling, quitting business 
DONAHOE DOUGHERTY LUMBER CO., Morristown, 
Tennessee. 


FOR SALE—9 FT. FILER & STOWELL 
Band mill, almost new; Filer & Stowell carriage and 
steam set ‘works; 7-ft. Clark band resaw and all engines 
and machinery for complete saw and planing mill. To 
anyone interested will send complete list and price each 
item. a RAINE-ANDREWS LUMBER C@., Even- 
wood, q 


(1) 24”°—2 DRUM FAY & EGAN SANDER 
$75.00 F. O. B. Cleveland, Ohio. BRADWELL AVE. 
LUMBER CO., 3888 West 55th Street, Cleveland, O. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and — engines, boilers and saw- 
mill machinery. Write 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 


FOR SALE—SANDERS 
1—36” 3-Drum Berlin Sander, $400. 

1—42” 3-Drum Fay Sander, $500 

Both in pet operating condition. 

HAWKEYE LUMBER & COAL CO., Cedar Rapids, Iowa. 


REMANUFACTURED WOODWORKING 
Machinery, oo 400 on hand. Write for = 
CHICAGO MACHINERY EXCHAN 

ete. 1224 Washington Blvd., oa” 


FOR SALE—OR TRADE 
For hardwood or pine lumber. One 8S. A. Woods No. 53 
surfacer, 6x24. Separate rolls can feed either side. 
L. D. REID, Tupelo, Miss. 
































FOR SALE 
Complete 6 ft. band — outfit. 
Address “Gq. 10,’ care American Lumberman. 





FOR SALE—NEW AnD REMANUFACTURED SAW 
Filing machines. Send for list. 
GeBOTT MFG. OO., Big Rapids, Mich. 
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WAYNE REBUILT MACHINERY 


‘Known by every user for its Quality, 
And to be Invariably as represented.’’ 
No similar stock or selection to be found anywhere— 
and Rebuilding Methods that are distinctive. 
1400 Machines in Stock. 

SANDERS 
1—30” 
1—36” 
1—42” 
1—48” 
1—54” 
1—48” 

TENONERS 
2—No. 55 Hayes Double End 
1—Fig. 966 American Double End 
1—No. 2% American Single End 
1—No. 1 Egan Single End 

BAND RESAWS 


1—60” Connell & Dengler 
1—54” Mershon ‘‘New Standard”’ 
” Clement 
Bentel & Margedant No. 85 
1—48” Fay & Co. 
If you’ll put your woodworking machinery needs 
up to us we pledge our complete facilities to serve 


you, 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Indiana. 


Berlin ‘‘Royal Invincible’’ 
American ‘‘Columbia’’ 

American ‘‘Columbia’’ 
Berlin ‘‘Royal Invincible’’ 
merican ‘‘Columbia’”’ 
mith Endless Bed 





FOR SALE CHEAP, OVER 200 FEET LOG 
Haul up chain and gear, best made, in first-class condi- 
tion. One 7-inch steam feed, carriage set works, and 
best head blocks, first-class condition. One set log deck 
dump blocks hand power. One set-off bearer, live rolls. 
One set slab slasher, carrier chains, and table. 

E. J. PFIFFNER CO., Stevens Point, Wisconsin. 
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RAILS 


New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RAILS RAILS 


For relaying and Construction Purposes; 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-Ib., 
50-lb., 56-lb., 60-lb., 70-lb., 80-Ib., 100 
angle _ splice bars—spikes, bolts, tie 
late, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
3648 S. Rockwell St., 


RAILS 


Chicago. 





BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
Ibs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 Ibs. up to 100 Ibs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging Le a no matter where located. 

L. FOSTER COMPANY 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 





SELF-FEED RIP SAWS 
American No. 2 Fig. 5701. 
Berlin No. 256-8. 
Greenlee No. 426. 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 
do you want? 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


60” BERLIN (ROYAL INVINCIBLE) 
Three Drum Sander. 
48” American (Columbia) Three Drum Sander. 
Zerlin No. 255 Power Feed Rip Saw. 
Dauber Bell No. 1 Double End Cut-off and Mitre Ma- 
chine, 95 per cent new. 
D. S. OAKLEY, 
405-6-7 Murray Bldg., Grand Rapids, Mich. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, Niggers, Log Kickers and Loaders, 
in good repair. Adare 

Ay BM. CHE SBROUGH, 








Thompson, Mich. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 


Repair Parts for Cars and Locomotives 





FOR SALE—LOCOMOTIVES 

Baldwin 0-6-0, 50 ton switcher separate 

lb. boiler overhauled—$1,900.00 dely Ills. 

Baldwin 2-6-2, 40 ton road engine separate tender— 

170 lb. boiler A-1 shape dely, Mich. A. V. KONSBERG, 
40 N. Dearborn St., Chicago. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 
In the new book, ‘“Iote Road and Trail,’’ by Douglas 
Malloch, the ‘“‘Lumberman poet.’’ Illustrated in color. 
a. 50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 


tender—150 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with jvints and 
spikes. Also standard sections, relaying rail. 

HARLES A. RIDGELY & CO., 
1605 Old Colony Bldg., Chicago. 


STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment. Prices cheerfully 
quoted. Also frogs, es spikes and bolts. 


Frick Bldg., 





Pittsburgh, Pa. 





RELAYING RAILS 
56s, 60s, 65s, ™, a 75s, 80s, 908, with Angle Bars, 
Locomotives and C 
. & SHERWOOD, 50 Church St., New York. 


RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 

B. E. SCHONTHAL & CO., INC., 

224 South Michigan Ave., Chicago, II. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY Cco., 
First National Bank Bidg., Pittsburgh, Pa. 


RELAYING 40-LB. AND 60-LB. RAILS 
Also 30-lb., 35-1b., 45-lb., 56-lb., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 

















1—S. G. 28 TON SHAY GEARED, CYLINDERS 8x10 


1—S. G. 36-ton Shay geured, cylinders 10x11. 
1—S. G. 6-wheel switcher, cylinders 17x24. 
1—S. G. 6-wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with auto- 
matic couplers, band and air brakes. 
1—15-ton Holt caterpillar tractor. 
HARRY P. BOURKE, Escanaba, Mich. 


FOR SALE—ONE THREE DRUM CLYDE 
Ground skidder, mule outhaul, good condition. 
CHICAGO MILL & LUMBER COMPANY, 
Helena, Ark. 


55-TON BALDWIN—10 WHEELER 
160-lb. steam; two 24-ton 36-in. ga. Shays; 6 tank cars. 
WALTER A. ZELNICKER SUPPLY CO., St. Louis, Mo. 














YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 





FOR SALE—LOCOMOTIVES 


And logging equipment; narrow and standard gauge, rod 
and geared types. 


at gma in our own shops. Immediate 
shipment from stuck 


SOUTHERN IRON & eine COMPANY, 
Atlanta, Ga. New Orleans, La. 





TWO 6 TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con- 
dition. M. K,. FRANK, Frick Building, Pittsburgh, Pa. 





1—15x22” BALDWIN MOGUL; 18 LB. STEAM 

21x30” Baldwin Consolidation, 185 lb. steam. 

21-ton, 11x16” Forney type; a bargain. 

42-ton, 16x24” Baldwin Mogul; immediate shipment. 

36-ton, 15x20” Brooks Mogul, 3’ gauge. 

42-ton, 2-truck Shay, located Eastern Oklahoma. 

2 23-ton, 6-wheel Porters, separate tenders, 36” gauge. 

500 tons 35-Ib. relay rails, —— 

200 tons 30-Ib. relay rails, Arkan 
BIRMINGHAM RAIL & LOCOMOTIVE COMPANY, 

Birmingham, Ala. 
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THREE F. W. D. TRUCKS 

FOUR ARCADIA TRAILERS 
5 Ton Capacity. 
The above equipment is now fitted with bunks suitable 
for log hauling, but can be used for any purpos 
Can be seen in successful log hauling operation until 
October 1. Equipment in first class condition. 

OVAL WOOD DISH CORPORATION, 
Tupper Lake, N A 
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—<ASBESTOL> 





Glovesand Mittens 


“They Stand the Test” 
The QUALITY 


guarantees ex- 
tremely long wear- 
ing service for men 
of the lumber 
camps. ‘There is 
absolute hand pro- 
tection in every 
pair. 

Eisendrath’s 
“ASBESTOL” 
Gloves and Mit- 
tens resist steam, 
heat and water. 
They are worn by 
thousands of lum- 

bermen. 





Stock them in your 
Commissary! 


Eisendrath Glove Co. 





2001 Elston Ave. Chicago 
Rsendraths Genaraths drath’s rath 














In Speeding Up Production— 





you will need more cars. 
New ones must be built 
and many old ones repair- 
ed, which necessitates the 
immediate shipment of 


KILBY CAR & FOUNDRY CO. 


Car Wheels and Axles 


WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send you catalog showing our variour 


styles of Steel Logging and Flat Cars 


Anniston, Alabama 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 
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abeefghi-4ike 
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Elias & Brother,G..... abceij 
Forest Lumber ik 


br. 
Jackson & Tindle, Ine.. 
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Lumber Ce ct 


.8.....adj 
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abceh-1-40 
Thunder Lake Lumber Co. . ai 
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& Dusenbury....aca 
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White Star Lbr. Co. .... edeh 
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30 


Wistar, Underhill & a 108 


Worcester Co., C. H 
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O-2—WESTERN CEDAR POSTS 


Hettler Lbr. Co., H. Rate 
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ad2e! 
Wisconsin L. & Lbr. Co.acdijs 30 


30 
25 
25 
- 

18] N 
19 
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8 Co 
MeMfinzaile Mig Cosidsie. €2 


E-I—ARKANSAS SOFT PINE 


Arkansas Lumber Co...... el 
Cotton Belt Lbr. Co...... el 
Crossett Lumber Co...... el 


Eagle Lumber Co........ el 
Edgar Lumber Co........ el 
Fordyce Lumber Co...... . 
Freeman-Smith Lbr. Co. . 

Gates Lumber Co........ . 


Ozan-Graysonia Lbr. Co...el 
Southern Lumber Co...... el 
tout Lumber Co. . .el 
Union Saw Mill Company. el 
—— & Arkansas Lbr. 
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67 
Amer. Lbr. & Mfg. Co.aceijk 62 


64 
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_ | repre f 
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“arney Mill Co.. W M... . 
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Central Coal & Coke Co... rs 
Chicago Lbr. & Coal Co.a2efijl 
Chicage Lu Sales 


Colonial Lumber Co....... : 
Columbus Lumber Co...... 
Consolidated Saw Mills Co. aj 
Cross Lbr. Co., B. = abcefhi 
Cummer Cypress Co....... : 
Dantzler A oil. 
ibert, ae R Brown ‘G- 
press Co., Ltd........... 
tman, Gardiner & Co...¢ 
Enochs Bros............++ & 
Excelsior C ee f 
e Sawmills Sales a 
Finkbine Lumber Co....... 6 
Foote Lumber Co., H. oe 
Ft. Smith Lbr.Co......... & 
rost-Johnson Lbr. Co..... e 


Co., The. . 
Cliches Fordnes Ge Lesion 
Gray Lumber Co., C. L....¢i 
Great Southern Lumber Co.e 


ed eth 
Gulledge Lumber cil e 
Hammond Lbr. Co., Ltd. . .e 
Hen 
Henderson-Waits Lbr. Co. .e 
Hettler Lbr. Co., H. H.acdeij 
Hines Lbr. Co., Edw. achis 
Hines Yellow Pine pene 
eee 
Home Lbr. Co., Inc., The. eh 
Homochitto Lbt. Co....... 
Hutchins Lbr. & Stor. Coich 
Industrial Lumber 
Jackson Lumber Co., E. me 
Kaul Lumber Co.......... 
Kirby-Bonner Lbr. Co..... ; 
Lane Lumber Co., - 


‘tea oe ee 1-2-45 
ratte nowy Con — 
oore & Co., Ltd.. 
Long-Bell Lbr. Co..... chi 
Lord Bushnell i 
Se eeblijo 
saneens: Pe img mo 
utcher oore 
| * eeeers f 
Lyon Lumber Co......... efi 
McRae Lumber Co........ e 


Marathon Lumber Co......¢ 
Mickle Lbr. Co , Geo. T chlo 
Natalbany Lbr. Co., Ltd.a2efi 


New Deemer Mfg. Ine. . 
Newman Lbr. Co., J. econd 
Nona Mil!s Co., Ltd....... ° 
Peavy-Byrnes Lbr. Co..... 
PickeringLbr.Co., W. Remit 
Pine Plume Lbr. Co....... 


Planters Lbr. Co., Ltd., Thef 
Pocahontas Lumber Co. . 
Poitevant & Favre Lbr. Co.e 
jane osn¥s e 


Turner-Farber-Love Co. .a2fi 
Vernon Parish Lbr. Co., Ltd.e 
Wausau Southern Lbr. Co. .e 
a Lumber ~ 


White Lumber Co., J. 


ee 


Wood Lumber Co., W. C...e 





Wyatt Lumber Co 
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